a good 
} of our 
» world 
EVENS” 
shoots. 
Cations 
d thay 
epared 
of the 
































CHICAGO, NOVEMBER 21, 1903. 


$2.00 per Year. 








e COLUMBUS BOLT WORKS 


COLUMBUs, VHIO 
Write for Our General Catalog **C” 





URE ASPHALT Roorin|© 


i Our Tarred Ready Roofing, 
Never Dries Out or Cracks Ovi, jared, Ready Roofing. Stators’ Felt, 


_ WRITE US FOR PRICES 


L. PERKINS & GO, 235 Lake St. GHICAGO 





~Never Will 
-Leak ... 


American Seal Elastic Oil 
Cement will not get repeats 
stays elastic. 

Stops leaks in any roof—old or new, and will wear 
for years. Fix up the roof now and stop the leakage—in 
money and roof. 

Use it on new work for jointing and ‘round your 
skylights—follow it with a coat of American Seal Roof 
Paint—the best made—and the top of your house is safe 
for years. Prices for the asking. 


THE WM, CONNORS PAINE MFG. CO. 


TROY, NEW Y 
J. L. Perkins & 
SE pn eee a I 





THIS SPACE FOR SALB 
si. 2. Inquire of Owner 
Daniel Stern, 69 Dearborn St. 
CHICAGO. 





_TINNERS FIND 
EMPLOYMENT 


By advertising and using 
| y+) 4 om 


. culmney TOPS 
They make chimeys draw, 
give .inners 


we 
coe anne em ploy ment 
making stocks, 


dealers profit. 
Sold by Hard- 
ware Jobbers 
and Dealers. 


Made only by 
POWERS 


BROS. 
STREATOR, ILL, 
This cut free 
to dealers. 


OSGOOD'S 


1903-4 CATALOGUE 


just out, isa trade-maker and a trade- 
winner. You show & man our catalogue; 





he will forget some things and want an 
Osgood quick. Our Silent Salesman 
ig a beautifully illustrated and art'stic 
book, gotten up regardless of expense, 
to sell Osgood Scales. No live dealer 
can afford to be without one. With it 
and our discount sheet, you can eapture 
the scale'trade. 
—WRITE— 


OSGOOD SCALE Co. 


BINGHAMTON, N, Y. 








Bolt & Screw 60, 


CLEVELAND, O. 
Stove Bolts, Rivets, 
Rods 


And Kindred Articles 


Catalogue 
and Prices 


on 
application 














Crying —to——do—— business — 
without——advertising —is—tike— 
winking—at—a—girl—in—the—— 
dark; —you—know—what—you—are 
doing— but —-nobody-—else—dloes. 

















Black Diamond Files and Rasps 


PER re: i 


TWELVE meEDALS 
AWARDED 


AT INTERNATIONAL 
EXPOSITIONS 


G. & H. BARNETT CO. 


Black Diamond File Works, PHILADELPHIA, PA, . 





NICHOLSON FILE Co. 


GENERAL OFFICES: PROVIDENCE, R. 1., V.S.A. 


Manufacturers of 


FILES2= 


NICHOLSON ARCADE 
KEARNEY & FOOT AMERICAN 


GREAT WESTERN 
McCLELLAN 


RASPS 


EAGLE “* F" 
1.8. SMITH GOLD MEDAL 
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Regardless of price the value of IDEAL 


absolutely superior—a full measure. 
Twelve Warehouses—Quick shipments. 


AMERICANRADIATOR COMPANY 


LAKE AND DEARBORN STREETS, CHICAGO 


SPERRY’S SUGAR KETTLES 


Light, smooth, full measure and 
guaranteed perfect. Made from 
original patterns. Metal, the 
right kind inthe right place. Ask 
your jobber for them or write us. 




















D. R. SPERRY & CO. Hollow-Ware Founders, BATAVIA, ILL. 
To The Hardware Trade: 


Our SPECIAL HIGH QUALITY SLIM TAPER FILES with extra sharp cutting edges that have 
been extensively sold throrghout the West and Northwest by Woodrough & Hanchett Co, of Chicago 
(now out of business) is still one of our LEADERS, and all orders on this class of goods will be filled 
direct through your jobber. 





MAYER & COMPANY 


Manufacturers of 


GOLD MEDAL FILES AND RASPS 
NOT IN THE TRUST. BEST ON EARTH. 
Philadelphia Pennsylvania 








B. G. I. 


a 











The Tomlinson’ Cleaner 


Is the most setietnctory means of thoroughly cleaning a shot ever invented. It will absolutely 
e rust spots and keep a gun a condition. Will fit any s.andard rod and a 
Tomlinson is cheap at $1 tor it will last a lifetime with propercare. New wire 


BRIDGEPORT CUN IMPLEMENT Co. 


Boilers and AMERICAN Radiators is. 














“DEFENDER” Si: 


For Steam and Hot Water Heating Surface Burner. 
For Softand Hard Coal. Portablé and Brickset. 


KEWANEE BOILER COMPANY, Kewanee, Iii. 
167 EAST LAKE STREET, CHICAGO 
St. Louis Office: 618 Bank of Commetce Building 








SUR TON’S 
FUEL 
ECONOMIZER 


Attached to a stove pipe 
@aves more fuel and 
radiates more heat 
than any other stove pipe 
attachment 


AN EASY SELLER. 











Assertions Backed by 
tt Guarantee. 








The W. J. BURTON CO., Detroit, Mich. 











Agency 313 Broadway, New York City, N. Y. BRIDGEPORT, CONN. 





* | 
CONCERNING “= 


& THAT ROOF x 


32 Pa of Half-Tone Iustrations and 
descri ate water of Co ht METAL 


SLATES and VICTORIA SHINGLES 
in our new Catalog. Shall we send it? 


CORTRIGHT METAL ROOFING Co. 
Philadelphia and Chicago. 









SEVERE USAGE 


Is the lot of most furnaces, and only a fur- 
nace that is made extra heavy throughout 
will stand it. 


THE CROWN FURNACE 


‘Low Down” Type—Made in 4 Sizes 


issuch a furnace. It also has an extra large 
amount of radiation for the size of the fire- 
pot used. This furnacé can be cleaned with 
the greatest facility. 





ASK FOR OUR 1903 FURNACE BOOK 


MARCH-BROWNBACK STOVE CO., 








POTTSTOWN, PA. 
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L ° 
ER Touching a Need 
kset. 
iL 
na 
a People are often reminded of a house-hold need 
5 | “me 3 
by seeing the necessary thing or apparatus in a store, 
R —or show window. 


People need Tank Heaters for heating water (for 
baths, basins, laundries, barns, etc., etc.) and will buy 


of the Dealers who will remind them. 





The showing of samples of 
IDEAL Tank Heaters (made 4 
different patterns) gets business 
for the enterprising Dealer. 

Booklet — “‘An Abundance of 
Hot Water,’’ mailed on request. 


IDEAL Boilers 
AMERICAN Radiators 


DEAL JUNIOR TANK HEATER 


AMERICAN RADIATOR (COMPANY 


General Offices, Lake and Dearborn Streets, Chicago 











New York: 42-44 East 20th Street Boston: 44 Oliver Street Philadelphia: 622 Arch Street 
Buffalo: 1741 Elmwood Avenue St. Louis: 207-209 North 10th Street Minneapolis: 204 4th Street, South 
Denver: 831 15th Street 
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THE GREATEST IMPRW. 


In the Construction of Gasoline St@is 


“NEW PROCESS 


THAT LIGH L 











IMPROVEMENTS 
FOR 1904 























a en New Brass Tanks 
| kee New Automatic Float 
> New Burner Drums 
ae Catron ‘New Cast Center Tubes 








New Sub Fires 


New Heat Collectors 
AND) 


No Additional Cost 





















Air Inlet 7 
Sectional cut of Burner showing how the hot air is deposited on the Evaporator 
























We made the first “New Process” Stove and it has remained fog in 
than other stoves and will please your customers better. Its sucqjpé no 


if you don’t secure the agency first, so don’t delay, but place yer 


THE STANDARD LIGH#! 
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-RVEMENT EVER MADE 


e Siis found in our Improved, Original 


2 VAPOR STOVE 


LIKE GAS 





Absolutely Safe 
Lights Instantly 
Without Smoke 
Very Little Odor 
Is Economical 
And Durable 
We Have 
“Struck It” Sure 





No. 8 IMPROVED “‘NEW PROCESS” CABINET 





-d fof improve and perfect it. The “New Process” costs you no more 
; suas Now assured and you will hear from it through your competitor 
ce ymier NOW. Write for Catalogue. ‘“< Sold by our regular jobbers 


NG CO. DIV., Cleveland, O. 
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Powder Loads. 






















we 


ETERS 


AMMUNITION 


Used and 
Recommended 


BY 









American and Foreign 
Experts 


Peters Factory Loaded Shells 


A Complete Line, including Smokeless, Semi-Smokeless and Black 
First in all the important tournaments this 
season, for field or trap shooting. 


Peters Cartridges 


Have made and held the World’s Shooting Records, won the 
Indoor Rifle Championship five successive years, and the great 
National Rifle, Pistol and Revolver Matches 1903. 


PETERS AMMUNITION IS SOLD BY ALL PROGRESSIVE DEALERS 


Books for Sportsmen Free 


THE PETERS CARTRIDGE CO. 






CINCINNATI, OHIO 


Hibbard, Spencer, Bartlett & Co., Chicago, Ill. 
F. B. Chamberlain Co., St. Louis, Mo. 





Eastern Department: 98 CHAMBERS ST., NEW YORK. T.H. Keller, Mgr. 


Charles G. Grubb, Pittsburg, Pa. 
The Pacific Hardware & Steel Co., San Francisco, Cal. 
































































They 


Write 





the market. 
Isn't. that a fair offer 


for the most powerful and economi- 


have secured entire control o 
on 


Show a Well 
Lighted and 
Hence Invit- 

the National Lighting System, 


\ 
UN AY \ 


with the wonderful Doran System. 


These systems are far ahead of 
system, we send on approval for one 


formerly made by the National Light- 
ing Co., Chicago, and offer it together 
produce a beautiful, strong, w tite 
light at a cost of less than 20 cents per 
week to light a room 30x30 for 5h murs 
daily. Toshow our confidence ir the 
for beautiful illustrated catalogue. 
ACORN BRASS MFG. CO 

270 LAKE STREET, CHICAGO 


cal system you can adopt. 


anything 
month's test. 


WE 


\ 
i 
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THE 
BALL BEARING 
















PENNSYLVANIA 

















Ee aes 


THE PENNA JR. BB LAWN MOWER 











High Wheels Double Sets of Gears Five Knives 
Self-Sharpening Dead Knife 
Ball Bearings 


SEND FOR CATALOG 1904][JDESCRIBING OUR FULL LINE 


SUPPLEE HARDWARE CO. 


PHILADELPHIA 



































F.G. DAVISON. 


THE AMERICAN ARTISAN 


Gentlemen 


We cannot afford to stop it. 
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M. A. DAVISON. 








TEL EPHONE: 10842 wi Pn 
ee Wy) oe i NOV.9th.1903 


Yours truly 


DAVISON MFG.CO. 


F.S. DAVISON. 


>. 


dst A URES sre Sy 





Yours of the 7th. received.Kindly change our contract to 4" and 


continue indefinitely,as we get our money back about five times over. 

















e) 
5 
< 
> 
QA 
a 
<i 
<0) 
Q 
Zz 
< 
Zz 
< 
m4 
KH 
4 
= 
Zz 
< 
O 
Y 
wW 
= 
< 
re 
HH 





























, re Le ee ee ae, 
fe ee ee See 
" Ss BY POTe. ti ae OSE eee te : 


SS aS Ee pa 


aba PRS ere fo SESE SS ape coe eg 
an - : 





THE AMERICAN ARTISAN AND HARDWARE RECORD 

















HOW OLD IS ANN? 


EVERYBODY IS GUESSING—-NOBODY IS SURE—WHO SAID A WOMAN COULDN’T KEEP A SECRET ? 








Here is an easy one—Figure it out. 


A stove will only burn as much fuel as is put 
into it. 

A stove that is only supplied with one half the 
usual amount of fuel only burns half the usual amount. 


GOOD LUCK(GAS STOVES 


Only burn one half the usual amount burned by 
stoves of this type—because you can’t get any more 
into them. 

This is not a “‘matter of management’’ but a 
“‘matter of fact.” 


Good Lucks are “built that way” 


These wonderful stoves will heat as much space 
as stoves using double the amount of gas. They will 
do this because of their radiating surface and retarded 
fire travel. Now what’s the use of selling the ex- 
travagant kind ? 

If you find the answer let us know. If you can’t 
figure it out do the same thing. Surely the best is 
not too good for your customers—We don’t think it 
is for ours. 


The Pittsburgh [Stove & 
Range Co., Pittsburgh, Pa. 





SOUTHWESTERN SALES AGENTS—Tuttle-Allen Stove Co., Kansas City, Mo. You will find them progressive and punctual. 











Royal Oak 


The Royal Oak, a beauty of design and made of best material 
obtainable. All joints are air-tight making it a superb heater and 


guaranteed to be satisfactory in every respect. 


The Body is of the best quality of heavy refined steel, highly 


finished. 


The Fire Pot is of heavy corrugated cast iron closely fitted to 


base in air-tight joints. 


The Base and ash pit are made in one piece and absolutely air- 
tight. 

The Doors are filed and fitted perfectly and are self-fastening. 
The Grates are extra heavy draw center shaking grates for coal 
and coke. Special cone grate for wood. 

The Registers are ground to fit perfectly air-tight which insures 


absolute control of combustion. 


Some special features of the Royal Oak are the manner in 



































which the steel is joined to the top and fire pot, also the method 

of shaking the grates through ash pit register which prevents 

sifting of ashes. 

In Addition to the above we make a full line of Steel Ranges, Steel Cook 
and Hot Blast Heaters. 








The Royal Stove and Range Co. 


GREENVILLE, OHIO. 
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BOOMERS. 


MAKERS OF THE BEST AND THE BEST MAKERS 


If it's for heat then it’s the 
BOOMER FURNACE. 
If it's for cooking then the 
BOOMER STEEL 
RANGE. 

These stand without an 
equal, containing all the 
_—— that can be had in a 

urnaceor Range; WEIGHT, 
DURABILITY, ECONOMY, 
RADIATION. 

The BOOMER FUR- 
NACE is built of the best 
material, has all the points 
of superiority and merit, 
heats equal, burns all 
smoke and gas, keeps fire 
all night, saves labor, time, 
patience and expense. 

The BOOMER STEEL 
RANGE has flush en- 

m cased, porcelain lined right 
and left hand or copper tel- 
escope reservoirs and high 
closet 18x20in. and 20x22in. 
ovens. Burns hard cr soft 
coal, wood or natural gas. 


you use the BOOMER LINE you will be prosperous—they save the 


THE HESS-SNYDER COMPANY 


MASSILLON, OHIO 





ee are eee 


aK 








VA N 7 & CROCE Ox 





Patent Improved 
Wrought Stee! Portabie 


RANGE 


For Horets, RESTAURANTS, 

Pustic INstiruTions, Boarp- 

ING HousEs, AND PRIVATE 
FAMILIES. 


Aut Kinps or Hore. Impte- 
MENTS FOR CULINARY PuRPOSES. 


Manufactured and for 
Sale by 


The John Van / 
Range Go. 


419 Elm and 410, 412, 414 and 
416 Home Streets. 


CINCINNATI . OHIO, 











™— | 
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We Make It!) Ii Will 
Pay You 


The BEST Air Drying Iron 
to illustrate your 


Enamel Made. 
Try a !-Dozen Case From 

advertisements in 
your local papers. 


Your Jobber. 
A sheet of comic 


Nickel Plate Stove Polish Co. 
Th | t t advertising cuts 
eC a es sent on application 













CHICACO. 





















The Famous Hub Range added to the These cuts are furn- 
already extensive line of Hub Ranges, : : > 
is one of the most attractive of the ished with catchlines 
number, and having all of the modern ° , f 
improvements, such as perfect operat- showing their applica- 
ing HUB INDICATOR, REMOV- ° 
ABLE NICKEL PARTS, IMPROVED tion to the hardware, 
FUEL-SAVING FLUE is sure to be ° . 
oiler. stove and tinners’trades. 

The Famous as well as the Hub is 
made in all sizes and styles with and 
without GAS ATTACHMENT. Address 

Send for descriptive circulars 


J and prices to DANI 
SMITH & ANTHONY COMPANY, 69 anil See 


48-54 Union Street, Boston Mass. 









































a a 
wrzBoss Oven oh 


GUARANTEED 
To Bake Quicker and Better than any other 
Oven on the Market. 


MICA WINDOW, WITH ORNAMENTAL 
FRAME. 

FULL TIN LINED. 

ALASKA TINNED HANDLES. 

REMOVABLE HEAT DEFLECTOR, 


MANUFACTURED BY 


E. H. HUENEFELD 


CINCINNATI. OHIO 
























in retailing Steel Ranges 
is made not by handling 
something *‘just & good” 
as the “‘other fellow” has, 
but in putting ina Tine of 
goods that ate “aajgood 
deal better. 

















— 
possess every feature of 


genuine merit known to 
modern steel range con- 
struction and have one 


ALSO MARQUARTS feature found in no other 


range on the market in 
the shape of an additional flue, which is below the 
main heating flue, and conducts the air through 
the ash pit to the combustion chamber. 


CHAMPION STEEL RANGE GO, “““OeioN? 
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Sell The Radiator That Radiates 


Take a common sense view of heating. If you wish to heat a 
poker you hold it OVER the fire, not at the SIDE. 

We hold 96 to 120 pokers over the fire, each having a hollow air 
space in center, through which a current of air rapidly passes, 
sending the heat to all parts of the room, getting results which no 
DRUM or SIDE HEATER can give. Advertised in 82 family 

pers and magazines, bringing 18,000imquiries about the Rochester 

adiator. Those from YOUR town are referred to YOU while you 
carry our goods. Thus we sell them to you and then sell them 
FOR you. A postal will bring you full description and proofs from 
men ir. the trade who have sold thousands of them. Made in 12 
styles and sell from $2.00 up. We will remember you with a 
Souvenir later, watch out for it. Address 


4,866 sq. ins, 
The Part that Does the Bay ROCHESTER RADIATOR co. 


Business. No. 120 Furnace St. ROCHESTER, N. Y. 




















==e> Fifty Cents Saved Out of Every Dollar 


Fuel Bills Cut in Two Wherever a 


NEW ERA RADIATOR 


is installed 


TWICE THE HEAT—HALF THE COST 


That’s a proposition on which to build business. 
We help dealers to sell the New Era Rapraror by advertising it everywhere— 
Write for particulars. 


P WILMOT CASTLE CO. 7cimrstRee? 











This furnace has marked 
improvements over any warm air heating fur- 
mace now in use. It will burn hard or soft coal. 
Why not write for catalogue? 


TUBULAR HEATING AND VENTILATING CO. 
PHILADELPHIA, PA. 


ee » < 


The Champion Hot 
THE SALE OF THE Water Combination 


TORRID ZONE FURNACE|Heters 


coring the first three months of 1903 has ex- Furnace” 
ceeded that of any other year in the correspond- Base section when, 
ing three months by about six to one. If you are — oe 
not on our list, you had better look us up and 
you will see what this great advance in the de- 
mand means. 

We are getting out a new Catalogue that 
has pan things of interest in it for the dealer. 
They will be ready for mailing by the 20th of 
this month—free for the asking. trom 100 to70 square fect radiation capecttys ? 


Will heat those cold rooms or an addition to the 
Cor. Ninth Ave. and Frederick St., [ oullding. Will tocrease the capacity of any furnace. 


Lennox Manufactur ing Co. MARSHALLTOWN, IOWA. Are cheaper than colle and wiil do. more werk. 
FARWELL, OZMUN, KIRK & CO., St. Paul, Minn., Northwestern Distributors. |, ,F RANK D. STOLZ 
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IS YOUR SHARE 


Of The Heating Business 


AS LARGE AS IT SHOULD BE? 
IF NOT, ALLOW US TO SUGGEST 
A REMEDY :— Sell 


MUELLER 


Furnaces and Boilers. 


WRITE FOR CATALOGUE AND PRICES 


PROMPT SHIPMENT 


oy ‘MUELLER FURNACE CO. 


i91 REED ST. ESTABLISHED (857 MILWAUKEE, WIS. 


HERO FURNAGES ||“ 300xs"” 


BOOKS 
Are best for trations. This one contains many points 


A series of practical volumes with numerous 
. relative to this line of work. %1.00 prepaid. 
cold climate 






























































illustrations. 


“Practical Gas Fitting,” 120 illustrations. 
This one contains all practical points con- 


4 nected with gas fitting of every description. 
MITH’S HOT WATER |) | #22: 

** Practical Stair Case Joinery,” 215 illustra- 

TAGH MENTS tions. This one contains many beneficial 

points for the practical workman as well as 


good hints for the amateur. $1.00 prepaid. 





Can be used “Practical Metal Plate Work,” 247 illustra- 

, tions. This one contains numerous engrav- 
on any ings and diagrams, and is unusually clear 
furnace and true. $1.00 prepaid. 


Any of these books and all others of any 
line can be secured upon receipt of price, 


a > CHAS. SMITH C0, pray STERN 























THE STANTON SEAMLESS |, 
WARM AIR HEATER 





Ke = . | The Only Heater Made that is Proof Against the 
ty <b - { | Leakage of Smoke and Gas Into the 
wy br 3) : T | Warm Air Pipes. 
; lvianaes “ a ; Especially recommended for Soft Coal and Soft Coal Slack. 
Perfect combustion. 
We carry a large stock of registers, pipe and fittings. 
Write for catalogue and secure territory. 


|THE STANTON HEATER CO. 


MARTINS FERRY, OHIO 














ALL 63 INCHES. 


HEIGHT OVER 
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CLARK’S CELEBRATED UNDER-. 
FEED FURNACE. 


Is the best heater on the market for burning the cheaper grades of slack 
and aut coal, 
— is made with great care, and is very strong 


The feeding device is hung oscillating. 

The radiator is on the top. 

The entire furnace is cast iron. 

. has but three * SF 

t ae a tively smokeless furnace. 
pleas not shake but revolves. 


WRITE FOR CATALOGUE 


W. A. CLARK & CO. 
35 PIKE STREET :: : :: COVINGTON, KY. 


WEIR. = FURNACE. 


THE HEAVIEST STEEL FURNACE MADE. 


Absolutely Gas and Dust Tight. A Great Heat-Producer, 
but a Fuel Saver. 


MANUFACTURED BY 


THE MEYER FURNACE Co. 


1300-1304 8S. Washington &St., 
Send for Catalogue. PEORIA, ILLS. 


“The HANDY FURNACE PIPE” 


Made with a View of Being Safe. 


The saving of labor in putting it up really makes it the 
cheapest hot air pipe on the market. 


MANUFACTURED BY 


F. MEYER & BRO. CO. 


Send for Catalogue. PEORIA, ILLS. 








REASONS 


Why the American Furnace 
Should Receive First Consideration 


It is strictly smoke and gas tight. 

It is made of heavy wrought steel and will not crack. 

It has more effective heating surface than any fur- 
nace made. 

Its surfaces are all smooth, and no dust receptacles. 

It burns either hard coal, soft coal, coke, wood or nat- 
ural gas. 

It can be managed by the average house help. 

Ite surfaces are all perpendicular, therefore a power- 
ful heater. 

It heats the largest votume of air with a given amount 
of fuel; thereby furnishes warm air instead of hot air. 

It is very powerful, durable and economical. 

Its surfaces are all curved, which prevents buckling. 

It is very closely riveted, tight like a boiler. 

It hasa very large feed door, so that large lumps of 
coal and wood may be used. 


The American Furnace (0. 


+ treet 7 7 
Burn Hard or Soft Coal or Coke. Large Doors. I9IH13 P ne S ST. LOUIS, MO. Large Radiators, Easy to Gets rane 
Write for prices and secure the agency before the other fellow gets it. 





7” > 


Emperor Furnaces 


FOR WOOD. 
Simple, Safe, Durable. Economical in Fuel. 


The Best and Cheapest Line of Wood Furnaces . 
Furnished for either Brick or Galvanized Iron Casing. 


SEND FOR CATALOGUE. 


Wty tiene eG, 


NEENAH, WIS. 
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Every Furnace 


Shown in our catalogue is the re- 
sult of much careful study and is 


intended to meet a special demand. 





Perfect castings, skilful work- 
manship and careful supervision 
are features of the Floral City 
Furnaces. 


MONROE 
FOUNDRY & FURNACE CO. 


MONROE, MICH. 


An EYE to EFFECT 
shouldlead you to 
illustrate your ads. 


WARM AIR FURNACE. 


All Cast Iron. 

Moncrief Duplex Grate. 
Large Radiating Surface. 
Double Fire Pot. 

Large Grate Surface. 
Top Return Flue. 


I . | Simplicity, Durability, Economy, 
r Cleanliness in Use. 


HENRY & SCHEIBLE CO. 


—_ ” 6-8-10 Long &St., Cleveland, O. 


QUAKER combination 
HOT WATER HEATERS 


Are the best because they contain more new 
points of excellence, more desirable features 
than any otber Heater; because our entire 
production ismade 
on the co-opera- 









Specialties 








Our Eye 
Catching Cuts 
are Clear Cut, 





















Our Eye 
Catching Cuts 
are Popular. 













Specially 


\ ‘ ‘ 
ofanted ~~" 
ardware Men. ae 
SS i> a 
m= Great Variet : 
> rea ety 
’ << ee. to Pick From ‘ 
Be 
; a — = ~~ 













tive plan and in At Lowest eo” a 2 
the best equipped rice eae oe iN ye ~ » 















factory in the Cuts. 


country. 


Catalogue will 
explain every- 
thing in detail 
and can be had 
} : for writing. 





SS 


LIVE AGENTS WANTED to handle a line of fully warranted Hot 
Water Heaters, Wall Registers and Furnace Regulators. 


QUAKER MFG. CO. Chicago Heights, Ill, 


) CHICAGO FURNACE SUPPLY CO, ses cote. 


Not in the Association. 
Our Prices Have Not Advanced, 


64-66 W. MONROE STREET, CHICAGO. Catalog upon Applicaiton. 
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Daniel Stern, 
69 Dearborn St 
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WARM AIR 
GENERATOR 


THE STANDARD 
HIGH GRADE HEATER 
OF THE WORLD 


Has greater heating surfaces than any other heater 
with same size grate. Warms air by the best 
method and forces it to distant or exposed rooms. 


23,000 IN USE 
GOO DEALERS SELLING 


KELSEY HEATING CO. 





COOK & VAN EVERA CO. 
38-40 LAKE ST. CHICAGO 
WESTERN SELLING AGENTS 





NEW YORK OFFICE 
156 FIFTH AVE. 











MAKERS 
SYRACUSE, N. Y. 
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MANUFACTURED BY THE. 


RT & CRoUSE CO. 
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Shas Hot WATER, &Hor AIR, 


For HEATING ALL CLASSES ‘OF BUILDING. 


2a WAKER St MY. BRANCHES. “$9 ,AWwé ST.CHICAGQ: 
SOYMBVYS . 9. ST. Louls. 





DEON M TIA VTING 
AND LIGHTING CO. 


DETROIT Pu 



































The Aeolipyle 


actually effects a saving in coal of fully 25%. 
It can be applied to any of the modern furnaces 
>, and boilers without any change whatever. 


The Aeolipyle Co. 


237 Water St., NEW YORK. 
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The Old Reliable 


Manufacturers of 


Up-To-Date Heaters 


Steam. Hot Water and Hot Air 


The Usual Fall Rush of or- 


ders for Heaters is now on. 




















Please place your Orders as 
early as possible. 





NEW CATALOGUES 
Ape FRICKE LIsts 
NOW READY. 


= |&% BOYNTON FURNACE/, 
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To be favored with 
Your Sample Order for 








WALL AND FLOOR 


REGISTERS 






your business. 
Wall Register. WRITE FOR PRICES 






191 REED STREET ESTABLISHED 1857 





| MUELLER 


S After that we know we will get 


WE ASK ONLY 





Floor Register. 


L. J. MUELLER FURNACE CO. 


MILWAUKEE, WIS. 















GET OUR PRICES 


Registers and Ventilators 








BEFORE BUYING 


IMMEDIATE SHIPMENTS 








INDEPENDENT REGISTER CO. 


CLEVELAND, OHIO 
Eastern Representatives: W. H. LANDERS CO., Syracuse, N. Y. 











Symonds Wall Register 


is the Simplest, 
Cheapest, Strongest, 
Quickest Installed, 
Easiest Operated, 
Best in Principle, 
Lightest for Ship- 








ment, Most 
Practical, 





Write for Circular 
and Free Sample. 





Shipments Prompt Satisfaction Sure. 
SYMONDS MFG. CO., EastSt. Louis, til. 








“The man who whispers down a well 

About the goods he has to sell, 

Won't reap the golden, gleaming dollars, 
Like one who climbs a tree and hollers.” 

















BRAND STOVE CO. 


“= poate jerane ms line of cook- 
mg an ng apparatus, 
cast cooks, cast ranges, steel 
cooks, steel ranges. hotel out- 
fits, heating stoves, furnaces. 
hot water and steam heaters. 
Send for catalogue 
MILWAUKEE, WIS, 











tion in St. Louis alone. 












such a furnace as this? 


FURNACE Co. 


ST. LOUIS, MO. 


Front Rank Furnaces are now in opera- 
i Is not this fact alone a wonderful proof 
i) of the satisfactory operation of this 


furnace? Won't it pay you to handle & 


Write us for catalogue and prices. 
FRONT RANK STEEL 


2301 to 2309 Lucas Avenue, 
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EXAMINE GENUINE 


FERROSTEEL 
REGISTERS 


AND YOU WILL 


BUY NO |OTHER 


They are 


THE ABSOLUTE BEST 
MECHANISM PERFECT 
FINISH SUPERB 
PRICE LOWEST 


TERMS EASIEST 
FERROSTEEL SIDE WALL FERROSTEEL FLOOR 








FERROSTEEL COMPANY, Gcrevetannd, cnc 





“TOD REGISTERS ax senda ot compan 


If you want registers QUICK remember that 


our stock, of the best registers made, now 


consists of 500,000 pieces. 


Tuttle @ Bailey Manufacturing Company 


ESTABLISHED 1846 
NEW YORK CHICAGO BOSTON BROOKLYN 














SUIT FOR INFRINGEMENT 


OF AUER’S PATENT 
Side Wall Register 


Is pending in the Courts of District of 


Illinois. 





BUY THE AUER, the original and best. 
THE AUER REGISTER CO., TOLEDO, OHIO. 

















= The H.& C. "=x" REGISTERS 


SAVE 
in strawboard boxes, and being very SP ACE 


Shallow, take up little shelf space. .. . 





H. & C. Registers are packed separately 


H. & C. Registers will not break or warp. SEND FOR 
CATALOGUE. 
Just Issued. 











THE HART & COOLEY CO. Manufacturers, NEW y BRITAIN, CONN. Gene oval Sales Agent, Stonley Werks, Jew, Briain, Cone, 
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received our recent circular, 
fully explaining the 

genuine Round Oak with 
new bell-shaped magazine 
for fine soft coal or slack, 


send for one. 
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If this sort of fuel 

is plentiful 

in your neighborhood, 
or you have customers 
who desire to use it, 


order a sample 
and give it a try out. 
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It is certainly ahead of 
anything ever put out for 
slack, and our famous 
coal fixture with 

“rim discharge’ is the 
reason why. 
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can now be guaranteed 
to burn hard or soft coal 
(with or without magazine), 
coke or wood, with 
economy, success and 
satisfaction to the user. 


IF INTERESTED SEND 
FOR THE CIRCULAR. Not quite right yer. 


Estate of P. D. Beckwith 


Fred E. Lee, Manager 
Dowagiac, Michigan 
MAKERS OF GOOD GOODS ONLY 


a 


PY 
— A= } 
DT LIAAALASAAAAALAI II Doo oo oD 








\ 


I VOveowrevsvensy 


- 


~ 
> 
a 
} 
a 
Dd: 
B 
A 


a 


PeveveTseuv”" 


$$ 
Spee = — 


PT TI III) 


THE AMERICAN ARTISAN 


ESTABLISHED 1880. 


Representative of the Stove, Tin, Hardware, Heating 
and Ventilating Interests. 


PUBLISHED EVERY SATURDAY. 


Tuams of SUBSCRIPTION IN THE UNITED STATES, THEIR POSSESSIONS, AND 
Canapa, (Invariably in advance): One Year, PostaGe# Paro, 
{m Foreicn Countries Excerpt Canapa, One Year, Postace Parp, 4.00. 


Address all Letters, communications and remittances to 
DANIEL STERN, PUBLISHER AND PROPRIETOR, 
69 DEARBORN STREET, CHICAGO, ILL. 

Entered at the Chicago Post Office as Second Class Matter. 


Tars Paper 1s A MEMBER OF THE CHICAGO TRADE Press 
ASSOCIATION, 





CHICAGO, NOVEMBER 21, #903. 


Tue National Hardware Association and the Amer- 
ican Hardware Association have held meetings the past 
week which have proven to be the most successful in 
the history of both associations. In spite of the pes- 
simistic views heralded by some half-informed trade 
papers, the tone of the meeting was one of health 
optimism. The squeezing of water out of stocks was 
referred to in more than one paper and represented as 
being a matter confined to the purliens of Wall street 
and not depressing our.commerce.and industry to any 
appreciable extent. 

The cutting of prices in- various hardware staples is 
to be taken merely as a finale of the boom and a re- 
turn to a normal condition of steady prosperity. The 
action of the American Hardware Manufacturers’ As- 
sociation in condemning the act of manufacturers in 
giving trade papers lowest quotations, which action 
was taken at the solicitation of the Southern Hardware 
Jobbers’ Association, is another endorsement of the 
stand THE AMERICAN ARTISAN has always taken in 
this matter, and is a trade journal method that in this 
instance has been diametrically opposed to trade in- 
terests. . 

Messrs. Bogardus and Corey, the representatives of 
the National Retail Hardware Dealers’ Association, de- 
serve warm encomiums for the signal victory in behalf 
of retail interests. 

It was a pretty fight. On one side was Secretary 
Cowles of the New York Postal Progress League, who 
had already interested a number of the manufacturers 
in his project and was anxious for them to indorse 
his scheme. On the other side were two Officials of 
the National Retail Hardware Dealers’ Association, 
with their allies in the National Hardware Association 
and the trade press. 

The manufacturers heard both Mr. Cowles and the 
retail representatives and then gave the Parcels Post 
a boost towards oblivion by a practically unanimous 
vote. 
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From the Davenport, Ia., Leader of Oct. 29th I learn 
that “Martin Kunkel, the well-known hardware man, 
was seventy years of age and was receiving the con- 
gratulations of his friends.” 





A RECENT invention for extinguishing fires smothers 
the fire by not only shutting off the supply of oxygen, 
but also by absorbing the oxygen which would other- 
wise be available, with the products of decomposition 
of hyposulphite of soda. 





More than fifty million pounds of India rubber, 
valued at more than thirty million dollars, was im- 
ported into the United States last year. In 1890 the 
quantity was only thirty-three million pounds, in 1880 
sixteen millions, in 1870 nine millions, and in 1862, the 
earliest date at which it was separately shown in the 
import statements, was only 2,125,561 pounds. This 
very rapid growth in the importation of crude India 
rubber is of course due to the great increase in its use 
in manufacturing, both as to rubber garments, shoes, 
etc., and its use in machinery and as tires for ve- 
hicles. 








THE taste of the people of the United States for 
cacao and chocolate is apparently developing very rap- 
idly. Figures just compiled by the Department of 
Commerce and Labor, through its Bureau of Statistics, 
show that the importation of cacao has grown from 
9,000,000 pounds in 1883 to 24,000,000 pounds in 
1893 and 63,000,000 pounds in 1903. 

Both cacao and coffee have grown rapidly in favor 
in the United States in recent years, as against tea, 
which showed no material increase. The coffee im- 
portations grew from 515,000,000 pounds in 1883 to 
I,091,000,000 pounds in 1902 and 915,066 380 pounds 
in 1903; those of tea amounted to 73,000,000 pounds 
in 1883 and only 75,000,000 in 1902,’ but in 1903 were 
108,000,000. Thus the growth in the importation of 
cacao has been more rapid proportionately than that of 
coffee and much more rapid than that of tea. 








‘Wirttram H. Hunt, president of the Builders’ Ex- 
change of Cleveland, in his address before their annual 
meeting, made the following telling points: 

The builder has a more intimate relationship with the 
visible material evidences of our city’s growth than any 
other tradesman. 

Integrity and high principle, lofty ideals, unselfish- 
ness, plain honesty are virtues the business world needs 
to-day more than ever before in our national history. 

A man is strong who knows the full value of his in- 
dividual talents, who realizes and is content when he 
reaches the full limit of his natural capacity. 

The cause of many of the evil practices which enter 
into business dealings is the frequent opportunity pre- 
sented for wrongfully diverting things to personal ad- 
vantage. 

Not alone the marked renegade, but oftentimes men 
of recognized honesty and good social standing, be- 
come pirates in the commercial world. 

That man lends dignity to his vocation who regards 
his trade as an institution whose principles are to be 
safeguarded as should be the sanctity of his home. 
Honesty of purpose knows no tricks. 











RANDOM SKETCHES. 





BY SIDNEY ARNOLD. 

I am indebted to one of the leaders of the stove trav- 
eling fraternity in eastern territory for a copy of one 
of John Wanamaker’s advertisements, which, while 
ostensibly a talk on bargains, is really a sermon on 
quality. A portion of this advertisement is quoted 
herewith : 

“The difference between a legitimate bargain and the 
imitation is as radical as light and darkness, as vice and 
virtue. The one is a commercial benefaction; the other 
is the bane of commercial and sociological conditions. 

“The legitimate bargain comes from a trade trans- 
action that gives needed benefit to some manufacturer 
or operator. The realization of cash, even at an ap- 
parent loss, saves him from greater loss and often 
prevents the closing of factories employing hundreds 
or thousands of employes. 

“Such a loss is borne by the balance sheets of the 
capitalist. The merchandise which the transaction 
sends for the public distribution under price, brought 
full «wages to the skilled workmen that produced it; 
and its prompt disposal means the retaining of those 
workmen at full wages without loss of time. 

“Such merchandise is also a benefaction to those 
that buy it; for it is honest and worthy and possesses 
all the qualities which it represents. 

“Thus the legitimate bargain is a benefaction to— 
“THE PUBLIC—because it is real economy— 

“THE LABORER—because he received full wages, 
and is saved loss of time— 

“THE MANUFACTURER or OPERATOR—e- 
cause the benefit of prompt cash enables iim to 
quickly wipe out his loss by new, profitable oper- 
ations. 

“On the other hand, the Jmitation Bargain is a con- 
nivance for public deception. It is the resort of the 
weakling attempting to disparage the real bargain by 
makeshifts and cheats. 

“Naturally there are limitations to real bargains. 
Legitimate losses fortunately are a very insignificant 
percentage of commercial transactions. And these of- 
ferings naturally go to the most wide-awake buyers, 
and the stores having largest regular accounts with the 
concerns. 

“Thus the other concerns that seek to imitate the suc- 
cessful! stores connive at the production of cheap goods 
for make-believe competition. 

“Thus have grown up countless factories for the 
making of ‘bargains,’ and they stop at no device or re- 
source for cutting down the cost. 

“Everything is sacrificed but the outside appearance. 

“Shoddy materials are used, and cheap labor. 

“Manufacturing industries are demoralized. The 
population of entire villages is taught to skimp and 
scamp the work, in a rush and hurry that racks nervous 
systems, precludes the possibility of using skill, and 
destroys the moral rectitude of entire communities. 

“Perhaps no evil exists to-day that is broader and 
more far-reaching in its disastrous effects on social and 
commercial life than the Industry of Manufacturing 
Bargains. 

“In the first place, it makes cheats and bad work- 
men of countless boys and men who might otherwise 
become mechanics of high skill, whose products would 
be a real benefit fo the world. - i 

“Tt tends to cut down wages, because no real skill 
is required; and a boy can do the work of a man, a 
girl the work of a woman. 

“It saps the honesty and ambition from thousands— 
yes, millions of American working people. 

“And it fills homes with rickety furniture, flimsy 
stoves, clothes people with unhealthy and unsightly 
garments, feeds people on poisoned food— 
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“All because the public has not learned to discrimi- 
nate between the legitimate and beneficial bargain of 
-trade and the cheat that is as great an evil to him that 
makes as her that buys.” 


The catalogue house fairly reeks with manufactured 
bargains. Boys and girls are employed to use the 
flimsiest material “to skimp and scamp the work” and 
turn out stuff the catalogue house can sell as “first-class 
goods” at “prices that defy competition.” Every step 
in the manufacture and sale of these goods is a lie. 
The material is a lie, the workmanship is a lie, the de- 
scription is a lie. The honest dealer in combatting this 
competition feels like a dog tackling a skunk, and to 
make matters worse, the gullible farmer gulps down 
every catalogue house lie just as he swallows every 
gold brick yarn and scornfully sniffs at the local hard- 
ware man’s exposure of the tissue of falsehoods of the 
catalogue house steel range—i. e., he jeers at the local 
dealer until after he pays his cash to the far-away 
catalogue house and gets their “manufactured bargain.” 
Then he knows in his mean little soul that he did ‘the 
local dealer a wrong, but as a rule refuses to admit it 
like a man. Next year there is a renaissance of 
verdancy, a resurrection of vacuity, and, forgetful of 
previous fleecings, Friend Farmer again nibbles at the 
catalogue house bait and is beautifully hooked again. 
Mendacious amusements and manufactured bargains 
thrive because Barnum, the glorious old scalawag, was 
right when he declared that the people liked to be hum- 
bugged. 


x* * * 

WHEN the writer was a Io year old boy, the collec- 
tion of advertising picture cards was a fad among chil- 
dren, and every boy and girl in the sixth grade had a 
larger or smaller collection of these cards. In looking 
over this collection recently, I was struck by the fact 
that the most ambitious essay in the advertising line 
was in getting up “before and after” cards. 

I found in this collection, what I afterward found 
out was the first advertisement ever issued by the en- 
terprising house of Powers Bros., Streator, Ill., manu- 
facturers of the “Powers” patent revolving chimney 
top. This old advertisement contrasted with some of 
the up-to-date advertisements of this concern, show 
what an immense stride has been taken in two decades 
in the way of advertising. This old 1880 picture is on 
the “before and after” order. It does not show the 
chimney top at all, but shows two interiors, in the 
former of which there is a smoky steel range, a cat run- 
ning out of the door, a baby crying and a man coming 
in at the door, while below the picture it says: 


What! Fred! home for dinner? The stove won’t draw. 
What shall I do? The wind blows duwn the chimney. 


In the second picture is the inscription: 


__We now have a Powers Revolving Top for our chimney. 
The storm don’t blow in and the stove draws all the time. 


In this second picture all is changed for the better. 
Whereas in the former picture, there was but one pic- 
ture on the wall. in this there are two, and a wall card 
to boot. The baby instead of crying is sitting at the 
table, and the cat, instead of running out of the door, 
is peacefully sitting on the floor, while the stove is not 
smoking a particle. Instead of one chair, as in the 
former picture, there are three in this. Instead of five 
dishes on the table as in the “before” picture, there are 
eight dishes in this. The table cloth instead of being 
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lain is nicely scalloped round the edges, but no picture 
‘f the chimney top, no word telling why it draws bet- 
ier than others or anything of the kind appears. 

We should not be too hard on this card, as it was 
very good for the far-away period in which is was 
given out when there was no scientific study of adver- 
tising and the ad writer was as unknown as the auto- 
mobile or the Marconigram. The advertising of this 
firm, who as the trade well know, are a thoroughly 
progressive one, has advanced from year to year keep- 
ing pace with the marvelous progress in this line and 
improving by leaps and bounds. 

Their present able and effective announcements call 
attention to the strong points of their chimney top in 
a convincing manner, and point out how the trade can 
make a goodly amount of money by handling the 


same. ie iia St 


My collection of hardware poems is enriched by the 
following gem, which was discovered scintillating like 
a diamond amidst the coal fields of Streator, Ill. The 
preponderance of the so-called feminine rhymes will 
be favorably noted by all poetasters. The line, “For 
nothing can work keener,” is not to be taken as a ref- 
erence to a suave and influential ex-offigial member 
of the Southern Hardware Jobbers’ Association: 

For twenty years I’ve ditched this farm 
With trouble enough to kick at, 

An’ had more hard an’ killin’ work 
Than you could shake a stick at; 

I used old-fashioned implements 
Till I got old and leaner, 

And all because I did not have 
The champion drain cleaner. 


It’s just the thing you read about 
Because it is a whooper! 
It makes a tile trough at a push, 
This magic hollow scooper! 
We laid the tiles down anyway 
In days when I was greener, 
*Twas hit or miss until I got 
The champion drain cleaner. 
Gee whiz! you ought to see it work, 
It surely is bewitchin’. 
It makes your drain tiles permanent 
An’ saves one-half your ditchin’. 
It’s just the cutest thing that’s out, 
You’d say so if you seen her, 
The handiest thing that’s on my farm 
Is the champion drain cleaner. 
Why bless your sakes an’ souls alive, 
You can’t lay tile without it! 
It’s simple, but it does its work, 
An’ nothin’ slow about it, 
It’s mighty slick an’ awful quick 
For nothing can work keener 
In making beds for tiles to sleep 
Than Iwans’ boss drain cleaner! 
* *« & 
BriguetrTes have furnished abundant fuel for fiery 
editorials the past year. The daily and the trade press 
have told about their common use in France and Ger- 
many and their cheapness and other good qualities, 
But where is the real briquette? Why is it not intro- 
duced into the bowels of the American stove? Who 
has seen it?) Who has felt it? Who has bought it? 
Alas, it cometh not. This is strange; then again, it is 
not strange. The material for their manufacture is 
abundant in the United States. Why is it not used? 
Perhaps the answer is to be found in the fact that it 
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consists chiefly of waste of coal mines and cannot be 
obtained for the purpose suggested. There are enor- 
mous accumulations of the waste, but if it were made 
into briquettes the business 6f mining and selling coal 
might be cut down. This would not be pleasing to 
either the operators or the miners, and it is conceivable 
that they might join in insisting that the waste lie idle 
instead of being converted into briquettes. Both sides 
believe in monopoly and are in a position to discour- 
age the briquette industry by refusing to sell the waste. 
We do not know that such is their policy, but it would 
be in line with their known disposition to stifle compe- 
tition, and there is no violent improbability in the sug- 
gestion that this may be the secret of the non-appear- 


ance of the briquette. 
* * » 


I was talking the other day with Arthur Krieger, 
who, although only 23 years old, holds a leading po- 
sition with a million dollar asbestos concern. “The 
principal sources of supply for asbestos are Quebec and 
Georgia. It is worth $20 to $260 a ton at the mine, 
and after it has gone through various treatments it 
brings 4 to 5 cents per pound in small and as high 
as 10 cents per pound in large quantities. You find 
asbestos in fissures of the rock, and you frequently 
have to move 50 tons of rock to get one ton of asbes- 
tos. It lies largely in surface pockets and its mining 
is not so very difficult. For instance, I know a large 
concern who do an extensive business, who employ 
VUiuy two miners on their Georgia property. Asbestos 
as it comes from the ground is blue. After it is split 
it is white, and as it is manufactured in different ways 
it assumes several different colors. In its original 
state it is hard crosswise, but can be easily slit with a 
jackknife lengthwise. Asbestos is used in a variety of 
ways. Asbestos cloth, which will in time be used, 1 
believe, for equiping firemen, is made by the same 
textile machinery used in making copper. I could 
make you a bolt of asbestos cloth now and a bolt of 
cotton cloth ten minutes from now without changing 
the machine a particle. Asbestos has a variety of 
uses. It is used for stove mats, for a lining of steel 
rahges between layers of steel, as direct contact with 
the flame would in time wear it out. An Ohio concern 
use it for sad irons. One firm sell asbestos for casing 
5,000 hot air furnaces a year. All fire-proofing con- 
cerns are good customers of ours. Shipbuilders and 
street car builders are good patrons of ours. It is 
used in mines and also in lumber camps. Asbestos 
shingles are coming into favor. Where asbestos mill 
board is made, the refuse, which is really just as good 
asbestos as the pliands used for the mill board, is 
made into asbestos furnace cement. A new form of 
asbestos is asbestos lumber, which is as hard as ma- 


hogany and absolutely fire-proof.” 
* * * 


THE popularity of American boots and shoes in other 
countries is illustrated by a Berlin letter to the Lon- 
don Commercial. Intelligence, a leading trade paper 
of England. It says that “the importation of Amer- 
ican boots and shoes into Germany is steadily on the 
increase. In 1900 they constituted over 4 per cent of 
the entire imports of this class, in 1902 nearly 10 per 
cent, and during the first half of the current year more 
than 14 per cent.” 





















































News Siftings 


THE AMERICAN ARTISAN 








The Anchor Nickel Plate Co. is a new St. Paul, 
Minn., concern, 

The Sycamore Powder Mills, Ashland, Tenn., are 
recent victims of fire. 

Henry Katzenminger, Hillsdale, Mich., is a new 
stove and tinware dealer. 

A fire recently damaged the plant of the Orford 
Copper Co. of Constable, N. J. 

B. A. Adams will move his stove store from 61 
West St. to 57 West St., Rutland, Vt. 

The Thibert Sanitary Cuspidor & Tool Co., James- 
ville, Miss., have opened their new plant. 

Bowman & Cornell are a new firm organized to man- 
ufacture a new patent safety gas burner. 

Zimmer & Co., stove and hardware dealers of Se- 
ward, Neb., are succeeded by Rupp & Dietz. 

The Pioneer Stove Co., Columbus, Ohio, were re- 
cent victims of fire, sustaining a loss of $2,000. 

J. E. Holmes is successor to J. C. Agard, a Canyon 
City, Colo., stove, hardware and tinware dealer. 

W. D. Haddox has purchased the stove, tinware and 
hardware business of M. E. Perry, Brock, Neb. 

The Washington Hardware Association held their 
annual meeting at Whatcom Nov. 11th and 12th. 

Edward O. Crosby, plumber, Brooklyn, Mass., was 
a recent victim of fire sustaining a loss of $2,500. 

Iron and brass molders in the Mahoning Valley 
foundries have been notified of a reduction in wages. 


S. Bradahl, a Powhattan, Kans., stove, hardware 
and implement dealer, is succeeded by Graham, Joss 
& Co. 

Markel & Meredith, stove, tinware and hardware 
dealers of Nebraska City, are succeeded by H. G. 
Markel. 

The explosion of a can of gasoline caused a $5,000 
fire in the plumbing establishment of C. G. Smith of 
Dixon, Ill. 

The Crown Hardware Co., Pasadena, Cal., are suc- 
cessors to Munger & Griffith, stove, tinware and hard- 
ware dealers. 

The Parry Hardware Co., Cuthbert, Ga., are suc- 
cessors to A. S. Parry, dealer in stoves, tinware,. shelf 
and heavy hardware. 


The Mathias Bros. Co., Hammond, Ind., are a new 
firm with a capital stock of $130,000, to manufacture 
ventilating apparatus. 

The wages of at least 10,000 iron workers in East- 
ern Pennsylvania were reduced last week. Puddlers 
were reduced from $4.50 to $4 per ton. 

The Springfield Foundry Co., Springfield, Ohio, 
manufacturers of machine tools and heavy kettles, have 
closed their plant for an indefinite period. 

The Pioneer Stove Co., Columbus, O., will shortly 
move into their new quarters, using their old buildings 
for offices, warerooms and their sheet steel department. 

Wormnest Bros., wholesale dealers in stoves and 
hardware specialties at Grand Rapids, Mich., will 
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erect a new warehouse 200x300 feet, at a cost of $4,- 
500. 

Walter A. Zelnicker Supply Co., St. Louis, Mo., will 
erect a large factory and warehouse to cost $150,000 
for the manufacture of hardware specialties and heavy 
hardware. 

Ernestine Harris, Benedict Finkelstein and Moses 
Finkelstein are the incorporators of the Benedict Har- 
ris Co., New York City, capitalized at $2,000, to man- 
ufacture metal goods. 

E. F. Kohler & Co., Canton, Ohio, have added a 
new 50-horse power gas engine to their plant. They 
have also made various other improvements to facili- 
tate in the manufacture of their shovels. 

The Geo. Miles Co., Winsted, Conn., are a new firm 
capitalized at $50,000 for the manufacture of general 
iron work. The incorporators are George Miles, Da- 
vid J. McSweeney, Alfred Schoff and T. Sauter. 

A. N. Kissinger is president, C. W. Kissinger is 
treasurer and general manager of the Reading Gas 
Fixture Works, Reading, Pa., capitalized at $15,000, 
for the manufacture of gas and electric fixtures. 

W. H. Greer, M. C. Greer, Creed Collins and Rich- 
ard Wanlass are the incorporators of the Greer Supply 
Co., Cairo, W. Va., capitalized at $25.000, to deal in 
all kinds of hardware, furniture and house furnishings. 

W. J. Rothweiler, a member of the Pittsburgh Select 
Council, died on Nov. 15. He was 47 years old and 
had been in the iron business for a number of years, 
and was also well known as a publisher. He leaves a 
widow and six children. 

Norman Biecker is president and treasurer, Andrew 
T. Marshall is secretary, Chas. E. Stevens, Wm. A. 
Beecher and J. H. Brady are directors of the Marshall- 
Brady Hardware Co., Pocatello, Ind., capitalized at 
$20,000 for plumbing and heating business. 

It is said that the directors of the Dativille Bessemer 
Co., Danville, Pa., have recommended its dissolution. 
This company has no indebtedness, has property in- 
ventorying $250,000, but is said to have found the 
competition of the shovel trust too formidable. 

The National Chainmakers’ Association met in Co- 
lumbus, O., Nov. 12, and elected the following officers: 
President, Charles Wambaugh, Columbus; vice-presi- 
dent, Robert J. McKay, Pittsburgh. It is understood 
that a general increase of prices was decided upon. 

T. H. McGregor, Peter J. Hoensefield, C. R. Becker, 
W. H. Warren, A. T. Ehrman, C. J. O'Hara, Geo. 
M. O’Connor, Otto Remhardt, Richard M. Watson 
and John Zears are the incorporators of the National 
Twist Drill & Too! Co. of Detroit, capitalized at $20,- 

E. C. Atkins & Co., Inc., the well-known Indianap- 
olis, Ind., saw manufacturers, have recently opened a 
Chicago branch at 165 E. Lake St., in charge of W. L. 
Sandford, an experienced saw man. They now have a 
magnificent series of branches in New York, Memphis, 
Minneapolis, Atlanta, Portland and Chicago. 


A. Clausing & Co. of Milwaukee are the manufac- 
turers of a large line of patented specialties, among 
them being the elastic quick repair tub hoops, This 
company. will be pleased to send circulars describing 
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their line to the trade upon application. When writing 
for same, kindly add: “Saw it in THE AMERICAN 
ARTISAN.” 

The officers of the American Sheet Steel Co. and the 
rollers, heaters and shearmen held a meeting at Canal 
Dover, Ohio, recently, and agreed upon a new scale of 
wages to take effect January Ist. This change means 
a cut of 20 per cent, but under the new system the 
total wages for a month’s earnings will be the same as 
under the old system. 

The Standard Lighting Co., Division, Cleveland, 
Ohio, are manufacturers of the “New Process” vapor 
stove. The improvements for 1904 on this stove are: 
New brass tanks; new automatic float; new burner 
drums; new cast center tubes; new sub-fires ; new heat 
collectors, and no additional cost. They also claim 
these stoves are to be absolutely safe; light instantly 
without smoke; very little odor; economical and dur- 
able. 

The Black Silk Stove Polish Works, Sterling, IIL, 
manufacturers of the Black Silk Stove Polish, have 
increased their facilities for the manufacture of Black 
Silk Stove Polish, but notwithstanding this increase, 
they are practically paralyzed with orders. They will 
soon be compelled to move into larger quarters, where 
they can handle the trade to a better advantage and 
have larger shipping facilities. This company makes 
shipments in less than car-load lots, and claim their 
greatest desire is to please the trade. Catalogues and 
circulars explaining their line of polish will be sent the 
trade upon application. 


——_—$—_—__— -eo ——— 


DORAN LIGHTS. 


The Acorn Brass Mfg. Co., Green, Fulton and 
Peoria streets, Chicago, are the manufacturers of this 
system of lights, and they claim a wonderful saving 
over all other modes of lighting now in use, from the 
fact that they get away from the engine, dynamo, 
boiler, poles, wires, engineer, fireman, lineman and the 
thousand other accessories necessary in the production 
of either gas or electricity. 

The method of operation is very simple indeed, and 
is just as convenient as electricity. The lights are fed 
from a small wire tube, not larger in diameter than a 
match, that can be run through the building the same 
as the electric light wires, the difference being that it 
is not so unsightly and only one wire is necessary to 
run a system of lamps, in comparison with two large 
black wires necessary to produce the electric arc light. 

The lamps are connected with a storage tank, placed 
out of doors if you like, and the gasolene is forced into 
the lamps in the building as fast as it is used. One 
thousand feet of the wire tubing would not hold one 
pint of gasolene, thus there is absolutely no danger. 

The pressure is equal all over the system and one 
light is as bright as the other. They are convenient 
from the fact that the lights can be turned up and down 
to any required candle power. And once the system 
is placed in use all that is necessary is to pull a small 
chain, hanging within easy reach, to secure the light. 

They produce a bright, steady, clear illumination 
that will not affect the eye, and that is much superior to 
the ordinary electric arc, both in illumination and con- 
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venience, as there is no flicker or sputter. In fact, the 
claim is made that the light is the nearest approach to 
sunlight yet produced. 

The further claim is made that the system can be 
operated at about one-tenth the cost to operate any 
other artificial light upon the market. In fact the light 
bill is cut to such an infinitesimal amount that it will 
scarcely be noticeable, and the user is entirely indepen- 
dent, as he owns his own plant. 

The manuiacturers publish a very beautiful illus- 
trated descriptive catalogue of 48 pages, that they will 
send to any dealer interested in better lights. When 
writing for same, kindly add: “Saw it in THe AMER- 
ICAN ARTISAN.” 
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PERFECTION SAND PAPER HOLDER. 





F. Reissmann, Westpoint, N. Y., is the manufac- 
turer of Reissmann’s Perfection sandpaper holder. 
This holder is for the use of carpenters, cabinet-mak- 
ers, sash, door and blind makers, painters, paper hang- 
ers and other mechanics who use sandpaper, emery pa- 
per and emery cloth. With the use of this holder the 
sandpaper can always be held 
in place by means of a wire 
clamp The holder is cov- 
ered with a heavy felt, over 
which the sandpaper is placed, 
preventing the surface of ar- 
ticles from being scratched. The sand or emery paper 
can be attached to the holder in less than three sec- 
onds. The cost is so small that there will be no pos- 
sible excuse for mechanics to be without one. Sam- 
ple holders will be sent to the trade on request. When 
writing for same kindly add: “Saw it in THE AMER- 
ICAN ARTISAN.” 





————- a ——_—_—_— 


THE RELIANCE WASHER. 





The Fawkes Mfg. Co., Nicollet Island, Minn., are 
manufacturers of the Reliance Washer. They claim that 
it has. twice the ac- 
tion upon the clothes 
of any other wash- 
_.er manufactured; 
% that it will wash a 
tub of clothes in five 
minutes ; that it can- 
not get out of or- 
der; has full open 
top, which can be 
left off or on when 
washing as desired; 
handles turn down 
at side; will hold more clothes than any other washer, 
and will wash them with less exertion to the operator. 
This company also manufacture the Safety Lock sad 
iron, which they claim has a positive lock and cannot 
become unfastened or detached; being a solid iron it 
retains its heat longer than semi-solid irons. The fin- 
ish and quality are unexcelled. They will be pleased 
to send jobbers circulars and prices upon application. 
When writing for same, kindly add: “Saw it in THE 
AMERICAN ARTISAN.” 
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THE RETORT STOVES. 





The Marion Stove Co., Marion, Ind., send us an in 
teresting catalogue showing their line of Retort stoves. 
The magazine of the Retort Oak is located in the cen- 
ter of the stove, suspended from a plate fastened to the 
shell of the stove. 

This plate divides the space into an upper and lower 
chamber. The plate is cut away from the front side 
to allow the products of combustion to pass from the 
lower to the upper chamber, thence to the flue. 

This plate has a central opening directly over the 
upper end of the magazine, which opening is opened 
and closed by means of a sliding cover, to which cover 
is attached a rod extending forward through the shell 
of the stove, by means of which rod the sliding cover is 
drawn forward to open the magazine, and pushed back 
to close it. The cover is used only when coal is to be 
introduced into the magazine. 

The magazine has a pipe attached to its back side 
and an opening near its top, which connects the space 
‘mside the magazine and above the coal with the com- 
bustion chamber by means of this pipe; this allows 
gases generated in the baking process to be returned to 
the combustion chamber, where they are consumed. 

By this means a full thirty per cent of the fuel is 
saved, it is claimed. 

There is a small pipe on a level with the bottom of 
the magazine. Through this pipe a current of oxygen 
is admitted at the level of the fire and perfects the com- 
bustion of the fuel as it comes down out of the maga- 
zine. 

In the top of the stove and centrally located is a 
funnel, whose top is covered by the swing cover, which 
contains the check register. 

The funnel serves to direct the coal into the maga- 
zine when filling and also prevents the escape of gas 
and smoke into the room when the swing cover is re- 
moved. By opening and closing the check draft the fire 
can be controlled absolutely, it is claimed. 

A false top placed within the body of the Special 
Retort, which has a _ central ovening through 
which coal can be introduced. The size of this opening 
is controlled by a sliding damper, which is so arranged 
that opening in false top can never be entirely closed. 
This arrangement is perfect and the fire is always un- 
der control, it is satd. Owing to the great surface ex- 
posed to the fire, there is a maximum heating surface 
with a minimum fuel surface. The Special Retort is a 
sure fire keeper. It is no trouble to carry fire from 
Friday night to Monday morning. These stoves are 
easily managed. They burn hard coal, soft coal or 
coke equally well without change in any of the parts. 


The ‘feed doors in the Marion Qak are so arranged 
that the usual order is reversed, the upper door being 
the largest and the lower door the smallest. All these 
stoves are provided with a deflector plate, which is 
placed on a level with the top of the upper feed door 
and serves to hold the heat down in the stove and not 
allow it to escape directly up the flue. All Marion Oaks 
are provided: with the wonderful‘ retort cheek and: fun- 
nel, which gives absolute control of the fire, and the 
carrying of the fire is made certain without cooling of 
the stove. 
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One of these catalogues will be forwarded the trad: 
on application. When writing for same kindly add 
“Saw it in THe AMERICAN ARTISAN.” 
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THE AMERICAN CHAISIBER OF COMMERCE OF 
BERLIN. 








We have received a copy of the constitution of the 
American Chamber of Commerce in Berlin through 
the courtesy of George S. Atwood, the secretary, who 
is located in the Equitable Building, Leipziger Stpasse 
101, Berlin. According to the objects of the associa- 
tion, they are given as follows: “The objects of the 
chamber shall: be to examine questions concerning the 
commercial and industrial relations between the United 
States and the German Empire; to protect the inter- 
ests subsisting between individuals and firms in the 
two aforesaid countries, and to take all measures which 
may facilitate and protect the transaction of business 
between them. The chamber shall collect information 
touching the above interests for the benefit of its mem- 
bers, so as to facilitate their business operations.” 
Among the firms who are members of the association 
are the American Bicycle Co., Columbia Phonograph 
Co., Equitable Life Insurance Co., McCormick Di- 
vision International Harvester Co., Westinghouse Elec- 
trical Mfg. Co., the S. S. White Dental Mfg. Co. and 
the Worthington Pump Co. 


oo 


OUTLOOK IS PROTSIISING. 








Willis L. King, vice-president of the Jones & Laugh- 
lin Steel Co., Pittsburg, made an official statement 
recently of the outcome of the recent  confer- 
ences on steel prices, which have resulted in reducing 
the price of steel billets to $23 per ton and steel bars 
to $1.30 base per hundred pounds, other steel prices re- 
maining unchanged. The statement follows: 

“During the last week the principal manufacturers 
of steel and steel products have been in consultation 
concerning trade conditions. While it is a fact that 
there has been a decrease in volume of business during 
the last few months, yet it is also true that a substan- 
tial tonnage is being booked at the present time and the 
general opinion seems to be that the outlook is quite 
promising and improving. It was the unanimous 
opinion that the price of billets and bars was too high 
and somewhat out of parity.” John A. Topping, vice- 
president of the American Sheet Steel Co., supplement- 
ed this by saying that the steel manufacturers in vari- 
ous lines had thought it wise to take action. on the 
prices on specific steel products only after consultation 
that concerted action might obviate any demoralization. 
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Wm. Creek, Humphrey C. Heldt, Walter C. Galli- 
gan and John D. Kell are the incorporators of the 
Creek & Heldt Co. of Oklahoma City, capitalized at 
$12,000 to do a general hardware business. 





Miller & Crary, Marshalltown, Ia., hardware deal- 
ers, recently offered to give a stove to the girl bringing 
in. the greatest number of: Miller & Crary’s advertise- 
ments clipped from local papers. Miss Clara Rapp 
brought in 21,577, Jane Skegg 3,040 and Nellie Coul- 
ton 572. 
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The Hardware Record. 











American Hdw,. Mofs. Assn. 
Pres., J. C. Birge, St. Louis, Mo. 
Vice-Pres.—F’. S. Kretsinger, Ft, 
Madison, Ia.; Hency B. Lupton, 
Pitt-burgh, Pa.; George W. Car- 
bon, New Britain, Conn. 

S-T., F. D. ititenell, Pittsburgh, 

Ex. Com., C. W. Asbury. Phila- 
delphia. Pa. Chairman; R>bert 
Garland, Pittsburg, Pa.; N. A. 
Gladding, Indianapolis, Ind.; Geo. 
P. Hart, New Britain, Conn.; Wm. 
M. Pratt Greenfield, id, Mass. ;’ Ww. S. 
McKinney, Ali heny, Pa.; E. G. 
Buckwell, Cl and, Ohio: E. B. 
Pike, Pike Station, ‘N. H. 


Arkansas Retail Hdw.Dealers’Assn. 


Pr°s., J. F. Maxey, Ozark. 
istV.-P., H. Williams, Hot S 
2d V.-P., A. L. Skillern, Nas: ville. 
S.-T., C. £ Taylor, Little Rock. 
fle; TB. Stewart, Ne ewport: BF 
ville; . Stewart, Ne 
Mitchell, Morrilton; W. M. Gra- 
bem, Clarendon; R. F. Roys, Russel- 
e. 
Chicago Retail Hdw. Dealers’ Assn. 
Pres., D. McLaughlin. 
V.-P., H. E. Gnadt. 
, G. R. Lott. 
Collector, John Hora. 
Treas., J. L. Smith. 
Hardware Merchants’ and Manu- 
facturers’ Assn. of Philadelphia. 
Pres William C. Peters. 
V.-P., Thomas Devin. 
Sec.-Treas., T. James Fernley. 
Directo w. W. Supplee, H.Mc- 
Caffrey, E. S. Jackson, W. C. Peters, 
S. Disston, E. Fisher, J. H. Ritter, 
T. Devlin, T. J. Fernley. 


illinois Retail Hdw. Dealers’ Assn. 
Pres., Charles H. Williams, 
Stronsee, 
V.-P., W. T. Gormley, Chicago. 


Sec, ‘L. Nish, E nists. 
Treas.. Geo. ngelhardt, Chi- 


cago. 

Ex. Com., Charles H. Williams. 
Streator; W. T. Gormley, Chi- 
cago; L. Nish, Elgin; Geo. A, 
Engelhardt, Chicago; William Bit- 
teil, Peoria; F. F. Porter, Chicago; 
H. G. Ccrmick, Centralia; H. N. 
Murphy, Galesburg; R. G. Scheur- 
er, Vandalia. 
indiana Retail dw. Dealers’ Assn. 

Pres., K. M. Bush, Evansville. 

ist V.-P., A. N. Shidler, So. Bend. 

24V.-P.,W.B.Shipley, LaFayette. 

Sec., M. L. Corey, Argos. 

Ex. Com., M. L. Lewis, Marion; 
W. P. Lewis, New Albany: Charles 
Boonshat Petersburg; E. M. Bush, 
Evansville; M. L. Corey, Argos. 
indian T Retail Hdw. Assn. 

Pres., J. G. Smith, Canadian. 

ist V.P., Fred Parkinson, Wag- 


oner. 
2d V.-P., E. C. Stretch, Vinita. 


lowa Retail Hdw. Dealers’ Assn. 

Pres. S. R. Miles, Mason City 

V.-P., L. Lindenberg, Dubuque. 

Sec., H. S. Vincent, Ft. Dodge. 

Treas., A. C. Vieth, Oakland. 

Members Exec. Com., Jacob 
Seither, Keokuk; J. F. Doty, West 
Liberty; L. Lindenberg, Dubuque; 
S.R Miles, Mason City; G. C. Paul- 
son, Newhall; Paul DeVol, Council 
Bluffs; C. S, Barger, Albia; L. H. 
Kurtz. Des Moines; C. R. Keating, 
Mt. Ayr’ L. A. Gnam, Carroll; C. E. 
Haas, LeMars. 


Kansas Hardware Dealers’ A 
Pres., Oscar Roehr, Topeks. 
V..P. E. J. King, 


Ex. Com.. F. W. Bartlett, Kansas 
City; T. H. Kiniry, Beloit; J. M 
Walters, Robinson; J. H. Hamilton, 
Apsoueas City; T. J. O'Neill, Osage 


ssociation. 
Pres., W. T. Oldham Mt. sterling. 
ist V.-P., W.S. Shacklett, Fulton. 
2a v.-P., Jos. C. Kirchdorfer, 
Louisville. 
Sec., Paul Wagner, Louisville. 
Treas., Henry Heick, Wouisville. 


Michigan Hardware Association. 
4, tS John Popp, Saginaw. 
V. Pres., F. M. Brockett, Battle 
. Creek. 
Treas., Henry C. Weber, Detroit. 
Sec, A. J. Scott, Marine City. 
Ex-Com. ., W. P. Culver, Port- 
land; K. S. Judson, Grand Rapids; 
J. t+. Whiteey, gid E. J. Mor- 
oy oa Nall Frank Ireland, 
Pry. eo t. Cook, Fowler: 
vil'e; E. Pipp. Otseg »; A. Har- 
aa Delray; A.J. Scott, Marine 
ly 


Ninnesota Retail Hardware Assn. 
)Pres., +f H. Tomlinson, LeSueur 
V.-P., H. S. Cleveland, Minneap- 


ols. 

rene. W. E. Barto, Long Prairie 

fBec., M. S. Matthews, Mnpls. 

x. Com., W. H Tomlinson, Le 
Sueur; H. S. Cleveland, Minneap- 
olis; F. E. Hunt, Red Lake. Falls; 
Benj. F. Kernkamp, St. Paul; C. H. 
Hornburg, New Ulm; J. Cowing, 
Alexandria; C. H. Casey, Jordan; 
Cc. F. Ladner, St. Cloud; J. Schmidt, 
Wabasha; A. T. Stebbins, Roch- 
ester; J. McGuire, St. Paul. 


Blagomst Retail Stove dfid Hard- 
ware Dealers’ Association. 
Pres., zs ler Frier, Louisiana 
V.-P. Wachter, St. Louis. 
Sec., os N. Neudorff, ‘St. Joseph. 
Ex. Com., J. W. Poland. Carroll- 
ton; F. N. Kannsteiner, St. Louis, 

W. T. Shoop, Ricamond. 


National Hardware A- sociation. 

Pres.. S. A. Bigelow, Boston. 

First V'ce-Pres., John C, Koch, 
Milwaukee. 

Second Vice-Pres., Brace Hayden, 
San Francisco. 

Members of Ex-Com. (to fill va- 
cancy) Captain Baker. Elmira, N. 
Y.;J. D. Moore, Birmingham, Ala. 


Nebraska Retail Hdw. Dealers’ A-a. 
Pres. C. A. Peterson, Oakland. 
Ist V.-P. Nathan Roberts,Omaha. 
2d V.-P. Alex Meyer, Hastings. 
3a V.-P. Frank Hacker, Friend. 
Sec.-Treas., Hagry Hall, Lincoln. 


National Retail Hdw. Dealers’ Asn. 

Pres., W. P. Bogardus, Mt 
Vern n, O. 

V. Pe. 'C. H. Miller, Pennsylvania. 
: Sec., Treas., M. L. Corey, Argos, 

n‘1. 

Ex. Com., H. G. Cormick, Cen- 
tralia, Lit.; ‘Sharon F. Jones, Rich- 
mond, Ind. ; ‘lr. F Ireland, ' elding. 
Mich.; L. "Lind nberg, Dubuque, 
Iowa; A. T. Stebbins, Rochester, 
Minn. 


N. Dakota Retail Hdw. Dealers’ Asn. 
Pres., H. N. Joy, Hamilton. 
ist V.-P., H. F. Emery, Fargo. 
2d V.-P., Frank Lish, Dickinson. 
3d V.-P., H B. Alien, Jamestown. 
Sec., C. N. Barnes, Grand Forks. 
Treas., W. H. Pinkerton, Lakota. 
Ex. Com., E. E. Elliott, Sanborn; 
H. F. Strehlow, Casselton; Hurbert 
Harrington, Fargo. 


Ohio Hardware Association. 
Pres., W. P. Bogardus, Mt. Ver- 
a 
V.-P. J. F. te Dayton. 
Cor. Sec., D. R. Burr, Piqua. 
Fin. Sec. W. C. Jones, Columbus. 
Treas., H. A. Waller, Ravena. 
Ex. Com. F. A. Powers, Norwalk; 
Geo. Hartke, Cincinnati; E. Fisner, 
bn ag J. C. Snyder, Iron- 
ton; E. M. Potter, Cleveland. 


Pennsylvania Retail Hdw. Assn. 

Pres.,Geo. L. Moore, Brownsville. 

V -P., Geo. J. Rudolph, Pittsburg. 

Sec., J. E. Digby, McKees Rocks. 

Treas., B. A. Maggine, Braddock. 

Ex. Com., E. E. Lyon, Greens 
burg; C. N. "Savage, California; B 
A. Magg ne, Braddock; 
Shroyer, = Daween. 


St. Louis Stove Dealers’ Assn. 


Pres., Wm. H. Hahn. 
Ist V.-P., G. A. Pauly. 
2d V.-P., E. L. Wachter. 
Sec., Louis Boehl. 
Treas., E. Wertz. 


Southern Hardware Jobbers’ Assn. 
Pres., W. M. Crumley, Atlanta, 


Ga. 

ist V.-P., John Donnan, Rich- 
mona, Va. 

2d V.-P., E. A. Peden, Houston, 
Texas. 

Ex. Com.. Bruce Keener, Knox- 
ville, Tenn. ; Chas. Ireland, Greens- 
boro, N. C.; O. B. Barker, Lynch 
burg, Va. 


Texas Hardware Jobbers’ Assn. 
Pres., J. C. Bering, Houston. 
Ist V.-P., J. Burnside, b't. Worth. 
24 V.-P.,J Taylor, Sherman. 
Sec.-Treas., R. Bell, Weatherford. 


Wisconsin Hdw. Dealers’ Assn. 
Pres., L. Findiesen, Green Bay. 
V.-P., H. L. McNamara, Janes- 

ville. 
Sec.-Treas., C. A. Peck, Beriin. 
Ex. Com., J. Kornelly, Milwau- 
kee; E. H. Ramm, New London; H. 
S. Scofield, Sturgeon Bay; R. 
Murdoch, Beloit. 
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THE AMERICAN ARTISAN AND HARDWARE 
RECORD is the only publication containing western 
hardware and metal prices corrected weekly. You 


will find these on pages 85 to 90 inclusive. 
————_—_—_—SSS———_—_—_ 





Hugh Russell is a new Ironton, Ohio, hardware 
dealer. 

George Thornton is a new Belfast, N. Y., hardware 
dealer. 


W. E. Allen is a new Mapletown, Ia., hardware 
dealer. 

W. H. Glayton, hardware merchant, Pittsfield, IIl., 
died Nov. 12th. 

John Brett, hardware dealer at Vassar, Mich., died 
in that city recently. 

A. Vandeiemmelen & Co., 
Iowa, hardware firm. 

Edward O. Dyer, a Hyde Park, Mass., dealer, is a 
victim of a recent fire. 


are a new Knoxville, 


H. A. Bien has succeeded the Kennenick Hardware 
Co, at Kennenick, Wash. 

Hardin Bros., West Liberty, Ia., are successors to 
Z. T. Condit, hardware dealer. 

E. S. Humble, hardware dealer, Dundee, Minn., has 
sold his store to S. H. Nelson. 

F. N. Dennis has purchased the hardware store of 
A. B. Hestand, Gainsboro, Tenn. 

Thomas White, Waupaca, Wis., 
has filed a petition in bankruptcy. 


hardware dealer, 


Barker & Bailey are successors to Barker Bros., 
hardware dealers of Beilah, Mich. 
Feiggs & Moore, Waverly, la., hardware dealers, 
were victims of burglars recently. 
Paul Jones has been appointed receiver of the Young 
Repeating Arms Co., Columbus, O. 
The store of Feiggs & Moore, hardware dealers of 
Waverly, Ia., was recently burglarized. 
Fossum’s hardware store, Crookston, Minn., sus- 
tained a loss of $4,500 by a recent fire. 
-E. L. Buckley, hardware dealer of Guthrie, Ky., is 
succeeded by the Guthrie Hardware Co. 
The National Supply Co., Lansing, Mich., have 
added a stock of hardware to their store. 
B. F. Baxter succeeds Marshall Bros. in the hard- 
ware and stove business at Conroy, Ohio. 
The J. H. McGrath Hardware Co. are a new Hast- 
ings, Neb., concern, capitalized at $25,000. 
3uchmiller Bros., hardware dealers of Greenville, 
Ill., have closed out their stock at auction. 
Arnold & Fritzche, New Ulm, Minn., 
dealers, have filed a petition in bankruptcy. 
Blakeman & Hahn are successors to G. E. Moore, a 
Norfolk, Neb., hardware and tinware dealer. 
Voorhies Bros. are successors to J. A. Graves & 
Co., hardware dealers at Hohoenwald, Tenn. 


hardware 


John A. Graham has purchased the hardware stock 
of the Manatee Hardware Co., Bradentown, Fla. 

The hardware store of Turek & Wagner, New Mar- 
ket, Minn., was slightly damaged by fire recently. 

Gurley & Ober, hardware dealers of Pipestone, 
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Minn., have sold their business to Youngmeyer & 
Duea. 

It is reported that John W. Gates will establish a 
$2,000,000 plant at Youngstown, Ohio, for the manu- 
facture of nails. 

P. T. Stocking, a hardware dealer for the past 15 
years at Harvard, Mich., has moved his stock to Grat- 
tan Center, Mich. 

The Holland-Schad Hardware Co. of Wymore, 
Neb., are a new hardware concern incorporated with a 
capital stock of $10,000. 

Frank Wyman, who for 35 years was identified with 
the Simmons Hardware Co., St. Louis, has been chosen 
as postmaster of that city. 

The Hudson-Pohlman Hardware Co., Lexington, 
Ky., have filed a petition in bankruptcy, with liabilities 
of $7,000 and assets of $9,000. 

The Bryan Hardware Co., Bryan, Ohio, will con- 
struct a new building to be used as a tin shop in ad- 
dition to their hardware store. 

The wholesale hardware building of Mrs. S. P. 
Clark of Charlotte, Mich., was destroyed by fire on 
Nov. 9th, sustaining a loss of $7,000. 

W. S. Shepard, a Weatherford, Okla., hardware and 
implement dealer, has filed a petition in bankruptcy 
with liabilities of $22,000 and assets of $7,000. 


Chas. F. Boeck, Battle Creek, Mich., died at his 
home in that city on Nov. 16th. Mr. Boeck was ex- 
president of the Michigan Hardware Association. 


The hardware store of Feiggs & Moore, Waverly, 
Ia., was recently entered by burglars, who obtained a 
large number of revolvers and a good supply of am- 
munition. 

The Richards Mfg. Co., Aurora, IIl., are manufac- 
turers of door hangers for doors of any description, 
size or shape. They also manufacture overhead car- 
rying systems, etc. 

The Greentown Hardware Co., Greentown, Ind., are 
a new hardware firm capitalized at $10,000, of which 
Jacob Stahl, Wm. Dawson, Wm. S. Smith and John 
Jessup are incorporators. 

Harry Searles, who is well known in the Chicago 
stove repair trade, has left J. L. Morris & Co.,: Chi- 
cago, and has associated himself with the Manufac- 
turers’ Stove Repair Co., Chicago. 

Charles E. Roberts, who has traveled in southern 
territory for the Winchester Repeating Arms Co., 
New Haven, Conn., for a number of years, has just 


associated himself with the J. Stevens Arms & Tool 


Co., Chicopee Falls, Mass. 


The trade will learn with deep regret of the death 
of Isaac Hull Stauffer, senior member of the well- 
known New Orleans hardware jobbing house of 
Stauffer, Eshleman & Co. Mr. Stauffer was an octo- 
generian and was one of the pioneers in the hardware 
jobbing business in this country. 

Henry R. Towne, John H. Towne and Schuyler 
Merritt are the incorporators of Yale & Towne, Lid., 
New York, capitalized at $10,000, for the manufacture 
of hardware. This is a well known 6 or 7 figure nut- 
meg state lock making concern, and their incorporation 


under the laws of New York is doubtless to facilitat: 
the transaction of their Empire State business. 

The Supplee Hardware Co., Philadelphia, Pa., ar 
offering the trade a very attractive line of lawn mow- 
ers. The Pennsylvania, Jr., B. B. lawn mower has 
high wheels, double set of gears, five knives, self sharp- 
ening dead knife and ball-bearings. This firm would 
be pleased to send their 1904 catalogue describing their 
full line to the trade on application. When writing 
for same, kindly add: “Saw it in Tae AMERICAN 
ARTISAN.” 

The rifle match for the off-hand championship of 
Greater New York and vicinity, which was shot at 
Greenville Schuetzen Park on election day, Nov. 3d, 
proved to be one of the greatest shooting events of the 
season. This contest calls for 100 shots on the ¥%- 
inch ring target, shooting at 200 yards, offhand, and 
it brought together in competition some of the best 
offhand shots of the east. The championship was won 
this year by Dr. W. G. Hudson on a score of 2,301 
points, which is 44 points higher than any before se- 
cured, one of the most remarkable rifle shooting scores 
on record. This shooting was done with Peters’ 32-40 
shells, Peters’ No. 2% primers, and King’s FG semi- 
smokeless powder. This powder has won this cham- 
pionship for the past five years. Peters’ cartridges are 
loaded with King’s semi-smokeless powder. 

The Davison Mfg. Co., 112 Front St., Brooklyn, N. 
Y., send us a little circular describing Davison’s Minia- 
ture tools. The Davison wrench is a perfect working 
model in miniature of the large wrench which is used 
by every mechanic. Each part is accurately propor- 
tioned and made exactly to scale. They are handsome- 
ly nickel plated and are furnished with a variety of 
handles such as ivory, ebony, amber, shell, and coral, 
also real agate and pearl. Every miniature ball pein 
machinist’s hammer is a perfect reproduction in minia- 
ture of the hammer used by every machinist. They 
are made in gold, silver and nickel plated, also in sil- 
ver and copper, oxidized, with head and handle alike, 
or with head and handle of different style of plating, 
making an almost endless variety. 


+@-> 


LYONS SPECIALTIES. 

The Lyons Specialty Co., Lyons, Ia., manufacture 
the Everlasting Chimney Cap, which is made of cast 
iron and fits any chimney. It sets on top and is held 
in place by cement. There is a collar at top of cap 
for wind pipe when necessary to extend chimney. 








This firm also manufacture the Petersen steel barn 
door latch and holder, as shown herewith. This latch 
is double acting, and will hold the barn door open or 
shut, and they claim it to be the only barn door latch 
and holder on the market without a spring to it, which 
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generally gives out in a year or two. Along with this 
barn door latch and holder, they manufacture a steel 
latch for sliding doors on rollers. This firm are in po- 
sition to make prompt shipments on all. of the goods 
they manufacture. The trade will be supplied with 
circulars describing their line upon application. When 
writing for same, kindly add: “Saw it in THe Amer- 
ICAN ARTISAN.” 
a 


AMERICAN TEA AND COFFEE | EXTRACTOR. 





The accompanying cut shows the American tea and 
coffee extractor, manufactured 
by the Buffalo Mfg. Co., 444 
Niagara St., Buffalo, 
N. Y. This extractor 
is made in polished 
brass, nickel plated, 
polished copper and 
silver plated finish. 
The manufacturers 
give the following di- 
rections for its 
use: 

“Remove the 
metal top an¢ 
glass globe, pull 
the cover from the 
boiler, and fill the 
boiler with hot 
hot water ; 

















cover and 
globe, and 
press firm- 
ly into 
place. Put 
a tablespoonful of ground coffee (not powdered), for 
each cup desired, into the globe, and cover the same 
with the metal top. Light the lamp and let the water 
boil until it rises into the globe and percolates the cof- 
fee fom two to five minutes, then extinguish the lamp, 
and the extract will recede into the boiler below. 

If more cups of coffee are required than the capacity 
of the Extractor, put in one tablespoonful of coffee 
for each and every cup wanted, and dilute with boiling 
water. If the coffee is finely ground and clogs the 
strainer, one turn of the scraper will remove the clog, 
when the extract will flow back into the boiler. Same 
applies when extract does not flow from faucet.” 


we 


ICE CREAM FREEZERS. 


———_—_—_ 


North Bros. Mfg. Co., Philadelphia, Pa., send us a 
neat little booklet entitled “Dainty Dishes for All the 
Year Round.” This book contains a large number of 
recipes for making ice creams, water ices, sherbets 
and other frozen desserts, as well as explaining the good 
qualities of their Lightning and Gem Ice Cream 
Freezers, which they manufacture. These freezers 
are made from I to 20 quart sizes. They claim these 
freezers excel in easy running, quick freezing, econ- 
omy, convenience and practical results, and conclude 
by saying that a critical comparison will demonstrate 
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The American Tea and Coffee Extractor. 
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their superiority in design and quality of material and 
workmanship. 

They also manufacture toy freezers of the same 
name, which are perfect working models, and very 
useful when a small amount of ice cream is wanted. 
These goods are handsomely finished, hold nearly a 
pint and are packed one-half dozen in case. This firm 
will be pleased to send catalogue and prices to the 
trade upen application. When writing for same, kind- 


ly add, “Saw it in THE AMERICAN ARTISAN.’ 
a a 


A PRETTY DISPLAY CARD. 





The accompanying cut shows a display card used 
by the Smith & Hemenway Co., 296 Broadway, New 
York, in illustrating their latest pocket manicure. The 
power of the nail clipper in this instrument is as one to 
thirty-two. 

These goods are put up on a display card of one 
dozen each, printed in two colors, with a nice illustra- 
tion of a manicure using this upon the center of the 
card. 

They are made of the very best razor steel, and each 
and every clinner is warranted to hold an edge for one 
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year. Shouid it become dull before this time the 
manufacturers will sharpen it free of charge and re- 
turn it to the customer. 

This firm has the sale of the entire product of the 
following factories: The Utica Drop Forge & Tool 
Co., the Page Storms Drop Forge Co., the Acme Ball- 
Bearing Co., the Champion Manufacturing Co., the 
Bay State Tap & Die Co., besides their own factories, 
in which they manufacture a full line of electrical 
tools and high-class drop force tools, nail pullers and 


glass cutters. 
~-oor 8 0} FC 


A FINE EPIGRA 


—_~_ —— 


It was Walter Williams of the Columbia (Mo.) 
Herald who, in addressing his Sunday-school class. 
(the largest in the state), said: “Fame his taken men- 
from the forge, the plow and the carpenter’s bench, 
but she was never known to reach over a picket fence 
and snatch a dude out of a hammock.” The item is 
going the rounds credited to “A Missouri editor.” 
Champ Clark pronounces it the finest epigram uttered 
in America recently.—Ex. 


































WEDNESDAY AFTERNOON SESSION. 

The opening session of-the American Hardware Manufac- 
turers’ Association was called to order in the “Grotto” of the 
Hotel Rudolf, Atlantic City, N. J., at 3:30 p. m., Wednesday, 
November 18. There was a full attendance, over 200 being 
present. After the roll-call President Plumb read his annual 
address as follows: 


ADDRESS OF PRESIDENT FAYETTE R. PLUMB. 





OCEAN BREEZES WILL BRING BALM. 


I have the honor to bid you welcome to the fifth meeting 
and the second annual convention of the American Hardware 
Manufacturers’ Association. Let me express the hope that 
your stay here will not only prove pleasant, but that the 
breezes wafted to us from the grand old ocean so close to 
our doors may bring balm and comfort to those of you who 
have become worn by the season’s work and that for this rea- 
son alone you may feel fully paid for your journey here. Our 
committee, I feel sure, had not only this in mind when they 
selected this place for our meeting, but they also felt that you 
would have more time to devote to association work and that 





Fayette R. Plumb, President, A. H. M. A. 


you would, therefore, endeavor to make this the most inter- 
esting meeting of any yet presided over by your president. 
ASSOCIATION IS PROSPEROUS. 

While our association is prosperous and we are all proud 
of our membership because of those associated with us, let 
me impress upon you the fact that you do not show the 
interest in its future that the management has the right to 
expect from you. You should not be contented until you 
have included in its membership every reputable hardware 
manufacturer in the United States. In addition to this, we 
should show more interest in the proceedings and endeavor, 
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by concerted action, to prove that we are determined to win 

the approval and admiration of those who remain at home and 

make it easy for'us to. be here. There are so many abuses 

which might be overcome by earnest endeavor that I am 
surprised at the indifference shown. 
TRADE EVILS. 

At every meeting I have alluded to some of the most 

objectionable evils presented since we became an important 





Samuel Nicholson, Ex-Vice-President, A. H, M. A. 


factor in the trade, and I think it proper to again bring 
them before you in order to freshen your memory in regard 
to the views expressed on the floor and the support extended 
at the time they were discussed. The chief of these evils 
are: 

Cash discounts. 

Contracts. 

Special brands. 

Contributions to catalogues. 

Guaranteeing of prices. 

Packing small orders for direct shipment without extra 
charge. 

Deduction of cash discount from the gross instead of the 
net amount of the invoice. ( 

All these subjects are interesting because they have a 
direct bearing on our profits. 


SOME ABUSES HAVE BEEN ELIMINATED. 

While I believe the abuses arising from cash discounts 
and contracts have been eliminated to a great extent, the 
evils arising from the manufacture of special brands are 
increasing rather than diminishing, and, while I don’t think 
it is possible to wipe them out entirely, I do believe that they 
can be greatly curtailed if we are determined to make a 
record in our efforts to correct these abuses. It strikes me 
that the proper way would be to charge more than for factory 
brands. If Gost is to be considered, we certainly should be 
justified in‘ such action. 
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AN ABUSE THAT STILL CONTINUES. 

Although a resolution was passed at a previous meeting 
expressing our disapproval to the contribution to customers’ 
catalogues, yet these abuses still continue. In fact, appeals for 
such assistance are increasing and have become so great 
that it is imperative that a resolution be submitted at this 
meeting reaffirming in strong terms our former position on 
this subject—and do not let our action stop there, but let us 
hope that every member will make a firm resolution in every 
instance by firmly standing by the decision of the association. 
While I should not go so far as to refuse to furnish electro- 
types to illustrate our goods, I believe I express the senti- 
ment of the great majority of the association when I say we 
should not be expected to pay the cost of catalogues any 
more than to assume the other expenses of marketing our 
customers’ wares. 


OTHER IMPORTANT QUESTIONS. 
The other subjects mentioned, namely, guaranteeing of 





F. 8. Kretsinger, Vice-President, A. H. M, A. 


prices, packing small orders for direct shipment, deduction 
of cash discount from the gross instead of the net amount of 
invoices, have not as yet received proper consideration. We 
have, therefore, plenty of work mapped out for us and I 
sincerely hope our executive meetings will be well attended 
and that all will take part in the discussions. If you will do 
this, we-can accomplish something that will redound to our 
credit as long as our association lasts. 
PROCEEDINGS OF SARATOGA CONVENTION. 

The proceedings at Saratoga were published in detail and 
are in possession of every member, and I hope all of you 
have taken the time to read them, especially the addresses of 
the invited guests. 

THE AMERICAN ANTI-BOYCOTT ASSOCIATION. 

It is not only a duty I owe to this convention, but a 
source of pride and pleasure to call your particular attention 
to the able remarks of Mr. Daniel Davenport concerning 
“Boycotts and How They Can Be Destroyed.” 

There is no man in the country who has done more 
practical work in this direction than Mr. Davenport. Through 
his influence, an association known as “The American Anti- 
Boycott Association” has been formed to fight this unlawful 
and tyrannical evil, and it should have the unqualified support 
of all manufacturers in every line. The work already accom- 
plished has been far beyond the hopes of the most sanguine 
members and. has been of incalculable value to every law- 
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abiding citizen in the United States. They have taken the 
ground that the boycott is a conspiracy created to deprive 
the manufacturer of the liberty bequeathed to him by those 
who founded our government and is in violation of our laws 
and in justification of this belief they have arrested and 
prosecuted the labor leaders who have attempted to enforce 
it. Those of you who have followed Mr. Davenport’s work 
in Chicago during the strike last summer know of what great 
assistance he was to the manufacturers in that city. Scores of 
leaders were arrested and imprisoned and public opinion was 
aroused to such an extent that the labor agitators were com- 
pelled to recall their action. 


MORE LEADERS ARE NEEDED. 

What we need are more leaders like Mr. Davenport, 
“who have no axes to grind” and can battle for our rights 
without fear or favor; those who will arouse public sentiment 
in our behalf and stand for what is right and just. The 
great majority of our citizens are in favor of fair play and 
when they can be shown that we want nothing but justice 
they will flock to our support. 

ILLEGAL ACTS OF TRADES-UNIONS. 

No manufacturer, I take it, objects to labor unions if 
conducted in a proper manner for the betterment of their 
members, but when they attempt to interfere with the right 
of an employer to discharge or employ whom he pleases, 
they are performing an illegal act and these should be a way 
to punish them for it. Until this is accomplished, labor 
troubles will constantly confront us and interfere greatly 
with our ambition to control the markets of the world. 

LABOR STANDING IN ITS OWN LIGHT. 

It is inconceivable that labor should be so blind as to 

stand in its own light at a time when co-operation between 





Julius C, Birge, Vice-President, A. H. M. A. 


employers and employes is not only essential to win our bat- 
tles with other nations, but preserve and promote trade at 
home. The conditions at the present time are so diametrically 
opposite that the continuance of the present prosperity is 
threatened unless the labor leaders are shown their folly. 
The recent conviction and imprisonment of one of the most 
notorious of their schemers has cleared the atmosphere some- 
what and prevented another disastrous strike among the iron 
workers. 
ALABAMA HAS PASSED ANTI-BOYCOTT LAW. 

The state of Alabama has shown that her citizens are 

true Americans and believe in fair play by recently passing 
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an anti-boycott law. This bill received a large vote and pro- 
vided a fine of not less than $50 and not over $500 or im- 
prisonment at hard labor for sixty days for persons con- 
victed of boycotting, blacklisting, picketing and similar as- 
saults upon the rights of individuals. As most of you may 
not have seen the account of it as published, I have thought 
it best to give you the text of the law, as follows: 
TEXT OF THE LAW. 

Section 1. Be it enacted by the legislature of Alabama, 
that it shall be unlawful for two or more persons to conspire 
together for the purpose of preventing any person, persons, 
firm or corporation from carrying on any lawful business 
within the state of Alabama or for the purpose of interfering 
with the same. 

Sec. 2. That it shall be unlawful for any person or per- 
sons to go near to or loiter about the premises or place of 
business of any person, firm or corporation engaged in a law- 
ful business for the purpose of influencing or inducing others 
not to trade with, buy from, sell to or have business dealings 
with such person, firm or corporation, or to picket the works 
or place of business of such other person, firm or corporation 
for the purpose of interfering with or injuring any lawful 
business or enterprise. 

Sec. 3. That it shall be unlawful to print or circulate any 
notice of boycott, boycott cards, stickers, dodgers or unfair 
lists, publishing or declaring that a boycott or ban exists or 
has existed or is contemplated against any person, firm or 
corporation doing a lawful business, or publishing the name 
of any judicial officer or other public official upon any black- 
list, unfair list or other similar list because of any lawful act 
or decision of such official. 

Sec. 4. That it shall be unlawful to use force, threats or 
other means of intimidation to prevent any person from en- 
gaging in any lawful occupation at any place he or she sees fit. 

Sec. 5. That it shall be unlawful for any person, firm 
or corporation that any person has been blacklisted by such 
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person, firm or corporation, or to use any other similar means 
to prevent such persons from receiving employment. Any 
person, firm or corporation violating any provision of this 
act must, on conviction, pay a fine of not less than $50 nor 
more than $500 or to be imprisoned not to exceed sixty days 
at hard labor for the county. 

That all laws and parts of laws in conflict with the pro- 
visions of this act be and the same are hereby repealed. 

HOW TO DRIVE OUT THE WALKING DELEGATE. 
If every state of the Union would take similar action, 


" 


the walking delegates would be known no more and peace and 
prosperity would be ours. 

The question for us to decide to-day is “How are we 
going to grapple with all these questions that are before us?’ 
I firmly believe that our association can accomplish some- 
thing to relieve the situation by forming section committees, 
as requested in my address in this city a year ago last sum- 
mer. Let these committees representing the different lines 
get together at least once a month, discuss remedies to do 
away with the objectionable features of their business, with 





E. Adams, Ex-Member Executive Committee, A. H, M. A. 


the understanding that the chairmen of the different commit- 
tees are to meet with the executive committee of this asso- 
ciation every three months. If such a plan is formulated at 
this convention I am convinced that something will come out 
of it and that our next meeting will be full of interest. It 
will take time, thought and labor, but I am sure we are willing 
to accept these conditions if they promise success. 
TIE MAIN THING IS TO START. 


With this thought in view, the secretary has made a 
classification of the different trades. It may not be perfect, 
but it will, undoubtedly, be of some assistance to you. After 
you meet it may be necessary to make other divisions in order 
to bring the different trades closer together; if so, this can 
be easily arranged. The main thing is to make a start and 
try to help ourselves. Those who think they do not need 
help by taking part in your deliberations should attend to 
show the others why they are so prosperous. I am so much 
interested in this matter that I feel confident if you make a 
beginning now that some of you may find it necessary to 
devote another day to the work. Saturday is a short day 
with the manufacturers and it could not be put to better use 
than to devote it to committee work. 

THE PARTING OF THE WAYS. 

We are standing to-day at the “parting of the ways.” 
One leads to anarchy, despotism, revolution and oblivion and 
the other leads to self-government, peace, prosperity and 
enlightenment. Which are we to take? It remains for us, 
as a nation, to decide. I do not fear the result; but we must 
be up and doing if we wish to save our country and our 
homes. 

President Plumb: I am glad to say that as this morning 
you listened to arguments against the parcels post you will 
hear the opposite side now from James L. Cowles, secretary 
of the Postal Progress League. All questions have two sides 
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He has interested people from Maine to San Francisco in his 
ideas, which he will present to you now. 

In his introductory remarks Mr. Cowles gave a glowing 
tribute to Connecticut, his native state, and then addressed the 
convention as follows: 


ADDRESS OF JAMES L. COWLES. 


THE OLD-TIME POST. 
A postoffice for the service of the king probably came 
into being almost as soon as the first strong man had extended 





Robert Garland of Executive Committee, A. H. M. A. 
The Old Time Post 
was eye and ear, hands and feet to the old-time ruler. 


his rule beyond his immediate vision. 


A MONARCHICAL DEVICE. 

Doubtless at the beginning its chief business was corre- 
spondence that advertised the monarch of the plans and move- 
ments of his subjects and of the character of their substance. 
But the advertising letter was quickly followed by appropriate 
samples of the advertised goods and a little later the same 
machinery served for the general transport of such of the 
sampled produce as was wanted for the satisfaction of the 
palate of the ruler or for the decoration of his person and 
that of his palaces and his villas. The Old Time Post also 
performed this further service of advertising to the subject 
the decrees issued by his Divinity for the public welfare. 

ITS PRIMARY PURPOSE WAS ESPIONAGE AND TAXATION, 

Doubtless, on occasion, the Old Time Post was of some 
incidental advantage to the subject, as, for instance, when the 
tears of Esther prevailed upon Ahashuerus to hasten his post- 
men to the ends of his empire with the decree reversing 
Haman’s orders for the massacre of the Jews of his realm. Its 
primary purpose, however, was espionage and taxation, service 
of the king. 

THE CURSUS PUBLICUS. 

This kind of postoffice arrived at its ultimate perfection 
in the Cursus Publicus, the Letter, Freight and Passenger Post 
of Imperial Rome, in the end of the Public Curse of Rome, 
prototype of the modern United States Express Company, 
which the Merchants’ Association of New York styles an un- 
restrained monopoly that levies taxes upon business, arbitrary, 
excessive, exorbitant, prohibitory. “Customers that cannot 
escape them are eaten up by them.” 

IS INSTINCT WITH DISCRIMINATION. 

The taxation of this modern Cursus Publicus, like that of 
Old Rome, is taxation without representation in its most dan- 
gerous form. It is instinct with discrimination against the 
weak in favor of the strong. 
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“The express companies,” said the Merchants’ Association 
of New York in 1898, sometimes value their terminal services 
as low as four cents, sometimes as high as several dollars, for 
precisely the same work.” I once happened to be standing 
in the office of an express company in a not distant city. A 
driver was taking on packages for the depot, among them a 
baby carriage and a smaller package. “For this’—the baby 
carriage—said the manager, “we shall be well paid, for this 
other packet we shall receive nothing.” “How is this?” I 
said to the manager. “Why,” he replied, “don't you know 
that if you are only powerful enough you can have your pack- 
ets carried free?” 

THE DOMINATING PRINCIPLE OF POSTAL SERVICE. 

Save in the case of the University Posts of Paris and 
Bologna, which, for centuries, transported not only the cor- 
respondence but the baggage and persons of the students as 
well, between their homes and the great mediaeval schools, 
save in this single instance, I think, the principles of the Ro- 
man Cursus Publicus dominated every postal service that 
came into being from the days of Caesar Augustus down to 
the establishment of the English Uniform Penny Letter Post 
of Rowland Hill. 

The old-time post was essentially a private enterprise run 
for the private profit and generally for the private use of the 
governing power. 

CURIOUS ARTICLES SOMETIMES FRANKED. 

The extent of the service is shown by this memoranda. as 
to the curious articles sometimes franked by the old English 
postoffice : 

“Fifteen hounds going to the king of the Romans with a 
free pass.” 
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“Two maid servants going as laundresses to my Lord 
Ambassador Methuen.” 

“Dr. Crichton, carrying with him a cow and divers other 
necessaries.’ 

THE FIRST ORDER FOR AN AMERICAN POSTOFFICE. 

Even the first order issued for the establishment of a 
postoffice in the American colonies directed the postmasters to 
furnish horses for the transportation of travelers (at a rate 
of three-pence a mile for a horse and four-pence a mile for a 
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guide), parcels up to 80 pounds to be carried on the guide’s 
horse free. 
OLD-TIME RATES WERE BEWILDERING. 

But public convenience, public security, public prosperity, 
received little regard in old-time legislation. Up to 1839, 
postal rates in England, and in the United States as well, 
were almost as bewildering as American express rates are 
to-day. It was next to impossible to secure accurate informa- 
tion as to the tax that might be exacted from the recipient 
of a postal packet. The rates were always determined by 
distance, always on the principle of “what the subject would 
bear.” The high, uncertain charges forbade the use of the 
mails to*the poor, hindered the development of trade and of 
commerce, checked the growth of postal revenues. The gov- 
erning classes sent their mail matter free. Franks were some- 
times sold, sometimes given to servants in lieu of wages. The 
American Slave Government closely followed its English an- 
cestor. For this chaotic private stockholding enterprise, Row- 
land Hill substituted the Public Service Postoffice, based on 
the cost-of-the-service principle, making the very lowest local 
postal rate the uniform standard rate for all distances, and lo! 
a new world was born! 

TO-DAY THE POSTOFFICE SERVES THE CITIZEN KING. 

The end of the postoffice is still the service of the king. 
To-day, however, it serves the citizen king, advertising to 
him the plans and movements of his servants, advertising to 
them his ogders, while also giving to him the essential news 
as to wherg best to satisfy his wants and dispose of his wares. 
That the » Swat employed for this service is equally fitted 
for the transport of his advertising samples, is clearly evident. 

"“\\worK IS ALREADY WELL BEGUN. 

This work indeed is already well begun. The United 
States postoffice is handling the publishers’ merchandise to-day 
in parcels—a pound to a mail sack at one cent a pound—and 
this for all distances. It is also handling ordinary merchan- 
dise in four-pound packets at one cent an ounce. The con- 
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tinued evolution of this wonderful service is inevitable. Noth- 
ing can long check its onward movement. 
THE CITADEL OF LIBERTY. 

The modern postoffice is the citadel of liberty’ It is the 
hope of industry! Its underlying principle is “Co-operation.” 
Its motto is “One for all. All for one.” 

COMMERCIAL AND SOCIAL CONDITIONS ARE EQUALIZED. 

Its system of uniform rates tends to equalize both com- 
mercial and social conditions, at once elevating the most un- 
fortunately located backwoodsman to the condition of the 





most fortunate townsman and on the other hand elevating the 
child of the slum to the condition of his most happy country 
brother. It brings to all equality of opportunity. 

POSSIBILITIES WERE QUICKLY REALIZED. 

That the friends of liberty in the United States quickly 
realized the possibilities of the modern postoffice is proved by 
the following extract from the report of the postal commit- 
tee of the national House of Representatives of. 1844: 

“To content the man, dwelling more remote from town, 
with his lonely lot, by giving him regular and frequent means 
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of intercommunication; to assure the emigrant who plants his 
new home on the skirts of the distant wilderness or prairie 
that he is not forever severed from the kindred and society 
that still shares his interest and love; to prévent those whom 
the swelling tide of population is constantly pressing to the 
verge of the wilderness from sinking into the hunter or savage 
state; to render the citizen how-far-so-ever from the seat of 
government, worthy by proper knowledge and intelligence of 
his important privileges as a sovéreign constituent of the gov- 
ernment; to diffuse throughout all parts of the land enlight- 
enment, social improvement and national affinities, elevating 
our people in the scale of civilization and binding them to- 
gether in patriotic affection.” This, said the House Postal 
Committee of 1844, is the end of the postoffice. 
* PALFREY’S GREAT SPEECH. 


Five years later Congressman Palfrey of Massachusetts 
in his great speech in behalf of an American uniform two- 
cent letter rate made in the House of Representatives Feb. 21, 
1849, echoed the same sentiments: “I think much of col- 
leges. I dearly love common schools, but I shall not, at pres- 
ent, undertake to say that Cheap Postage will not turn out 
to be an institution for education more efficient than any 
other. I cannot tell how soon it might be a question whether 
the mariner’s compass or the art of printing had changed 
the condition of man more than a good system of postage. 
Never was a simpler mechanism devised for working out 
good and great effects.” 

BURRITT DEMANDED CHEAP OCEAN POSTAGE. 

The silver-tongued Elihu Burritt followed with the demand 
for cheap ocean postage that would bind the nations together 
with “Hooks stronger than steel.” In 1856 President Tileston 
of the New York Postal League declared that the adoption of 
the system of uniform postal rates in England had reduced 
the cost of the service to one-fourth that of the old regime. 
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SLAVE HOLDERS INCREASED POSTAGE. 

But a slave holding U. S. Senate had no use for a cheap 
postal service. One of the first acts of the slave government 
at Montgomery was to increase the rates of postage. One 
of the earliest projects of the new free government at Wash- 
ington was that of a World Postal Union. 

A WIDER LIBERTY. 

On the roth of June, 1870, the eloquent Sumner con- 
gratulated the Senate that slavery being dead, one more 
step might well be taken in behalf of a wider liberty by the 
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establishment of a one cent letter rate. And this is his lan- 
guage: “Not to make money, but to promote the welfare 
of the people and to increase the happiness of all, such is 
the precious object I would propose and here I ask no such 
question as ‘Will it pay?’ It may not pay in revenue at once, 
but it will pay in what is above price. Unhappily the post- 
office, whether at home or abroad, has been from the begin- 
ning little more than a taxing machine, a contrivance to make 
money. In England it was, at times, farmed out to the 
speculator, and then it was charged with the support of a 
royal mistress or favorite. For its profits only was it re- 
garded and not for its agency in the concerns of life. In 
other respects it was not unlike the government which was 
simply a usurpation for the benefit of a few. Ali this is 
much changed, at least among us, and government is the 
creation of the people for their good. 
AN OMNIPRESENT MINISTER. 

“Instead of a mere taxing machine, a contrivance for 
making money, the postoffice should be an omnipresent min- 
ister, reaching out its multitudinous hands with help and 
comfort into all the homes in our widespread land. 

“It is because Senators see the postoffice only in its least 
elevation not to say its most vulgar character that there is 
this hesitation. Contemplate for one moment, if you please, 
its great and beautiful office. It is the universal messenger of 
the people, bearing tidings of all kinds whether of business, 
hope, affection, charity, joy or sorrow and articulates them 
throughout the land. There is nothing that man can do, de- 
sire,.or feel that is not contained in the various and abound- 
ing errand. The letters of a single day are the epitome of life 
and this service is unceasing. Every day the messenger flies 
over the land from city to city, from town to town, from 
village to village, from house to house, leaving everywhere 
the welcome token. Such a messenger is more than a winged 
mercury, with sandaled feet and purse in hand, whose spe- 
cial care was commerce; it is an angel in reality, as well as 
name. 
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MOST UNIVERSAL IN ITS BENEFICENCE. 

“Of all existing departments, the postoffice is most ci- 
titled to consideration, for it is the most universal in its 
beneficence. That public welfare which is the declared object 
of all the departments appears here in its most attractive form 
There is nothing which is not helped by the postoffice. Is 
business in question? The postoffice is at hand with invalu- 
able aid, quickening and multiplying its activities. Is it char 
ity? The postoffice is the good Samaritan, omnipresent in all 
the highways of the land. Is it the precious intercourse of 
friends? The postoffice is carrier, interpreter, handmaid. Is 
it education? The postoffice is schoolmaster, with school for 
all and with scholars by the million. Is it the service of the 
government? The postoffice lends itself so completely to this 
essential work that the national will is carried without noise 
or effort to the most remote corners and the republic be- 
come one and indivisible. Without the postoffice, where would 
be that national unity with irresistible guarantee of equal 
rights to all which is the glory of the republic? ” 


THE WORLD LETTER POST UNION. 

In 1875 the German Postmaster General, Dr. Stephen, 
established the World Letter Post Union, projected by the 
American Blair. In 1878 the United States cast one of the 
fifteen votes approving of Dr. Stephen’s proposal for an inter- 
national parcels post. In 1880 the German suggestion became 
an established fact, but without the co-operation of the United 
States. In 1885 the convention of Lisbon enlarged the parcels 
limit of 1880 from 7 to 11 pounds and extended its services to 
a population of 262,000,000. 

AN INTERNATIONAL C, 0, D. SERVICE. 
An international C. O. D. service, the issue of letters of 
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identity, the transport of letters and boxes of declared value, 
postal subscriptions for newspapers and magazines, either ac- 
companied or quickly followed the international parcels post. 
Domestic parcels services were rapidly established in almost 
every civilized country and in many half civilized countries, 
with ever widening weight limits and ever diminishing rates. 
THE ENGLISH PARCELS POST. 

In 1883 the blindman, Fawcett, presided at the birth of the 
English parcels post and in 1890 Sir George Findlay, manager 
of the London and Northwestern Railroad, said of it: “The 
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Parcels Post, compared with its elder brother, ‘The Letter 
Post,’ is yet in its infancy, but it has almost at a bound become 
one of the great institutions of the country and has fully justi- 
fied its inception.” 

ENGLISH PRIVATE TRANSPORT TAX. 

In recent years, since 1892, the English private transport 
tax on parcels under 300 pounds, technically called “smalls,” 
has been increased from 4 per cent on the larger parcels to 
500 per cent on the smaller, but not only has the postoffice pro- 
tected the 11-pound packet from this increased tax; one par- 
cels over one-pound the rate has been decreased one-third. 
To-day the English postal leader, Henniker Heaton, is advo- 
cating a 112-pound C. O. D. parcels post, with rates 2 cents a 
pound, minimum 4 cents—50 cents on a 112-pound parcel; this 
to save the small farmers of England from the rapacity of the 
private transport companies, whose extortionate taxes and 
inadequate service, he claims, are devastating the country and 
causing a national loss of $300,000,000 a year. 


BRITISH AND COLONIAL PARCELS POST IS PROFITABLE. 

Experience is proving the British and Colonial Parcels 
Post, with its rates 25 cents on a 3-pound parcel, 50 cents on 
7 pounds, 75 cents on larger parcels up to 11 pounds, to be 
a far more certain mechanism for the enrichment of both 
England and her colonies than can ever be the new schemes 
of Mr. Chamberlain. 

The expressman has taken the place of the slave holder 
in obstructing the advance of the postoffice in the United 
States, and as an obstructionist and a foe of liberty and of 
business enterprises he may well vie with his predecessor, but 
he has not been able to destroy as he would or even to alto- 
gether check the advance of this greatest of free institutions. 


PALFREY AND SUMNER JUSTIFIED. 


The year 1885 saw the United States provided with a 
uniform 2 cents an ounce letter post—a cent an ounce—4- 
pound merchandise post, and, what has proved of inestimable 
value, as the citadel of the liberty and independence of the 
American press as well as a means of public education, a cent- 
a-pound-public-school public advertising post—that has fully 
justified all the claims of Palfrey and of Sumner. 

EXPRESSMEN HELD WELL NIGH SUPREME SWAY. 

During the ten years following 1885, however, the ex- 
pressman held well nigh supreme sway at Washington. The 
splendid postal schemes projected by Postmasters General 
Vilas and Wanamaker were effectually sidetracked. 

Mr. Vilas would have solved the question of railway mail 
pay by the government ownership of postal cars, saving there- 
by the full value of the cars every year. 

WANAMAKER’S HAND HELD. 

Mr. Wanamaker, the greatest postmaster this country ever 
had, would have reorganized the whole service, on a business 
basis and made such postal scandals as has resulted from the 
expressman’s control of the postoffice impossible. Mr. Wana- 
maker would also have secured to us a one cent letter rate, 
10-cent telegrams, 3-cent telephones, house to house collec- 
tion and delivery, a steadily extending parcels post, foreign and 
domestic, but the four great express companies stood in his 
path and damned his every movement forward. 

They cut off the free-reforwarding system from every- 
thing, but first-class matter. In 1896 they re-enacted the law 
restricting the weight limit of merchandise to 4 pounds. 

THE LOUD BILL. 

The same year Mr. Loud of California brought forward 
their subtle proposition for the final abolition of the postoffice 
by first abolishing that great organ of public intelligence, the 
cent-a-pound publisher’s post. 

The final intent is clearly set forth by the following state- 
ment of Mr. Loud, thrice repeated in the reports on his bill 
attacking the second-class service: 

“There is much maudlin sentiment among many of our 
people about the postoffice department... Many compare it with 
the war and navy departments, and say it should not be run 
for profit, or even to pay the expense of operation, but should 
be supported by taxation, and run in the interest of any for the 
people. To our mind, however, there is no comparison; the 
one is for the defense of the nation as a whole; no one in- 


AND HARDWARE RECORD 


dividual needs their protecting arm more than another, and 
all are taxed according to their means for their support. 


POSTOFFICE IS NOT AN ABSOLUTE NECESSITY. 


The postoffice department is an accommodation to th: 
great mass of our people, but not an absolute necessity ; privat: 
means could as well, or better, be adapted to the transmission 
of our mails and in the opinion of the writer of this report— 
and that opinion is formed after many years of practical and 
theoretical experience in postal affairs—could be so done much 
more cheaply, with quicker despatch and better satisfaction to 
the people. 

GROWTH OF THE AGRARIAN SENTIMENT ENCOURAGED. 

“But it is not our intent to now advocate so radical a 
change, for our people can more peacefully bear those ills they 
have than fly to others they know not of. For the principal 
wrong in the continuance of the présent system to our peo- 
ple” (the private individuals who would profit by its abolish- 
ment?) “is in that it encourages the growth of an agrarian 
sentiment which points to the postoffice department and ex- 
claims: ‘See how well the postal service is managed in the 
interest of us all, and how cheaply it is operated; this is our 
strong bulwark of defense, and illustrates in golden letters 
that the true course for the government is to become the par- 
ent and owner and operate all means of transportation and 
transmission.” 

FREE RURAL POST IS INAUGURATED. 


But not only were the expressmen overwhelmingly de- 
feated; the very year, 1896, in which they began their attack 
on the Publisher’s Post, saw the inauguration of the free 
rural post: and in ’97 the United States Congress at last 
brought this country into the pale of civilization by accepting 
the world-wide custom of postal insurance. It was a petty 
piece of business—the law that gave to our 8-cent registration 
fee only a $10 indemnity value, and that carefully confined 
to first-class matter, but it established a great principle. A 
little later, moreover, the indemnity was increased to $25. 
This other happy event also followed. Mr. Loud was defeated 
in the last elections, not even all the power of the express 
companies and of their allies was able to insure his return to 
Congress. 

THE CRIME oF 1887. 

Up to the year 1887, our express legislators had been able 
to make it a crime to exchange salable merchandise by mail 
between the United States and any other foreign country. 
Our parcels post convention with Mexico made in 1887 first 
infringed on this express commandment. Other conventions, 
with several other unimportant countries, followed and finally 
in 1899—under President McKinley there came our reciprocal 
parcels post convention with Germany—the first parcels post 
convention made by the United States with a great commer- 
cial nation. And from the beginning it was a triumphant 
success. 

THE GERMAN-AMERICAN CONVENTION. 

The special characteristic of this convention was this: 
each country determined its own charge for the transport of 
parcels to the other. Previous to this convention the United 
States had dictated the conditions of the service in both direc- 
tions—12 cents a pound—$1.32 on an 11-pound packet. Under 
the German-American convention the United States still con- 
tinued this tax on an American-German packet—while Ger- 
many performed a similar service in the opposite direction for 
58 cents. , 

A TRIUMPHANT SUCCESS. 

The scheme was a triumphant success from the beginning. 
Naturally enough, however, the American bound packets large- 
ly exceeded the German bound packets both in weight and in 
number. 

In 1902,—American bound, 44,952—average weight over 
7% pounds; Germany bound—24,604, weighing on an average 
only 2 2-3 pounds. The total number of parcels thus inter- 
changed between Germany and the United States in 1902 
reached the large amount of 60.646 while the total interna- 
tional service of the United States amounted to only 149,916 
parcels having a weight of 662,502 pounds, a little over 33! 
tons. 
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AMERICAN AUTHORITIES WERE FRIGHTENED. 
The enormous German business and its bulky packets so 
frightened the American authorities that they forthwith no- 
tified the German government that although Tunis and Egypt 
and Spain were able to handle 11-pound packets the United 
States found such a weight altogether beyond their ability. 
On the 1st of July, 1903, the weight limit of our parcels ser- 
vice with Germany was therefore cut down to 4 pounds 6 
ounces and the United States was thereby relegated to the 
category of countries like Madagascar and Africa where hu- 
man beings still do the work of brutes. 
WYNNE'S VIEWS. 

On the 18th of May, 1903, Mr. R. J. Wynne, first assistant 
postmaster-general, addressed a letter to me in which there 
occurs this statement: “I have to inform you that the postal 
service is intended for the interchange of correspondence and 
not to convey freight or express matter.” 


ATTITUDE OF THE ADMINISTRATION. 


The reduction of the weight limit of our parcels post con- 
vention with Germany, a reduction made by the President and 
postmaster-general—who are absolute as to our foreign postal 
relations, taken together with this letter from Mr. Wynne, 
clearly indicates, it would seem, the attitude of our present 
national administration towards this method of extending our 
foreign trade. Whether this attitude of the administration is 
due to its regard for the public welfare or rather to its regard 
for the express companies of the United States is a matter 
which perhaps may be worthy of consideration. 

Possibly Mr. Wynne and possibly the administration may 
be right as to the functions of a postal department but they 
are certainly out of harmony both with the world’s latest 
thought and with the practice of all the ages. 


MILTON JACKSON’S VIEWS. 

The necessity of a cheap and efficient parcels or sample 
post as a supplement to the American Advertisers’ Cent-a- 
pound Post was well expressed by Mr. Milton Jackson in his 
address on a Parcels Post before the International Commer- 
cial Congress of Philadelphia in 1899. 

“However,” said Mr. Jackson, “men differ in opinion upon 
subsidies and tariffs there are some propositions upon which 
we all agree. To whatever country we belong, we do not ob- 
ject to receiving free samples of products of any other nation 
on earth accompanied by description and price quotation. We 
all prefer to purchase only of what our eyes have beheld. Con- 
fidence must be felt before we can consent to make an in- 
vestment. 

The merchant or producer who cannot present a sample 
of the goods offered, is at a great disadvantage in competition 
with his competitor who has samples on exhibition and who 
carries them to his prospective market. 


COMMERCE. 


Commerce is made up of trade in two important classes 
of products,—staple goods and specialties. What may be sta- 
ple in one market may be a rare specialty in another. 

While staples form the greater volume specialties educate 
those who receive them. Specialties are the product of the lat- 
est thought. Specialties sell at the greatest per cent profit. 
It is for the producer of specialties we speak, and not less for 
the producer than for the consumer. This is a reciprocal 
matter. 

And again we speak for the products of the small manu- 
facturer. In the United States we have thousands of these, 
none of whom can individually afford to bear the expense of 
sending capable salesmen to the ends of the earth. 

“All specialties must be advertised, must be sampled by 
the purchaser before he will buy, and the producer must bear 
the expense of introducing his specialty and of rendering it a 
staple in the market. 

SAMPLE ADVERTISING. 


We claim that the simplest and most effective foreign ad- 
vertisement is by sample, and that by parcels post these may be 
most easily distributed. By this means, remote nations may 
discover mutual interests in the products of the other, and 
friendly and more intimate relations would naturally follow. 
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FAINS A UNIVERSAL PARCELS POST. 

Send from Brazil, to a hundred selected names taken from 
the Blue Book of Philadelphia, one hundred samples of some 
extra delicious coffee, duly labeled, and a demand for that 
brand of coffee would instantly create orders for stocks from 
our leading grocers. 

The matter of import and export duty may be referred to 
the oversight of the consular service, and can be easily ad- 
justed in each individual case according to the law of the 
land interested. 

Let us join in a proposal. Let this Congress declare for a 
universal parcels post—as universal as the World Letter Post 
Union! 

As for the people of the United States, now that they are 
about to develop a coijonial policy, now that they have in part 
learned that we may not safely depend upon our home markets 
to keep the wheels of industry moving and our laborers well 
paid, shall we not accept the lessons set by England and by 
Germany and copied (as to parcels post) within the limits 
of our own country?” 

EVERY FACILITY SHOULD BE ADOPTED. 

“Let us adopt every facility, remove every unjust barrier, 
and cement our friendship by treaties—postal treaties—that 
shall bind our common interests and enable the people of the 





nation most remote from these United States to share with us 
and we with them, in all gifts that can be transported, that 
make for human comfort and the progress of the race.” 

And the Congress voted unanimously in favor of Mr 
Jackson’s proposition, praying the United States and all other 
countries to join in the International Parcels Post Union. 

OPINION OF CONSUL AT FORMOSA, 

The following letter sent to me June 18th, 1902, by our 
consul at Fofmosa, Mr. James W. Davidson, is of striking in- 
terest in this connection. 


PARCELS POST SERVICE REQUIRED. 


“I think of no convenience in respect to commercial mat- 
ters that our government could offer that would soon show 
such profitable return as the institution of a parcels post with 
the East. The United States is noted in the East for the su- 
periority of its small manufacturers. Countless catalogues of 
attractive novelties reach the East, and the magazines and 
trade journals convince us that our wants are many; but so 
complicated, unreliable, and expensive are the private express 
services that one finds it impracticable to send to America for 
anything unless the amount of the order is sufficient to justify 
having the shipment sent by freight. Complaints of losses 
through the express companies are the rule rather than the 
exception, and it is an actual fact that a certain well-known 
photographic dealer in Tokyo informed me, in all seriousness, 
that his correspondence clerk had standing orders to add to 
every American letter relating to the possible purchase of 
goods: “Under no circumstance ship by express.” A parcels 
post service would be of inestimable value and directly enlarge 
the sale of small manufactured articles, novelties, etc., in the 
East, while indirectly, by rendering possible the cheap, safe 
and speedy transportation of samples, it would be of benefit 
in increasing the volume of our general exports which are 
shipped to the East by freight. Some thirty days are usually 
required for mail matter from New York to reach Formosa 
and some two months for freight shipments.” The advertise- 
ments are rendered practically valueless because it is practically 
impossible to get the advertised product. 


STATUS OF AFFAIRS AT GUADELOUPE. 


Louis Ayme, lately returned from his consulate at Guade 
loupe, West Indies, tells a similar story. “If we could have a 
parcels post, up to ten pounds,” he says, “great quantities of 
clothing shoes and hats would be bought in the United States 
which are now bought in France. The trade would turn to us 
naturally, because of the shorter time it would take to fill 
orders.” 

DISCRIMINATION AGAINST AMERICA. 

You can send a dress-suit case from Paris to Vienna for 
fifteen cents. Here you would have to send it by express and 
for the same distance it would cost about $1.00. A man can 
send from Guadeloupe to Paris for a suit of clothes, a pair 
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of shoes, and a hat, and they will all be put in one package and 
sent him for fifty of sixty cents. From New York they could 
not even be sent by express. They would have to go as freight 
and would cost about $8.00.” 

“Then it is not merely a matter of extra charges, but of 
time and bother as well. Sent by parcels post to a foreign 
country, the article is simply dropped in the postoffice. Sent 
by private agencies there are all the formalities of securing in- 
voices, bills of lading and so on.” 

PECULIARLY IRRITATING. 

“This state of affairs is peculiarly irritating in connection 
with the purchase of machinery. There are all sorts of ma- 
chines and parts of machines which they would order by mail, 
from the United States if there were a parcels post.” 

A GREAT SAVING. 

“Tt would be a great saving even to the dealers in staple 
foodstuffs. As it is now they have to keep salesmen in the 
field who command good salaries, because of linguistic require- 
ments. With a parcels post they could send five-pound sam- 
ples that would serve the purpose quite as well.” 

IRRITATINGLY IMPOSSIBLE. 

“The attractive advertisements that one sees in the papers 
and magazines are so irritatingly impossible. For instance, one 
reads of a house telephone, or a little storage battery, with a 
fan attachment. If he could get it down there for a reasonable 
price he would order it. 

“New brands of goods could be readily introduced. At 
present merchants order only such goods as they know they 
can handle in bulk and sell at a profit. They venture into no 
untried fields. With a parcels post the people would do their 
own introducing. 

“The United States is losing $2,000,000 a year in small 
mail orders from the West Indies by not entering the Inter- 
national Parcels Post Union.” 

THE INTERNATIONAL POSTAL SERVICE. 

More than 60,000,000 merchandise parcels were handled in 
the International Postal services of the world in the year 1900, 
and of these the 5,445,832 parcels of declared value, were es- 
timated as worth over $300,000,000. Our deputy consul gen- 
eral at Frankfort, Germany, reports an increase in value of 
German postal parcels exported in 1903 over 1902 of $4,072,000. 

THE UNITED STATES IS BELOW TUNIS. 

In this service the United States does hardly a fourth the 
business of Spain or of Denmark and considerably less than 
Tunis or Egypt. So low, indeed, does she stand that her name 
is not even mentioned among the thirty-four countries giving 
returns of the parcels services to the International Postal Bu- 
reau in the year 1900. 

THE POSTOFFICE IS A CONTINUOUS WINNER. 


Mr. Chairman and gentlemen, the point that I have hoped 
to impress especially upon you this evening is the powerlessness 
of the opponents of the postoffice to prevent the growth of this 
greatest of governmental institutions. Whenever the issues 
have been clearly made the United States postoffice versus 
United States express companies, the postoffice has always won 
the contest. 

It has advanced with leaps and bounds in recent years in 
spite of its opponents. And now the time has come for an- 
other great step forward. ‘The very scandals that fill the air 
are evidence of waste, the avoidance of which would go far to 
meet any expenses resulting from an extension of the service. 

Nothing can be more clear than this, that if we would have 
the postoffice managed well, we must make it of such impor- 
tance to the public that its mismanagement will bring quick 
punishment to the offending administration. 

A RARE OPPORTUNITY. 

The long session of Congress of this winter preceding the 
electicns in 1904 offers a rare opportunity to the American 
citizen king to impress his will upon his servants at Washing- 
ton. Gentlemen will desire to be popular next fall and the sup- 
port of Col. Pope’s parcels post bill consolidating third and 
fourth class matter, extending our four pound weight limit to 
the eleven pound limit of other civilized countries, providing 
for house to house collection and delivery, and for postal in- 
surance on all mail matter, this with rates on three ounce 





parcels a cent, one pound parcels a nickel, eleven pound par- 
cels a quarter, the support of this bill cannot fail to be popular. 

FORELGN AS WELL AS DOMESTIC PARCELS POST NEEDED. 

And there is quite as great a need for foreign as for do- 
mestic parcels post. Here it may be well to remember that the 
President and postmaster general are practically absolute. 
They may make or unmake postal conventions at their will. 
The World Postal Union meets at Rome next year. Our do- 
mestic rates now practically cover all habitable North America, 
Cuba, Porto Rico, the Sandwich and Philippine Islands. 

A POLITIC MEASURE. 

How much more does it cost to carry mail matter across 
the Atlantic than across the Pacific? Would it not be a most 
politic measure for an administration seeking popular favor in 
the fall of 1904 to authorize our delegates to Rome next sum- 
mer to offer to the countries of Europe at least, if not to all 
the world, reciprocal conventions similar to our present postal 
convention with Mexico and Canada. With such conventions 
extending the proposed domestic parcels post to foreign busi- 
ness, what would not be the resulting benefits to American 
commerce ? 

F. S. Kretzinger: I have been interested in Mr. Cowles’ 
remarks and move that we give him a vote of thanks. 

Carried. 

Mr. Cowles then made a plea for funds to carry on the 
work of the Postal Progress League. 

Secretary F. D. Mitchell then read his annual report as 
follows: 


REPORT OF SECRETARY MITCHELL. 





MEMBERSHIP HAS PROGRESSED. 

I have pleasure in reporting that during the past year 
our organization has made distinct progress in matters of 
membership, reforms in part accomplished, financial condition, 
publicity, and enthusiasm as manifested by increased demands 
upon your secretary’s office, and more full and prompt re- 
sponses to our requests for information for use of other 
members. 

UNBUSINESSLIKE METHODS CHANGED FOR BETTER. 

While business changes have necessitated a few resigna- 
tions, these have been more than covered by new admissions 
to membership. Heavier expenses have been met by increased 
revenues. Contracts between our members and their custom- 
ers are being more definitely framed, and more uniformly 
observed. Solicitations for catalogue contributions are fewer 
in number, less aggressive in tone, and more explicit in 
outlining the service to be rendered; and compared with two 
years ago are now practically unknown to many of our mem- 
bers. The deduction of cash discount after the specified 
time for payment has elapsed is meeting with a concerted 
check, and in many other matters the publicity given to the 
official expression of the sentiments of this organization has 
had a tendency to change for the better many unbusinesslike 
methods heretofore prevailing. 


TWO IMPORTANT MATTERS. 


Our program indicates that this report will be followed 
by reports from our several committees, but I think it proper 
at this time to allude briefly to two important matters. There 
have been, and, no doubt, still are, some members who do 
not recognize that a prevailing sentiment is of but little im- 
portance in the absence of an official expression of such senti- 
ment, and who are prone to view with indifference the various 
resolutions adopted by this organization; and to these alone, 
I would state that the adoption of a resolution by this asso- 
ciation is but a preliminary step in the matter. Immediately 
after the convention copies of this resolution are placed in the 
hands of every prominent hardware jobber in the United 
States, whether he be a member of an organized body or 
not. Publicity is given to such action through the various 
trade journals. Copies are addressed to the secretaries of the 
various organizations in interest, and following this we re- 
ceive requests from our members for some three or four 
thousand printed copies of the resolutions, to be by them used 
in connection with their correspondence in the matter, so 












































































































that the parties for whose particular benefit these resolutions 
are framed receive definite advice of this active sentiment 
from perhaps a dozen different sources, in a form requiring 
acknowledgment, and could not, if they would, remain insen- 
sible of the existence of such sentiment. 

SCOPE OF WORK MIGHT BE ENLARGED. 

In calling to your attention the second matter, viz., our 
small membership, this brief allustion should not be used as 
a measure of its importance. With merely nominal annual 
dues our organization should certainly have enrolled as mem- 
bers a much larger percentage of the concerns eligible. Were 
our membership doubled, the increased revenue would enable 
us to install a permanent headquarters and enlarge the scope 
of our work, admitting of our giving tangible treatment in 
many lines not possible under our present small 
But this really can only be accomplished in one of two ways— 
we must either send a representative to visit the various con- 
cerns who may be eligible to membership and enlist their 
active interest, or we must look to those who attend these 
meetings and who continue their membership as a desirable 
quantity, to individually constitute themselves a committee of 
one to secure one new member. I hope that this organization 
will decide to employ both of these methods and that at our 
next meeting we shall be able to congratulate ourselves upon 
having at least double the number of our present member- 
ship. 

President Plumb: I will htre depart from the program 
and call on Vice-President Kretsinger to speak on the subject 
of new members. ° 


income. 


Mr. Kretzinger said: I am hardly prepared to say any- 
thing interesting, as I am not in good form. Five years ago 
we had an association in our industry. In fact, we have had 
one on and off for 27 years. As chairman of a committee 
I derived benefit from meeting officers of the National Hard- 
ware Association. That brought into my mind the benefit 
that an association like this could confer. I do not feel dis- 
couraged at our small membership. Our legislation does not 
bind any of us, but accomplishes a good deal. I have no fear 
of the future. During the past few years the buyer has been 
running after the seller, but there has been a turn in the road. 
Prices are breaking down and buyers will ask what we don’t 
want to grant them. If competition increases we can still 
stand them off if banded together. It needs concerted action 
on the part of each and all of us. A committee of one from 
each trade center or perhaps two or three would be a good 
thing to get members. Secretary Mitchell could travel and 
aid these local committees in their work. Take the Na- 
tional Association of Manufacturers. They increased their 
membership from 1,000 to 2,500 in a year. We could do some- 
thing along the same line. 

J. C. Birge: Our secretary has been a hard worker. I 
believe, as Mr. Kretzinger said, that committees in trade cen- 
ters should co-operate with Mr. Mitchell. The value of in- 
creased membership would give us capital. Dues from 150 
new members spent in getting 150 more would be a good 
investment. This association is a good thing, as it enables us 
to visit with our customers. 

The executive committee then made their report through 
Chairman C..W. Asbury, who said in substance: 

“The work of the executive committee has been largely 
of a routine character. Existing evils have been investigated. 
The executive committee recommends a special committee to 
receive all resolutions after their discussion on the floor and 
before their adoption. We ask that more use be made of our 
equipment. We earnestly urge each member to solicit at 
least one other hardware manufacturer to join the associa- 
tion.” 

The report of the committee was accepted and on motion 
their suggestion of a special committee was adopted. 

William H. Hays, chairman of the membership commit- 
tee, reported that the committee were all in harness and had 
done good work. The total membership was 175. A practical 
way for members to bring in others was to keep the keys 
showing membership lists and to form an active committee 
on their return home to present the benefits of organization 
to other manufacturers in their districts. 
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The report was received and filed. 
Oliver Williams of the 
said that that committee was appointed to hear the woes and 


Chairman grievance committee 
sorrows and wipe away the tears of manufacturers and job- 
Manufacturers have been so busy the past year that 
The 
grievance committee were considering a complaint from the 
Southern Jobbers’ that 


quotations to papers gave 


bers. 
they have not registered a single kick the past year. 
Association some manu- 
the 
treme discounts and this greatly hurt their business and gave 
away trade secrets. 


Hardware 


facturers in giving trade ex- 


Chairman Lipton of the entertainment committee then 
made his report. 

President Plumb then appointed the following special com- 
mittee on resolutions: C. W. Asbury, chairman; W. M. Pratt, 
E. B. Pike, N. U. Gladding and F. G. 


The meeting adjourned at 5:10 p. m. 
THURSDAY MORNING 


The Thursday morning session of the American Hardware 


Kretzinger. 
SESSION. 


Manufacturers’ Association was called to order at 10 o'clock. 


The following paper was then delivered : 
WHAT ARE WE HERE FOR? 


BY WM. M. PRATT. 


JUMPED FOR THE BAIT. 

When our genial Secretary invited me to address you 
upon this subject he was kind enough to inform me that the 
gentleman Committe desired to have 
deliver this address was unable to do so, and would I do it? 
If he felt that he was making a little party call, so to speak, 
on account of an accommodation of a similar nature extended 
to him in the past and hoped he would not find me at home, 
he was very much mistaken; I fairly jumped for the bait, 
the subject which he had selected just suited me. I thought 
that I knew exactly how to handle it. I felt as the whale 


said to Jonah, that it was “a good opening for a young man.” 


whom the Executive 


ALL HAVE SEEN IT. 
“What are we here for” is a good deal like Dave 
Harum’s low bridge, we have all seen it. I remember having 
it pretty thoroughly impressed upon me when I first entered a 
commercial office and was told in plain English what I was 
there for; it was impressed so thoroughly that the impres- 
sion has always remained and I have found from time to 
time when it has been necessary for me to break in young 
men who have had no previous experience in commercial 
life that to show it to them was not out of order. I there- 
fore felt that it would be a pretty easy matter for me to 
take a few minutes of your time in explaining what I con- 
sidered necessary prerequisites to the successful 
working of this organization, what it should stand for and 
what it should not stand for, how it should court strength 
and avoid weakness, and how we could get the most out of 


were the 


our various gatherings. 
ATTENDANCE IS ENTIRELY VOLUNTARY. 


Upon deliberation, however, I found it was an entirely 
different proposition what I had imagined; we can 
neither invoke military discipline nor martial law, the ser- 
vices and attendance of our members must of necessity be en- 
tirely voluntary, it is not practical even to draw an idealistic 
line and endeavor by persuasion to induce every member to 
toe it; and the more I attempted to get something that would 
be presentable and not bore you instead of being reminded 
of the Whale’s remark to Jonah, I was rather more deeply 
impressed with Jonah’s reply, that he felt “rather down 
in the mouth.” 


from 


ALL THAT IS LEFT IS SLAG. 

Before I had my ideas more than worked to a boiling 
point an esteemied friend in the editorial department of a 
trade paper comes along with an article that digests the whole 
subject, sort of pours off the heat, delivers the good iron and 
about all I find left is slag, and I feel that perhaps I could 
do better justice to the members of this association by reading 
that editorial rather than by trying to improve upon it. 
















Te Ee 
. “ 





—=- 
z 





























































ee 


=> 
Bonn 3 


.AseUSE NER A 8 eepneaset ade are 


ORGANIZATION IS A NECESSITY. 

Association and organization seem to have become a 
present day necessity, by them and because of their being 
it is possible to draw together men and minds of vast and 
varied experiente, make our association prismatic and the 
concentrated brain power can be directed by our officials 
and made to stand as a menace to all evil practices and the 
champion of whatever is just and right. 


SHOULD STAND FOR PROGRESS. 


Let us stand for progress and against retrogression; by 
getting together and interchanging ideas we shall be able 
to see things as they are, to cope with conditions that exist 
while the fantasies of our own imagination shall take their 
proper form and flit away; a single individual is like an old 
time flail while a well directed organization is like a modern 
steam thrashing machine. The folly of attempting to flail out 
1,000 acres of wheat is too apparent to need discussion, it is 
equally presumptuous for an individual to attempt to cor- 
rect trade abuses single handed or to endeavor to cope with 
modern trade conditions with meager knowledge acquired 
only through the narrow windows of his own individuality. 
The well-worn ruts of the past must be abandoned; and as 
a municipality aroused by public sentiment finds it neces- 
sary to replace their rutty roads with asphalt pavements, so 
must our merchants and manufacturers who desire to keep 
abreast of the times displace antiquated methods and adopt 
those suited to prevalent conditions if they expect to at- 
tempt even to keep their place in the march of progress. 


SELF-INTEREST HAS IMPELLED ORGANIZATION. 
Self-interest, the strongest of all motives, has impelled us 
to organize because we believe organization to be beneficial. 
So far so good. We have also elected from our members a 
most efficient corps of officers, and they have performed 
their duties faithfully and well. We have had several meet- 
ings with considerable success and fair attendance, and let us 
consider the past well done. 
ALIVE TO THE PRESENT. 

I am reminded right here of a little story of a consulting 
physician, whose acquaintance I once enjoyed, and I was 
deeply impressed with his manner of handling what were ap- 
parently oftentimes delicate mattegs. After having diagnosed 
the case to his satisfaction he would go into the family and 
say, “I think everything that your family physician has done 
up to now has been right but from now on I would suggest 
trying something else.” Without disturbing the past he was 
alive to the present and believed the future should be handled 
along different lines. 

ACTIVE CO-OPERATION OF MEMBERS ESSENTIAL. 

Now I think that this pretty nearly hits our case, we have 
done well enough up to the present point but from now on 
I think we had better do a little different; neither our or- 
ganization nor our officers can make this association what it 
should be unless they can have the active co-operation and 
assistance of a great majority of the members as well. We 
must both give and take, those of us who “know it, all” 
must be willing to take a little from the other fellow, 
while our quiet friends must surrender the right to hoard 
their ideas like uncut gems; they must bring them out from 
their hiding places that they may reflect their brilliancy for 
the general good. When we receive a notification of a forth- 
coming convention, with the notation that for further particu- 
lars we can see the program enclosed; if it occurs to us as 
members that with the president’s address and the reports of 
the officers, and the various papers to be read, our responsi- 
bility ceases, and we have nothing more to do but let things 
take their own course, we must dispel that illusion. 

WE FIND WHAT WE LOOK FOR. 

There is a good deal of truth in the old adage that we 
find about what we are looking for. If we come to our con- 
ventions looking for knowledge and ideas, we shall find both; 
* we come here simply to have a good time and say, “Hello, 
Rill!” we shall find that also. But each and every one of 
us is vitally interested in the success of this organization. 
It can accomplish for every individual member what it would 
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be impossible for an individual member to accomplish for 
himself. It can act as a bureau of education incidental to our 
business, and these bureaus of education occupy much more 
than an incidental position. 

What merchant, manufacturer or financier one hundred 
years ago would have thought of installing in his business 
an analysis department which would give him an insight 
into the detail of his affairs far beyond what general results 
would ever tell? That would tell him what articles were 
profitable as well as what customers; that would tell him 
not only what he was supposed to make upon each article, 
but what he actually did make; not only what percentage 
of general expense should be added to his factory costs, but 
just what proportion of this expense each article or class of 
articles should bear; that would tell him what machines 
should be added and what thrown out, and whether a state, 
county or town showed the annual net profit that it should. 
A bureau of education has at its command a concentrated 
brain power which is one of the greatest curative agents when 
applied to commercial disease. 

The time has gone by when our competitors are to be 
looked upon as devils and be fought with fire; they belong to 
the same family that we do; they are as alive to their own 
best interests as we are to ours, and they are not in business 
for their health. The cutting and slashing and knifing which 
has been so prevalent in the past cannot be continued if pros- 
perity is to remain permanent. A personal contact, a personal 
acquaintance with those engaged in a competitive business, 
or engaged in a business like or similar to our own, will do 
much to eliminate hard feeling and ill advised action and 
broaden our knowledge of men and affairs, and thereby 
equip us with the necessary wisdom wherewith to direct our 
own individual organizations. 


ORGANIZATION IS COMPOSED OF REPUTABLE HARDWARE MANU- 
FACTURERS. 

It is a matter of considerable gratification for us to take 
note of the strength of our organization. It is composed of 
all, or nearly all, of the representative hardware manufactur- 
ers of this country. It is equally gratifying to note that our 
members are represented by principals rather than subordi- 
nates. We have laid our foundation and laid it well. Let us 
go ahead and build upon it a structure which shall be a 
credit to itself and an honor to all its members. It will only 
be possible to do this by treating it as a business proposi- 
tion and handling it in a business way. 

We do not desire to eliminate the entertainment features 
but they must not be made paramount; “a place for every- 
thing and everything in its place.” It is just as necessary to 
the success of our organization that our convention be made 
popular and hospitable as it is dangerous to allow the en- 
tertainment features to overshadow the real work which the 
association ought to and can perform. 


A MATTER OPEN TO DISCUSSION. 


We are very fortunate in being able to meet at the same 
time and place with our jobbing friends. Whether or no it 
would not be advisable to hpld separate meetings occasionally 
is 2 matter open to discussion, and one which will admit 
of argument both for and against; but a joint meeting and 
a joint convention is not without its dangers as well as its 
advantages. It is useless for us to come here and put on a 
false mask, spend our time in flattery and when we have 
returned home do things with an entirely different face. 
There is no use of our telling our jobbing friends one thing 
if we mean something else. They will think more of us and 
more of our organization if we tell them what we mean and 
stand up to it. 


GRIEVANCES SHOULD NOT BE CLOAKED. 


If we have any grievance, state it; don’t put a cloak 
around it and cover it up with something else. This associa- 
tion cannot make for itself an enviable reputation if its mem- 
bers are going to come here and declare unanimously in 
favor of declining to allow cash discounts unless payments 
are made within ten days from date of invoice, and then allow 
their customers to settle even after the bill is due and 
deduct the discount, to which they make no comment. 


























































































































ONE PROGRAM AT ATLANTIC CITY, ANOTHER AT HOME. 

There is no use of our coming here and claiming that 
we will not allow contracts to be broken, then accept con- 
tracts for a large quantity of goods and allow our cus- 
tomers to take what they require and drop the balance; we 
might much better say what we think and do what we say 
we will do. 


SHOULD NOT BECOME A MERE ADJUNCT TO JOBBERS’ ASSOCIATION, 


A man that is full of care is usually careful, I believe 
that if this Association has cares enough it will be careful 
to merit the success by good right expected of it; there 
is one care that I can only express by quoting a trade paper: 

“Care must be taken that the manufacturers’ gathering 
does not become a mere adjunct to that of the jobbers and 
have as its main object to curry their favor. The part 
taken by the manufacturers’ association in providing enter- 
tainment for the jobbers is, if delicately done and not car- 
ried too far, a very pleasant feature, although there are 
those connected with the jobbers’ association who are dis- 
posed to consider it a little undignified to accept too many 
attentions of this character. The matter of entertainment, too, 
if overdone is apt to intrude too much on the time of the 
associations, whose sessions are liable to be interfered with 
by the counter, and sometimes the superior, attractions, of 
too abundant hospitality. 


SHOULD MAINTAIN A DIGNIFIED ATTITUDE. 


The manufacturers and their representatives, while 
standing in most cordial relations with the johkbers, should 
be careful to maintain a dignified attitude and refrain from 
any course of action or manner of expression which might 
suggest the graceless suspicion that their guests were the 
recipients of attention merely as present or prospective cus- 
tomers. There has sometimes been a disposition in the open 
sessions to indulge in exceedingly courteous, though mean- 
ingless, generalities when the relations between jobbers and 
manufacturers have been under consideration. It would 
be much better and more worthy of the dignified parties con- 
cerned if there were in the joint meeting frank and candid 
statements on the part of the manufacturers, even though 
such statements might sometimes run counter to the views 
and interests of some of the merchants addressed. The 
manufacturers’ association is a sufficiently large and im- 
portant body to make its own business its prime concern. 
If it neglect its opportunities and is content to regard itself 
as a tender to the jobbers’ association—a course which the 
jobbers themselves would be prompt to condemn—it will 
fail first to merit and soon to receive the support of manu- 
facturers who deem that a business organization should be 
conducted on business principles.” 

SAY AMEN AND SIT DOWN. 


While it might be in better taste to take cognizance of 
the boy’s request of his parson, “Say Amen and sit down.” 
after making this quotation, I believe that supplements to 
second .editions are quite in order and the question at once 
arises in my mind whether or no this Association has any 
right as a whole to go very far into specific detail, what 
may be wise for one of us may not naturally be wise for the 
other fellow—even as hardware manufacturers we cover a 
pretty broad field—what would be good policy and good busi- 
‘ ness for one might prove exactly the contrary for somebody 
else, and as an organization bent on the general good we 
should avoid all class legislation. General subjects can 
be discussed “ad libitum,” specific detail should be handled 
with care, we can hardly expect an individual member to 
take a stand that he knows is against his own best inter- 
ests. Let us bear in mind the old adage that in unity there 
is strength. 

SHOULD HELP ORGANIZATION STAND AS A BEACON LIGHT. 


In closing I can only say that we are here as manufactur- 
ers, as members of our Association to attend the business 
sessions of our Convention and lend a willing hand toward 
the discussion of such topics as are of mutual interest, each 
and every one of us from his standpoint, great or small, in 
order that from the broad knowledge thereby gleaned the 
Association can stand for those principles and adopt those 
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policies which shall do injury to none, do good to all; and 
which shall enable this organization to stand as a beacon 
light, disseminating it’s rays throughout the whole hard- 
ware world, taking an active interest in all the happenings 
in that world from the cradle to the grave—from the man- 
ufacturer to the consumer—championing the cause of right and 
justice wherever found, heralding the march of progress; an 
organization which shall be handed down as a legacy worth 
more than gold to those who are to come after us, and by 
it and because of it make possible for them a greater ratio 
of improvement. 
specific detail as to how each and every one should run his 
business, it is not necessary that we should insist as members 
of this Association that we are to be bound by certain spe- 
ciflc rules and regulations; we do not foster 
monopoly, to brced distrust, to create internal strife or idle 
away the hours which should be devoted to business affairs, 


It is not necessary that we should go into 


come here to 


we come here to take up matters of vital interest to manu- 
facturers of thrash them to the core, and 
from the incipient kindling that shall be lighted by the va- 
rious speakers we shall start a fire of discussion that shall 
blaze with the ideas that have been too long hidden under 
a bushel and after the fire has spent itself we shall find in 
the cold ashes that are left something more priceless than 
radium to guide us over many a dark and hidden way 
The following paper was then delivered: 


ADDRESS OF D. H. GOODELL. 


hardware and 





IMPORTANCE OF TRANSPORTATION. 

The question of transportation affects the material interests 
of everybody. It is of such vast importance that I enter upon 
its consideration with great diffidence. The consolidation of 
railroads has been of immense value in the rapid development 
of this country. I believe in railroad consolidation, I have 
no fear of large corporations, or trusts. So long as that 
greatest of trusts, which has taken over and consolidated 46 
states into one grand government, is presided over by a man 
whom we all regard as honest, whatever we think of his views 
and conduct, there need be no fear. I believe we have had an 
honest man as president of the United States so long as I 
can remember, and I expect we shall have in the future. While 
honesty sits at the helm there is very little danger. 

CONSOLIDATION REDUCES EXPENSES. 

Times and opinions change. When I was a boy my grand- 
father was greatly alarmed lest the great Nashua Manufactur- 
ing Corporation, with a capital of perhaps a million dollars, 
would soon control the state of New Hampshire to the ruin 
of the farmers and small capitalists. Soon after, the Amos- 
keag Manufacturing Corporation of Manchester was organ- 
ized, and occupied for a quarter of a century the unique posi- 
tion of being the largest manufacturing corporation in the 
world, and yet New Hampshire still lives and enjoys greater 
prosperity than ever before. The Boston and Lowell Railroad 
running from Boston to Lowell, a distance of twenty-five 
miles, was one of the first railroads ever built in this country. 
A little later, the Lowell and Nashua Railroad, running from 
Lowell to Nashua, a distance of fifteen miles, was built, and 
these two roads were run for many years by two corporations. 
Later, the Concord Railroad was built, running from Nashua 
to Concord, a distance of thirty-five miles, which was run in- 
dependently until a very few years ago. The question of con- 
solidation of railroads in New Hampshire began to be agi- 
tated some twenty years ago. Our people were almost unani- 
mous in opposition. The advantages to be derived were noth- 
ing in the minds of most of our people as compared with the 
imminent danger of corporate greed. At last, consolidation 
began in a small way. It increased and increased in almost 
geometrica! ratio until at last the Boston & Maine R. R. con- 
trols every rod of steam railroad in our state, except a very 
little at the extreme North. This system also controls many 
miles of road outside of the state. And what is the result? 
We formerly paid from 2% to 5 cents per mile for a passen- 
ger ticket. Now, we buy a mileage ticket and travel over the 
whole system, trunk lines and branches, for 2 cents per mile. 
Our freight rates have been largely reduced. Arrangements 
have been made whereby we ship freight from almost every 
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depot in the state to Western and Southern points, or, at least, 
to many of them, at the same price as if we shipped from New 
York City. Everybody is satisfied, and nobody would return 
to the old plan. 

RAILROADS BUILD THE COMMUNITY. 

The consolidation ef great trunk continental lines has been 
constantly increasing. Distant sections of the country are 
brought close together. Time of transportation of both pas- 
sengers and freights has been reduced, and prices are reason- 
able. The growth of the country in all sections has been won- 
derfully promoted. Probably few realize how much the trans- 
portation companies are doing for the upbuilding of the num- 
erous manufacturing and agricultural interests of the coun- 
try. 

ROOM FOR IMPROVEMENT. 

But is everything all right? By no means. Wants supplied 
create new demands. If it takes seven days to transport mer- 
chandise from a given point to Chicago, while it took fourteen 
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days to do it twenty years ago, we ought to be satisfied. If, 
however, a certain line promises to transport our goods in 
seven days, and the gouds are seven weeks on the way, we 
must pay the freight just the same, and, if the freight is pre- 
paid, the railroads have the moncy and the goods too. | make 
some seasonable articles, like cherry stoners. The time for 
selling them by the jobber lasts about four weeks. We can- 
not get orders until the crops are assured. We ship promptly, 
but, for some unaccountable reason, the purchaser does not 
receive them. He telegraphs for them; we send tracer, or 
suppose we do, for we demand that it shall be done. The 
goods are not found until the cherry crop has been disposed of. 
The jobber declines to receive them, for he knows he cannot 
sell them for a year at least, and, as the crop has been large, 
he thinks there will not be a crop in his vicinity for two years. 
In disgust with the whole business, he writes us to know 
what shall be done. The only thing we can do is to pay the 
freight, order the machines home, and pay the freight, and 
keep them until the next year. The railroads have received 
pay for freights both ways instead of one, the jobber has jost 
his profit, and we lose both profit and freights. This is not an 
uncommon occurrence. We ship our goods to many different 
points, and we are constantly receiving letters from customers 
asking us to send tracer after goods shipped to them. If this 










was something new, we might say this slow delivery is owing 
to the enormous amount of freight which has been handled for 
the past few years. It is no new thing. If the railroads are 
short of rolling stock, as they say some times, why don’t they 
bring along the freight and let their cars be unloaded, so as to 
be ready for use again? I do not object to the rule that 
freight cars must be unloaded in four days after arrival or pay 
extra charges. I do object to setting my freight out on a side 
track, within fifty miles of my place, and letting it remain for 
days and weeks with no chance for redress on my part. With- 
in eight months we have had a carload of steel thirty days on 
the road from Pittsburgh to our place, greatly to the injury of 
our company and loss to our employes. 

LEGISLATION NEEDED. 

What can be done? This is too great a question for me to 
answer. State legislation is entirely inadequate to meet this 
issue. If legislation is needed, it must be done by U. S. 
Congress. 

POWER TO COMPEL. 

I have thrown out these suggestions in the hope that the 
tremendous influences of this body, together with our com- 
bined experience and intelligence, will in some way be able to 
devise some plan to correct these evils. As a rule, “Where 
there is a will, there is a way” in all human endeavor. If the 
Railroads and Transportation Companies are compelled by 
law to deliver freight with reasonable promptness, except on 
account of accidents, floods, or other disaster, the managers 
will doubtless find some way to comply with the law. 

The following paper was then read: 


PACKING OF SMALL ORGERS FOR DIRECT 
SHIPMENT—SHOULD AN EXTRA CHARGE 
BE PAID. 


BY EDWIN A. WALTON. 
“OF COURSE! CERTAINLY!” 


When I first learned the subject assigned to me I thought 
my paper could be written easily and the answer made in the 
three words of a famous biscuit, “Of course! Certainly!” 
But I knew you would want it expanded out into more than 
three words, and so went to work to interview some of the 
manufacturers and jobbers of my native city. 

HIS TRADE WILL BE MAINLY WITH THE JOBBER, 

I approach the expansion of the paper first and foremost 
from the manufacturer’s standpoint, assuming quite naturally 
that we are manufacturers who thoroughly recognize and pro- 
tect the jobber and depend mainly on him for the distribu- 
tion of our wares. 1 say mainly, because, if the manufac- 
turer holds consistently to a line of prices to the retailer 
which are enough above the prices to the jobber to afford the 
latter a reasonable margin, he will! find that his trade will be 
mainly with the jobber, even though he has gone energetic- 
ally after the retail trade direct in order to introduce his 
wares and create a demand. We all agree, I think, that the 
business of the jobber is to gather together several thousand 
different articles and have them ready for prompt shipment 
to the retailers in his territory—that the faithful carrying on 
of this work of gathering and distributing is what makes him 
of the greatest value to both retailer and manufacturer. This 
implies the carrying of a stock of the various hardwares, for 
otherwise the jobbing house would become merely an office, 
sending out salesmen and carrying accounts, all orders being 
sent to the various factories for direct shipment. ; 

FAVORS DIRECT.SHIPMENTS FOR REFRIGERATORS. 

In some lines, for example refrigerators, and in many 
other lines where the quantities fhat the retailers order are 
large, it is often best for the jobber to order direct ship- 
ments to his customers, but this paper concerns itself only 
with small shipments or with shipments consisting of small 
and irregular quantities of articles. 

COSTS ARE CAREFULLY FIGURED. 

Most of us manufacturers experience keen competition, 
and must bring our costs down to the minimum to realize 
any profit on our sales. We can best do this by running 
through large lots of each article and each size and by placing 
the goods in our warehouses ready for shipment as orders 




















































































come in. We stock them in packages holding regular quan- 
tities, the quantities being those required by the average job- 
ber and small enough to allow him to reship ordinarily to 
the retailer without breaking package. We make our pack- 
ing cases in large quantities to secure low cost and each 
case is designed exactly to hold the quantity of goods printed 
on the outside. We carefully figure our costs and establish 
our prices on this basis and it goes without saying that any 
change from this plan entails us extra cost in both packages 
and labor of packing. 
EXTRA CHARGE SHOULD BE MADE. 

This being the case, the answer is clear that where we 
are asked to depart from this rule and carry open stock to 
be packed in odd quantities in odd size cases, we should 
make an extra charge to at least cover the extra cost. If we 
do not, the extra cost must be averaged into the cost of the 
article or else come off from our norma! profit. 

CANNOT PACK ODD QUANTITIES AT COST. 
If we are selling the odd quantities to the retailer direct 





Edwin A. Walton. 


at an advance over the jobbing price, we can well afford to 
stand the extra increased 
profit on the sale, and I will state it as my firm belief that 
if the jobber asks us to do this packing of odd quantities at 
no advance in price, we manufacturers will find that it will 
pay us better to pass by the jobber and go directly for the 
retail trade and in that way secure the extra price which we 
must have if we are to stand the extra cost. We have read 
and heard much about the passing of the jobber, and I want 
to say to the jobber that if he is ever to pass from the posi- 
tion he now so admirably fills, it wil! be due to an insistence 
on the manufacturer doing 7!1 the work and giving him all 
the profit. 


cost of packing because of the 


WELL UNDERSTOOD BY LARGEST JOBBERS. 

I find this is well understood by the largest jobbers and 
that many prefer to make even Jarge shipments from their 
stock rather than to draw the manufacturer and retailer 
closer together by a direct shipment from factory. Such 
jobbers tell me that they want an extra charge by manufac- 
turers for odd quantities and that the larger the extra charge 
the better, as it protects them from the so-called jobber who 
only combines his retail order with those of his neighbor in 
nearby towns in order to secure jobbing prices. 

MANY MANUFACTURERS ONLY ESTIMATE COSTS. 

It is one thing to say a thing should be done and often 
quite another thing to do it. In every line there seem to be 
manufacturers who do not know their costs, but only esti- 
mate them, and on such estimates make prices which bring 
no profit and even cause a loss. Often the ruinously low 
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prices are made on one line, whereas other lines made at the 
same factory bear a large profit which covers the loss on the 
cut price line, and the fact of loss is never discovered unless 
a complete cost system be installed. 

I am glad that the hardware journals of the country are 
devoting so much space to the subject of factory costs. It 
would be to the interest of all concerned if all factories were 
required to know absolutely their costs, and if this could be 
made the case there would be but one answer made to my 
questions, “Should an extra charge be made?” and that an- 
swer would be, “It should be and it shall be.” 
were appointed: 
Hayes, chairman; Edward Ingalls, Geo. H. 
Bishop, H. B. Plumb, Oliver Williams, Albert W. Barnett, 
W. T. Norton, T. B. Coles, Geo. M. Landers. 


then adjourned. 


rhe following nomination committee 


William H. 
rhe meeting 


EXECUTIVE JOINT MEETING OF THE AMERICAN HARDWARE MAN- 
UFACTURERS ASSOCIATION AND THE NATIONAL HARD- 
WARE ASSOCIATION THURSDAY AFTERNOON. 

The meeting was cailed to order by President Plumb of 
the American Hardware Manufacturers’ Association. Presi- 
dent Kirk of the National Hardware Association also occu- 
pied a seat on the platform. In opening the meeting President 
Plumb said: 

“I consider it an honor to be called upon this afternoon 
to preside at this meeting, representing as it does the leading 
merchants, manufacturers and producers of hardware in the 
United States. We are to be congratultaed upon selecting this 
place for our meeting, not only because of the conveniences 
offered us, but because of the delightful-climate and the health- 
giving air, strengthening us in our work and helping us to 
make this the most successful meeting that has ever been held 
either by the manufacturers or the merchants.” 

T. James Fernley, secretary of the National Hardware 
Association, was requested to address by W. S. 
Wright of Omaha, Neb., in his absence, on the subject, 
“Should Hardware Manufacturers Sell to Other Than Le- 
gitimate Hardware Jobbers?” 


PAPER OF W, S. WRIGHT. 


read an 





UNFAIR COMPETITION. 

The question should Hardware Manufacturers sell to other 
than legitimate hardware jobbers can be answered in Yankee 
fashion by asking is it profitable or desirable for Hardware 
Manufacturers to encourage and develop illegitimate and un- 
fair competition and discuss the question from that stand- 
ooint. Unfair competition may be termed outside goods in 
the hands of a regular dealer in some other standard line. 
For example, ice cream in a butcher shop; patent medicines in 
a baker shop; tobacco and spices in a hardware store; hard- 
ware in a grocery store, etc. These foreign lines may be put 
in to gratify a personal grudge against the legitimate dealer or 
to attract attention to a regular line on which a fair margin 
is made by depressing the quality, the value or both of an out- 
side line in which the seller is not interested save as it may 
serve to stimulate the sale of other goods. The items are 
sold not as a business but as an advertisement. The purchaser 
without intimate knowledge as to the character, quality or 
value of the goods is given a false impression of the quality 
or value of both. If he buys at a butcher shop a quart of ice 
cream for 20c that is represented to be just as good as that 
sold by the confectioner over the way at 50c he may if he 
desires buy the next quart of the confectioner and test for 
himself as to where the facts lie. But if he buys a tool from 
a grocery clerk at 20c that is represented as the identical tool 
that the hardware dealer sells for 50c, the chances are that 
he will hold a different opinion of the manufacturer and the 
dealer than he would had he bought the tool he wanted from 
the hardware dealer and paid a fair price for it. He has been 
imposed upon, his confidence betrayed, his suspicions roused 
and developed; the manufacturer and the legitimate hardware 
dealer are alike condemned because of unfair competition. 


APPEALS TO ALL. 


The question should hardware manufacturers sell to other 
than legitimate jobbers is one that appeals to and is of direct 
interest to four classes, the manufacturer, the jobber, the 
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retailer and the consumer. ‘The interests of all are so closely 
interwoven as to make it a different proposition to separate 
them. 

FAIR COMPETITION. 

I understand that this discussion is not a question as to 
whether the manufacturer shall sell the legitimate retail hard- 
ware dealer or not, that question having been discussed here- 
tofore, but a question as to whether his interests will be 
served by placing his goods in the hands of outside dealers, 
so that in this way through other and indirect sources they 
will come in direct competition with the legitimate jobbers and 
retailers of hardware. 

THE HARDWARE TREE. 

In a trade paper not long ago I was impressed with an 
illustration that compared the hardware business to a tree, 
with the manufacturers as the branches, the trunk the jobbers, 
the roots the retailers and the soil the consumers. To secure 
the very best results every part of the tree must be properly 
cared for and not be impeded in its opportunity for advance- 
ment. It is a poor gardener who will graft a good tree with 
an inferior one in the hope of improving the quality of the 
fruit or who ignoring the proper and legitimate roots and the 
necessity of their securing sustenance from the soil in order 
to sustain the trunk and the branches will without detaching 
the branch from the tree start it in the ground hoping that by 
drawing sustenance from both ends it may outgrow the tree. 

RESULTS NOT PERMANENT. 


There are manufacturers possibly known to many of us 
but happily not members of the American Hardware Manu- 
facturers’ Association, who have materially developed trade 
possibilities by selling the hardware jobber first, then the 
grocer, the retail hardware dealer and the retail grocer and 
the only reason they have failed to sell the consumer is be- 
cause it was not possible to reach them. Temporarily this 
policy is a trade developer but the permanent results are not 
of a nature to commend it to favorable consideration. 

STUDIES HIS LINE. 

As a plain business proposition from the standpoint of a 
manufacturer the only question is to distribute his product to 
the consumer in the most economical and the most effective 
way. The regular hardware dealer studies the merits and ad- 
vantages of an article and is in position to present it more 
intelligently and effectively and in a more attractive way to a 
possible customer. He is or should be familiar with the con- 
ditions under which the article is to be used, he knows what 
it is intended for and he can offer such suggestions and in- 
structions to a customer as will tend to enable the use of 
the article to be made effective, satisfactory and to reflect 
credit and draw commendation both to himself and to the 
manufacturer. 

INTELLIGENCE OF PURCHASER. 


On the other hand let the same article be placed in the 
hands of a purchaser by a grocery clerk who knows nothing 
whatever in regard to the use of the article in question or let 
it be handed out by a cheap girl in a department store, and if 
there is any possibility of the article in question being used in 
a way to reflect credit on the manufacturer it is due to the 
intelligence of the purchaser and not to any knowledge on 
the part of the people through whom the goods are mar- 
keted. 

There are undoubtedly many lines of goods in which the 
distribution may be largely increased by reduced prices, but 
this probably applies in a lesser degree to hardware than to 
any other line. A party may be deterred from building a 
house on account of high prices, but he will not build be- 
cause trimmings are cheap. He will not buy any kind of a 
tool that he already has because the price offered is below the 
market and on this account it would seem as though a con- 
servative method of marketing the lines of goods we repre- 
sent would commend itself alike to the manufacturer, the 
jobber and the retailer and would be an advantage rather 
than a detriment to the consumer. 


CLASSES OF COMPETITION. 


There are different classes of competition and were the 
competition referred to fair, legitimate and disposed to dis- 


tribute these goods at a fair margin of profit, no reasonable 
protest could be made, but unfortunately this is not the case. 
Hammers and hatchets are used to stimulate the sale of prunes 
and dried apples, while saws, shovels and spades are utilized 
to increase the prestige and popularity of some particular 
brand of tea or coffee. Goods that cost the jobber $6.25 per 
gross are sold by the outside jobber at 5o0c per dozen and 
retailed in competition with the country hardware dealer at 5c 
each, as a so-called advertisement or to develop other lines of 
trade. This may help other dealers but it is particularly severe 
on the legitimate hardware trade who are entitled to a fair 
margin of profit. 

It was reported some time ago that a doctor who advertised 
largely boasted of the fact that he never had had brought to 
him a case of cancer that he failed to cure and investigation 
of the matter developed the fact that the statement was cor- 
rect and that while he did invariably cure the cancer he never 
failed to kill the patient. 

KILLS TRADE. 

Competition of this kind is detrimental to the consumer in 
that it tends to place in his hands goods that are not what 
they are represented to be and in this way creates distrust and 
dissatisfaction in regard to articles of merit and standard repu- 
tation. 

QUALITY NOT PRICE NECESSARY. 

We all appreciate the fact that a salesman, whether he rep- 
resents manufacturer, jobber or retailer, without sufficient 
knowledge of the goods he undertakes to sell has only one 
talking point and that is price, and when we any of us have a 
representative undertaking to sell our goods whose only claim 
to consideration is price, we need and are entitled to sympathy. 
In this connection there are many articles unnecessary to name 
but which all of you can name for yourselves once known as 
standard in merit and reputation but on account of the ex- 
cessive competition they have been reduced in price, reduced 
in quality until they are now rejected by the consumer gener- 
ally, and while once a standard in the hardware line are now 
entirely ignored by them or sold only in a small way and 
rated as undesirable by grocery stores, racket stores and ten 
and five-cent counters. 

MODERATION ADVISABLE. 

The tendency and disposition on the part of the manufac- 
turer to enlarge the market is not always profitable, especially 
when that market has been built up, developed and made suc- 
cessful along legitimate lines. An excess of competition may 
for a time increase the distribution, but the utlimate result will 
be the death of the business. 

PROPER DISPLAY. 

There is an old saying and a true one, that goods well 
displayed are half sold. Put some diamonds in a dirty wooden 
bowl and set them in the fly specked window of any shop and 
they would attract little or no attention or desire on the part 
of any one to own them, but the same goods properly dis- 
played behind the polished plate glass window of a jeweler’s 
store would attract attention and create in the minds of the 
passer-by a desire to own, them. 

HARDWARE DEALERS LEAD IN DISPLAY. 


Along the same lines the regular hardware dealer is in 
position to and does make a better display of his goods than 
does the grocery or department store, for in either of these 
where & hardware department is maintaind it will usually be 
found in the basement, in the back of the store, or in.some 
dark corner where the goods cannot be displayed to the best 
advantage. 

MANUFACTURER SHOULD SUPPORT JOBBER AND RETAILER. 


Every manufacturer is interested not only in the largest 
distribution of his goods, but in having them displayed and 
disposed of so as to develop and increase the demand by the 
satisfaction that they give, and certainly no other class of trade 
is in the same position to do this to advantage as is the regu- 
lar hardware dealer. It should be, therefore, to the interest 
of the manufacturer so far as lies in his power to foster and 
support the legitimate jobber and retailer of hardware. 


HIGHER STANDARDS. 
First, because this action on the part of the manufacturer 








serves to secure what has always been advocated by the Na- 
tional Hardware Association—namely, a higher standard of 
business methods, and is a protection to the jobber in securing 
and maintaining a fair margin of profit on his business. 


INTERESTS IDENTICAL. 


Second, because it fosters and protects the interests of the 
legitimate hardware dealer whose interests are identical with 
those of the jobber and manufacturer and whose business and 
profits if demoralized must of necessity react on jobber and 
manufacturer. 


PLEASE THE CONSU MER. 


Third, because the interests of the consumer are best 
served by placing in his hands on a fair basis the class of 
goods he desires and are best suited to his purpose in a way 
as to secure to him the best results from their use. 


AN APPEAL TO THE MANUFACTURER. 


It is an easy proposition to tear down, but a more difficult 
one to build up, and we believe that the interests of all par- 
ties concerned will be best served by such methods as have 
been successfully used and approved for many years, and we 
appeal with confidence in our cause and our methods to the 
established and far-sighted manufacturers to use their influ- 
ence and effort to prevent a demoralization that in the very 
nature of things must of necessity react on them as well as 
other parties with whom they are interested both directly and 
indirectly in securing the largest, the most satisfactory and 
consequently most profitable distribution of their various lines. 


GOOD CITIZENSHIP. 


In addition to the practical side of this question there is 
another which is worth taking into consideration. We are all 
interested to the largest degree in the development of good 
citizens and as many of them as possible. It is an unques- 
tioned fact that the man who by industry and thrift acquires 
a modest competence is of more advantage to the community, 
the state and the nation than a number of Wall street specula- 
tors or board of trade operators. One class adds to the real 
wealth of the country and promotes its best interests and 
develops its strength and resources. Those of you who do 
not know by experience what the other class do, can find out 
by asking their friends. 

Abraham Lincoln said that God must have loved the 
common people or he would not have made so many of them. 


PROTECT THE RETAIL HARDWARE DEALER. 


The retail hardware dealer, like many of us, is of the 
common people whom God loves and therefore chastens. Many 
of us can have our experts and specialists for many lines of 
work, but the retailer must be an all-around man. He must 
be a good buyer, salesman, collector, financier, credit man, 
manager and mixer. If he lack in any of these qualifications 
he is a failure. If he have them all, what? By years of pa- 
tient toil and thrift and strict attention to business, early and 
late, he may accumulate a modest competence, but in return 
for the time, the labor and effort expended, the reward is 
miserably small and not to be compared with that of the 
farmer, mechanic or even the laborer, if he be comparatively 
as industriovs and thrifty. Compelled by his pride and duty 
as a citizen to contribute of his time and means to the devel- 
opment of the locality in which he resides, he is entitled to all 
the consideration and protection that he can receive at your 
hands, and it seems an unfair proposition that in addition to 
being burdened with the competition of the local pedler, the 
department stores and catalogue houses, he should find in his 
own locality four or five grocery stores and a couple of butcher 
shops in active competition with him for a business that he 
has built up and to which he is legitimately entitled. Protect 
him, gentlemen; he needs it—he is entitled to it—not as a 
charitable proposition, but as a business one. You need him 
in your business and he will assist in its development and 
prosperity as in the past. May his shadow, his substance and 
his numbers increase, and may the manufacturers see their 
interest and their duty to foster and protect the legitimate 
dealer by eliminating from the hardware trade as far as pos- 
sible the evils of unfair competition and one of the best meth- 
ods is to confine their sales to legitimate hardware jobbers. 
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W. R. Walkley of the Peck, Stow & Wilcox Co., New 
York, invited to address the meeting. Mr. Walkley 
dwelt on the importance of honesty in business. He favored 
the distribution of goods through the jobbers by the manu- 
facturers in preference to any other method where it was 
possible to get a representation for the goods through the 
hardware dealer. He insisted that the jobber 
should furnish the manufacturers’ goods to the retailers at a 
said profit to them. He said that in the hardware business the 
profits were not as large as on other lines of merchandise, 
such as dry goods, silverware, etc. Referring to the labor 
question, he said he was in favor of paying a laborer all he 
could earn. He said he was opposed to labor unions attempt- 
ing to dictate who should compose the National Guard; that 
when labor unions were largely made up of the foreign ele- 
ment and were allowed to dictate as to who should make up 
the defenders of the flag, they should be held back. He said 
he was the son of a mechanic and they had his sympathy. 

Frank R. Dickerson of the American Tin Plate Company 
was next invited to address the meeting. Referring to the 
question of settling differences between the manufacturers and 
the hardware jobbers and dealers, he said the best organiza- 
tion through which to secure results was the National Hard- 
ware Association. He instanced the results that had already 
been achieved in the adjustment of trade difficulties by that 
organization. He expressed the opinion that they were in- 
spired by the highest motives; that their success was largely 
due to the care exercised by them in selecting their executive 
officers. He referred to the increased attendance of the ladies 
at the meeting of the conventions and the refining influence 
of their presence. 

Oliver Williams of the Bryden Horseshoe Co., Calasaqua, 
Pa., addressed the association. He read a list that had been 
prepared by a trade paper showing the percentage of other 
goods than hardware that were sold by the retail hardware 
trade. He spoke of the increasing tendency of hardware deal- 
ers to add to their line of goods articles that were not legiti- 
mately a part of that trade; that it was a very difficult matter 
to draw the line as to who should be called a legitimate hard- 
ware dealer and who should not. 

Brace Hayden of San Francisco addressed the meeting on 
behalf of the legitimate jobbers. He urged upon the manu- 
facturers to confine their sales to legitimate hardware dealers, 
or those who made this business their principal occupation. 
He said this action on the part of the manufacturers would 
tend to build up the legitimate hardware dealer and thus dis- 
tribute the goods through the natural channel. 

Remarks were made by Mr. Hostetter of Omaha on the 
condition of the hardware trade at Omaha. 

H. H. Bishop of Cleveland and Mr. Chas. W. Asbury also 
spoke on the subject. 

Mr. J. C. Birge moved that the subject be made the order 
of business of the American Hardware Manufacturers’ Asso- 
ciation at its meeting the next morning. The motion was 
carried. 

The associations then took a recess until the next morn- 
ing at 10 o'clock. 

FRIDAY MORNING SESSION. 
The Friday morning session of the American Hardware 
Manufacturers’ Association was called to order at 10:30 a. m. 

President Bogardus of the National Retail Hardware 

Dealers’ Association addressed the meeting as follows: 


was 


legitimate 


PARCELS POST BILL. 

There are some names that are household words, retailers, 
and after an acquaintance of thirty years with certain lines 
of goods, to have the pleasure of meeting the men whose 
names have become so familiar, is a rare one; to be able, on 
our return home, while we sell the goods, to feel and say 
that we have seen and talked to the men who make them 
will add zest to our efforts to sell them. A new interest will 
have been aroused and we can go ahead better prepared to 
talk the quality of the goods, for our talks with you have 
added new confidence in the goods you manufacture. Also 
when your invitation came, we felt that it was an honor, and 
an occasion to be improved. The question of the parcels post 
bill is not a new one, for years ago the parcels post bill in- 
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troduced in Congress provided for one cent postage on a 
pound, three cents on parcels less than five pounds, five cents 
on parcels from six to eleven pounds, ten cents on parcels 
from eleven to twenty-five pounds, fifteen cents on parcels 
from twenty-six to thirty pounds, twenty cents on parcels 
from fifty to seventy-five pounds and twenty-five cents on 
parcels from seventy-six to one hundred pounds. 


NOT CONTENT WITH THIS BILL, 


It was so impractical that it was pigeon-holed by the 
committee to whom it was referred. The proposed bill is on 
the lines of the English parcels post. In presenting anything 
that is near, the natural question will come, What will ve 
the use and what will be the effect if passed into a law? 
In talking with the gentlemen who addressed you Wednesday, 
it was developed that the league would not be content to stop 
at the present bill, but would progress to an absorption of 
all the express companies, and the final ownership of all 
transportation for the country, to government ownership of 
the railroads. 

LARGE PROPOSITION. 

Stop a moment and think what that means. The pres- 
ent employes of the government have all they can do. To 
take over the express companies, means the employment of 
as many men through this new plan as are now employed by 
the express companies, and the express companies do not em- 
ploy any more men than are absolutely necessary. Then, 
when the future development of this plan comes to pass, and 
all the railroads are owned by the government, think of the 
vast number of voters there would be at the beck and call of 
the party then in power. The plan seems so foolish that it is 
not proposed that it shall ever come to full fruit. When 
man was created, a system of sending the life-blood through 
the body was inaugurated that is perfect. The heart is the 
“manufacturer” of the life; the large arteries are the “jobbers” 
to start the blood on its way; the small arteries are the 
“retailers” delivering the blood to the system, so that it will 
build up and make strong the man. Could the plan be more 
perfect ? 

SHOULD QUANTITY REGULATE THE PRICE? 

There is one subject that I hope you will bear with me 
if I present it from our point of view. For, as I understand, 
this is a conference to devise methods to bring about certain 
results. Should quantity regulate price, or are there other 
questions involved in selling your goods? To illustrate: A 
retail merchant comes to a manufacturer, whose output will 
amount to, say a million dollars per year, and he says: “I 
wish to buy $10,000 worth of goods. I have the money ready 
to pay on receipt of the goods, or you can send them subject 
to draft, with bill of lading attached. I want the price. I 
am in such a position that I cannot sell goods if I cannot get 
a better price than the regular retail dealer.” It is a $10,000 
order, and it is cash. There is not another customer who will 
begin to approach in quantity this order. The temptation is 
too great to resist, and it is yielded to. The 180 jobbers who 
are expected to take the balance of this supply come for their 
supply; they do not buy as largely as the retailer and do not 
get the price he got. They take the nine-tenths left of the 
manufacturer’s production and go to the retailer to sell him. 
In the meantime, the large retailer has advertised these goods 
at very low prices. His lists have been sent all over the 
country. The goods are a well-known brand, where excel- 
lence is recognized, but the price made by the retailer who 
bought the large amount is so low that there is no profit 
for the jobber or the ordinary retailer. Would you wonder 
if the jobber and retailer should look around for some other 
make of goods to supply his trade? I am not able to lay 
down a rule for you to follow—lI leave this matter in your 
hands. 

You see our difficulty, and I hope that you will be able 
to suggest a remedy. 

A CHALLENGE. 

Now for Mr. Cowles. The gentleman tackled me in the 
lobby Wednesday night and in an excited manner challenged 
me to a public debate. After listening for a solid hour to 


some of the most remarkable statements, in which he advo- 
cated government ownership of railroads as a simple, easy 








and safe business proposition, he tried to convince me that 
it would cost no more to transport a person, package or prod- 
uce one thousand miles than it would to carry them ten miles, 
and many other propositions, to my mind, equally absurd. 
I felt that this Connecticut gentleman. was entirely out of my 
class, and so must certainly decline the honor he would thrust 
upon me. Perhaps one-half of his time Wednesday was con- 
sumed in quoting ancient history, which does not affect the 
question at issue; one-fourth to the recommending of a for- 
eign parcels post, and we don’t object to this; in the remain- 
ing quarter he made some statement we wish to notice. 
USES CONSERVATISM. 


His apparent failure to influence catalogue houses to con- 
tribute is easily accounted for; these people are too shrewd 
to openly encourage him—it would kill the bill most effect- 
ively. The National Retail] Hardware Dealers’ Association is 
conducted along conservative lines, doesn’t ask impossibili- 
ties, and realizes that it sometimes requires great effort on 
your part to obtain even a small change in our favor. 

CATALOGUE HOUSES. 

Regarding the catalogue-house question, I will only call 
your attention to a few additional points. That this competi- 
tion is becoming extremely strong is self-evident. That it is 
gradually engaging in the manufacture of all lines can be 
easily proved. Here and there a small factory struggling for 
existence, but managed, perhaps, by a man of ability, is picked 
up and stands ready to be used to whip you into line when- 
ever they cannot succeed in obtaining special prices, or obtain 
customers by using your reputation, prestige and valued prod- 
ucts, to tone up a conglomeration of out-of-date, specially 
cheapened goods that they pick up here and there at a sacri- 
fice. Do not understand me to say they have no good goods; 
they wa:xit the very best for the purpose I have named, and 
for the same reason named extremely low prices upon them. 
Don’t think they will never affect your individual business, 
if you are not we!l protected by patents or other safeguards. 

If you will not submit to their dictation, if there is a 
profit in sight, the day may come when you will gaze on a 
counterfeit that will compel a revolution in your own busi- 
ness. 


PROPOSITION NOT TO BE ENCOURAGED. 


I am told these houses have men continually investigating 
manufacturers’ products, figuring on cost of making when 
patents expire, etc. Is there not danger for you? Is it good 
business to encourage or foster such a dangerous, cold-blooded 
proposition? Ask the stove men or the buggy and furniture 
manufacturers to-day their experience. Again, there is an- 
other thing to consider. Would you prefer but a few jobbers 
or 300 to deal with in making your goods? I am sure you 
will say 300. 

THE DIRECT OBJECT. 


If this is true and the catalogue houses succeed in re- 
moving the middle men, which they claim is their direct ob- 
ject, then you will be compelled to bow to the hired agents of 
these giant corporations to find a market or go to the con- 
sumer yourself. . 


TO REALIZE THE CONDITION. 


Gentlemen, you make the goods the jobber brings to us, 
we put them in the hands of the consumer, embarrass or 
demoralize our opportunities, and you are affected at once. 
To fully realize a condition you must come in direct contact 
with it. 

We ask you to consider what we regard as our mutual in- 
terests in dealing with this problem, and to know that at all 
times the retailer can buy and sell your products on a basis 
that will allow a reasonable profit. One thing is true and 
must hereafter be considered—the retailer must meet the 
price; and if he cannot do this, some other line not quoted 
by this competition will be substituted. 

Individual enterprises develop a strong independent, pro- 
gressive people. 

THE EXPRESS COMPANIES. 


One thing more. Mr. Cowles repeatedly referred to the 
United States Express Company and its influence. Why he 
did not mention the other express companies we do not know, 











as some of his remarks would certainly apply to all. He told 
you the United States Express Company stood above the 
government in power ; that it could influence special legislation 
or favors at will; that this company notified Roosevelt to cut 
off the postal arrangements with Germany, and he meekly 
complied. ‘This statement seems absurd. Only a short time 
since all the influence of organized labor was brought to bear 
upon our strenuous, level-headed President to force him to 
discharge a public printer because he was outside the union. 
Locals even resoluted threatening to defeat his re-election. 
But principle stood above all and won. 
IF THE MEASURE IS CONDEMNED. 

Gentlemen, the eyes of thousands of retail hardware deal- 
ers are fixed upon you to-day. If you condemn this measure 
it will bring you closer to them; then you may perhaps realize, 
it will establish confidence and iriendly assurance and place 
so far as manufacturers are concerned, this measure in its 
true light before the country. Their assistance will be given 
through the advertising agencies and at the time it will do 
the most good. His argument that it will benefit you by being 
able to ship your goods’ in small packages to consumer direct 
will not apply because you don’t sell that way. 

A DEFEAT. 

We will agree with him in advocating penny postage. 
If the postal department gives this, it will be a long time 
before they attempt the enormous burden resulting from the 
parcels post scheme. He speaks of John Wanamaker as a 
king, a great power; and yet history shows he had his Quay. 
No doubi his estimate is based on honest John’s liberal con- 
tribution. He said he defeated Loud, the man who sacrificed 
office and money temptations for principle and in defense of 
your interest and mine. What defeated him was organized 
labor, lead by Gompers, who traveled to California to ac- 
complish this purpose. Why? Because he would not recom- 
mend an advance in wages demanded by the letter-carriers’ 
union, and backed up by the same organized labor your worthy 
president spoke of in his opening address. 

POSTOFFICE DEPARTMENT. 

He speaks of rural mail-carriers and what they are doing 
in a way that no man who is familiar with this system can 
indorse. I will simply say this is an established institution 
and our members expect to utilize it; but before our country 
is done with it some grave complications and dangers will 
surely confront us. He made the statement that a parcels post 
would do away with such scandals as recently came to light 
in our postal department—an absurd theory, not necessary to 
further mention. He says your advertising is thrown away 
because you can’t deliver; that a farmer could send his prod- 
uce by mail and receive goods in return. He ridicules the 
idea that our postal department should confine its principal 
efforts to a quick and safe handling of correspondence, and 
says it should subject our private transportation companies to 
an effectual competition and protect the public from extor- 
tionate carrying rates. 

GOVERNMENT OWNERSHIP. 

Gentlemen, can you think of any measures that the cata- 
logue houses would approve more enthusiastically than these? 
If the government should regulate transportation charges by 
engaging in active competition, why should it not own the 
telegraphs, telephones and even give its attention to some of 
our hardware manufacturers who might be tempted to make 
us pay unreasonable prices? 

STRENGTH OF THE GOVERN MENT. 

No doubt the government, by appropriating public funds, 
could put any of us out of business. It certainly will put the 
retailer out of business if it pass a parcels post law. The 
gentleman says our country is far inferior to England, Ger- 
many, France or even Spain. He told you, because the un- 
profitable foreign post arrangement with Germany was re- 
peated last summer, we had become on a level with Mada- 
gascar or Darkest Africa. Do you indorse these statements? 
Will you admit we are below these old, decaying nations— 
nations whose people are compelled to skimp in order to 
exist, and have sacrificed stimulative influences of profit or 
money-making, and practice all the little economies that the 
progressive, prosperous, broad-minded American abhors? 
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OUR OWN UNITED STATES. 

To me, our country is the grandest, the greatest and the 
best on the iace of the globe. It is so because our population 
is energetic and the opportunities are open to many in many 
ways. The man of limited means may climb to the top of the 
ladder. 

Secretary Corey of the National Retail Hardware Dealers’ 
Association then addressed the meeting as follows: 


ADDRESS OF M. L. COREY. 


Nearly all who are present to-day attended the joint ses- 
sion Wednesday and heard our position stated with reference 
to the proposed parcels post and also our views on the cata- 
It isn’t our purpose to-day to repeat 
the same story, although when we supposed we should meet 
the two bodies, each in separate session, the same argument 
wouldn’t be a repetition. 


logue-house question. 


CAUSE FOR ALARM. 

We had the pleasure, through your courtesy of listening 
to Mr. Cowles’ address, and while we honestly believe the 
intelligence of our hardware manufacturers of too high an 
order to approve or indorse such a scheme on such a show- 
ing, we shall give Mr. Cowles the credit of doing his best 
in the limited time at his disposal and considering the merit 
of the proposition that he advocates, gentlemen, when we 
were first informed that this man was visiting manufacturers 
of our line, was making converts, and receiving contributions, 
encouragement and influential indorsement from men whose 
names are most familiar through their products, we have 
handled for years, we filled with alarm and 
with our officials, feeling sure that 


were really 
hastened to communicate 
the matter had 
sary to reach a right conclusion, and that the position of the 


not received careful consideration so neces- 
retailers of the country on this question was not fully under- 
stood. We also felt that it would be unfair for you to indorse 
a question that concerned us so vitally without giving us 


a chance to at least state our side of the argument. 


RELATIONSHIP DEVELOPED. 

At your invitation we are here to-day and if nothing else 
results from our coming but the cordial welcome and greet- 
ing you have extended, we will feel our long trip is not in 
vain. We realize most fully it isn’t for us, as individuals, but 
to the officials of the large body of the distributors we rep- 
resent, that this party welcome is accorded. We hope the 
acquaintance begun will develop into nearer and closer rela- 
tions between our respective bodies and a better understanding 
of the questions that effect and confront our individual mem- 
berships. We have, as secretary of our association, corre- 
sponded with many of your individual members on different 
matters during the last three years. I take this opportunity 
of thanking you for the prompt consideration so uniformly 
extended, and want to assure you here and now that the 
miniature “Never Burn Pan” the Pike Mfg. Co., Pike, N. H., 
gave away a very attractive souvenir in the shape of a pretty 
box, containing a package of genuine spruce gum, fine New 
Hampshire maple syrup, White Mountain scythe stone, No. 1 
Indian pond scythe, Indian oil stone and black diamond stone. 
S. R. Droescher, importer and manufacturer of razor hones, 
cutlery, razor strops and hardware specialties, 79 Warren St., 
New York, gave away a handsome knife, with a picture on the 
side, of a blacksmith pounding a Fayette R. 
Plumb, Philadelphia, Pa., made quite a hit with the handsome 
leather cribbage board he was distributing. The Iver John- 
son Arms and Cycle Works, Fitchburg, Mass., were presenting 
a pedometer as a souvenir of the convention and as a constant 
walked. The 


out a decided 


horseshoe. 


reminder of thé number of miles recipients 
Nicholson File Co., Providence, R. I., gave 
novelty in the shape of a small match-box made of the highest 
grade of morocco leather. This little souvenir was highly 
appreciated for its artistic daintiness. The Simonds Mfg. Co., 
Fitchburg, Mass., makers of saws and machine knives, gave 
out some loose-leaf memorandum pads, in a neat morocco 
cover. 

The following resolutions were passed: 

Wuereas, It has been found of great importance that un- 
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just discrimination in freight traffic rates upon the difference 
descriptions of goods be eliminated and that more reasonably 
prompt deliveries be made; therefore, be it 

Resolved, That it is the sense of this association that 
power should be conferred upon the Interstate Commerce 
Commission to determine what change shall be made in a rate, 
practice or classification found to be discriminative or unrea- 
sonable, such determination to be made operative and so con- 


tinue until overruled by the courts; and be it further 

Resolved, That power should also be given to the Inter- 
state Commerce Commission to determine and publish sched- 
ules having a reasonable time for the delivery of freight ship- 
ments between all points and to impose a penalty for delays. 

Resolved, That the Secretary be instructed to furnish 
copies of these resolutions to all commercial and other bodies 
interested in freight transportation ; 

Wuenreas, The packing and shipments of goods in other 
than in regular packages is an unreasonable burden upon man- 
ufacturers; therefore, be it 

Resolved, That an extra charge should be made applying 
to all packing designed for direct shipment or in special or 
small lots, said extra charge to be sufficient to cover the ad- 
ditional cost of such transaction and sufficient to protect the 
jobbers who regularly ship from their own stock. 

Wuereas, Efforts have been and are being made to re- 
vive the American merchant marine through directing public 
attention to the need of such action, thus impressing upon the 
Congress of the United States the necessity of passing a bill 
providing for the payment of a reasonable subsidy to Ameri- 
can shipping interests; therefore, be it 

Resolved, That this Association recognizes in this move- 
ment benefits for American industry as well as to the shipping 
interests and endorses the movements as worthy of the favor- 
able action of Congress. 

Resolved, That a duly attested copy of this resolution be 
sent to the proper committees of the United States Senate and 
House of Representatives, and also to all commercial and other 
bodies interested in foreign commerce. 

Resolved, That the suggestion contained in the president’s 
report relative to the classification of the membership accord- 
ing to the respective lines of manufacture, the separate lines 
to be represented by separate committees, be adopted; and be 
it further 

Resolved, That the executive committee be requested to 
formulate a plan by which this may become effective. 

Resolved, That this association looks with disfavor upon 
the proposed domestic parcels post bill and refuses its appro- 
val of the said bill as requested. 

Resolved, That the American Hardware Manufacturers’ 
Association deprecate the quotation of lowest selling prices in 
trade papers and it is recommended that such prices be quoted 
as will leave a fair margin to the hardware jobbers. 

A resolution FAvorING the parcels post was defeated by an 
overwhelming vote. 

The following officers were elected for the ensuing year: 

President—J. C. Birge, St. Louis, Mo. 

Vice Presidents—F. S. Kretsinger, Fort Madison, Iowa; 
Henry B. Lupton, Pittsburgh, Pa.; George W. Carbon, New 
Britain, Conn. 

Executive Committee—C. W. Asbury, Philadelphia, Pa., 
Chairman; Robert Garland, Pittsburgh, Pa.; N. A. Gladding, 
Indianapolis, Ind.; Geo. P. Hart, New Britain, Conn.; Wm. 
M. Pratt, Greenfield, Mass.; W. S. McKinney, Allegheny, Pa. ; 
E. G. Buckwell, Cleveland, Ohio; E. B. Pike, Pike Station, 
N. H. 

Secretary-Treasurer—F. D. Mitchell. 

The convention adjourned at 1 p. m. to meet at Atlanta, Ga., 


in June, 1904. 
-————- - +e 


A FALSE RUMOR. 





“T’ve got a story,” said the new reporter, “about a 
thief who pretended to be a lodger in a hotel and so 
gained access to the other guests’ rooms, where he 
gathered in all the loose money he could and a 
“Head it ‘False Roomer Gains Currency,’” suggested 
the snake editor —Philadelphia Press. 














“NEVER-BREAK” PATENTED CAST STEEL POST 
HOLE DIGGER. 





The accompanying cut shows the “Never-Break” 
patented cast steel post hole digger 
manufactured by the Avery Stamp- 
ing Co., Cleveland, O. This digger 
is forged from the best grade of cast 
tool steel of high carbon No. I2 
gauge. Each blade and socket is 
one continuous seamless piece 
forged solid, and of double strength 
at point of tension, being strongly 
reinforced between blade and sock- 
et. The wells or projections on 
sockets are pressed solid, serving as 
guide or stop, preventing handles 
from closing on or pinching the 
operator’s hands. The hinges are 


solid malleable castings strongly 
riveted together. The blades are 
highly polished and _ sharpened. 


The handles are made of second 
growth white ash carefully select- 


ed for strength and freedom 
from knots and are smoothly 
finished. 

They work very swiftly and 


easily and are superior in quality, 
, construction and finish. 

The bowl is 6 inches in diameter 
and 10 inches in length. The sock- 





Pat- 
Steel 


Post Hole Digger. et is 6 inches in length, with han- 


dle 48 inches in length and full length of 58 inches. 
“oe . 


“Never-Break” 
ented Cast 


BUSINESS CHANGES. 





NEW FIRMS. 
Marshfield, Wis.—Jacob Krier. 
Cooperstown, Ill—J. H. Reich 

CHANGES. 


Hamilten, N. D—R. N. Joy is succeeded by Argue Bros. 
Grinnell, Ia—G. E. Wetmore is succeeded by Cox & 
Palmer. 

Osgood, Mo.—Pickett & Berry are succeeded by E. C. 
Berry. 

Bronson, 
Clark. 

Victor, Ia—Schroedeg & Cook are succeeded by Cook & 
Willis. 

Jewell, Ia —H. Ferbitz & Sons are succeeded hy O. J, 
Jorstad. 

Louisville, Kans —F. G. W. Travis is succeeded by E. D. 
Vermillion. 

Powhattan, Kans.—S. Brehall is succeeded by 1. Graham 
Joss & Co. 

Stanton, lowa—Finley & McCormick are 
Blade & Nelson. 

Twin Brooks, S. D.--Teleshow Bros. are succeeded hy F. 
W. Gilbert. 

Garden Grove, Ia.—J. R. White succeeds A. C. Bunney. 

Mt. Sterling, IIl—Rusk & Clark are succeeded by J. M. 
Riley and Lee Lanning. 

Radcliffe, Ja—R. E. Rea & Co. are succeeded by C. H. 
Wilder. 

Canta Paula, Cal—The Pctrolia Hardware & Supply Co. 
are succeeded by the Edgar & Beckley Hardware Co. 

Nebraska City, Neb—Mr. Markel succeeds Charles R. 
Meredith in the hardware firm of Markel & Meredith. 


Bros. are succeeded by M. M. 


Mich.—Clark 


succeeded by 





WEDNESDAY MORNING SESSION. 

The convention met at the Hotel Rudolf, which had been 
selected as the headquarters of the association. 

This session was open to manufacturers, members of the 
press and ladies. 

The convention was called to order by President Kirk at 
10 a. m. 

The program opened with the singing of one verse of 


“America,” led by Mr. Hobart Weed. 


CFs tae 





R. A. Kirk, President, N. H. A. 


President Kirk: Members of the National Hardware As- 
sociation, Ladies and Gentlemen—It is with a peculiar pleas- 
ure that we meet here with you this morning. We are sure 
that we will find this place peculiarly adapted to the wants 
of our convention. We feel sure that from the beginning 
that we can anticipate that this meeting will be a very profit- 
able one for us all. We are very glad this morning to have 
with us the American Manufacturers’ Association and also 
by no means less, having so many ladies present with us in 
this opening meeting. (Applause.) We shall have the exer- 
cises of the morning curtailed as much as possible owing to 
the delay in our beginning, which was unavoidable. 

President Kirk then introduced Rev. Dr. John R. Davies 
of the Bethlehem Presbyterian Church of Philadelphia, who 
invoked the divine blessing. 

President Kirk stated that Mayor Franklin L. Stoy of At- 
lantic City, who was to deliver an address of welcome to the 
delegates, had been suddenly called from the city and there- 
fore that part of the program would not be carried out. 

President Kirk: The next subject on.the program that 
we have is the introduction of officers of the Canadian Whole 
sale Hardware Association. 

John Bowman of London, Canada, was introduced and 
spoke as follows: 


ADDRESS OF JOHN BOWMAN. 


DELEGATES WERE DELAYED. 
I see that you are subject this morning to some disap- 
pointments in your speakers. Our Canadian delegates seem 
to have been delayed. We expected a goodly delegation of 
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five or six members—presidents and past presidents. They 
seem to have been delayed on the way. I received a message 
from our President that he had a cable calling him to Eng- 
land, that he would not be able to be present at this Con- 
vention and present you with a formal address, and he asked 
me to make a few remarks. Therefore anything which I 
may have to say, Mr. President and ladies and gentlemen, 
will be of an informal character. 
PRESENCE OF LADIES IS EMBARRASSING. 

I notice that you have the ladies here largely in evidence. 
This is rather embarrassing to us business men who are not 
used to expressing ourselves on trade matters, at least, for 
the ladies, but I judge that the ladies here take a most decided 
interest in all things; that they are rulers not only in the 
home but in business. 

THANKS FOR COURTESIES EXTENDED. 

I am sure that we are deeply indebted to yopr officers 
and to your Secretary for the courtesies you have extended 
to the representatives of the Wholesale Hardware Association 
of Canada from time to time. You have received us most 
cordially and our presidents who have been here in years 
before it is impossible now to keep them away, and they, will 
be here sure, although it may be a little late. 

However, perhaps the only note of regret that I would 
give expression to in addressing you is that we have not 
had a goodly delegation yet from the National Hardware 





John H. Koch, Firsl Vice-President, N. H. A. 


Association of America to visit our Association during its 
convention in Canada. 


INVITATION EXTENDED TO N. H. A. 


I desire, Mr. President, now to extend a most cordial 
invitation to you and your delegates to be with us at our next 
annual Convention. 

Now that the boundary line between the two countries 
seems to be pretty well settled you can go there without any 
danger of going astray. I for one feel sure while there you 
will always feel at home and there will be no danger then 
of an “Alaskan chill.” 






















































































































CANADIAN ASSOCIATION NOW IN SIXTH YEAR. 

Now your worthy President has intimated that your time 
is already partially gone, and I hardly know how in the brief 
time to deal with the various questions, perhaps, that might 
be of interest to you. Our Canadian Association has now 
entered upon its sixth year. It was modeled from your As- 
sociation. We have been guided by your experience and 
the reports brought back from time to time by our delegates 
and the reports in the different trade journals and we are 
working along pretty much the same lines as you are pur- 
suing. 

ALL JOBBING HOUSES OF STANDING IN CANADIAN ASSOCIATION. 

We have the same problems to deal with that you have. 
Our Association has not grown in numbers. We have de- 
sired to make it as exclusive as possible. It is difficult to 
become a member of the Wholesale Hardware Association of 
Canada. To become such the jobber has to have an excellent 
standing. a good capital and a large staff of traveling men— 
to be doing what we might call an exclusive jobbing business. 
We find that by this policy all the leading jobbing houses are 
very anxious to join our Association, and I think I am safe 
in saying that every jobbing house of any standing or doing 
any considerable business in Canada is associated with the 
Wholesale Hardware Association of Canada. 

THE MOST SERIOUS PROBLEM. 

Probably the most serious problem we have to deal with 
in Canada is the relation between the manufacturer, the job- 
ber and the retailer. We have always desired as jobbers that 
the manufacturers whose goods we distribute to enjoy a lib- 
eral profit. We have not made any movement whatever to 
reduce their profit, but rather to give them such a profit that 
will be satisfactory with handling their goods through a 
distributor—the jobber. The jobber, however, desired also 
fairly liberal profits. You know we want to live, and so by 
arranging with the manufacturers prices were fixed for the 
retail trade. We find that as time passes that the manufac- 
turer becomes more eager for a double profit. He seeks more 





Bruce Hayden, Second Vice-President, N. H. A: 


earnestly after the retail trade. He increases the number of 
his travelers and he adopts methods of rapidly reaching the 
trade by quoting new prices and gathering up the better part 
of it and leaving the fragments for the jobber. I don’t know 
whether you experience this in your Association, but it is 
becoming a serious—a very serious—thought with us, and I 
think we are rapidly approaching the position that the man- 
ufacturer of goods must be handled exclusively by the job- 
ber—the manufacturer must call off his traveling men to the 
retail trade. I don’t know how that would apply to you, or 
whether you consider it to be practicable. 
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TERMS OF CREDIT. 

Another question I will suggest as of some trouble is the 
term of credit. We endeavored to reduce our terms of credit 
to the same terms as arranged by your Association, but we 
found it met with a great deal of opposition and it was 
deemed unwise to so construct it; so we reduced our terms 
to two off, 30 days or co days. Now we have a difficulty 
arising with our government. The Minister of Customs 
takes the ground that our duties are fixed on what might be 
termed a credit basis, and it may be of interest to the manu- 
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facturers of the United States to know that on an invoice 
coming to the Canadian jobber lately 2 off 10 days—3o days, 
that our government has advanced the valuation 5 per cent, 
claiming that these goods are all invoiced on a cash basis, 
whereas the duties of the country are fixed upon a credit 


‘basis. So I simply make this suggestion to the manufacturers 


or jobbers, to change their invoices and make them read 2 
off 10 days, 60 days. I think that will overcome the difficulty. 


OUTLOOK IS MOST EXCELLENT. 

Mr. President, perhaps I am taking up too much of the 
time of your Convention, but our outlook in Canada we con- 
sider to be most excellent. We have no fear whatever of de- 
pression—of trade depression. The country is making most 
wonderful strides. Our exports from the year 1893 to the 
year 1903 increased from $118,000,000 to $214,000,000, an in- 
crease in ten years of 81 4-10 per cent. Our total trade last 
year was some $467,000,000, an increase over the previous year 
of $43,000,000. Our population is now between five and six 
millions. I think the record of our bank deposits is some- 
thing marvelous. We have on deposit $460,000,000, our for- 
eign trade being $79.00 per capita. 

GOOD NEIGHBORS. 

Our imports to the United States in the year 1898 were 
$74,000,000. In the year 1903 they had increased to $129,000,- 
000. The imports from Great Britain, $37,000,000, increased 
to $58,000,000. Our imports since 1868 has increased with 
Great Britain 56 per cent; with the United States in the same 
period of time have increased 485 per cent. I think we are 
very good neighbors, 

THE MOVEMENT FOR PREFERENTIAL TRADE. 

Probably the question which is of the most serious in- 
terest to you and of the greatest interest to us is the move- 
ment for a preferential trade in the empire—the attempt to 
have England change her fiscal policy, and that movement, it 
would be well to understand, is one of gradual growth. It 
is not a sudden movement accredited to Sir Joseph Cham- 
berlain, the late secretary of state for the colonies, but it 
has grown up through the action of the chambers of com- 
merce throughout the whole of the British empire—at the 























































trade congresses held in Great Britain, where representatives 
from all the colonies were present. The question of the con- 
solidation of the empire—the improvement of transportation, 
of cable service and all that class of questions—an imperial 
defense, and also of trade within the empire, engaged the 
attention of those congresses, the feeling seemed to be 
strengthening, and at these congresses the movement met with 
merely the prejudices that existed through the years. 
ENTHUSIASM WAS INTENSE. 

This year—I might say last year—we had a congress in 

Canada, some 143 representatives being present from all 
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parts of the Dominion. There the enthusiasm was intense 
with regard to the strengthening of bonds between the em- 
pire, and also to formulate some policy for the increase of 
trade within the empire. We had the representative of the 
English colonies, colonial representatives from India, South 
Africa, New Zealand, Australia and from all parts of Can- 
ada and from all the trade centers of Great Britain. We had 
the strongest men in England, the largest manufacturers, the 
men most largely interested in commerce and shipping, and 
they all gathered in Canada this year and took a tour through 
Canada, and they held a conference in Montreal. The preju- 
dices of a great many of those men were broken down dur- 
ing that conference and most enthusiastically was the reso- 
lution passed for preferential trade within the empire. This 
means that England and her colonies will build up a pro- 
tective tariff—inaugurate a protective policy—against those 
who close their gates against them. 
HARDLY REASONABLE TO EXPECT. 

It is hardly reasonable to expect that England and 
her colonies, or England and her united kingdom, will con- 
tinue to leave her gates open, and her trade, for the com- 
merce of those who close their gates against her. She has 
been wonderful in hér forbearance for the American people. 
She must have loved them much to keep the door open, and 
I am sure, gentlemen, the day is coming when England will 
build her tariff wall. You should also congratulate your- 
selves. 

My idea personally is that in the process of time these 
preferential barriers may be swept away and that we may 
have not only preferential bonds strengthened, but we may 
have commerce throughout the British Empire with the 
United States on such a basis that there shall be a free and 
liberal interchange of all we can produce. (Applause.) 

President Kirk: The convention desires to convey its 
most hearty thanks for this most able address from our Cana- 
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dian friends, and we wish to assure our Canadian friends 
that the bonds of friendship and sympathy that have existed 
between their organization and our organization have been 
strengthened as the years have gone by; and I wish further to 
assure them that if the matter of securing closer trade rela- 
tions as well as social relations with Canada the people on 
this side are without any question inclined more and more 
towards favorable arrangements, and that the cause of reci- 
procity with Canada on fair business lines to both the coun- 
tries is ever more and more attracting the attention of the 
business men on this side and out of which without any ques- 
tion favorable action is going to come. 

Mr. Morley: I move that Mr. Van Newkirk of Phila- 
delphia be made journal secretary of this convention. 

The motion was seconded and carried. Mr. Van New- 
kirk was unanimously elected. 

Mr. Walther: I move that Mr. Dudley and Mr. Fernley 
be selected as pages for the convention. 

The motion was seconded and carried. 

Mr. Griffith: I move that Mr. T. A. Fernley of Phila- 
delphia be elected as railroad secretary for the convention. 

The motion was seconded and Mr. Fernley was elected. 

The roll was then called. 

President Kirk then read his annual address as follows: 


ADDRESS OF PRESIDENT KIRK. 





A YEAR OF HARMONY AND CO-OPERATION. 

A year has passed since our meeting in New Orleans, 
and throughout these twelve months we have carried very 
pleasant memories indeed of that delightful meeting—delight- 
ful not only in enjoying the charming hospitality of the 
Queen City of the South, but delightful also in the spirit of 
harmony and co-operation which animated that Convention 
during its sessions and which has since followed us. 


MANUFACTURING AND COMMERCIAL INTERESTS HAVE GONE STEAD- 
ILY ALONG. 
In my address at the opening of the New Orleans Con- 
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vention reference was made to the five years of remarkable 
prosperity which had been enjoyed and also to the reasonable 
expectation that, sooner or later, days and probably years 
would follow when the sun would not shine so bright and 
the clouds would lower. 

It was our expressed belief then, however, that, while 
lower levels of prices in the order of events might be expect- 
ed, great changes at an early day were not probable and that 
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steady markets generally might reasonably be expected for 
the large part of the following year. 

Although we have seen during the past year a most re- 
markable depreciation on the stock markets, one that in the 
magnitude of the interests involved, as well as in the wide 
scale of fluctuations, has perhaps never been equaled, yet our 
great manufacturing and commercial interests have gone 
steadily along. 

SPECULATION HAS RUN ITS PACE. 

Speculation and inflation had run their maddening pace 
and the day of reckoning came, but the channels of legitimate 
business have not been greatly disturbed. There has been a 
slight decrease in the demand for certain heavy iron products 
—and in such lines there has been left the choice of lower 
and perhaps in some cases unprofitable competitive prices or 
of restricted production, but the great wheels of industry gen- 
erally have been kept in motion and the business energies of 
the country, while affected to some extent sympathetically, 
are still actively and profitably employed. 

Aside from speculation there have been also other harm- 
ful influences that have come in and have interfered largely 
with the regular currents of business. 

LABOR TROUBLES HAVE IMPEDED IMPROVEMENT. 

Among these baneful factors it is safe to say that labor 
troubles have done more to disturb and impede the progress 
of the country in material improvement during the past year 
than all other causes combined. This condition of things is 
greatly to be deplored and in our opinion the time has come 
when the, business interests of the country must necessarily 
take a more active part in efforts to prevent these great dis- 
turbances and the tremendous losses entailed by them. There 
is surely some practical way in which employer and employee, 
capital and labor, can be brought to work together for their 





Hardware Jobbers’ As- 


President Southern 
sociation. 


WwW. M. Crumley, 


mutual good and that will render strikes and boycotts harm- 
less and impossible. 
ARE CO-OPERATING WITH RETAILERS. 

At the New Orleans Convention the evils resulting from 
the published prices of catalogue houses on certain standard 
goods were duly considered and action thereon was taken. 
Your officers and Executive Committee have given time and 
effort toward carrying out the object in view. In this work 
we are co-operating with the National Retail Hardware Asso- 
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ble is, however, deep and far reaching and much work and 
also time will be required to effect a cure. 

DEALERS ARE PLEDGED TO ASSIST OFFICERS. 

Our members were pledged in that Convention to assist 
the officers of our Association in the prosecution of this 
work an@ we trust that this pledge has been faithfully ob- 
served and that you stand ready to-day to renew this pledge 
and to do all in your power to help remove this great evil. 

RENEWED EFFORTS TO PASS PARCELS POST BILL. 
In this connection we call your attention to the renewed 
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effort that is now being made to induce Congress to pass the 
bill known as the Postal Parcels bill. This bill is directly 
in the interest of the mail order and catalogue houses and_its 
chief support comes necessarily from them. We can readily 
see the powerful influence that is back of this movement. 


AN INIQUITOUS MEASURE. 

If this bill were to pass, we believe that the evils which 
the great body of retail and wholesale dealers of the country 
have already suffered from this most pernicious practice of 
the houses referred to would be small indeed when contrasted 
with those that would surely follow. The yearly deficit in 
the Postoffice Department is already large and it is rapidly 
increasing, and this deficit comes very largely from the fact 
that the Government is now carrying second and third-class 
matter at from one-fourth to one-third the actual cost of its 
carriage. By the provision of this iniquitous bill a package 
of 11 pounds of merchandise would be carried for 25 cents. 
For this price this package of 11 pounds would be carried 
from New York or from the most distant point on the At- 
lantic Coast to San Francisco or any other Pacific Coast point, 
including Alaska, and the same price would carry it to Hono- 
lulu or Manila. 

A STUPENDOUS PIECE OF FOLLY. 

Statistics show that the cost of handling mail matter in 
this country is now about eight cents per pound. 

Advocates of this bill would ask the Government to sus- 
tain this tremendous loss, in the face of the present yearly 
deficit of many millions of doliars which the Government al- 
ready suffers from carrying second and third-class matter, 
under the present regulations. 

Bear in mind also that this great additional burden to the 
Government would be taken on expressly for the purpose of 
carrying articles of merchandise. The public is doubtless 
willing, if need be, to submit to some loss in the carriage of 
newspapers and periodicals, on the ground of the educational 





















































































advantages thus given to the people. But for the Govern- 
ment to become a carrier of merchandise and to undertake to 
handle vast quantities to from one-fourth to one-third of the 
actual cost incurred seems to us such a stupendous piece of 
folly as to tax our credulity regarding the possibility of such 
a bill becoming a law. 

ONE-CENT POSTAGE A BLESSING TO ALL. 

First-class mail matter now substantially pays its way, 
and if the treasury at some time in the future shall be in a 
condition to bear a larger deficiency than it now carries from 
the Postoffice Department, let us have one cent postage on 
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first-class matter and thus help the general public and at the 
same time not have the Government lend itself to be the tool 
of large interests that are working for their own selfish ends. 
Action in this direction by Congress at the proper time in the 
future, we believe, will meet with the hearty approval of the 
people. 

I trust that, in view of the strong efforts that are now 
being made in behalf of this bill, this Convention will take 
such action on the subject as it may deem proper. 

READJUSTMENT OF HEAVY HARDWARE PRICES. 

As we come to the close of the year the prospects for the 
coming year deeply concern us and the cry of the Prophet of 
Old, “Watchman what of the night,” is often on our lips. 
It is the constantly recurring thought that comes to us year 
by year, as we face new conditions and new problems. 

There is a reaciustment of prices now going on in a few 
lines of heavy hardware. In this process of adjustment, it 
is believed that the great body of articles of hardware will 
not be affected, not at least until manufacturers can material- 
ly reduce the cost of such goods. 

We can therefore readily see that there is no ground to 
expect radical changes in prices in most lines of hardware. 

EVIDENCES OF FAVORABLE CONDITIONS AHEAD. 

As- we take in the outlook to-day and fully appreciate 
the difficulties before us we also see the many evidences of 
favorable conditions ahead that cheer us on to fresh endeavor. 

The general conditions of business are good and the 
signs of the times certainly indicate that, over and above any- 
thing that tends to discouragement, there is much more to 
give us an abiding faith in the future for him who steadily 
works on and plans and bides all his time. 
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AMERICAN FARMER IS PROSPEROUS. 


In my address at our last Convention I gave as the 
strongest ground for our confidence in the New Year the 
prosperous condition of the American farmer. 

We are able to say that this condition still continues. 
Droughts, floods and destructive insects and other misfor- 
tunes have prevailed in certain sections, but still our great 
farming communities are fairly prosperous. 

In the final analysis we all come at last to the farmer 
for our support, and so long as he is able to get a reasonable 
compensation for his labor the business interests of the coun- 
try will not permanently suffer, and so long as speculation 
does not run wild and labor organizations shall free them- 
selves from dangerous and lawless leaders and counsels, and 
so long as the Lord of Harvests shall continue to crown the 
work of the tiller of the soil with His blessing throughout 
our vast and wonderfully productive country so long we may 
expect our people to come up to our yearly conventions with 
satisfaction and thanksgiving. 

NECROLOGICAL. 

Since our last meeting the following-named members 
have departed this life. 

Charles G. Dennison, of Sidney Shepard & Co., Buffalo, 
N. Y., and C. Sidney Shepard & Co., of Chicago, IIl., died 
March 17th. Mr. Dennison was devoted to the interests of 
his house and so constant was he in his labors in the exten- 
sion of its interests that his health broke down under the 
strain. Mr. Dennison was recognized as one who was a lov- 
ing husband and father and a*genial friend and associate. 

Charles Wesley Hackett, of Hackett-Walther, Gates Co., 
St. Paul, Minn., died March 21st. Mr. Hackett was in his 
72d year. He was a faithful soldier for his country and a 
strong advocate of principles of the National Hardware As- 
sociation. He attended several of its conventions and en- 
deared himself to all with whom he came in contact. He 
was successful in business and was a man of high Christian 
character. 

Edward P. Beals died April oth. Mr. Beals was senior 
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member of Beals & Co., Buffalo, N. Y., and had been iden- 
tified with the hardware business fifty-seven years. His life 
was full of good deeds and during his long and successful 
career no one could ever ascribe to him other than honorable 
transactions. 

John Tredway, treasurer of A. Tredway & Sons Hard- 
ware Co., Dubuque, Iowa, died April 13th. A man of only 
forty, he was removed from a loving family and business 
associates to whom he had much endeared himself. He left 


an unsullied name. 
James G. Forsyth, of Sidney Shepard & Co., Buffalo, N. 
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Y., died May roth. Mr. Forsyth was in ripe old age, having 
reached the age of 71 years, and had been faithful to commer- 
cial interests from early in his life, and was looked upon as 
one who had done much for the improvement of the city of 
Buffalo. 

Samuel B. Hubbard, president of the S. B. Hubbard 
Co., Jacksonville, Fla., died June 21st. He had reached three- 
score years and ten and had identified himself with the growth 
and development of the city of Jacksonville since 1866. He 
was one of the most progressive business men of that city, 
occupying positions of honor and responsibility in a large 
number of important enterprises. 

Edwin C. Harwi, treasurer of the A. J. Harwi Hardware 
Co., Atchison, Kans., died September 4th. He had been in 
the active hardware business in Atchison for twenty-six years 
and had the confidence and respect of the entire community. 


PLEASURE TO MEET MANUFACTURERS. 


It is with great pleasure that we meet the American 
Hardware Manufacturers’ Association now holding its Third 
Annual Convention in this city and whose members honor 
us by their presence in this hour. We anticipate large bene- 
fits to both Associations from these meetings, not only from 
thus coming to know each other better personally, but also 
from our conferences on the many important subjects which 
mutually concern us. 


AN OPPORTUNITY TO DO MUCH GOOD. 


Gentlemen of The National Hardware Association, let us 
see to it that these days which we shall pass together here 
shall be profitably employed. In them we have the oppor- 
tunity to do much that will help us to make our business, in 
our respective houses, more pleasant and profitable. Let us 
come into these sessions to give, as well as to get, and let us 
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see that this Convention shall be one that will go down 
in our lives with many golden memories. 

At the close of his report the president stated that in addi- 
tion to the deceased members mentioned recently Mr. Stauf- 
fer of the firm of Stauffer, Eshelman & Co. of New Orleans 
had passed away. 

It was moved by Mr. Bindley of Pittsburg that the report 
of the president be received and that it be considered at a 
later session. 


The motion was seconded and carried. 






The secretary-treasurer, Mr. T. James Fernley, then read 
his annual report, as follows: 


REPORT OF SECRETARY FERNLEY. 





OUTLINE OF YEAR’S WORK. 

To-day we come beiore you with an annual report for the 
ninth time, and we assure you that it becomes more difficult 
each year to treat in a document of this nature of the work 
performed, in a manner which is in harmony with its im- 
portance. 

It is more difficult to present in a condensed form than 
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would be the case if it were not for the fact that we have 
been in almost daily correspondence during the year with 
the members of our association; indeed, owing to our con- 
stant communication with you, there does not seem to be a 
necessity to review the many details of which we have treated 
through this correspondence. 

1 assume that the members of our association, when 
assembled in convention, merely desire an outline of the char- 
acter of work which has been pursued. 

The importance of the work is becoming more and more 
recognized by manufacturers and retailers, as well as by mem- 
bers of the organization. 


AN AVENUE OF INFORMATION. 


Manufacturers of goods sold by the hardware jobber seem 
pleased to know that there is an avenue through which they 
can obtain information as to the desires of their customers. 
Hence, in addition to voluminous inquiries through the mail 
and a large number of individual conferences, your secretary- 
treasurer is invited befort almost every body of manufacturers 
coming together to arrange a selling policy. 

The responsibility on occasions of this kind is realized 
and we always endeavor to present the interest of the jobber 
in such a way that the manufacturer will not feel that we 
arrogate to ourselves the right to dictate to them, but rather 
that our interests are so closely interwoven that. one, cannot 
suffer unless the other is affected. 

Further, in coming before the manufacturers we never 
lose sight of the fact that they have difficulties of their own 
which sometimes are not fully appreciated by the jobber, and 
it is not always best for them to do all that the jobber feels 
should be done 

We also have constantly before us the fact that certain 
firms are doing a small jobbing business who are not con- 
nected with this association, but who have rights and privi- 
leges which entitle them to recognition. 


JOBBERS ARE ABSOLUTELY FAIR. 


We feel that our position is much stronger with our manu- 
facturing friends because they recognize that we are abso- 



























































lutely fair in all requests which we make. We also have 
constantly before us when conferring with manufacturers the 
fact that the retail merchant of the country is also an impor- 
tant factor in the general scheme of distribution and that 
under no circumstances is it right for us to purpose any plan 
which is not in harmony with the best interests of this branch 
of the trade. 
A SUCCESSFUL DEMONSTRATION, 

We have successfully demonstrated to the manufacturer 
that his goods can reach the hands of the retail merchant at a 
less price through the channel of the jobber than if the manu- 
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facturer was to attempt to distribute his own goods, and this 
fact is fully appreciated by the retail merchant, so that in all 
parts of the country the retailers are quite content to rely 
upon the jobbing houses competing for his business as a basis 
of supply and therefore the retailers realize that it is of 
greatest importance te have close at hand an assortment of 
goods in large quantities from which immediate wants may 
be speedily supplied. 


JOBBER IS A NECESSITY. 

In the wholesale hardware business there is no longer an 
inclination to argue on the necessity of the jobber. It is only 
necessary for the jobbing trade to endeavor to co-operate with 
the retail merchant in such a way as will cause a continuance 
of the present mutuality of interest. 

During the past year we have been in very active co- 
operation with the National Retail Hardware Dealers’ Asso- 
ciation, which organization is composed of representatives 
from the various state retail hardware dealers’ associations. 
Eighteen states are well organized and all of them are now 
affiliated with the national organization. 

This association is officered by men of highest ability who 
are doing their utmost to serve the interests of the retail 
merchants of the country. 


JOBBERS WORK IN HARMONY WITH RETAILERS. 

The policy of the National Hardware Association of the 

United States is thoroughly in harmony with that of the 

National Retail Hardware Dealers’ Association, so very nat- 
urally we are working side by side for mutual interest. 


CONFERENCE WITH OFFICERS OF RETAIL ASSOCIATION. 
On May 18th, 19th and 20th a conference was held between 


the executive committee of the National Retail Hardware 
Dealers’ Association and our executive committee. This con- 


ference extended over a period of three days and resulted in 
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the formation of plans of work which we believe will eventuate 
in a marked improvement of present existing conditions. 
THE PARCELS POST BILL. 

One of the subjects discussed on that occasion was the 
parcels post bill, so called, which provides for the carrying 
of merchandise in the mail at a very low rate, and to which 
retail dealers are strongly opposed. 

We hope our association will go on record as also op- 
posing the passage of the measure which is designed for this 
purpose. Truly, the retailer is between Scylla and Charybdis 
and we can but express the hope that the National Hardware 
Association of the United States will be the Odysseus who 
will safely convey them past these menaces to their future 
welfare. 

CORRESPONDENCE WITH SALESMEN, 

During this year we have issued a large number of let- 
ters to the traveling salesmen connected without membership, 
endeavoring to assist these most estimable men in their efforts 
to conduct business according to the motto adopted by the 
first president of our association, which is, as you know, 
“We advocate and strongly urge the conducting of the whole- 
sale hardware business on a high standard of business meth- 
ods.” 

Our association in taking up this department of work 
realizes that in order to carry out to the fullest extent the 
object for which we were organized it is necessary to enlist 
the active support of upwards of 3,000 traveling salesmen in 
the employ of members of this association. 

The letters alluded to above have been sent out at fre- 
quent intervals, 3,300 being distributed with each issue. These 
communications have in each instance been sent to the head of 
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the sales department and some very valuable replies have been 
received from the traveling salesmen. 

We purpose to continue this branch of our work and ex- 
press the sincere hope that the salesmen connected with our 
membership will take a lively interest in the same. 

LOCAL AND SECTIONAL ASSOCIATIONS. 

It has been our pleasure during the year to visit a num- 
ber of hardware trade associations in various parts of the 
country. We feel that it is extremely important that these 
organizations should be supported even more strongly than at 
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present, as there are many matters which can be adjusted 
through the good offices of the local and sectional organiza- 
tions which would not be feasible to regulate through the 
national organization. 

We particularly commend to the jobbers of the South 
that most vigorous organization, the Southern Hardware Job- 
bers’ Association; to the jobbers of the Coast, the Pacific 
Coast Hardware and Metal Association; to those of the ex- 
treme center-West, the Missouri River Hardware Jobbers’ 
Association; to those located in the state of Texas we com- 
mend the Texas Hardware Jobbers’ Association; to those of 
New York State we urge and heartily commend the New 
York State Hardware Jobbers’ Association, and to those of 
New England, the New England Hardware and Metal Asso- 
ciation. 

MEMBERSHIP. 

The members of our association show continued interest 
in the affairs of the association. Letters have been answered 
where an answer has not been called for; new business is con- 
stantly being placed in our hands for execution and we are 
pleased to report that our roll shows practically the same 
number of members as in previous years. 

We have had an unusually large number of applicants for 
membership, some of which have been acted upon favorably, 
the others remaining on our waiting list. It is the policy of 
the committees determining the question of membership to 
extend the privileges to only such as in their judgment shall 
add strength to the organization. 

PREMIUMS FOR ANTICIPATED PAYMENT. 

We are very much pleased to advise you that our efforts 
with manufacturers who had abandoned the cash discount 
principle have been highly successful, so that at the present 
time few prominent manufacturers refuse to give the buyer, 
who places funds in his hands within ten days of shipment, 
a special discount or premium. 
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We believe that if it had not been for the efforts of this 
organization along this line, during the past three years, the 
cash discount would have been denied all classes of buyers. 
Several prominent manufacturers have yielded this point. Dur- 
ing the past year their names have been mentioned through 
correspondence with our membership and as they are to be 
present at the meeting when this report is read, we prefer not 
to mention their names, fearing they might be criticized by 
their competitors for being so slow to realize the justice of 
the position which this association assumed in the convention 





our request. 
CLASSIFICATION OF THE TRADE. 

We find that this branch of our work is meeting with 
increased favor and that the retail merchants realize that we 
are aiding them. Before our association took up this work, 
there was no avenue through which a manufacturer who de- 
sires to protect a retailer could obtain authentic information 
as to the character of business conducted by any house. As it 
is at the present time, this branch of our work is given great 
prominence and the manufacturers of the country are realizing 
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that they can consult without any fear of their own name or 
the party submitted becoming public. 

It is impossible, therefore, to give any adequate statement 
of the benefit accruing to our membership from this branch 
of our work or even to the other officers of our association. 
They recognize the importance of such information being 
in the custody of the secretary and treasurer of the associa- 
tion, and I want to publicly state that at no time has any 
officer or member of our executive committee attempted in 
any way to obtain such information. 

And now, for the ninth time, I want to thank the mem- 
bers of this association for the confidence which they have 
reposed in me. We recognize our shortcomings; if nature had 
endowed us with more ability, you should have had the ad- 
vantage of it. At all times we have been willing to do all 
we knew how, but unfortunately we realize that we have 
not had the ability which we should have liked. 


TRIBUTE TO PRESIDENTS OF THE ASSOCIATION. 


During the period we have held this position you have 
placed five of the most worthy and talented men connected 
with the association in the position of presidency of the 
same, and whether it was under the administration of him 
who has been declared the best organizer connected with the 
mercantile life in the last quarter of the nineteenth century, 
William W. Supplee, or under the guidance of that calm, cool, 
clear-headed and conscientous Bishop or the gentle and lov- 
able Shepleigh, or the conservative and energetic Bindley, or, 
last but not least, under the administration of him who has 
the confidence, love and respect of every member of this 
association, Mr. R. A. Kirk—we have been guided and in- 
structed by all of these in such a way as they believed would 
be to our best interests. 

The past is a matter of record and the future is not ours. 
We can but hope that this organization will complete the last 
year of its first decade in a manner which will reflect honor 


of 1809. Suffice it to say, they have successfully yielded to 
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on not only its own members but lead to its continuation by 
all who are engaged in what we believe to be the most honor- 
able calling—namely, the distribution of hardware. 

It was moved and seconded that the report of the secre- 
tary-treasurer be accepted. The motion was carried. 

President Kirk: We have with us, ladies and gentlemen, 
to-day two of the representatives—the president and the sec- 
retary—of the National Retail Hardware Association. They 
have been invited to address us on such subjects as in their 
opinion mutually concern the retail and the wholesale hard- 
ware associations of the country. Mr. W. P. Bogardus of 





oO. B. Barker, Ex-President Southern Hardware Jobbers’ As- 
sociation, 

Mt. Vernon, Ohio, is president and M. L. Corey of Argos, 

Ind., is the secretary. We now desire to hear from these 

gentlemen. As I understand it, Mr. Bogardus desires to have 

the order of procedure changed and instead of his speaking 

first, Mr. Corey will first address’ us. 


ADDRESS OF M. L. COREY. 





A PARAMOUNT QUESTION. 

We recognize in speaking to you to-day that we occupy 
a position entirely new in the annals of hardware; that it 
may open opportunities and questions not visible, nor even 
thought of at this time. There is one question that is consid- 
ered paramount in this meeting, but the sentiment as ex- 
pressed to us by members of the two associations represented 
seems so nearly a unit in our favor I ask your indulgence 
while I briefly touch another topic that we firmly believe is 
responsible for the new question that really accounts for our 
presence to-day. 

HARDWARE JOBLERS ARE A NECESSITY. 

Hardware jobbers have settled the question, at least to 
their own satisfaction, that they are an absolute necessity in 
the distributing of hardware products. This being the case, 
they must naturally be vitally interested in another class, and 
that is their retail customers, for they are the foundation upon 
which the jobbers’ trade is built. The retailers’ success de- 
pends upon the prosperity of the towns and villages in which 
they live, the good will, confidence and patronage of their 
community. Anything that threatens the stability and perma- 
nence of this arrangemetn becomes a mutual menace, and 
should be so recognized and dealt with. 

EFFECTS OF THE CATALOGUE HOUSE. 

I wish to call your attention to the catalogue house and 
its effect upon 90 per cent of your customers. I refer to the 
country merchants. Understand, these houses, while affecting 
our city brothers to some extent, especially aim to capture the 
farmers’ trade—to prejudice him against his local dealer. Their 
alluring and misleading advertisements and low-priced leaders 
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are having their effect, and energetic, intelligent, combined 
effort is necessary to maintain the jobbers’ and retailers’ su- 
premacy. The success of the catalogue house depends en- 
tirely upon under-selling the retailer on staple articles and 
brands of goods already introduced and well known, through 
the man who stands face to face with the consumer. Give 
them price advantage and they can sell a necessity, but the 
personality of the salesman is necessary to create desire, and 
introduce a new line. If this is true, then the catalogue 
houses are simply lawful pirates, and in view of some of their 
unscrupulous methods, most dangerous and demoralizing com- 
petitors. A single instance will illustrate: Sears, Roebuck & 
Co. of Chicago sent out over the country a letter to postmas- 
ters, offering to pay a cash commission on every money order 
written in their favor. This was an unlawful proceeding, but 
as the postmaster himself became a party, and the transactions 
were concluded between the two, convictions were almost 
impossible. 
NO COMPARISON OF PRICES. 

We will not attempt a comparison of prices. We appreci- 
ate the fact that each of you have at some time or other been 
up against them. Careful examinations prove that about 90 
per cent of the catalogue house leaders are selected from hard- 
ware and kindred lines; that especially well known and meri- 
torious brands are very desirable for cut-price attractions. 
The danger from this does not appear at first glance. It 
comes from the gradual alienation of the consumer’s confi- 
dence and patronage of his home dealer, and injures the job- 
ber as well. To meet this condition the retailer must adjust 





Starke, Ex-President Canadian Hardware Association. 


his prices to compete. Upon you, Mr. Jobber, rests the 
burden as well. 
A COMMON EXPERIENCE 

It is common experience among our members to ask you 
for a certain article and be quoted higher than the listed cata- 
logue price. This should not be. It is imperative that both 
the jobber and the retailer meet the issue, even if it mean for 
a time a mutual loss. A revision of your prices should be 
made, and your traveling salesmen instructed why it is done, 
He in turn could explain to the retail customer the neces- 
sity and advantage of retailing the article at the catalogue- 
house price. We are continually preaching to our members 
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this doctrine: Meet the price. We need and should have your 
intelligent, active co-operation. Here is where our associa- 
tion can benefit. Suppose your efficient Secretary Fernley 
should send each of you a letter naming such articles as are 
used as leaders by this competition, and the price they quote. 
Suppose he or you would post your traveling salesmen to as- 
sist the retailer in protecting our mutual trade? Would it 
not act as a muffler on their thunder? 
CATALOGUE-HOUSE SUCCESS MEANS JOBBING-HOUSE FAILURE. 

We cannot see how any jobber can consistently sell or 
encourage catalogue houses; their success means your failure 
as sure as the retail system is crippled. They only buy of 
you when the manufacturer will not sell them, or to fill short 
items in their daily business. 

WHY THE MAIL-ORDER HOUSE MOVED. 

A mail-order house moved from one city to another; the 
principal reason given for the change was that the whole- 
salers refused to furnish them goods to fill their short items. 
Mail-order houses claim an advantage in their making the 
manufacturer and jobber carry their stock. Many of them 
would not exist without such assistance. 


HOW CATALOGUE HOUSES JUSTIFY CUT PRICES. 


Some manufacturers, when approached concerning low 
prices quoted on their goods by this competition, have sent 
us circulars and newspaper clippings proving some of our 
members are selling in given localities even lower. Catalogue 
houses have justified their cut prices on these grounds, and a 
few jobbers have agreed with them. We emphatically pro- 
test against this injustice of such comparison. A retail price 
of 50 cents on an eight-quart stuffer would scarcely be noticed 
25 miles away, let alone 100, 200 or 1000 miles distant. Even 
in the same town considerable difference in prices may remain 
unnoticed. But let.a catalogue house name 50 cents on an 
eight-quart stuffer and every customer from Maine to Cali- 
fornia is told that this article is worth only..40 cents and any 
one who charges miore for it is either unable to buy right or 
will not sell'right, and in either case not entitled to the pat- 
ronage of his community. When an unprofitable cut price is 
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named every dealer in the United States faces exactly the 
same condition and must adjust himself to meet it. 


JOBBERS AND RETAILERS ARE IN BUSINESS FOR PROFIT. 


Jobbers and retailers alike are in business for profit. Man- 
ufacturers must realize that whenever their lines become un- 
profitable something else is substituted. Therefore we claim 
that whenever a manufacturer sells mail-order people he 
should do so under a limited selling price agreement. This 
position is taken by the retail associations and should be as 








firmly insisted upon by the jobbers. Such contract is a lawful 
one and can be enforced. 
REPREHENSIBLE CONDUCT ON JOBBERS’ PART. 

It has been frequently charged that jobbers (not members 
of your association, I am glad to say) have bought certain 
goods in large quantities, thus securing a price advantage, 
and turned the surplus over to the catalogue houses at a 
very slight advance; conclusive proof of such work would 
justify our members in withdrawing their patronage from 
such firm or firms. 


QUANTITY BUYER RECEIVES TOO MUCH PREFERENCE. 
Entirely too much preference has been shown to the 
quantity buyer. It encourages overloading and underselling; 
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it builds up a catalogue house, breaks down the distinction 
between the jobber and retailer, and demoralizes trade gen- 
erally. The merchant who buys his supplies through the whole- 
saler buys often and as his trade demands. If this is good 
business he should not be handicapped by higher cost on his 
stock. Special prices on a quantity basis have built up this 
new competition for us until it does not hesitate to dictate 
terms to the largest manufacturer, and if their demands are 
refused the catalogue houses proceed to advertise the manu- 
facturer’s products at cést or less, even though they cannot 
fill a single order. Their plain object is to injure the manu- 
facturer by making the sale of his products unprofitable to the 
general trade. In this way they expect to hold and gain 
further special privileges. It is blackmail; it is dirty business; 
it is dishonesty; but it has been done time and again, and is 
being done this very moment. 
CATALOGUE HOUSES ARE NOT ENTITLED TO JOBBERS’ ADVANTAGES. 

We have always claimed that catalogue houses were only 
large retailers and not entitled to jobbers’ advantages. Re- 
cently these houses are asserting that they are doing a big 
jobbing business with regular merchants. Whether this claim 
is made to secure recognition from manufacturers or to further 
influence the consumer to patronize them, we do not know. 
It does not need very much calculation to figure out the 
caliber of their merchant customers. It is safe to say that 
Dun or Bradstreet never gave them a-rating. 

As to the economy of the mail-order system as compared 
to retail dealers, we have a decided advantage. The cost of 
printing and mailing their books alone is stated as nearly 10 



































































per cent of their sales. The increase in the number of these 
supply houses will result in fierce competition between them- 
selves, and a constant and continual hammering for lower 
and special prices, and cheaper-made goods. 

If our friendly jobbers are alive to the situation; if you 
can seil us our stock as low as this competition can buy; if 
you will aid us in defeating injurious measures, the future 
should not only strengthen the position of the jobber and 
retailer, but result in more harmonious and closer relations 
between our individual members. 

A GROWING TENDENCY TOWARD BETTER BUSINESS METHODS. 

There is a growing tendency among retailers toward bet- 
ter business methods, neater and more attractive stores, dis- 
crimination favoring a higher grade of goods, more prompt 
collections and payment of bills, more intelligent and effective 
advertising; the standard of gentlemanly traits of both re- 
tailers and their clerks has been raised until the hardware 
dealer in almost every town and village in our country is 
regarded as one of the representative men in his locality. 
How much credit for these conditions is due to our retail 
hardware associations and our loyal trade press that has con- 
tinually co-operated with us, I will not venture to say. Cer- 
tain it is that every state association has worked hard and 
earnestly to accomplish these results. This education has 
also taught us there is such a thing as common interest be- 
tween the jobber and retailer; that an injury to one means a 
corresponding loss to the other. Individually we-never would 
have ventured to suggest an alliance—a sincere co-operation 
for a mutual advantage. Our associations open the way. 

MORE FELLOWSHIP. 

I think all present will also admit that there is to-day 
a greater amount of business fellowship between the two great 
bodies of distributors of hardware products than ever existed 
before. There is more charitable and broader interpretation 
of individual differences that will always happen between buyer 
and seller. There is more confidence in the honesty and good 
intentions that regulate the average daily trade transactions. 
We speak of the trade in general. Some of your members 
as well as ours have not become converted and in touch with 
the changes. 


FEWER COMPLAINTS. 

During the year 1903 less than one-fourth as many com- 
plaints have been made against your members as in 1902. 
Prior to 1902 the retailers regarded your association with 
suspicion, and as an organization formed for your individual 
advantage. I speak as the representative of thousands of 
retail hardware dealers when I say that our members to-day 
regard the jobber who belongs to this association in a more 
favorable light than the one who persists in going it alone. 
I know this from personal centact and letters received. 

CHANGED SENTIMENT DUE TO T. JAMES FERNLEY. 

The man who should be held mostly responsible for this 
change of sentiment is none other than your secretary, Mr. 
T. James Fernley. The conference held in Philadelphia be- 
tween the officials of our respective associations opened our 
eyes to the further advantages of a combination of influence 
to obtain mutual benefits. In our coming conventions we will 
emphasize the desirability of encouraging those who have 
pledged themselves to respect our rights and territories, and 
who have joined us in making a common cause against com- 
mon evils. 

President Kirk: We will now have the pleasure of hear- 
ing from Mr. W. P. Bogardus, the president of the National 
Retail Hardware Dealers’ Association. 

Mr. Bogardus addressed the meeting as follows: 


ADDRESS BY W. P. BOGARDUS. 


CONFERENCES ESTABLISH BETTER UNDERSTANDING. 


It has been to me an ideal condition when men whose 
business interests are so interwoven as manufacturers, job- 
bers and retailers of hardware are called together and talk 
over their business affairs. I have felt that a better under- 
standing between the different branches could be established 
by conferences. That face to face talks would result in 
greater mutual confidence. The result of the conference held 
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last May in Philadelphia has strengthened my belief, and 
when the invitation came to the President and Secretary of 
the National Retail Hardware Dealers’ Association to meet 
you here and discuss further some questions that seemed to 
be important to us, and about which it seemed we should 
have a common opinion, my hesitancy to appear before so 
notable a gathering of manufacturers and merchants, many 
of whom have world-wide reputation, and all of whom have 
helped to establish the commercial supremacy of our com- 
mon country, I say my hesitancy is driven away by the hope 
that further good may be accomplished by this conference. 
CONGRESSIONAL ACTION IS URGED UPON ILL-DIGESTED MEASURES, 
There seems to be a feeling on the part of some that the 
Government was organized to look after their private affairs 
and take care of them. To this end propositions are con- 
tinually being brought to the attention of Congress, and 
action urged upon all ill-digested measures. And the result 
is a great accumulation of special legislation that is unjust 
and unfair to the general public. Our attention is being 
called at present to a bill that is to be introduced in Con- 
gress, at the coming session, and if possible passed into law. 
This bill is called a Post Parcels bill, and the purpose of it 
is to have the Government carry as merchandise all sorts of 
goods in the mails. One paper advocating the bill lays partic- 
ular stress on the idea that he can get his vegetables fresh 
every morning by mail. The bill further purposes that the 
Government shall insure the safe delivery of goods up to 
the amount of $10 without the sender declaring any value. 
When he declares a value then the Government will pay the 
sender the full value of his shipment up to $25 on proof 
that the goods were damaged or lost through fault of the 
Government. All this work is to be done by the Government 
for one cent on packages of less than three ounces, two cents 
for packages over three ounces up to six ounces, five cents for 
a pound, two cents up to the limit of 11 pounds. No package 
shall be over three and a half feet long nor occupy more than 
two cubic feet. This bill evidently is not original with the 
man who drew it. It might with perfect propriety be called 
“an Anglomaniac,” for it is not to the “manor born,” but 
is an importation from the paternal government, brought 
here with the evident intention of trying to graft it on a 
democracy. The effort should be a failure, because it is leg- 
islation for the few at the expense of the many. This is a 
Government of the people, for the people, and by the people, 
and we have no use for paternalism in this country. 
POSTOFFICE DEPARTMENT IS WEIGHED DOWN. 


The Postoffice Department is weighed down, at the pres- 
ent, with a burden that results in an annual deficit running 
into millions of dollars. This deficit is brought about year 
after, year as a result of special legislation. The rate on sec- 
ond-class matter is one cent per pound. The actual cost to 
the Government for handling and transporting second-class 
matter is seven cents a pound. So that on every pound of 
second-class matter sent through the mails, the Government 
loses six cents. If second-class matter was confined to the 
limits prescribed by the statue, even if there continued to be 
a loss on account of it, no one would raise any objection. 

A MOST HOPEFUL SIGN OF THE TIMES. 

The universal reading of the newspaper and magazine by 
the people of this country is one of the most hopeful signs of 
the times. It means a broader view on all subjects; it means 
that the American people think. To many the newspaper and 
magazine constitute their entire library. I would not under 
any circumstances deprive them of their paper or magazine. 

WHO IS GOING TO PAY THIS LOSS? 

Now with the fact of this continued deficit staring us in 
the face, it is purposed that the third and fourth class matter 
be consolidated into one class, and under the name of mer- 
chandisé be sent through the mails at an actual loss of from 
two to five cents on every pound so shipped. Who is going 
to pay this loss, and how long will the public stand for it? 
At present the loss on second-class matter is partially made up 
by the excessive charge of two cents on letters. When the 
business men of the country presented a petition for a re- 
duction of letter postage to one cent, the Postmaster-General 
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said it could not be done, because the Government could not 
afford it. So you see that every one who writes a letter helps 
to overcome the shortage occasioned by the rates on second- 
class matter. Shall we extend this losing rate to other 
classes? Who will be benefited by it? There are certain 
houses who rely for their success in business on their ability 
to get their catalogue in the hands of as many people as 
possible. At present it costs thirty-two cents to send out a 
four-pound catalogue. Under the proposed measure it would 
cost eleven cents. At present the catalogue bears the burden 
of transportation. Under the proposed bill the Government 
would have a very large share of the expense of transporta- 
tion to pay. Why should this be asked of the Government? 


MISUSE OF POSTOFFICE FACILITIES. 


One of the peculiar conditions that has arisen under 
the handling of second-class matter is referred to in the last 
available report of the Postmaster-General. 

A certain publication sent through the mails costs the 
Government for each issue $11,184 for transportation, and for 
handling an additional $4,473, making a total of $15,657. For 
this the Government receives in postage $2,236, leaving a bal- 
ance of loss to the Government of $13,420. There is 112 
tons sent out at each issue. It costs the publishers $4,473 
for the paper and an additional $2,864 for the expenses of 
getting out the publication, making a total of $7,337. So 
you see the Government pays out $6,083 more than the pub- 
lisher to get the publication in the hands of the readers. 
And the most astonishing fact in connection with this re- 
markable transaction is that in the opinion of the Postoffice 
Department there is not one genuine subscriber for any of 
the 112 tons. For the advertisements in each issue of this 
publication the publishers get $53,780. It is to the interest 
of every legitimate publisher to join hands in building up a 
sentiment against any such misuse of the postal facilities. 
Especially when the fact is developed that this publication 
is not devoted to the spread of information of a public char- 
acter, takes no interest in literature, the sciences, arts or any 
special subject. It is just advertisements. If this was the 
only case it would not have the force that it does, but it is 
one of a very large number. And if it does not serve to 
warn us the time will come when an angry public will arise 
in its wrath and strike indiscriminately at the special rate 
that is now so much perverted by illegitimate publications. 


A FALSE PRECEDENT. 


The English Parcels Post bill is held up as a shining ex- 
ample of what we should do in this country. But the exam- 
ple fails utterly when we remember that the average haul of 
parcels and letters in England is forty miles, while here it is 
442 miles. 

The railways of England, Ireland and Wales are 21,885 
miles long and they carry annually 1,142,000,000 passengers. 
The railways of the United States are 200,000 miles long, and 
they carry annually 600,000,000 passengers. The mail routes 
of England are 4,300 miles. The mail routes of the United 
States are 507,774 miles. The price in England is two cents 
for the first pound and one cent for each additional pound 
up to the limit of twelve pounds. If it costs one cent to 
carry a pound in England forty miles can you with any de- 
gree of reason say that two cents is enough to carry a parcel 
in this country four hundred and forty-two miles? 


AN ANNOYING EXPERIENCE. 


The reference to the English Parcels Post is unfortunate 
for the reason that its continuance has resulted in a breaking 
down of the transportation facilities of the country. Har- 
pers Weekly in one of the September numbers in an edi- 
torial calls attention to the experience of an American who 
was staying for a short time near London. He wanted to 
send his trunk to Southampton. The Parcels Post limit was 
twelve pounds. So that he must needs send his trunk with 
a man to London and buy a ticket to Southampton before 
he could get it checked. When a business depends on its 
ability to wreck others, and cannot succeed until it has torn 
some other business down, it has very few redeeming quali- 
ties. 






BARRELS OF FLOUR AS POSTAL MATTER. 


In the prospectus of the Post Parcels League we read 
that “barrels of flour and sacks of grain can be carried to 
better advantage to the public, under the postoffice and at low 
uniform rates.” The League seems to base its argument on 
the proposition that if the Government can carry second- 
class matter for one cent per pound, why can it not carry 
merchandise at a two-cent rate. Perhaps it could, but when 
the fact that the Government is losing six cents on every 
pound of second-class matter is remembered it would seem 
very unbusinesslike for the Government to experiment any 
further in that direction. The attempt on the part of the 
Government to .do in connection with private corporations 
has always been a failure. Do you need confirmation of this 
statement? Go to the Government printing office, the navy 
yards and other distinctly public works from municipal to 
national and you will find all the evidence you will need. 


GOVERNMENTS ARE ORGANIZED FOR THE PROTECTION OF THE 
PEOPLE. 


Governments are organized for the protection of the peo- 
ple and not for the purpose of entering into competition with 
their subjects. The Postal League says that this country has 
the best machinery for transportation in the world. We are 
ready to admit that, but it did not come from any work on the 
part of the Government. Private enterprise and push and 
vim brought it about, and the Government has taken advant- 
age of these facilities to carry forward as complete a system 
of postal service, considering the distances covered, as there 
is on the face of the globe. And yet there are some who 
want some kind of a change. They want the Government to 
go into partnership with them and pay the freight. We 
protest against any action of this kind because there is no 
call for it by the people. It will only be through misleading 
statements that the people will ever be lead to call for it. 
The ones who will be largely benefited by the enactment of 
the proposed bill into a law are those who are seeking a 
breakdown to the jobber and retailer, for their avowed atten- 
tion is to “cut out the middle man.” 


UNFAIR TO BUSINESS INTERESTS. 


To this end they are seeking to enlist the press by prom- 
ises of large amount of advertising and the advertising syn- 
dicate with larger fees. The bill is not fair to the business 
interests of the country. The large amounts now invested 
in transportation facilities for the prompt distribution of mer- 
chandise all over the country would be seriously jeopardized 
without any compensatory equivalence. It is unjust to the 
general public, because it adds to the taxes and increases the 
number of Government employees. Surely no one will con- 
tend that merchandise can be carried at the rates named in 
the bill all over this country. It is unbusinesslike to demand 
that goods shall be carried from Portland, Maine, to Portland, 
Oregon, for the same rate as they could be carried from 
Boston to New York. It is selfish because it aims to array 
the Government against the man of small means and discour- 
age him from going into business for himself. It is danger- 
ous. The aim of such legislation is to get governmental aid 
to help build up mammoth business interests in the large 
cities at the expense of the smaller towns and villages. It 
means that the retailer and his clerks will be looking for 
some other way to get a living, and the jobber and his trav- 
eling man will be looking in vain for his customers. There 
is no country so sure of peace and plenty as the one that is 
filled with small towns and cities. Large cities are a menace. 

SPECIAL LEGISLATION. 

It is special legislation, and doubly dangerous, because 
it is in the interests of the few as compared with the inter- 
ests of the many. It is socialistic in its tendencies, because 
it will help to educate the people to believe that the Govern- 
ment is one the side of the rich. This bill if passed will put 
immense fortunes in the hands of a few and bring ruin to 
many who now live contented in their small way and are 
useful and respected citizens, Outside of all personal inter- 
ests I view the proposed legislation with fear and apprehen- 
sion. I believe it tends towards teaching the people that they 
have a right to look to the Government for support. It tends 

























































to undermine the independence of the people and helps them 
to feel that it is the dut y of the Government to help them 
get a living. It opens the way to very great corruption when 
a saving of $500 can be made by two houses by the passage 
of this bill in shipping catalogues. The commercial spirit 
of the age and the opportunities afforded, the eagerness to 
get rich quick and a public sentiment that bows to wealth, 
without asking any questions as to how it was attained, 
makes the temptation opened by this bill, if passed, too great 
for the ordinary man to resist. 


DESIRE A FAIR FIGHT. 

It means that old-fashioned honesty and independence 
must take a back seat. We are opposed to the bill because 
it is an effort on the part of the catalogue and mail order 
houses to get the Government to pay the expenses of their 
traveling men. The retail trade of this country does not want 
any legislation in their favor. Neither do they want any 
legislation favoring any other class. This is a fair fight and 
no favor. 

It was moved by Mr. McKee that a copy of the address 
of Mr. Bogardus be sent to each congressman and senator 
of the United States, to the officers of the various hardware 
associations and to the trade papers; also that the secretary- 
treasurer be instructed to carry out this request. 

The motion was seconded and carried. 

Mr. Fernley announced that the Postal Telegraph Com- 
pany and the Western Union Telegraph Company had ex- 
tended the courtesy to the delegates of accepting messages of 
a social character for delivery free of charge during the con- 
vention. ° 

President Kirk: The last feature of our morning session 
you will notice is called a collocution. One of the unfortunate 
victims selected for the function calls it the “electrocution.” 
Now we wish to change the order of procedure a little and 
we will call on Mr. J. C. Birge of the St. Louis Shovel Co. 
of St. Louis, as the first speaker. You will notice that the 
subject that has been selected is that of the “Jobbers’ Associa- 
tion as Viewed from an Outside Standpoint.” 

Mr. Birge addressed the convention as follows: 


ADDRESS OF J. C. BIRGE. 





A WISE PILOT. 

Mr, President, Ladies and Gentlemen: Sailing out from 
Santiago harbor one morning after the Spanish war, a mili- 
tary officer, pointing to an old Cuban who stood on the bridge 
with the captain, said to me: “That is the pilot who was com- 
pelied to stand beside Cervera on his.flag ship when that 
Spanish admiral made his fatal attempt to escape from the 
same harbor. On reaching the opening, looking seaward, 
there suddenly came upon the pilot’s view the great Oregon, 
the Texas, the Iowa and other battleships awaiting the enemy 
with their guns leveled upon the harbor, whereupon the pilot 
swiftly stepped to the ship’s side and leaped overboard, pre- 
ferring to trust his life to the treacherous sea which he knew 
so well rather than face the fiery storm of shot and shell 
which he knew was soon to come. The result proved the 
pilot’s wisdom.” 

CONFRONTED BY A VETERAN ARRAY. 

I have been ordered by one of your officers, whose im- 
perial commands are given with evidence of high authority, 
to appear before this body as an outsider and tell you to your 
faces what I think of you. Stepping on the platform in an 
effort to perform my assigned duty, I find myself confronted, 
as I believed I would be, by an array of veteran warriors of 
trade and commerce, whose victories in the battles of life are 
well known. At my right I see Minnesota. There is Oregon 
and New York, Massachusetts and California, and many 
others: You are too old in the arts of rhetoric to desire an 
eulogy; in fact, you invite the worst. Should I or my friends 
assume to give criticism or impart advice, then you might well 
reply to us as did Job to Zophar, the Naamathite, and his 
friends, when in reply to their advice he said to them, “Ye 
believe that ye are the people and that wisdom shall die with 
you.” Nevertheless, we will briefly survey you as individuals 
and as an association report as we proceed and then jump 
overboard. 
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WHERE OUTLAWS ARE EQUIPPED. 

We are convinced that each of you has at his command 
or in his warehouse enough guns and ammunition, pistois and 
knives to equip a pirate ship or to stock an arsenal. Nearly 
every outlaw and train robber in the land, either directly or 
indirectly, receives these death-dealing supplies from your 
stock. Having thus equipped them you then seek to furnish 
the handcuffs with which to bind them, the nails to fasten 
their coffins, and finally the shovels to cover them. As if to 
follow their requirements even further, I am informed that 
some of you are advertising refrigerators. You get them 


i 


“a-comin’ and a-goin’, 
LIGHT OF A BETTER INFLUENCE. 

But there are bright faces and women by the side of you, 
which indicate that vou are in the soft light of a better in- 
fluence. 

Among your number I see men who are known to have 
been active in works of charity and in deeds of patriotism, 
and who are laboring for the social, moral and material ele- 
vation of the communities in which they live. 


HAVE PASSED THE ORDEAL. 

With some knowledge of the history of your trade for 
many years, it appears that from among the thousands who 
in the past have embarked upon a career similar to your own, 
entering the hurly-burly of life, passing through the ups and 
downs of business, the crash of financial storms and the with- 
ering blight of trade depression, many falling by the wayside, 
you with a few others whom you call eligibles have passed 
the ordeal and remain to be placed on the roll of honor among 
the successful hardware merchants of America. I say Amer- 
ican merchants—Tyre sent her traders to northern Africa. 
Venetian merchants skirted the Mediterranean and far be- 
yond. In late years European merchants have with much 
success struggled for the markets of the world, but it is 
doubtless safe to assert that not in all time or in any country 
than our own has there been a single merchant who has con- 
trolled a volume of business of your branch of trade equal 
to that which is controlled by some merchants now in this 
room, and the greatest hardware market in the world is the 
United States of America. 

A CORDIAL WELCOME FOR CANADIAN VISITORS. 

I recognize your brothers from Our Lady of the Snows 
whom you have cordially welcomed. Only by a matter of 
chance 100 years ago through the uncertain fortunes of war 
we might have been they, or they might have been we. Either 
result would have been serious, for we are chiefly one blood, 
having the same spirit of liberty and enterprise. 

CHIEF WORK IS SECRET. 

Having considered the factors which enter into your 
organization we glance at your association. Your chief work 
is doubtless in secret—in those mysterious executive sessions 
shut off from the world. This we cannot analyze. If at any 
meeting you settle one misunderstanding between two mem- 
bers and correct one error your organization is securing a 
benefit. Life is not for business, but business is for life. 
Therefore, if during this convention, having escaped the rattle 
and rush of your store, you will unbend the bow for a day 
and look out upon that ever-changing ocean with its sug- 
gestions of infinity, and on to-morrow evening you will sit 
with your friends in the social occasion prepared for us and 
remain until the delicate blue smoke rises above you—an 
emblem of peace—it will pay you. It is much to be a brother 
merchant, but more to be his friend. Therefore, if through 
your organization you can remove any cause of friction and 
make a friend of a competitor, it pays. 

If you, by exchange of views, can learn the best methods 
of business and keep abreast of advanced ideas, it pays. 

PROBLEMS TO BE SOLVED. 


You have problems to solve, and we manufacturers have 
some of them with you. It is not the close buyers that the 
manufacturer fears so much as the merchant who is a reckless 
seller. You have the same fear. The reckless seller is like 
the mule in the dairy room; it kicks over the cans of milk 
in which he cannot put his feet and starves to make others 
suffer. If you can induce one mule to put some of the milk 
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in his stomach instead of putting his feet in the cans, it 
would pay. 
PROBLEMS OF DISTRIBUTION. 

You have struggles with problems arising from the dis- 
tribution of goods through avenues which to many seem un- 
natural. The freight department of the postal service may be 
an advantage to catalogue houses. I think it can be shown 
to be a disadvantage to farmers, retailers and jobbers. A fair 
investigation of this matter would pay. 

RELATIONS WITH MANUFACTURERS. 

I would gladly speak of your relations with the manufac- 
turers’ associations which have been pleasant, and I trust 
mutually advantageous. They would not likely be pleasant 
were you and they to become competitors in your legitimate 
field. Your secretary, who has to my knowledge often met 
bodies of manufacturers, has represented your interests with 
courtesy and ability. 

You know it is written that at the building of King Solo- 
mon’s temple there was heard neither the sound of ax, ham- 
mer or any tool of iron. How the hardware trade must have 
languished in Jerusalem! 

In time we all will be in a country where those sounds 
will not be heard, where hardware may not be used and where 
associations never break up. 

ASSOCIATIONS THAT ARE OF VALUE. 

Therefore, from the standpoint of a true outside we may 
conclude that all influences and organizations, which, while 
advancing material prosperity and adding to knowledge, have 
also made for peace and good-fellowship, are of value. 

If they have helped to pull men out of the narrow rut 
of their individual lives and lead them to honor, respect and 
co-operate with their fellow men, they have been of value. 

All these conditions and many more | believe are clearly 
within the scope of your association. 

President Kirk: We will now hear from Mr. Charles F. 
Smith of Landers, Frary & Clark, New Britain. 

Mr. Smith spoke as follows: 


JOBBERS’ ASSOCIATION AS VIEWED FROM AN 
OUTSIDE STANDPOINT. 





BY CHAS. F. SMITH. 
A DIFFICULT STANDPOINT. 


You ask me to speak of the National Jobbers’ Associa- 
tion as it looks to an outsider. I confess I find it difficult to 
speak from that standpoint. 

There arises in my mind a picture of this great hard- 
ware trade in which we are all engaged. It is a trade the 
most ancient as it is the most powerful of all the trades of 
man. In this industrial age and in this the greatest of all 
industrial nations it stands supreme. Whether we look at 
the thousand articles man uses in his home, his buildings, 
his bridges, his railroads and vehicles that carry him by land, 
the palaces in which he crosses the sea, and the armadas with 
which he protects his coasts, the instruments of his agricul- 
ture, the weapons of his battles, or the monuments he raises 
to his own adornment and glory, there you shall find every- 
where mightily embodied the work of the artificers of iron, 
of bronze, and of steel. 

MYRIADS OF MINERS IN THE BACKGROUND. 

In the background of this picture we see far off the 
myriads of miners digging out of the earth here and beyond 
the sea, the materials of this great trade; then nearer, the 
hosts of men engaged in the manufacture of its cruder forms. 
We have a dim but vast vision of the numbers employed in 
the tributary trades, and more clearly, because near at hand, 
we see both that great industrial army which turns these 
cruder forms into finished products, and those great mercan- 
tile organizations which distribute those products to the 
consumers. 

A MAJESTIC AND MOVING SPECTACLE. 

Looking upon this picture and thinking alike of the 
splendid achievements and vast numbers of men who with 
their wives and children depend for their living upon this 
great trade, we shall find it not only a majestic but a moving 








spectacle, one that touches the chords of human sympathy so 
that we feel a common pride, a common interest, and a sense 
of that mutual relationship and dependence upon one another, 
which all unseen yet surely does unite every man in the 
hardware trade, from the laborer in the mine to the merchant 
in his warehouse. 


DIFFICULT TO CONSIDER HIMSELF AN OUTSIDER. 


Holding these sentiments, you must see how difficult it 
is for me to consider myself an outsider, or to speak to you 
fittingly from that standpoint. The more I consider the mat- 
ter, the more strongly am I impressed with the intimacy 
of the relations that exist between the makers and the dis- 
tributors of hardware. We are parts of one great machine 
and neither can be affected but that the other feels it. When 
the goods move freely out of your warehouses, then the 
wheels of our factories will be found turning busily. When 
your salesmen find orders difficult to get in Oregon and Tex- 
as and Maine, then the fires go out in the mills of Pittsburg, 
the wheels stop turning in the factories of New England, and 
the struggle for existence grows harder in the countless homes 
of the workers. All these are truisms you may say. So in- 
deed they are, but it is well at times to consider the truisms. 
It would have been better for the country at large if in the 
last few years more thought had been given to the truisms 
and less to the “isms” that are not true. And be they tru- 
isms or not, I am sure I speak the thought of all hardware 
manufacturers when I say that your failures are our failures, 
that your successes are our successes, and that we are so in- 
timately connected in this great and complex business that in 
no true sense can we be considered as outsiders. At any rate, 
holding such sentiments, you will hardly expect from me any 
hostile criticism of your Association. 


FAIL TO REALIZE EXPECTATIONS. 


It is always easy to criticise. For one man who tries to do 
something, there are always a dozen others who could tell 
him how to do it better, but who somehow never do much 
better themselves. You, I think, know better than we do how 
far you have failed to realize your own expectations, just as 
we manufacturers realize our own shortcomings. It is, per- 
haps, more fitting, and at any rate a more pleasant duty, that 
we as manufacturers should bring to your counsels, instead 
of criticism, whatever we can of aid, of comfort, of apprecia- 
tion, and good cheer. We realize the difficulty of the task 
you have undertaken. We know from our own experience 
how difficuit for even half a dozen rival manufacturers to leg- 
islate wisely, fairly and successfully for the government of 
their own particular branch of industry. 


COVERS A CONTINENT. 


You have a much more difficult task. It is continental in 
size, for your organization covers a continent in its mem- 
bership. Never, so far as I have read, has an attempt been 
made in any country, or in any business, to establish methods 
for conducting for the mutual advantage of its members an 
organization covering so vast a field, with a membership so 
numerous, with interests so diverse, dealing in such a varied 
line of goods, or doing so great a volume of business. Your 
task, I repeat, is continual in size. Is it any wonder, then, 
that you move slowly? Is is a greater wonder that you have 
been able to move at all. That you have been able to hold 
your organization together all these years is itself an achieve- 
ment to be proud of, and moving along the broad lines which 
the conditions of your organization make necessary, you have 
certainly made progress that you and we are conscious of. 
I confess that I have not always taken this view, but I am 
sure that no manufacturer who considers fairly the size of 
your task and its difficulty can help feeling respect, sympa- 
thy and admiration for the effort you are making to carry on 
your work. 


“YOUR SUCCESS IS OURS.” 


It is not my purpose to speak of what you have accom- 
plished within your organization for the betterment of the 
jobbers of hardware. What you have done you know better 
than we. I wish it were more. I hope it may be, for, as I 
have said before, your success is ours. Let me give you this 
thought when you get despondent, if you ever do, because 



































































you have not been able to accomplish more, that it is fair to 
consider what would be the conditions in the hardware job- 
bing trade if your organization did not exist. Contrasting 
that condition with what you now enjoy, you will find, I am 
sure, reason in that alone to congratulate yourselves,—for I 
hold that no body of men can get together year after year 
as you have done, working away together at the problems 
surrounding your business, without developing a mutual toler- 
ation, sympathy and co-operation which by some fine al- 
chemy which I will not attempt to explain, but which is to 
the credit of poor human nature, is actually transmitted into 
dollars and cents on the right side of your balance sheets. 


WORK MADE MORE EFFECTIVE. 

With this brief reference to what you have done for your- 
selves, I pass to the consideration of what you have done for 
us manufacturers. You have made us welcome at your con- 
vention. You have enabled us to meet in two or three days’ 
time your members gathered from all over the country. Some 
of you under ordinary circumstances we never should have 
met, certainly not all without months spent in traveling. The 
heads of the jobbing houses have met the heads of the 
manufacturing establishments and the work of your buyers 
and our salesmen has been supplemented and made more 
effective by this acquaintance. 


A FEELING OF FRIENDSHIP HAS GROWN. 


Sometimes we know that our presence must have been in- 
convenient to you, but your courtesy has never made us 
conscious of the fact. And out of these acquaintances there 
has grown a feeling of friendliness that did not* exist before 
—a mutual understanding of each other’s difficulties that could 
have been reached no other way. That mutual understanding 
and friendly feeling has been a great advantage to us; it has 
I know, been of some advantage to you also. If you really 
for the moment want to consider us outsiders and want our 
opinion of your organization we are all ready to say that 
if you have done nothing else your organization has the 
right to be called a success, for that friendly feeling that it 
has infused into the relations between the jobber and manu- 
facturer. Nor should I fail to enumerate among the things 
you have done for us the pleasure you have given us to-day— 
a pleasure, too, greater because unexpected of listening to the 
address of the President and Secretary of the National Re- 
tail Dealers’ Association. 

The earnest and thoughtful addresses of the gentlemen on 
these two subjects, in which they are so deeply interested 
have, I am sure, aroused the interest and sympathy of every 
manufacturer present, and will beyond question receive their 
most careful and earnest consideration. 

WORKING FOR THE SUBSTANTIAL BENEFIT OF BOTH PARTIES. 

I referred a moment ago to that alchemy which trans- 
muted into gold the influences that arise from your association 
together as jobbers. I believe that in a similar way the in- 
fluences that arise from the association at your convention of 
manufacturers and jobbers are working for the substantial 
benefits of both parties. To disbelieve that is to doubt that 
the world is growing better or that men and associations do 
in the long run make some advance along the line of their 
finer feelings and more generous ideas. 

GREATER READINESS ON PART OF JOBBER TO CO-OPERATE WITH 

MANUFACTURERS. 

I perceive a more frank appreciation by jobbers and man- 
ufacturers of the difficulties of each other’s positions. I no- 
tice a greater readiness on the part of the jobber to co-oper- 
ate with the manufacturer—a livelier interest on the part of 
the manufacturer that the jobber shall make a profit on his 
goods, an interest so lively at times that it takes the form of 
gentle coercion and forces the jobber to make money in spite 
of himself. 

Now if I am right in thinking I see these tendencies, and I 
think I am, then by so much as you legislate to foster these 
tendencies, by so much will you hasten the process of getting 
the most substantial results out of these meetings. 

MUCH WATER HAS RUN UNDER THE BRIDGES. 

A good deal of water has run under the bridges since 
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your last convention and many things have happened. Alad- 
din with his wonderful lamp and hydraulic pump has dis- 
appeared. The world of business is disenchanted. We see 
things as they are, we know that the arithmetic of our boy- 
hood was right after all, that two plus two actually do make 
four and not eleven or eight, that one dollar in gold and ten 
barrels of water mixed together do not make a fortune, but 
only just one dollar and such other value as the water has 
for drinking and household uses. 
THERE IS NO SWIFT ROAD TO WEALTH. 

We know there is no swift road to wealth that is safe, 
that the Napoleons of finance and trade usually march 
through ruin and dissolution to moral or financial St. Helenas, 
and pondering these things we are going to be more content- 
ed to do business in the safe and conservative way that has 
given the hardware trade such soundness and stability. But 
if the country has learned these things, it has lost something 
in the learning, and that loss both of money and of confidence 
may make it harder to do business for a while, and if it is 
for a while going to be harder to do business, there is all the 
more reason for forbearance, patience and mutual co-opera- 
tion and assistance between the jobber and manufacturer. 
The improvement of those relations has been one of the 
greatest results of your work. That you will continue to 
foster those relations we implicitly believe, and so we extend 
to you our congratulations on this the ninth convention 
of your National Association. We promise you our co-opera- 
tion and wish you long life and prosperity. 

It was moved that the convention take a recess and that 
the other speakers on the program for the morning be re- 
quested to address the convention at a future session. 

A recess was then taken to 3 p. m., when the association 
would go into executive session. 


WEDNESDAY AFTERNOON SESSION. 


President Kirk called the convention to order at 3 p. m. 

Reports of the membership, transportation and grievance 
committees were made, and the question of handling ammuni- 
tion was discussed at some length. 

The following committee on nominations was appointed: 
C. A. Knapp, Sioux City, Iowa; John Freeman, Detroit; 
Chas. H. Turner, Savannah, Ga.; J. G. Brown, Boston, Mass. ; 
Geo. A. Braun, Toledo, and H. J. Lee, Omaha. 

The convention adjourned at 5 p. m. 

After adjournment a meeting of metal men took place 
and the manufacture and rate of tin plate was discussed. 


FRIDAY AFTERNOON SESSION. 


The Friday afternoon session of the National Hardware 
Convention was called to order at 3 p. m. 

The following officers were elected for the ensuing year: 

President—S. A. Bigelow, Boston. 

First Vice-Fresident—John C. Koch, Milwaukee. 

Second Vice-President—Brace Hayden, San Francisco. 

Members of Executive Committee (to fill vacancy)— 
Captain Baker of Elmira, N. Y., and J. D. Moore of Bir- 
mingham, Ala. 

Atlantic City was chosen as the next meeting place of the 
association. 

At 4 p. m. the doors were thrown open and the members 
of the American Hardware Manufacturers’ Association 
and the visitors filed in to witness the installation of officers. 

President Kuk said: “We have come to the close of 
our convention; we have had a good convention. We have 
had a full attendance, as full as ever in the history of the 
association. This is in itself a satisfactory feature. It shows 
that our members have an increased interest in the associa- 
tion. As I look back on the history of the association during 
the six years I was actively connected with it in an official 
capacity, I have seen improved conditions year by year. We 
all feel that it has paid us to be here. I am glad to see so 
many ladies present. This is a late feature. I am also 
pleased to see that we have so many manufacturers here. 
Our meetings with them in joint sessions and outside the 
meeting halls have been productive of much good. We 
have had a year of prosperity. We are in stronger condi- 
tion than ever before.” 































































Mr. Kirk, after praising the work of the secretary and 
the executive committee, declared that fresh evidence of 
the value of the convention will be shown as they went 
along. “Not every wholesaler is a member of the associa- 
tion, and we regret that they are not. As I said at New 
Orleans, one can count on the fingers of the hand all the 
legitimate hardware dealers we care to have with us. We 
should hold our doors closed against all who are not legiti- 
mate wholesale dealers. Our association should be held on 
these close lines. We decline applications much more fre- 
quently than we accept them. We are to this extent a close 
corporation. 

“We have come to the end of our fiscal year, and it is 
time to introduce the new officers. I take pleasure in in- 
forming those who are not members of our association and 
who were not here this afternoon, that we elected S. A. 
Bigelow as our president.” 

A committee of ex-presidents was sent out to escort Dr. 
Bigelow to the platform. 

On assuming office, he said: “I am unprepared for this 
honor, but will say that anything I can do for the associa- 
tion it will give me great pleasure to carry out on the 
lines laid down by my predecessor.” 

First Vice-President John R. Koch, in his brief remarks, 
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said the association was growing more helpful as the years 
went by. 

Second Vice-President Brace Hayden made an elo- 
quent address in which he said that at this convention the 
members had been inspired by the beautiful surroundings, 
inspired by the exhilarating atmosphere, inspired by the 
ladies, whose presence lent dignity, and inspired by the elec- 
tion of a worthy president. He said if all work as we should 
success should crown our efforts, 

After Captain Baker made a brief speech accepting 
office, Ex-President Kirk told why Mr. Moore was not pres- 
ent, and paid a high tribute to the faithfulness of the execu- 
tive committee in attending meetings. He said he had 
found the office one of peculiar pleasure and said that Dr. 
Bigelow could count on the same fidelity as his predecessor. 
“I know of no way in which I could have more cordial co- 
operation than I have had. I predict a successful year.” 

C. D. Clark then made a motion, which he said included 
the members of the American Hardware Manufacturers’ As- 
sociation and the visitors, to the effect that President Kirk 
be thanked for his fair and unpartial conduct of his office. 
It was carried. 

W. D. Taylor of Cleveland then offered the following 
resolutions : 

Resolved, That the thanks of this Association be and are 
hereby tendered to those who have in various ways added to 
the pleasure of the most safisfactory and most largely at- 
tended convention this Association has ever held. The ladies 
have added much to our enjoyment and very kindly per- 
mitted their husbands to give strict attention to our business 
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sessions. For this they are to be highly commended. We 
also desire to tender cur thanks to the Rev. John R. Davies, 
pastor of the Bethlehem Presbyterian church of Philadel- 
phia, who opened our exercises with prayer. Our thanks 
are also tendered to Charles H. Myers, proprietor and land- 
lord of the Hotel Rudolph, who has exhausted every effort 
to cater to our physical comfort during the days of our con- 
vention. At no convention of this Association have we ever 
been more satisfactorily entertained. We also desire to ac- 
knowledge the courteous treatment of the manager of the 
Rudolph, Mr. Wm. E. Cochrane, and also the head room 
clerk of the hotel, Mr. M. L. Ott, as well as all other attaches 
of the house. Our thanks are also tendered to Mr. J. H. 
Van Newkirk, who has efficiently acted as journal secretary 
of the convention. We also desire to extend our thanks 
to Thomas A. Fernley, the railroad secretary of the con- 
vention, and to Colonel Bob Dudley, Jr., and George A. 
Fernley, who have acted as pages of the convention. 

J. C. Biege, the newly elected president of the American 
Hardware Manufacturers’ Association, was called on, and 


said his being called on to speak was a good deal like the 
circus processions of his boyhood days, where there was a 
Grant, then a bearded lady and then Tom Thumb. He was 
in the place of Tom Thumb. 


He said he had read of @ 
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woman in Ireland who started in the day by knocking down 
two rent collectors; she then danced a jig on the stomach of 
a Presbyterian clergyman. A friend asked her to take some 
whisky, and on suggesting that she take water with it, was 
asked: “Haven’t I had troubles enough for one day?” 

The meeting adjourned at 5:10. 


BANQUET AT HOTEL RUDOLP., 
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Promptly at 8 o’clock strains of music announced that this 
function was under way and the guests commenced filing 
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CANAPE CAVIARE 
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and badd 


BLUE POINT OYSTERS 
AMONTILLADO 
BLACK SEAN SOUP 
SAUTERNE 
SELERY SALTED ALMONDS 


OLIVES RADISHES 


BROILED BLUEFISH MAITRE D'HOTEL 


SLICED CUCUMBERS POMMES NOISETTE 


LOBSTER A LA NEWBURG 


PUNCH PARFAIT AMOUR 
CIGARCTYES 


FRIED SPRING CHICKEN, MARYLAND STYLE 


4ULIENNE POTATOES BRUSSELS SPROUTS 
Cc. 4. MUMM™ 4 Co.'s 
ExTRA ORV 


FY Muh Gooy. 


LETTUCE AND TOMATO SALAD 


: Resident. 
482 Bourse Ruling, 6: 
Lhiladelphia. ‘ NEAPOLITAN ICE CREAM FANCY CAKE 
Soe carly answer a regucsted ROQUEFORT AND CREAM CHEESE whiter Roce 


TOASTED CRACKERS 


The banquet tendered to the National Hardware Asso- 
ciation by the American Hardware Manufacturers’ Associa- DEM! TASSE 
tion in the new banquet hall of the Hotel Rudolph Friday cleans 


evening, Nov. 20, was a most delightful affair. At half past 
seven an informal reception was held and various members 
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of both associations were introduced to the newly elected 
officers of the Association and the speakers for the evening. 
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Souvenir of G. & H. Barnett, Philadelphia. 





The different 
tables were tastefully ornamented with chrysanthemums and 
ferns and also with a variety of hardware singularly ap- 


into the spacious dining hall of the hotel. 


propriate to the occasion. These table ornaments included 
a line’ of miniature ice cream freezers, each of which would 
make a pint of ice cream, contributed by North Bros. Co, 
Philadelphia, Pa. The files contributed by G. and H. Bar- 
nett Co. were much in evidence at the various tables, while 
sausage stuffers and coffee mills made by the Enterprise 
Mfg. Co. of Pennsylvania adorned the speakers’ tables. 
Padlocks and other hardware articles were also strewn around 
with the same profusion accorded the files and ice cream 
freezers. These appropriate souvenirs of this dainty ban- 
quet were in decided demand and were eagerly appropriated 
by the guests fortunate enough to find one opposite their 
plate. After the audience filed to their seats Ex-President 
Plumb, who presided, called for two stanzas of “America,” 
which were. sung standing, after which the guests devoted 
themselves to the exquisite menu provided by the Hotel 
Rudolf. After a discussion of the delicacies from canape 
caviar to roquefort and coffee demitasse, the toastmaster was 
introduced by H. §. Lupton, chairman of the Entertainment 
Committee. After a greeting by Fayette R. Plumb, Mr. Birge, 
the newly elected president of the American Hardware Man- 
ufacturers’ Association, and Mr. Bigelow, the new president 
of the National Hardware Association, were successively in- 
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troduced and were each greeted with tumultuous applause by 
the enthusiastic audience. . They were followed by a tenor 
solo by Frederic Fremantle. The following gentlemen were 





INTRODUCTION OF TOASTMASTER MAR. MH. B. LUPTON, 


CHAIRMAN RECEPTION COMMITTEE 


GREETING un. FAYETTE RF. PLUMS 
Wife bid these gentlemen welcome ; 


Come, we have a hot venison pasty, to dinner. 
Come, tlemen, I we 1 
Drink ness.— Shakespeare. 


INTRODUCTION OF THE NEW PRESIDENT 
THE AMERICAN HARDWARE MANUFACTURERS ASSOCIATION 


wn all 


INTRODUCTION OF THE NEW PRESIDENT 
THE NATIONAL HARDWARE ASSOCIATION 


“* May the Star of Destiuy coftinue 
To cast its radiant Beams 
Across their pathway 
Until it guides them to the success 
Which their highest ambitiou dictates." 
“ The Unknown.” 


TENOR SOLO MR. FREDERIC C. FREMANTEL 


OUR NATIONAL DEVELOPMENT 


We'll tread the prairie as of old 
Our fathers satled the sea 

And make the West as they the East, 
The homestead of the free.— Whittier. 


THE AMERICAN CITIZEN 


HON. CHAS. EMORY SMITH 
EX-POSTMASTER GENERAL 


HON. WILLIS L. MOORE 
CHIEF, WEATHER BUREAU 
Free as our rivers are 
Oceanward going, 
Free as the breezes are 
Over us blowing.— Wazstlier 


Our City's GUESTS MAYOR FRANKLIN P. STOY 
7 


HYPNOTISM AND HARDWARE 


The King's most humble servant I, 
Can scarcely spare a minute ; 

But I'll be wi’ ye by an" bye. 
Or else the Dell's be in u.—Burns 


MR. JAMES H. KENNEDY 


also chosen for toasts; Hon. Chas. Emory Smith, ex-Post- 
master General; Hon. Willis L. Moore, Chief of the Weather 
Bureau; Mayor Franklin P. Story of Atlantic City, and Jas. 


AMERICA 


My co , tis of thee, 
Sweet land of liberty, 

Of thee I sing ; 
Land where my fathers died, 
Land of the Pilgrims’ pride, 
From every mountain side 
Let freedom ring! 


Lord of all truth and right, 
In whom alone is might, 
On Thee we call! 
Give us prosperity ; 
Give us true liberty ; 
May all oppressed go free : 
save us all! 


STAR SPANGLED BANNER 


Oh, say can you see by the dawn’s early light, 
t so proudly we hailed at the twilight’s last gleaming ; 
Whose broad stripes and bright stars thro’ the perilous fight, 
_ _O’er the ramparts we watched were so gallantly streaming; 
And the rocket’s red glare, the bombs bursting in air, 
Gave proof thro’ the night that our flag was still there; 
Oh, say, does the star spangled banner still wave 
O’er the land of the free and the home of the brave. 


AULD LANG SYNE 


Should auld acquaintance be forgot 
And never brought to mind? 
Should auld acquaintance be f orgot, 
And days of auld lang syne? 
For auld lang syne we meet to-night, 

For auld lang syne, 
To sing the song our fathers sang 
In days of old lang syne.# 


H. Kennedy. The banquet, the toasts and the music and the 
service were all closely approaching the ideal, and all the 
hardware men and their ladies will long remember this 
grand climax of the most successful convention ever held by 








either of these influential associations. The unusually large 
attendance of ladies with their brilliant party dresses gave 
a striking effect to the tableau presented by the four hun- 


COMMITTEE 


FAYETTE R. PLUMB, 


Toastmaster. 


CHARLES W. ASBURY, 


Chairman Executive Committee. 


Henry B. Lupton, 


Chairman Reception Committee. 


dred odd guests that had been too largely absent from pre- 
vious meetings. The Philadelphia hardware manufacturers, 


who were so potent factors in the entertainment, are to be 
congratulated on their efforts toward making this banquet a 





success, but they certainly have a tremendous task on their 
hands if they expect to surpass this banquet when the N. H. 
A. meet at Atlantic City next November, as the guests sep- 
arately and unanimously voted it the most successful banquet 
in the history of the Association, and made preparations of 
scattering from Atlantic City with genuine regret. 


CONVENTIONALITIES. 





Mrs. L. James Fernley entertained the visiting lad- 
ies Wednesday afternoon at an entertainment given on 
Young’s Pier, Atlantic City, where a conjuror per- 
formed a number of mystifying tricks. On Thursday 
afternoon a large delegation of handsome ladies en- 
joyed a special matinee as her guests at a performance 
of Hazel Kirk at the Savoy Theater, Atlantic City. 





There were secretaries galore at the convention, in- 
cluding Secretary Fernley of the National Hardware 
Association, Secretary Mitchell of the American Hard- 
ware Manufacturing Association, Harry Corey of the 
National Retail Hardware Dealers’ Association, Sec- 
retary Awles of the New York Postal Progress 
League, Secretary Hawley of the Canadian Wholesale 
Hardware Association, Secretary Brown of the Pacific 
Coast Hardware Association, Secretary Hurley of the 
Iowa Hardware Jobbers’ Association, and Secretary 








































































Carter of the Southern Hardware Jobbers’ Associa- 
tion. 

The International Cutlery Company, Fremont, 
Ohio, were giving away a handsome razor and a pair 
of shears. 

E. C. Atkins & Co., the well-known Indianapolis, 
Ind., saw manufacturers, made a hit with one of their 
unique souvenirs in the shape of a safety match box, 





handsomely nickel plated. The pasteboard box con- 
taining this bore several clever inscriptions, such as 
“There are no saws made to ‘match’ the Atkins.” 

The New Britain bunch made a ten stfike Thurs- 
day night, when they presented every lady attending 
the convention with a bunch of violets. 

Thursday night was devoted to a concert in the 
grotto of the Hotel Rudolf, and the hardware men 
listened to the rendition of selections from Wagner, 
Delibes, Tobani, Gounod, Mascagni, Liszt, Rubinstein, 
Ponchielli, Domzetti, and other masters, including 
Tannhauser, Cavalleria Rusticana and Old Kentucky 
Home, Lucia Di Lammermoor, Feramuz, Lagioernda, 
The Old Jay Bird, I Don’t Know What to Do, 
Delila, Dangle Him Lightly, Zampa, and the Queen 
or Sheba. 


The J. D. Warren Mfg. Co., Chicago, were dis- 
tributing a very unique and attractive souvenir in the 
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CHICAGO, U.S.A. 





shape of a set of card dominoes in a handsome Moroc- 
co case. These dominoes were keenly appreciated 
and eagerly sought after. 

The J. C. Pearson Company, Boston, gave away a 
handsome nickel plated paper cutter made out of a 
spike. 

The decision of the members of the National Hard- 
ware Association to return to Atlantic City for an- 
other year is an eloquent tribute to all who in any way 
contributed to make their visit at this convention a 
successful one. Among the manufacturing contingent 
who were omnipresent in greeting the visiting jobbers 
and doing what lay in their power to make their stay 
an enjoyable one were the well known firm of Henry 
Disston & Sons, Philadelphia, saw and file manufac- 
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turers. They were ably represented by their Samuel 
Disston, Henry Disston and George Koon, who are all 
widely acquainted in the ranks of the jobbing frater- 
nity. 

Mayer & Co., Philadelphia, makers of the Gold 
Medal files, were represented by Harry Mayer, who 


fae) 


distributed an attractive souvenir box containing a 
pocket manicure file. 











The J. C. Pearson Company, Boston, Mass., manu- 
facturers of coated wire nails, were giving away an 
attractive japanned match box. 

The Heller Bros. Co., Newark, N. J., makers of 
horse rasps, files and farriers’ tools, were giving away 
some corn files. 

North Bros. Mfg. Co., Philadelphia, made a decided 
hit by distributing the “Yankee” ratchet screw driver 





i 


No. 15 among the delegates. 








This driver is right and 
left hand and rigid, with finger turn on blade. 

The Lufkin Rule Co., Saginaw, Mich., had a very 
tasteful convention souvenir in a handsome steel tape, 


bound in a circular red morocco case. These tapes 
were highly appreciated by the lucky recipients of 
same. 

The Smith & Hemenway Co. and the Utica Drop 
Forge & Tool Co., 296 Broadway, New York, gave 
away a courtplaster encased in a neat celluloid case, 
which showed a miniature reproduction of the cover 
of the “Green Book of Hardware Specialties.” 

An account of the souvenirs distributed at the con- 
vention would be incomplete without a reference to 
the fake souvenirs distributed by a couple of merry 
jesters. T. James Femley, the genial secretary of the 
N. H. A., passed some of his friends a nicely sharp- 
ened “Dixon’s Mum No. 1903,” and the recipients 
being aware of the high reputation of Dixon’s pencils, 
were real pleased till they tried to write with them. 
Then they found out that the sharpened point was 
rubber and not graphite, but after they turned the 
pencil around they found it worked all right, and 
being a pencil ahead, this fake souvenir took very ac- 
ceptably. E. A. Walton of the Bronson-Walton Co. 
handed out cigars bearing the label “Never Burn.” 
These burned about half an inch down and then they 
went out and would not relight. One of the reasons 
for this was that they were filled with asbestos. Mr. 
Walton squared himself for his friends’ waste of 
matches on the asbestos goods by supplying them with 
a real cigar after their futile puffing. 

The Acme Shear Co., Bridgeport, Conn., manufac- 
turers of solid steel and cast shears were giving away 
nickel-plated scissors as a souvenir. 

The Reading Hardware Co., Reading, Pa., dis- 
tributed a very pretty black and gold button and also 
a souvenir book. 

Dear Sis:—I am hear tending the convenshun. I 
am next to the ocion and am having a grate time. 
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Things is high here. A jobber from Filadelphy set 
up the booze to a cupple of frends in the Rudorf bar 
and after he settled his bill he walked in. I rubered 
in a room where there was a foxy-faced man. He 
said, Have a seegar. I lit it and it smoked diffierent. 
I used a lot of matches, but it wouldn’t go. The foxy 
man had filled it full of asbestos. I saw an Atkins 
sign and hiked up. I knowed they wuz good for a 
souveneer-and-I got a hice silver-plated match box. I 
wandered up on.the.top floor and smelt nutmeg’s from 
the east, so I got down to rooms..301, 302 and 303, 
where the nutmegg odor cum.frum and found a nice 
“gang” of fellows. They guv me a pretty book I 
sent my girl, and something for my throat. They were 
all nice fellows, Down on the first floor I see a sign, 
“Secretary’ office,” and I goes in. A pleasant, big 
man was handing out led pensills and he gave me 
one. It wuddent rite. I found out it was rubber— 
just a catch. I seed a young fellow named Tom Fern- 
ley, Jr., who was popular with all the young bachelors. 
I thought at first it was because his pa was secretary, 
but later I knowed it was becos they was waiting for 
his twin sisters to get growed up. Them Southern 
folks: are grate on titles. There was a young kid not 
so big as me they called Col. Dudley, Jr. I gota 
pretty roulette wheel and lost 85 cents. playing with 
myself. Another souvenir. One firm gave away 
courtplaster. I stuck some on my lip to look sporty. 
One fellow gave away a screwdriver, one of them 
racket or rabbet kind, I dunno wich. I also got a 
corn file and a nice steel tape and had a nigger ride 
me up and down the board walk, while the storekeeper 
went out and bought me sodies. Hurrah for Atlantic 
City! 

I went to a free show Weddensday nite and had a 
fine time. I sat at a tabul with a plait of swell smok- 
ing tobaccer in the middle and smoked it in a long, 
fancy pipe. It was reel mild. The band played Dixie 
and Maryland and Yankee Doodle. Then there was 
drinks and sandwiches. I ait all I wanted. They had 
refined vawdveel, mostly musikal. Mr. Fernley intro- 
juced C. R. Meyer, who runs the hotel; John Harbster 
and Wm. C. Peters. of some Filadelphy association, 
and everybody gave them the glad hand, but ‘they 
didn’t do nothing, not even sing a coon song or dance 
a jig. Then the congregation sung a Good Old Sum- 
mer Time. I like that. Everybody stood up and sung 
Ameriky. Then a real talented professor in a musica! 
cage played all. kinds of instruments real easy like. 
I am practising on the mouth organ now and am 
going to do his stunt when I grow up. The next 
man was a black-face canary, that was a real peach. 
His jig dancing created rare and continuous enthu- 
siasm. A friendly kid in his old clothes did. swell 
tricks with a ball and kept up a string of talk that 
had an automobilius beat a block for speed. He was 
the best ever. He swallered a broom, but he didn’t 
fule me, and turned summersalts. This was the best 
thing in the hull convention. The next fellow was 
called a man-on-a-log, but he was a turkey, because 
he was stuffed with chestnuts. There were three in 
the cake walk. Their bum make-up wasn’t bad. The 
impersonator and the ventriloquest at the wind-up were 
way up in the biz and I will give ’em a testimonial. 








I think Meyer and the other gents who put up for 
the show is good fellers. 

The Canadian Wholesale Hardware Association 
were ably represented by a quintette of leading mem- 
bers including John Bowman of the John Bowman 
Hardware & Coal Co., London, vice-president of the 
association ; ex-President J. H. Newman of Caverhill, 
Learmont & Co., Montreal; ex-President Wm. Starke 
of the Starke Hardware Co., Montreal; ex-President 
Peleg Howland of H. S. Howland Sons & Co., Ltd., 
Toronto; and James Hardy, Toronto, the secretary. 
The delegation was accompanied by Col. J. B. Mac 
Lean, Toronto, editor of Hardware and Metal. They 
were distributing a pretty maple leaf, the emblem of 
Canada. 

The G. & H. Barnett Co., Philadelphia, made a 
decided hit with the attractive pocket manicure file 
encased in a pretty yellow leather case. These files 


( Ss & H: BARNETT COs) 
&- PHILADELPHIA, PA. > 


were not only pretty and serviceable, but were appre- 
ciated as well as one of the products of this popular 
concern. 

E. C. Atkins & Co., Indianapolis, Ind., occupied 
parlors J and K at the Rudolf, where they were hos- 
pitably entertaining their host of friends in the jobbing 
trade in all sections of the country, and their white- 
aproned factotum was kept busy administering to the 
friends of Akins saws. 

The J. Stevens Arms & Tool Co. of Chicopee Falls, 
































Mass., distributed a useful souvenir in a fountain pen. 


The powers that be made a delightful bunching of 
the delegates and crowned their work by a regular 
metropolitan system of street nomenclature, and at that 
their finished product was artistically altered and im- 
proved by a touch of girlish wit. The thusly of it was 
thusly: In the Rudolf corridor, first floor north, was 
a placatd entitled “Duquesne Way.” The second floor 
north was “Boston Boulevard,” the third floor north 
was “Gladdings Retreat,” the fourth floor north was 
“Canadian Avenue,” the third floor south was “Dudley 
Avenue.” The first floor rear was “Harbsters Court.” 
The first floor south was “Quality Row.” The second 
floor south was “Hinge Avenue.” The fourth floor 
south was “Farmington Avenue.” The Brick Annex 
first floor was “Pilgrim’s Retreat.” The “Brick An- 
nex second floor was “New Britain Abbey.” Of 
course, these names were typical of the roomers in the 
various corridors. “Duquesne Way,” of course, re- 


fers to Pittsburghers, “Gladding’s Retreat” refers to 
the Atkins saw man’s headquarters, “Harlster’s Court’’ 
was the focus of the Reading crowd, and “Quality 
Row” was the place where the moguls might be found. 
It has been a rank injustice to keep that little girl 
waiting while we explain all this, but we are coming to 
She is the daughter of the Dudley and “Dudley 


her. 
























Avenue” was named in honor of her father of the 
Executive Committee. On being introduced to E. B. 
Pike, the man of oil stove fame from up New Hamp- 
shire way, she learned that he was across the hall. “In 
that case,” she said, “we will change the name of our 
avenue to ‘Dudley Pike’ right away,” and “Dudley 
Pike” it became. 

They say there is an island in the volcanic: district 
of the southern Pacific that sinks down in one spot and 
reappears in another several miles away. We believe 
that New Britain, Conn., is a similar kind of place, 
because when one visited Rooms 301, 302 and 303 of 
the Hotel Rudolf during the convention it was hard to 
realize that you were not in New Britain, Conn. If 
you doubt this look at this bunch of names: 

Stanley Works: Geo. P. Hart, L. Hoyt Pease, H. 
B. Humason. é 

Landers, Frary & Clark: Chas. F. Smith, Geo. M. 
Landers, James M. Stanley, Mr. Unzinger. 

Russell & Erwin Mfg. Co.: H.S. Hart, B. A. Haw- 


THE AMERICAN ARTISAN AND HARDWARE.RECORD 





71 


showed that the “gang” knew high-grade literary and 
artistic work when they saw it, and it was eagerly 
sought for as a convention souvenir. 
The following were present: 
JORBERS. 


J. D. Moore, Moore & Handley Hardware Co., Birming- 
ham, Ala. 
C. E. Thomas, Wimberly & Thomas Hardware Co., Bir- 


mingham, Ala. 

Robert M. Dudley, i; * 
mingham, Ala. 

Brace Hayden, Dunham, Carrigan & Hayden Co., San 
Francisco, Cal. 

C. W. Ganse. Dunham, Carrigan & Hayden Co., San 
Francisco, Cal. 

Col. R. S. Woodruff, C. S. Mersick & Co., New Haven, 
Conn. 

F. P. May, F. P. May & Co., Washington, D. C. 

George E. King, King Hardware Co., Atlanta, Ga. 

A. B. Palmer, Palmer Hardware Co., Savannah, Ga. 

W. D. Krenson, J. D. Weed & Co., Savannah, Ga. 

George W. Trout, Trout Hardware Co., Chicago, III. 

Chas. D. Clark, Clark, Quien & Morse, Peoria, III. 

Rudolph Tenk, Tenk Hardware Co., Quincy, III. 


Gray-Dudley Hardware Co., Bir- 





| Hotel Radolp 


ley, Edw. Meyer, Walter P. Hudson, T: J. Usher, J. 
H. Van New Kirk. 


Corbin Screw Corporation: 
Earl, Winfield Bowman. 


Corbin Cabinet Lock Co.: Geo. W. Corbin. 


P. & F. Corbin: Chas. M. Jarvis, Geo. Havens, 
Chas. H. Parsons, Chas. B. Parsons. 


Stanley Rule & Level Co.: A. W. Stanley, C. B. 
Stanley, Robert M. Peck. 


Hart & Cooley: Norman P. Cooley. 
Twenty-five of them, and all New Britainers. 


Chas. Glover, Clarence 


This gang, with that open-hearted good fellowship 
that permeates the air of New Britain, were entertain- 
ing their friends and were distributing a souvenir 
book telling about New Britain that was on the de 
luxe order, with pictares of Elihu Burritt, ‘Seth J. 
North, John Smalley amd other leaders in that great 
hardware-making community, as well as histories and 
illustrations of the great hardware industries that have 
made that city famous. This exquisite souvenir 





C. M. Hurst, Moorehouse & Wells Co., Decatur, II. 

C. Van.Camp, Van Camp Hardware & Iron Co., In- 
dianapolis, ind. 

Boetticher-Kellogg & Co., Evansville, Ind. 

Geo. W. Miller, Pogue, Miller & Co., Richmond, Ind. 

L. C. Empkie, Empkie-Schugart, Hill & Co., Council 
Bluffs, Ia. 

C. A. Knapp, Knapp & Spencer Co., Sioux City, Ia. 

H. L. Spencer, Knapp & Spencer Co., Sioux City, Ia. 

T. E. Hurley, Brown-Hurley Hardware Co., Des Moines, 
la. 

F. H. Luthe, Luthe Hardware Co., Des Moines, Ia. 

F. E. Cutler, Cutler Hardware Co., Waterloo, Ia. 

Lee Hardware Co., Selina, Kans. 

J. G. Baner, W. A. L. Thompson Hardware Co., Topeka, 
Kans. 

F. W. Martin, Hockaday Hardware Co., Wichita, Kans. 

H. W. Harwi, A. J. Harwi Hardware Co., Atchison, 
Kans. 

J. B. Silliman, Blish, Mise & Silliman Hardware Co., 
Atchison, Kans. 

Henry Terstegge, Stratton & Terstegge, Louisville, Ky. 

J. Temple Robinson, Robinson Bros. & Co., Louisville, 
Ky. 

F. Walker, Edwards & Walker Co., Portland, Me. 
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Wm. Chamberlain, the Emery-Waterhouse Co., Port- 
land, Me. 

C. F. Bragg, W. H. Bragg Sons, Bangor, Me. 

Geo. L. Irwin, Carlin & Fulton, Baltimore, Md. 

Samuel A. Bigelow, Bigelow & Dowst Co., Boston, Mass. 

Albert M. Wiley, Frye, Phipps & Co., Boston, Mass. 

John H. Robbins, Baldwin, Robbins & Co., Boston, Mass. 

Austin H. Decatur, Baldwin, Robbins & Co., Boston, 
Mass. 

John E. Brown, Brown-Wales Co., Boston, Mass. 

W. Q. Wales, Brown-Wales Co., Boston, Mass. 

Peter E. Strauss, Fitz, Dana & Co., Boston, Mass. 

Geo. W. Herrick, Holder & Herrick, Boston, Mass. 

Richards & Co., Boston, Mass. 

Harry L. Doten, Austin & Doten, Boston, Mass. 

Arthur C. Harvey, Arthur C. Harvey Co., Boston, Mass. 

H. W. Waite, Waite, Ranlet & Co., Boston, Mass. 

J. G. Standart, Standart Bros., Ltd., Detroit, Mich. 

John Freeman, Freeman, Delamater & Co., Detroit, Mich. 

Edw. W. Morley, Morley Bros., Saginaw, Mich. 

Geo. W. Morley, Morley Bros., Saginaw, Mich. 

Ralph C. Morley, Morley Bros., Saginaw, Mich. 

C. C. Philbrick, Foster, Stevens & Co., Grand Rapids, 
Mich. 








Samuel C. Pratt, Beals & Co., Buffalo, N. Y. 

Chas. P. Rogers, Beals & Co., Buffalo, N. Y. 

Capt. Frederick Barker, Barker, Rose & Clinton Co., EI- 
mira, N. Y. 

Irving D. Booth, Elmira, N. Y. 

H. S. Hart, Russell & Erwin, New York City, N. Y. 

B. A. Hawley, Russell & Erwin, New York, N. Y. 

J. H. Van Newkirk, Russell & Erwin Mfg. Co., New York 
City, N.Y. 

Tl. J. Usher, Russell & Erwin Mfg. Co., New York City, 
N. Y. 

Edward Meyer & Co., Russell & Erwin Mfg. Co., New 
York City, N.Y. 

J. D. Russell, Russell & Erwin Mfg. Co., New York City, 
| i (2 

Robert Sickles, Sickles & Nutting Co., New York City, 
N. Y. 

Alfred D. Clinch, Underhill, Clinch &.Co., New York 
City, N. Y. 

J. H. Boucher, Matthews & Boucher, Rochester, N. Y. 

Griff D. Palmer, Weaver, Palmer & Richmond, Rochester, 
Re ¢ 

Lee Richmond, Weaver, Palmer & Richmond, Rochester, 
nm. Y: 


Hotel Rudolp. 


Maj. T. G. Walther, Walther, Hackett & Gates Hardware 
Co., St. Paul, Minn. 

R. A. Kirk, Farwell, Ozmun, Kirk & Co., St. Paul, Minn. 

F, W. Hurty, Farwell, Ozmun, Kirk & Co., St. Paul, 
Minn. 

Frank B. Platt, Farwell, Ozmun, Kirk & Co., St. Paul, 
Minn. 

J. A. Warner, Weyeth Hardware & Mfg. Co., St. Joseph, 
Mo. 

Col. John Conover, Richards & Conover Hardware Co., 
Kansas City, Mo. 

D. P. Patenaube, A. M. Holter Hardware Co., Helena, 
Mont. 

U. S. Little, Missoula Mercantile Co., Missoula, Mont. 

W. S. Wright, Wright & Wilhelmy Co., Omaha, Neb. 

P. C. Devol, Wright & Wilhelmy Co., Omaha, Neb. 

H. J. Lee, Lee-Glass-Andreesen Hardware Co., Omaha, 
Neb. 

E. M. Andreesen, Lee-Glass-Andreesen Hardware Co., 
Omaha, Neb. 

C. A. Adams, John B. Varick Co., Manchester, N. H. 

Chas. H. Turner, Albany Hardware & Iron Co., Albany, 
N. Y. 

Hobart Weed, Weed & Co., Buffalo, N. Y. 

L. C. Davenport, Weed & Co., Buffalo, N. Y. 

Col. P. P. Beals, Beals & Co., Buffalo, N. Y. 


General C. Whitney Tillinghast, J. W. Warren & Co., 
Troy, N. Y. 

J. W. Black, Burhans & Black, Syracuse, N. Y. 

J. H. Underwood, Babeock, Hinds & Underwood, Bing- 
hamton, N. Y. 

Fred Hinds, Babcock, Hinds & Co., Binghamton, N. Y. 

H. H. Bishop, The McIntosh Hardware Corporation, 
Cleveland, Ohio. : 

W. D. Taylor, the Geo. Worthington Co., Cleveland, Ohio. 

C. A. Jewett, the Geo. Worthington Co., Cleveland, Ohio. 


H. H. Rudd, the Geo. Worthington Co., Cleveland, Ohio. 


Hon. C. B. Lockwood, Lockwood-Taylor Hardware Co., 
Cleveland, Offio. 

J. Q. Riddle, Lockwood-Taylor Hardware Co., ‘Cleve- 
land, Ohio. 

J. C. Henry, Lockwood-Taylor Hardware Co., Cleveland, 
Ohio. 

E. H. Luetkemeyer, H. W. Luetkemeyer & Sons, Cleve- 
land, Ohio. 

Felix Bahlmann, Kruse & Bahlmann Hardware. Co., Cin- 
cinnati, Ohio. 

Thos. F. Smith, the Smith Bros. Hardware Co., Colum- 
bus, Ohio. 

Geo. A. Braun, Bostwick, Braun & Co., Toledo, Ohio. 

Wm. W. Supplee, Supplee Hardware. Co., Philadelphia, 
Pa. 


. 




































































Supplee Hardware Co., Philadelphia, Pa. 

E. S. Fogg, Supplee Hardware Co., Philadelphia, Pa. 

W. F. Cressman, Supplee Hardware Co., Philadelphia, Pa. 

Frank W. Huff, Supplee Hardware Co., Philadelphia, Pa. 

Nelson Perine, Supplee Hardware Co., Philadelphia, Pa. 

Chas. A. Huff, Supplee Hardware Co., Philadelphia, Pa. 

Walter W. Walters, Supplee Hardware Co., Philadelphia, 
Pa. 

Jas. D. Green, Supplee Hardware Co., Philadelphia, Pa. 

James T. Bonbright, Supplee Hardware. Co., Philadelphia, 
Pa. 

John P. Griffith, Shields & Bro., Philadelphia, Pa. 

Paul A. Griffith, Shields & Bro., Philadelphia, Pa. 

Chas. M. Biddle, Biddle Hardware Co., Philadelphia, Pa. 

Jas. H. Ritter, Biddle Hardware Co., Philadelphia, Pa. 

Chas. M. Biddle, Jr., Biddle Hardware Co., Philadelphia, 
Pa. 

Robert Biddle, Sr., Biddle Hardware Co., Philadelphia, Pa. 

Edward Knight, Biddle Hardware Co., Philadelphia, Pa. 

C. C. Reid, Biddle Hardware Co., Philadelphia, Pa. 

J. G. Baar, W. H. & G. H.. Allen, Philadelphia, Pa. 

W. Allen Baar, W. H. & G..H. Allen, Philadelphia, Pa. 

Wm. C. Peters, Jas. M. Vance Co., Philadelphia, Pa. 

John C. Seltzer, Seltzer-Klahr Hardware Co., Philadel- 
phia, Pa. 

Spencer Scott, Seltzer-Klahr Hardware Co., Philadelphia, 
Pa. 

R. J. Maharg, Seltzer-Klahr Hardware Co., Philadelphia, 
Pa. 

Thos. Nelson, Seltzer-Klahr Hardware Co., Philadelphia, 
Pa. 

Clarke Merchant, Merchant & Co., Philadelphia, Pa. 

J. A. McKee, Merchant & Co., Philadelphia, Pa. 

J. P. Balderston, W. F. Potts Sons & Co., Philadelphia, 
Pa. 

Wm. T. Gummey, Gummey, McFarland & Co., Philadel- 
phia, Pa. 

Z. T. Hall, Hall & Carpenter, Philadelphia, Pa. 

T. James Fernley, T. James Fernley, Philadelphia, Pa. 

Thomas A. Fernley, T. James Fernley, Philadelphia, Pa. 

John Bindley, Bindley Hardware Co., Pittsburgh, Pa. 

E. J. Lloyd, Bindley Hardware Co., Pittsburgh, Pa. 

P. S. Logan, Logan-Gregg Hardware Co., Pittsburgh, Pa. 

Robert M. Repp, Logan-Gregg Hardware Co., Pittsburgh, 
Pa. 

A. J. Bihler, James C. Lindsay Hardware Co., Pittsburgh, 
Pa. 

J. O. Fitzsimmons, Jas. C. Lindsay Hardware Co., Pitts- 
burgh, Pa. 

J. H. Congdon, Congdon & Carpenter Co., Providence, 
R. L 

A. T. Nickerson, Congdon & Carpenter Co., Providence, 
R. L. 

Bruce Keener, C. McClung & Co., Knoxville, Tenn. 

Fred Orgill Bros. & Co., Memphis, Tenn. 

W. G. Thomas, Thomas, Barnes & Miller, 
Tenn. 

Col. Robert Dudley, Gray-Dudley Hardware Co., Nash- 

ville, Tenn. . 

Col. Bob Dudley, Jr., Gray-Dudley Hardware Co., Nash- 
ville, Tenn. 

J. H. Fall, J. H. Fall & Co., Nashville, Tenn. 

J. H. Fall, Jr., J. H. Fall & Co., Nashville, Tenn. 

John D. Donnan, The W. S. Donnan Hardware Co., 
Richmond, Va. 

Charles H. Watkins, Watkins-Cottrell, Richmond, Va. 

N. B. Heiskell, Ott-Heiskell Hardware Co., Wheeling, 
W. Va. 

Hon. John C. Koch, John Pritzlaff Hardware Co., Mil- 
waukee, Wis. 

John C. Kroner, Frederick Kroner Hardware Co., La 
Crosse, Wis. 

L. Gotfredson, Gotfredson Brothers’ Hardware Co., Green 
Bay; Wis. 

Wm. H. Jones, Newel, Knight Hardware Co., Philadel- 
phia, Pa. 


Memphis, 
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MANUFACTURERS. 


D. A. Merriman, American Steel & Wire Co., Chicago, IIl. 

T. H. Taylor, American Steel & Wire Co., Chicago, III. 

T. B. Coles, American Steel & Wire Co., Chicago, III. 

Charles L. Gilpin, American Sheet Steel Co., New York, 
N. Y. 

Frank Dickerson, 
N. Y. 

Edward H. Brooks, American Tinplate Co., New York, 
a & 

T. S. Kretsinger, American Fork & Hoe Co., Cleveland, 
Ohio. 

J. A. Carter, American Fork & Hoe Co., Cleveland, Ohio. 

William G. Smythe, American Screw Co., Providence, 
RE. & 

Charles H. Holton, American Horse Shoe Co., Phillips- 
burg, N. J. 

George M. Reuter, Jr.. The American Wringer Co., New 
York, N. Y. 

G. H. Jantz, The American Wringer Co., New York, N. Y. 

James Richens, The American Wringer Co., New York, 
N. Y. 

Ames Shovel & Tool Co., Boston, Mass. 

N. A. Gladding, E. C. Atkins & Co., Indianapolis, Ind. 

W. L. Sanford, E. C. Atkins & Co., Indianapolis, Ind. 

J. F. Carey, E. C. Atkins & Co., Indianapolis, Ind. 

Henry G. Atha, Atha Tool Co., Newark, N, J. 

Edward Ingalls, Atha Tool Co., Newark, N. J. 

Henry N. Avery, Avery Stamping Co., Cleveland, Ohio. 

Alfred N. Barnett, G. & H. Barnett Co., Philadelphia, Pa. 

Henry W. Scattergood, G. & H. Barnett Co., Philadel- 
phia, Pa. 

Joseph N. Hottel, G. & H. Barnett Co., Philadelphia, Pa. 

Tom Almgill, G. & H. Barnett Co., Philadelphia, Pa. 

S. G. Gilfillan, Belfont Iron Works, Ironton, Ohio. 

The Berger Mfg. Co., Canton, Ohio. 

George H. Bishop & Co., Lawrenceburg, Ind. 

H. B. Black, H. B. Black & Co., Chester, Pa. 

Charles B. Adamson, Baeder, Adamson & Co., Phila- 
delphia, Pa. 

Myron H. Tarbox, Boston & Lockport Block Co., Boston, 
Mass. 

Alfred B. Tarbox, Boston & Lockport Block Co., Boston, 
Mass. 

H. B. Lashar, The Bridgeport Chain Co., Bridgeport, 
Conn. 

A. E. Bronson, Bronson-Walton Co., Cleveland, Ohio. 

E. A. Walton, Bronson-Walton Co., Cleveland, Ohio. 

William Brusstar, E. & G. Brooke Iron Co., Birdsboro, 
Pa. 

‘Oliver Williams, Bryden Horse Shoe Co., Catasauqua, Pa. 

R. H. Plumb, Buffalo Bolt Co., Buffalo, N. Y. 

J. W. Brainard, Carnegie Steel Co., Pittsburgh, Pa. 

James B. Bonner, Carnegie Steel Co., Pittsburgh, Pa. 

Cincinnati Tool Co., Cincinnati, Ohio. 

Crucible Steel Co. of America, Pittsburgh, Pa. 

John Chatillon & Sons, New York, N. Y. 

G. D. Waterman, Henry Cheney Hammer Co., Little 
Falls, N. Y. 

Chicago Spring Butt Co., Chicago, III. 

J. G. Rittenhouse, Jr., Cambria Steel Co., Philadelphia, 
Pa. 

H. W. Caldwell, Cleveland Stone Co., Cleveland, Ohio. 

E. G. Buckwell, Cleveland Twist Drill Co., Cleveland, 
Ohio. 

Cleveland Wire Spring Co., Cleveland, Ohio. 

Charles F, Fairbanks, Jr., Clinton Wire Cloth Co., Clin- 
ton, Mass. 

E. O. Burton, Clinton Wire Cloth Co., Clinton, Mass 

George H. Harper, Clendin Brothers, Baltimore, Md. 

R. B. Jones, Clyde Cutlery Co., Clyde, Ohio. 

Charles Glover, Corbin Screw Corporation, New Britain. 
Conn. 

Clarence A. Earl, Corbin Screw Corporation, New Brit- 
ain, Conn. 

C. M. Jarvis, P. & F. Corbin, New Britain, Conn. 


American Tinplate Co., New York, 
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A. W. Bowman, Corbin Screw Corporation, New Britain, 


Conn. 


W. E. Bartholomew, P. & F. Corbin, New Britain, Conn. 
George A. Overton, P. & F. Corbin, New Britain, Conn. 


George L. Haven, P. & F. Corbin, New Britain, Conn. 
John E. Dean, P. & F. Corbin, New Britain, Conn. 
W. C. Stevens, P. & F. Corbin, New Britain, Conn. 
William Bishop, P. & F. Corbin, New Britain, Conn. 
C. B. Parsons, P. & F. Corbin, New Britain, Conn. 
C. H. Parsons, P. & F. Corbin, New Britain, Conn. 
George W. Corbin, Corbin Cabinet Lock Co., New Brit- 
ain, Conn. 
George L. Corbin, Corbin Cabinet Lock Co., New Brit- 
ain, Conn. 
C. H. Baldwin, Corbin Cabinet Lock Co., New Britain, 
Conn. 
D. O. Macquarrie, Corbin Cabinet Lock Co., New Britain, 
Conn. 
E. C. Griswold, Corbin Cabinet Lock Co., New Britain, 
Conn. 
A. H. Corbin, Corbin Cabinet Lock Co., New Britain, 
Conn. 
F. M. Chapin, The Chapin-Stevens Co., Pine Meadows, 
Conn. 
F. L. Stevens, The Chapin-Stevens Co., Pine Meadows, 
Conn. 
C. F. Carrier, Cronk & Carrier Mfg. Co., Elmira, N. Y. 
John R. Hoagland, Chicago Hardware Co., 123 E. Lake 
street, Chicago, IIl. 
W. C. Davenport, W. H. Davenport Arms Co., Norwich, 
Conn. 
F. D. Ford, Eagle Co., New York, N. Y. 
H. B. Plumb, Eagle Co., New York, N. Y. 
G. W. Carter, Eagle Co., New York, N. Y. 
C. W. Plumb, Eagle Co., New York, N. Y. 
Charles W. Asbury, Enterprise Mfg. Co., Philadelphia, 
Pa. 
A. E. Menke, The Ferrosteel Co., Cleveland, Ohio. 
E. T. Fraim, E. T. Fraim, Lancaster, Pa. 
. Robert Garland, Garland Nut & Rivet Co., Pittsburgh, 
a. 
Charles J. Graham, Graham Nut Co., Pittsburgh, Pa. 
D. H. Goodell, Goodell Co., Antrim, N. H. 
R. C. Goodell, Goodell Co., Antrim, N. H. 
A. W. Bond, Goodell Co., Antrim, N. H. 
William M. Pratt, Goodell-Pratt Co., Greenfield, Mass. 
Grafton Stone Co., Elyria, Ohio. 
G. E. Needham, The Garry Iron & Steel Co., ‘Cleve- 
land, Ohio. 
Willston B. Penfield, The Hamilton Rifle Co., Plymouth, 
Mich. 
Howard S. Hart, Hart & Cooley Co., New Britain, Conn. 
Norman P. Cooley, Hart & Cooley Co., New Britain, 
Conn. 
Paul E. Heller, Heller Brothers Co., Newark, N. J. 
Elias G. Heller, Heller Brothers’ Co., Newark, N. J. 
John L. Chapman, Hero Fruit Jar Co., Philadelphia, Pa. 
Hurwood Mfg. Co., Plantsville, Conn. 
Charles B. Lee, Hopkins & Allen Arms Co., Norwich, 
Conn. 
Edward E. Perry, Hopkins & Allen Arms Co., Norwich, 
Conn. 
Ralph H. Binns, Hussey-Binns Shovel Co., Pittsburgh, Pa. 
George V. Willson, Hussey-Binns Shovel Co., Pittsburgh, 
Harry Atkins, E. C. Atkins & Co., Indianapolis, Ind. 
C. W. Williams, Carnahan Tin Plate & Sheet Company, 
Canton, O. 
Samuel T. Crissey, Apperl Glass Company, New York 
City. 
Geo. Koons, Disston & Sons, Philadelphia, Pa. 
James Fleming, Lalance & Grosjean Mfg. Co., New York. 
E. W. Zinmaster, Hubbard & Co., Pittsburg, Pa. 
J. T. Rader, International Cutlery Co., Fremont, Ohio. 
William H. Hayes, Iron City Tool Works, Ltd., Pitts- 
burgh, Pa. 
J. Lovell Johnson, Iver Johnson’s Arms & Cycle Works, 
Fitchburg, Mass. 










Thomas Ellis, Iver Johnson’s Arms & Cycle Works, Fitch- 
burg, Mass. 
James P. Kelly, Kelly Axe Mfg. Co., Alexandria, Ind. 
George G. Price, Kelly Axe Mfg. Co., Alexandria, Ind. 
Charles A. Haist, The Kelly Nail & Iron Co., Ironton, 
Ohio. 
Charles A. Haist, The Keystone Mfg. Co., Buffalo, N. Y. 
E. W. Mudge, La Belle Iron Works, Steubenville, Ohio. 
F, H. Okman,, Lamson & Goodnow Mfg. Co., Shelburne 
Falls, Mass. 
H. C. Holt, Lamson & Sessions Co., Cleveland, Ohio. 
Geo. M. North, Lamson & Sessions Co., Cleveland, Ohio. 
Charles F. Smith, Landers, Frary & Clark, New Britain, 
Conn. 
George M. Landers, Landers, Frary & Clark, New Brit- 
ain, Conn. 
James N. Stanley, Landers, Frary & Clark, Cleveland, 
Ohio. 
B. F. Williams, Landers, Frary & Clark, New Britain, 
Conn. 
George B. Nichols, Landers, Frary & Clark, New Britain, 
Conn. 
M. Lanz & Sons, Pittsburgh, Pa. 
F. W. Davis, Lake Erie Iron Co., Cleveland, Ohio. 
A. W. Walker, Lovell Mfg. Co., Erie, Pa. 
Charles S. Meacham, Lovell Mfg. Co., Erie, Pa. 
H. G. Hollis, Lufkin Rule Co., Saginaw, Mich. 
S. B. McGee, Lufkin Rule Co., Saginaw, Mich. 
Samuel M. Moyer, The Lukenheimer Co., Cincinnati, 
Ohio. 
J. N. Whithington, A. Leschen & Sons Rope Co., St. 
Louis, Mo. 
Hugh MeGaffrey, McCaffrey File Co., Philadelphia, Pa. 
Ed. V. McCaffrey, McCaffrey File Co., Philadelphia, Pa. 
Joseph J. McCaffrey, McCaffrey File Co., Philadelphia, 
Pa. 
Joseph R. Mann, Mann Edge Tool Co., Lewiston, Pa. 
Robert Mann, Jr., Mann Edge Tool Co., Lewiston, Pa. 
J. W. Thurber, H. H. Mayhew Co., Shelburne Falls, Mass. 
Harry Mayer, Mayer & Co., Philadelphia, Pa. 
W. S. McKinney, McKinney Mfg. Co., Allegheny, Pa. 
C. M. King, McKinney Mfg. Co., Allegheny, Pa. 
H. A. Curtis, Meriden Cutlery Co., Meriden, Conn. 
F. D. Mitchell, Sec.-Treas. A. H. M. A., Philadelphia, Pa. 
Edward S. Jackson, Miller Lock Co., Philadelphia, Pa. 
E. P. Stoughton, Millers Falls Co., New York, N. Y. 
J. A. Hurdle, Charles Morrill, New York, N. Y. 
Thomas Devlin, National Hardware & Malleable Iron 
Works, Philadelphia, Pa. 
Louis J. McGrath, National Hardware & Malleable Iron 
Works, Philadelphia, Pa. 
Wm. John Devlin, National Hardware & Malleable Iron 
Works, Philadelphia, Pa. 
William J. McCurdy, Never Slip Mfg. Co., New Bruns- 
wick, N. J. 
Wallace S. Pond, Nicholson “File Co., Providence, R. I. 
E. D. Fisk, Nicholsofi File Co., Providence, R. I. 
Henry B. Lupton, Ofiver Iron & Steel Co., Pittsburgh, 
Pa. 
J. E. Williams, National Screw & Tack Co., Cleveland, 
Ohio. 
R. N. North, North Bros.’ Mfg. Co., Philadelphia, Pa. 
A. C. Albrecht, North Bros.’ Mfg. Co., Philadelphia, Pa. 
H. C. Noble, North & Judd Mfg. Co., New Britain, Conn. 
W. T. Norton, Norton Tool Co., Cleveland, Ohio, 
William E. Jones, Ohio Tool Co., Columbus, Ohio. 
W. G. Miller, Ohio Tool Co., Colambus, Ohio. 
Henry B. Lupton, Oliver Iron & Steel Co., Pittsburgh, Pa. 
John C. Oliver, Oliver Iron & Steel Co., Pittsburgh, Pa. 
John C. Smith, Oliver Iron & Steel Co., Pittsburgh, Pa. 
P. B. Noyes, Oneida Community, Ltd., Kenwood, N. Y. 
S. R. Leonard, Oneida Community, Ltd., Kenwood, N. Y. 
W. H. Lyon, The Charles Parker, Co., Meriden, Corin. 
Fred Pease, The Charles Parker Co., Meriden, Conn. 
J. S. French, The Peters Cartridge Co., Cincinnati, Ohio. 
T. H. Kellet, The Peters Cartridge Co., Cincinnati, Ohio. 
E. B. Pike, The Pike Mfg. Co., Pike Station, N. H. 





N. 


E. Bertram Pike, The Pike Mfg. Co., Pike Station, N. H. 
H. E. Smith, The Pike Mfg. Co., Pike Station, N. H. 
E. Warren Smith, The Pike Mfg. Co., Pike Station, 


H 


F. H. Forman, Pittsburg Steel Co., Pittsburg, Pa. 
Tom T. Johnson, Pittsburg Steel Co., Pittsburg, Pa. 
William Taylor, Pittsburg Steel Co., Pittsburg, Pa. 
W. C. Reitz, Pittsburg Steel Co., Pittsburg, Pa. 
Fayette R. Plumb, Fayette R. Plumb Inc., Philadel- 


phia, Pa. 


William R. Howell, Fayette R. Plumb Inc., Philadel- 


phia, Pa. 


J. J. Teeple, Fayette R. Plumb Inc., Philadelphia, Pa. 
George A. Baird, Republic Iron & Steel Co., Chicago, Ill. 
M. Harbster, Reading Hardware Co., Reading, Pa. 
William M. Griscom, Reading Hardware Co., Reading, 


John E. Harbster, Reading Hardware Co., Reading, Pa. 
A. A. Gery, Reading Hardware Co., Reading, Pa. 

H. L. Boas, Reading Hardware Co., Reading, Pa. 

G. N. Jacobi, Reading Hardware Co., Reading, Pa. 

T. B. Hendrickson, Reading Hardware Co., Reading, Pa. 
W. H. Bennett, Reading Hardware Co., Reading, Pa. 

F. A. Schumacher, Reading Hardware Co., Reading, Pa. 
C. S. Packard, Reading Hardware Co., Reading, Pa. 
George M. McCord, Reading Hardware Co., Reading, Pa. 
H. G. Reynolds, Reynolds Wire Co., Dixon, IIl. 

W. B. Johnson, Rome Mfg. Co., Rome, N. Y. 

G. W. Turney, Rome Mfg. Co., N. Y. 

O. P. Schriver, O. P. Schriver Co., Cincinnati, Ohio. 
Daniel Simonds, Simonds Mfg. Co., Fitchburg, Mass. 
J. E. Kelly, Simonds Mfg. Co., Fitchburg, Mass. 

G. T. Curtis, Simonds Mfg. Co., Fitchburg, Mass, 
John C. Schmidt, Standard Chain Co., Pittsburgh, Pa. 
Fred S. Merrick, Standard Horse Nail Co, New 


Brighton, Pa. 


R. M. Boutwell, Standard Horse Shoe Co., Boston, Mass. 
S. L. Martin, Standard Horse Shoe Co., Boston, Mass. 
A. W. Stanley, Stanley Rule & Level Co., New Britain, 


Conn. 


Robert N. Peck, Stanley Rule & Level Co., New Britain, 


Conn. 


George P. Hart, The Stanley Works, New Britain, Conn, 
A. C. McKinnie, The Stanley Works, New Britain, Conn, 
H. L. Pease, The Stanley Works, New Britain, Conn. 

I. H. Page, J. Stevens Arms & Tool Co., Chicopee Falls, 


Mass. 


F. E. Muzzy, J. Stevens Arms & Tool Co., Chicopee Falls, 


Mass. 


A. H. Griffin, J. Stevens Arms & Tool Co., Chicopee 


Falls, Mass. 


Julius C. Birge, St. Louis Shovel Co., St. Louis, Mo. 
Walter W. Birge, St. Louis Shovel Co., St. Louis, Mo. 
W. F. B. Toppin Safety Door Hanger Co., Ashland, 


Ohio. 


F. J. Schollhorn, The William Schollhorn Co., New 


Haven, Conn. 


John E. Gaitley, Troy Nickel Works, Albany, N. Y. 
W. C. Bray, Tubular Rivet & Stud Co., Boston, Mass, 
C. S. Van Wagoner, The Van Wagoner Co., Cleveland, 


Ohio. 





L. F. Blue, The Van Wagoner Co., Cleveland, Ohio. 
A. A. Fonda, The Van Wagoner Co., Cleveland, Ohio. 
H. P. Stone, Warren Axe & Tool Co., Warren, Pa. 

J. D. Warren, J. D. Warren Mfg. Co., Chicago, III. 
W. H. Hogg, J. D. Warren Mfg. Co., Chicago, IIl. 
H. E. Barden, Wallingford Mfg. Co., Wallingford, Vt. 
H. B. Barden, Wallingford Mfg. Co., Wallingford, Vt. 
D. W. Simpson, Wilcox Mfg. Co., Aurora, III. 


VISITORS. 
J. Avery, Chicago, IIl. 
A. P. Bath. 
Edward Beall, Alton. 
Chas. N. Beddall, Philadelphia, Pa. 
Irby Bennett, Memphis, Tenn. 
Wm. C. Biddle, New York. 
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W. C. Bigelow, New York. 

Frank R. Blauvelt, New York. 

L. F. Blue, Cleveland. 

W. P. Bogardus, Mt. Vernon. 

A. Eugene Bolles, New York City. 
John Bowman, London. 

R. H. Burns. 

C. B. Carter, Knoxville, Tenn. 

A. W. Clark, New York. 

W. H. Cline, New York. 

W. H. Cole, New York. 

F. E. Corey, Newton Falls, Ohio. 

F. E. Corey, New York City. 

M. L. Corey, Argos, Ind. 

Sam T. Crissey, New York City. 
Rev. John R. Davies, Philadelphia, Pa. 
Samuel Disston, Philadelphia, Pa. 
George A. Eddy. 

W. P. Field, New York. 
Frederick Charles, Frecmantel, 
Alfred G. Greening, New York. 
Jos. H. Grubb, Philadelphia. 
James Hardy. Toronto. 
Thomas Hobson, Philadelphia. 
Chas. W. Hubbard, New York. 
W. P. Hudson, New York. 
W. H. Hogg, Chicago, III. 
Peleg Howland, Toronto. 

J. S. Jacobs. 

A. Sidney Jacobus, Passaic, N. J. 

C. C. Johnson, New York. 

T. T. Johnson, Memphis, Tenn. 

James H. Kennedy, New York City. 
Wm. Klauer, Dubuque. 

W. H. Kline, Dubuque. 

Louis Kuehne, Milwaukee. 

Edward Layenbach, Canton. 

F. O. Lewis, Montreal. 

W. J. Lockwood, New York. 

Gen, N. Lukens, New York City 

D. T. Mallett, New York. 

August A. Miller, Philadelphia. 

A. P. Mitchell, New York. 

Mr. Nash, Boston. 

C. A. Needham, Cleveland, Ohio. 

T. H. Newman, Montreal. 

Alex. A. Norton, Chicago, II. 

W. P. Obdyke, Philadelphia, Pa. 
Thomas Oliver, New York. 

W. B. Paulscraft, Pittsburgh. 

L. H. Pigott, New York. 

E. B. Radcliff, Newark, N .J. 

Chas. F. Reichner, Philadelphia. 

C. E. Roberts. 

H. H. Roberts, Chicago, IIL. 

J. T. Roundtree, San Francisco, Cal. 
Elias Saunders, San Francisco, Cal. 
Daniel Stern, Chicago, III. 

W. R. Walkley, New York. 

Mr. Westphal, New York. 

R. R. Williams, New York City 

F. G. Wooster, New York 

W. A. Campbell, Wadsworth Howland Co., 
C. M. Avery, C. M. Avery & Co., Chicago 
C. B. Stunley, Stunley Rule and Level Co., 


Philadelphia, Pa 


Chicago. 


New Britain, 


Conn. 


Will I. Sherwood, Wm. Vogel & Bros., Brooklyn, N. Y. 
H. A. Taylor, American Screw Co., Providence, R. | 


L. M. Waite, The National Acme Mfg. Co., Cleveland, 


Ohio. 


E. F. Ersinger, Landers, Frary & Clark, New Britain, 


Conn. 


E. Joseph Martin, Hussey Binns Shovel Co., Pittsburg. 
H. A. Fisher, Reading Hardware Co., Reading, Pa 

J. C. McDonald, Reading Hardware Co., Reading, Pa. 
S. Richards, Reading Hardware Co., Reading Pa 
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John M. Webster, Reading Hardware Co., Reading, Pa. 
T. H. Gossett, Peck Store and Wilcox Co., New York. 
Landon P. Smith, Schatz Hardware Mfg. Co., Mt. Car- 


mel, Conn. 


Guy Mitchell, Oneida Community, Sherwood, N. Y. 

S. S. Gould, Wood Shovel and Tool Co., Piqua, Ohio. 

C. H. Miller, Champion Steel Range Co., Cleveland, Ohio. 
George Fernley, T. James Fernley, Pittsburg. 

T. M. Smith, Dana & Co., Cincinnati. 

Lester D. Thurber, White Mountain Freezer Co., Nashua, 


_H 


W. H. Hodson, National Sweeper Co., Marion, Ind. 
John G. Harvin, L. & I. J. White Co., Buffalo, N. Y. 


LADIES. 


Mrs. Charles Allen, Philadelphia. 

Mrs. Charles B. Adamson, Philadelphia, Pa. 
Mrs. A..C. Albrecht, Philadelphia. 

Mrs. Tom Almgill, Philadelphia, Pa. 

Mrs. Charles W. Asbury, Philadelphia, Pa. 
Mrs, H. E. Barden, Wallingford, Vt. 

Mrs. H. B. Barden, Wallingford, Vt. 

Mrs. Henry W. Barnett, Philadelphia, Pa. 
Mrs. J.,G. Brauer, Topeka. 

Mrs. Ieby Bennett, Memphis, Tenn. 

Miss Bihler, Pittsburgh. 

Mrs. H. B. Black, Chester, Pa. 

Mrs. Bt. L. Boas, Reading, Pa. 


‘Mrs. Irving D. Booth, Elmira. 


Mrs. C. F. Bragg, Bangor. 

Mrs. A, G. Brown. 

Mrs, H. W. Caldwell, Cleveland, Ohio. 
Mrs. C. F. Carrier, Elmira, N. Y. 
Mrs. C. B. Carter, Knoxville, Tenn. 
Mrs. William Chamberlain, Portland. 
Mrs. C. D. Clark, Peoria. 

Miss Lucie B. Clark, Peoria. 

Miss Marie V. Clark, Peoria. 

Mrs. J, B. Cobb, Boston. 

Mrs. John Conover, Kansas City. 
Mrs. H. A. Curtis, Meriden, Conn. 
Mrs. John R. Davies, Philadelphia. 
Mrs. F. W. Davis, Cleveland, Ohio. 
Mrs. A. H. Decatur, Boston. 

Mrs. Thomas Devlin, Philadelphia, Pa. 
Mrs. Samuel Disston, Philadeiphia. 
Miss Edna Disston, Philadelphia. 

Mrs. H. L. Doten, Boston. 

Mrs. R, M. Dudley, Nashville. 

Miss Dudley, Nashville. 

Mrs. T. J. Fernley, Philadelphia. 

Miss Hattie Fernley, Philadelphia. 
Miss Josephine Fernley, Philadelphia, 
Mrs. E. {. Fraim, Lancaster, Pa. 

Mrs. John E. Gaitley, Albany, N. Y. 
Mrs. Robert Garland, Pittsburgh, Pa. 
Miss Alice G. Garland, Pittsburgh, Pa. 
Miss Gates, Boston. 

Mrs. A, A. Gery, Reading, Pa. 

Mrs. R. C. Goodell, Antrim, N. H. 
Mrs. Jonn E. Harbster, Reading, Pa. 
Mrs. Arthur C. Harvey, Boston. 

Mrs. T. B. Hendrickson, Philadelphia, Pa. 
Mrs. John R. Hoagland, Chicago, III. 
Mrs. H. C. Holt, Cleveland, Ohio. 
Mrs. F. W. Hurty. St. Paul. 

Mrs. George I. Irvin, Baltimore. 

Mrs. G. N. Jacobi, Reading, Pa. 

Mrs. C. A. Jewett, Cleveland. 

Mrs. R. A. Kirk, St. Paul. 

Mrs. C. A. Knapp, Sioux City. 

Mrs. R. O. Kohler, Catasauqua, Pa. 
Mrs. F. S. Kretsinger, Cleveland, Ohio. 
Mrs. W. J. Lockwood, New York. 
Miss Lockwood, New York. 

Miss Jeanette M. Lupton, Pittsburgh, Pa. 
Mrs. F. P. May, Washington. 


Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Miss 
Mrs. 
Miss 
Mrs. 
Mrs. 
Miss 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
Mrs, 
Miss 
Miss 
Mrs. 
Miss 
Mrs. 
Mrs. 
Mrs. 
Mrs. 
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Wm. J. McCurdy, New Brunswick, N. J. 
W. S. McKinney, Pittsburgh, Pa. 
F. D. Mitchell, Philadelphia, Pa, 
E. W. Mudge, Steubenville, Ohio. 
F, E. Muzzy, Chicopee Falls, Mass. 
H. C. Noble, New Britain, Conn. 
R. H. North, Philadelphia. 

W. T. Norton, Cleveland, Ohio. 

F. H. Oakman, Shelburne Falls, Mass. 
I. H. Page, Chicopee Falls, Mass. 
‘W. R. Paulscraft, Pittsburgh. 
William C. Peters, Philadelphia. 
E. B. Pike, Pike Station, N. H. 
Katherine Pike, Pike Station, N. H. 
Wm. M. Pratt, Greenfield, Mass. 
Grace Ames Rader, Clyde, Ohio. 
George Reuter, Jr.. New York. 

H. G. Reynolds, Dixon, IIl. 

Lucile Reynolds, Dixon, IIl. 

H. H. Roberts, Chicago, IIl. 

John H. Robbins, Boston. ° 
R. H. Rudd, Cleveland. 

Daniel Simonds, Fitchburg, Mass. 
Thomas F. Smith, Columbus. 

L. P. Smith, New York. 

A. W. Stanley, New Britain, Conn, 
P. E. Strauss, Boston. 

Supplee, Philadelphia. 

Frances Supplee, Philadelphia. 

W. D. Taylor, Cleveland. 

Taylor, Cleveland, 

Rudolph Tenk, Quincy. 

G. W. Trout, Chicago. 

H. W. Waite, Boston. 

W. Q. Wales, Boston. 

W. R. Walkley, New York. 
T. G. Walthers, St. Paul. ik 
Oliver Williams, Catasauqua, Pa. 
A. W. Walker, Erie, Pa. 

J. T. Usher, New Britain, Conn. 

Ed. Childs, New Britain, Conn. 

Geo. A. Neilson, New Britain, Conn. 


H. A. Taylor, Chicago. 


S. P. Smith, Mt. Carmel, Conn. 
N. E. Bartholomew, East Orange, N. J. 
C. A. Wright, East Orange, N. J. 


Mrs. John R. Griffiths, Philadelphia. 
Mrs. James Hardy, Toronto. 
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The following obituary recently appeared in a Mis- 
souri paper, says the Chicago Record-Herald: “John 
Anderson, we are sorry to say, has deceased. He de- 
parted this last Munday, he went fourth without a strug- 
el and such is life. He kept the grocer store at the 
Corners and his wife will still keep it. His virtues was 
numerus and his wife inherits them. We are happy to 
stait that he never cheated and was always an honorable 
man and his wife is also. His wife will keep the store 


jest like 


he did and will be pleased to see old custom- 


ers at eny time.” 
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Heating and Ventilating 


INDEPENDENT ADJUSTABLE SMOKE PIPE 
VENTILATOR. 








The Independent Register Co., Cleveland, O., are 
manufacturers of the Independent adjustable ventila- 
tor shown herewith. This ventilator consists of a black 
floor register with valves, a white ceiling plate and 
an adjustable tin box connecting the two with spiral 
springs to hold all in position. 

In cases where it is desirable to run a_ stovepipe 
through a floor or partition, and at the same time al- 





Independent Adjustable Smoke Pipe Ventilator, 
low the surplus heat to pass from one room to an- 
other, this ventilator is found very useful. 

Removable centre pieces for both floor and ceiling 
plates are furnished with each ventilator for closing 
the openings when the smoke pipe is taken down. 

This register takes the place of the ordinary floor 
register and white register face when they are used 
between first and second floor rooms to carry surplus 
heat to upper rooms or for ventilating between rooms 
on the same floor. 


= = 
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FAVORITE FURNACES. 








The Peck-Williamson Heating & Ventilating Co., 
Cincinnati, O., send us an attractive catalogue devoted 
to their line of Favorite furnaces. 

All parts of the Favorite underfeed furnace, except 
the radiator, are made of heavy cast iron. The radi- 
ator itself has cast bottom and top heads. 

This furnace is equipped with a rotary grate, by 
means of which any part of the grate can at any time 
be brought to the front of the furnace, and a section 
of the fire pot immediately inside of the clean-out door 
is removable, so that foreign matter which may get 
into the coal may be removed and dropped into the ash 
pit without trouble. This opening inside of the clean- 
out in furnace in no way connects with the warm air 
chamber, so there is no danger of gas, smoke, etc., 
escaping into the house through the warm air registers. 

The characteristic feature of this furnace is the feed- 
ing device. Instead of the coal being fed through the 
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feed door upon the top of the fire, this furnace is fed 
from underneath, through a chute. This chute passing 
through the side of the ash pit, curves upward and dis- 
charges the coal through the center of and on a level 
with the grate. Connecting with this chute is a funnel- 
shaped hopper with its feed opening outside the fur- 
nace casing. By means of a plunger which slides in 
this coal chute, and a light hickory lever which oper- 
ates the plunger, coal which has been placed in the 
hopper is “pumped,” or forced through the chute, up 
onto the grate and underneath the body of burning 
fuel. The construction of the furnace is such that this 
coal chute and hopper may be placed on either the right 
or left side of the furnace. 

This furnace is also equipped with a smoke damper 
in the upper smoke connection outside the furnace cas- 
ing, by which the draft through the radiator can be 
made either direct or indirect. When this damper 
closes off the draft through the upper connection, the 
draft is carried down and around the diaphragm in 
radiator; this indirect draft is always used except 
when first starting the fire in the furnace. 

One of these catalogues will be forwarded the trade 
on application. When writing for same kindly add: 


“Saw it in THE AMERICAN ARTISAN.” 
BBE te pes 


COALEO. 





The other day we received a cake of the size and 
shape of Colgate’s soap. This neat looking article 
turned out to be Coaleo, or coal stock compressed upon 
a patent controlled by the Coaleo Fuel Mfg. Co., Lac- 
lede Building, St. Louis. This sample is so clean that 
we are using it as a paperweight on our desk—a func- 
tion one could hardly imagine being fulfilled by a lump 
of coal! 

In a recent favor concerning this new fuel the manu- 
facturers advise us that: 

“Coaleo” is indeed a most wonderful product, fills 
the place of a long-felt want, and we have through the 
patentee of this process a binder that will hold Amer- 
ican coal slack together. It burns equally well in any 
stove, grate or furnace, in fact, anywhere where coal 
can be used and is a most desirable clean product. It 
burns free from the outside and holds its form until it 
is entirely consumed, and leaves no clink or ash, and 
its heating energy is indeed very effective. By this 
process we convert into a merchantable commodity a 


refuse that heretofore has had no value.” 
cer 


CHIMNEYS ARE TOO SMALL. 





With the gradual failing of the gas around New 
Castle, Ind., a danger is revealed that hitherto has not 
been thought of. During the last ten years hundreds 
of houses have been built with small chimneys and in 
a poor manner, the use of gas not requiring that they 
be sound and: safe as in the days of wood and other 
fuel. Now when it is necessary to return to these fuels, 
there are numerous houses equipped with chimneys that 
are not only unsafe, but dangerous. At intervals fires 
occur throughout the county, and in a number of 
instances it is caused by defective flues put up since 
gas was used. It is feared insurance companies may 
raise rates or compel the building of new chimneys. 
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A MAGNIFICENT NEW WAREHOUSE. 











The Lalance & Grosjean Mfg. Co., New York, Chi- 
cago and Roston, manufacturers of Agate nickel-steel 
ware, tinware and enamel ware, have enjoved a phe- 
nomenal trade in their goods in western trade and their 
western branch at 81 Michigan Avenue, Chicago, in 
charge of Palmer W. Holmes, has had continually 
to face the problem of promptly caring for their ever- 
expanding business. 

Considering the volume of their goods that neces- 
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settling from shrinkage. These pintles cause a wider 
distribution of the weight than was possible under the 
old-system. Being adjacent to the raised tracks of the 
Chicago, Rock Island & Pacific, Lake Shore & Michi- 
gan Southern and other roads, they have at the rear 
unparalleled shipping facilities. A switch runs direct- 
ly into their building on the second story. A floor of 
steel construction is provided for the same, which will 
hold up a 175-ton locomotive without any undue 
strain. This switch will accommodate three cars, 
and a switch platform on the outside will care for a 
fourth car. A corrugated iron door that rolls up as 
easily as an ordinary window shade, or to speak with 
absolute accuracy, a good deal easier than most win- 


A Magnificent New Warehouse. 


sarily had to be hauled to their warehouse by drays— 
and the Chicago drayman is skillfully averse to mak- 
ing over four trips daily—and it will readily be seen 
that they were under very heavy expense. 

However, they cut the Gordian knot of inadequate 
quarters by the erection of a magnificent warehouse at 
1900-1920 Clark street, Chicago. This building is of 
mill construction, 6 stories and basement high, with a 
frontage of 155 feet on Clark street and 79 feet on 
19th street and 155 feet on the Lake Shore & Michigan 
Central tracks, giving a capacity of 85,665 square feet. 

This building is of the most. substantial. character. 
It has pile foundations for the 40 posts which extend 
the entire height of the building, and to prevent any 
undue settling, the beams resting on these posts, are 
joined by cast iron pintles—a comparatively new and 
eminently successful architectural kink which prevents 


dow shades we have,met, closes up this inside switch 
when desired. 

Receiving depots for the various railroads entering 
the city are all within a short distance of this ware- 
house. 

This warehouse, as the illustration shows, is grandly 
lighted, streams of sunlight pouring in from three 
sides. It has hardwood floors, electric lights, steam 
heat, and electric elevators. Its system of fire pro- 
tection is superb. On the roof are two titanic 4,500- 
gallon compression tanks, each of which weighs 4 tons 
and'‘Holds 3,000 gallons of water, and on top of the pent 
house is a gravity tank holding 20,000 gallons. 

The doors are of the automatic self-closing type, as 
are also the hatchway doors for the elevators. These 
doors are on a sliding track, and are held in delicate 
equilibrium by a rope in the center of which is a solder 








clasp. This fuses at 120° F., releases the weight and 
closes. the door or hatchway automatically. 
The basement of this warehouse will contain the L. 


& G. line of steel sinks, shovels and other heavy goods. 
The offices of this company, 16x50 feet, cheerily fin- 
ished in yellow pine, are on the first floor, as is also 
The second floor 


their line of Agate nickel-steel ware. 
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FOOT POWER CURVE MOULDING HAMMER. 





Geo. C. Keene & Co., Cincinnati, O., are manufac- 
turers of the foot power curve moulding hammer 
shown herewith. The mould furnishes the operator 
with a rapid and cheap means of making his own dies. 
A stripe of 18-gauge black metal whose use prevents 





Mouldings Made on the Hammer. 


is devoted to shipping and receiving. The switch runs 
into their building on this floor and goods can be load- 
ed and unloaded with a minimum of handling. The 
firm’s galvanized ware is also carried on this floor. 
The third floor is extensively subdivided into bins for 
open stock and will largely be used for packing. This 
floor and the fourth floor will contain this firm’s ex- 
tensive line of enameled ware, while on the fifth and 
sixth floors will be complete stocks of tinware, stamped 
ware and hotel ware generally. 

This warehouse is five minutes’ ride from the Court- 
house in the commodious cars of the Clark Street and 
Wentworth Avenue linés, and ‘as soon as this firm 
makes their hegira from their Michigan Avenue quar- 
ters early next year, Mr. Holmes will be delighted to 
have the trade call and see his complete line of the 
goods made by this company. 


~~ 
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WAY TO MAKE HANDLES. 








The drawing represents a round piece of wood 6 
inches long and 2% inches in diameter, with one side 


\ 


me tay 


cut down % inch wide, cut flat, from which handles 
are to be made. A piece of heavy hoop bent like the 
diagram is screwed on sufficiently wide to let in any 











width of handle. The hoop iron is the same width 
that is cut off the round block, which is used as a 
gauge. The handle is put in 3% inch and bent around 
the block; then reverse the handle and bend slightly 
so as to fit. The piece of wood is held in a vise. 
NEES Re Ne Oi 

The Shenango plant of the American Tin Plate 

Co., New Castle, Pa., resumed operations recently. 


the dies from adhering to each other. The profile de- 
sired is then formed on brake and is placed in slots 


cut in each end of the mould. The top plate is then 
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Moulds, 


placed on and the metal is poured. A blow with a 
mallet will knock the gates off, thus securing two dies 


at one casting. The profile is then laid off on blocks 





Foot Power Curve Moulding Hammer. 


of hard wood, size of the dies, and is cut with a scroll 
saw. 






























































































FIRE POTS AND TORCHES. 





The Clayton & Lambert Mfg. Co., Detroit, Mich., 
send us their fire pot and torch booklets, illustrating 
nearly 20 styles of fire pots and 76 of torches. 

The No. 1 fire pot is light, strong and capable of 
bearing hard usage. The flame is blue, free from 
smoke and intensely hot. It is 
quick, clean and will burn ten 
hours on half a gallon of gaso- 

m lene. The flame is so directed as 
“Sto heat the coppers from heel to 
point, thus avoiding the common 
trouble of burning off the tin- 
ning. The burner, being outside 
the hood, does not get clogged or 
eaten out by drippings. Each 
burner has clean-out plugs which make it easy to keep 
in order. The generator is powerful, using but little 
gasolene; in fact, the user will soon save its cost in 
the saving of gasolene alone. 

In making the No. 1 torch this firm use a quart 
size tank, fitting it with their best brass air pump and 
latest improved flat burner, which hangs on a swivel 
joint so that the flame may be thrown in any direction. 
The térch is.constructed so that the user holds it in his 
left hand, leaving the right hand free to use the knife. 
The flame being at the side of the tank and free from 
smoke, the operator is enabled to see the work and fol- 
low with the knife, thus doing much quicker and neater 
work. 

These catalogues will be sent to the trade on appli- 
cation. When writing for same kindly add: “Saw it 


in THe AMERICAN ARTISAN.” 
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NOTES AND QUERIES. 








FAMILY KNITTING MACHINES. 
From W. H. Rohr, Westphalia, Mich. 

Where can I buy family knitting machines ? 

Ans. Gearhart Knitting Machine Co., Clearfield, 
Pa. 

BRONZE CANDELABRA. 
From A. E. B., Duquoin, Il. 

Where can I buy bronze candelabra ? 

Ans.—Bradley & Hubbard Mfg. Co., Meriden, 
Conn.; Cassidy & Son Mfg. Co., 133 West Twenty- 
third street, New York, N. Y.; General Electric Co., 
Schenectady, N. Y. Hecla Iron Works, North Tenth 
and Berry streets, Brooklyn, N. Y.; J. & R. Lamb, 
59 Carmine street, New York. 

CANE-SHREDDING MACHINES, 
From R. M. A., Rome, Miss. 

Would like the address of manufacturers of cane- 
shredding machines ? 

Ans.—Fort Scott Foundry & Machine Co., Fort 
Scott, Kans.; Henry G. Morris, 926 Drexel Bldg., 


Philadelphia, Pa.; Newell Universal Mill Co., 26 Cort- 
landt street, New York, N. Y. 

DEFECATORS. 
From R. M. A., Rome, Miss. 

Where can I buy defecators? 

Ans.—Blymyer Iron Works, Cincinnati, O.; Robert 
Delley & Co., 507 West Thirty-second street, New 
York; Fort Scott Foundry Machine Co., Fort Scott, 
Kans.; Krajewski, Pesant & Co., 32 Broadway, New 
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York, N. Y.; John Turl’s Sons, 534 West Twenty- 
eighth street, New York, N. Y. 

BICYCLE SADDLES. 
From A. E. S., Chicago. 

Where can I buy bicycle saddles? 

Ans.—G. Elder Adams, 32 Warren street, New 
York; Bridgeport Gun Implement Co., Bridgeport, 
Conn.; Brown Saddle Co., Elyria, O.; Bunker Saddle 
Co., 208 East Lake street, Chicago, Ill.; Butler & 
Ward Co., Newark, N. J.; Carlisle Mfg, Co., South 
Bend, Ind.; Garford Mfg. Co., Elyria, O.; Gilliam 
Mfg. Co., Canton, O.; Harris Toy Co., Toledo, O.; 
Haussmann & Dunn, 107 South Clark street, Chicago, 


Tll.; Hollenbeck Saddle Co., Syracuse, N. Y.; Hul- 
bert Bros. & Co., 236 Fifth avenue, New York, N. Y.; 


Hunt Mfg. Co., Westboro, Mass.; J. Lonn & Sons Co., 
La Porte, Ind.; Overman Wheel Co., Chicopee Falls, 
Mass.; Mesenger Bicycle Saddle Co., 1320 Avenue A, 
New York, N. Y.; Newark Cycle Specialty Co., New- 
ark, N. J.; P. & F. Mfg. Co., Reading, Pa.; James 
E. Plew, 10 South West Water street, Chicago, III. ; 
Stover Bicycle Mfg. Co., Freeport, Ill.; Topliff & Ely 
Co., Elyria, O.; Wheeler Saddle Co., Detroit, Mich. ; 
Zinc Collar Pad Co., Buchanan, Mich. 





ITEMS. 





The plant of the American Tin Plate Co., at Ander- 
son, Ind., will be re-opened Monday. 


The Labelle Tin Mills, Bridgeport, Ohio, have re- 
sumed operations after a shut down of five months. 


The tin store of Crowley Bros. of Hartsville, S. C., 
was destroyed by fire on Nov. 9th, sustaining a loss of 
$1,000. 

The Carnegie Steel Works recently took an order 
for 100,000 tons of tin plate bars for export to Wales, 
where they will be rolled into black plates for tinning. 


Henry McWilliams, a roofer residing at 725 N. 35th 
St., Philadelphia, fell to his death through the blazing 
roof of the U. S. Woodward & Co.’s grain elevator. 
His body has been recovered. 


Among the recent testimonials received by the Mc- 
Clure Co., Pittsburgh, Pa., tin plate dealers, is. the fol- 
lowing from H. D. Thatcher & Co., Potsdam, New 
York: “We built a baking powder factory this sea- 
son, and after a very careful analysis of the different 
brands of tin, we selected to cover the same “Mc- 
Clure’s Genuine Charcoal Iron Re-dipped” because the 
analysis showed it to be what the makers claim, a 
genuine charcoal iron plate and the best in the market.” 


The Rockford Can Co., Rockford, Ill., are the man- 
ufacturers of the Roseland Toaster. The object .of 
this toaster is to toast bread without drying or burning 
it, and do it in the quickest possible time. The bars 
upon which the bread rests aré hollow, allowing an air 
space between the base plate and the article being 
toasted. It is claimed this is the most desirable feat- 
ure in preparing the toast, as it retains the purity and 
flavor of the bread, and can be used on any fire. This 
firm will be pleased to send the trade circulars explain- 
ing this toaster upon application. When writing for 
same kindly add, “Saw it in THe AMERICAN ARTI- 
SAN.” 
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NEW PATENTS. 
















































743,649. 




















743,942. 


743,660. 


743,649—Hot-water Heater. Timuel B. Lanier, 
Chicago. 
743,719— Water-heater. 
Md. 
743,933—Range. 
St. Louis, Mo. 
743,801—Stove and Grate therefor. 
ory, Jersey City, N. J. 
742,043—Wrench. Joseph Litschge, Pittsburg, Pa. 
743,482—Wrench. Rudolph H. A. Geistert, Cam- 
den, N. J. 
743,942—Ratchet Wrench. John E. Sinclair, Wo:- 
cester. 
743,770—Quick-action 
Wagoner, Ind. Ter. 
743,749—Radiator. 
Me. 


Milton Henkle, Baltimore, 
John F. Ruth and Ernst Priesler, 


Joseph Greg- 


Wrench. Jesse Talbert, 


William C. Pease, South Eliot, 
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748,719. 





Ignatz Weisnek, Federal, Pa. 
David N. Tarbox, 


743,359—Wrench. 
743,590—Combination Tool. 
Cedarville, Ohio. 
742,823—Churn. 
Harbor, Mich. 
743,622—Combination Tool. 
Springfield, O. 
743,784—Revolving Firearm. 
Springfield; Mass. 
743,660—Mail Box. 
rie, Ind. 
742,914—Combined Bolt Holder, Wrench and Bolt 
Extractor. George W. Seddelmeyer, Epsom, Ind. 
743,519—Tack Hammer. Charles S. L. Kennedy, 
North Easton, Mass. 
743,716—Latch. Joseph Hadka, Chicago, Ill. 


William L. Bashford, Benton 
George W. Daniels, 
Joseph H. Wesson, 


Elmer E. Reese, Rolling Prai- 
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Columbia Mfg. Co..........0...00+5 109| Plume & Atwood Mfg. Co.......... 100) milwaukee Corrugating Co........ 96 
Columbus Holt Works............. j| Powers Bros.......+00+ seer eeeeeees 1 
Connors, Wm. Paint Mfg. Co. ... 1 Pullman Mfg. Ta sbnadscoedhoen tate 112 Chains. 
Cooley & Randegger Mfg. Co...... 101 | Quaker Mfg. Co.................... 17] Bridgeport Chain Co ............. 102 
Reissmann, F.......... 106 
Cooney & Geiger ....... +66. eee eees 112 ane eee owes oe tuaiea 
Cum, Som GE Masai Waa AISNE MND. Od...........50 5 Chimney Cape. 
Cortright Metal Roofing Co........ 2 Rochester Radiator Co............ 14 Lyons Specialty Co.. ............ 109 
Cronk & Carrier Mfg. Co., The.... 91 sen aa ~~ on angina oo Conductor Pipe. 
Crown Ventilator Uo ............ - 9 a i ~— a a wo? ae 1 Clark, Quien & Morse........... . 7 
Cee TRG, B00 cc 00s cide cccascsesiec 91 mci gr ‘ — ‘cane pean a Garry Iron & Steel Co............. 2 
Davison Mfg. Co............++:- 101 | 589 tamping CO.....+-+.--++++. Illinois Roofing & Supply Oo...... 112 
Denning Fence Works............ 100 Shafer, F. L. Co.............101-105-108 La Cr Steel Roofing & Corru- 
Detroit Heating & Lighting Co... 18| Smith & Anthony Co.............. iT" een 93 
Disston, Henry & Sons ............ 108 I nee ieeceeeticnss A <<<... ee 
Dixon, Jos. Crucible Co. .......... y2| Smith & Hemenway Co........ ooee 101 Corn Huskers. 
ee I OR ....... ccnceies 94| Sperry, D. R. & Co................. 2 ati, BR. Fuscceccscvccsesses cesses 104 
Bier. J. H. & 0. 0.0... ceececeee 96 | Standard Lighting Co. Div...... 6 Corrugated Iron. 
Enterprise Mfg. Co. of Pa....... 111 Stanley Rule & Level Co.......... 108 Garry Iron & Steel Co............- 97 
Epworth Gas Light & Heating Co.108 Stanton Heater Co................. 15 ort 
Farwell, Ozmun, Kirk & Co....... 195 | Stevens Arms & Tool Co........... 1)2 Cookers— Steam. 
Fawkes Mfg. Co .....-.....0ss0000: 105 | Stevens, F. B........ +... .+++ seeee- 9>| Rotary Steam Cooker Co......... 104 
PND + gap Sonqeescnpee jase 21 |St. Louis Electrotyping & Foun- 
Forest City Paint & Varnish Co..103 ia hes cose dcetieded see 108 Corn Cribs. . 
Friedley & Voshardt... cain ae DET de tsdediessedbe sea 14| Denning Fence Works........... 100 
Front Rank Steel inelihee Co. 90| Stuber & Kuok...................- 99 Cornice Brakes 
Galesburg Cornice Works ........ Supplee Hardware Co............. 8] roone Gin GaGs.. ....... 98 
ee ES. eee 101 Swaine, Fred J. Co.... ........... 95 ‘ org ies 
Garry Iron & Steel Co............. 97 Symonds Mfg. Co.............+.4.- 20 ' tlery. 
Geneva Tool Oo. ............0. 0.00. 1| Taylor & Boggis Fdy. Co.......... 109) American Cutlery Co............. 108 
Globe Ventilator Co............ -++. 112] Tower Mfg. Co........ -102| Cutler Hdw. Co.......... 2... se000 91 
Gobeille Pattern Works. .......... 94 | Tubular Heating & Venttiating Co 14| Farwell, Ozmun, Kirk & Co...... 105 
NN AOS. Se 93| Tuttle & Bailey Mfg. Co........... 21) Smith & Hemenway Co........... 104 
Ham, ©. T. Mfg. Co................ 102| Union Brick Bond Co............. 101 
Hart & Cooley Co., The ........... 21} V9", John Range Co............... 12 Cut Offs. 
Hart & Crouse Co........... . 18| V08s Bros. Mfg. Co................ 107 | Cooney & Geiger ...............++- 112 
Helios-Upton 00. ...........cee eee 95| Warren, J. D. Mfg. Co............. 1(5| Young Mfg,.Co...,..... Ovecee eeeces 93 
Henry & Scheible Co............... 17| Weber Gas and Gasoline Engine Dampers 
Hess-Snyder Co., The ... .. ..... 12] OO --s+eeeeseererececerenseceeeeees 108 a 5 
Hoffman, Geo. W............«-s... 95| Weiss. HL & CO. cereus cvsces cece core 9G] HOWES, S.M. CO... cereeecerees 95 
Home Pride Range Oo............. 110| Weller Pattern Co................. 94 | Sayre Stamping Co................ 4 
Horigan Supply Co................ 102| White Mfg. Co............. eeveee.. 108 Door Hangers. 
Howes, S. M. Oo., The..,..... .... 95] White Lily Washer Co............ 107/ Richards Mfg. Co. ...........++- 104 
Huenefeld, BE. H...........0. 000+. 13| Wickramanayka, J................ 92 
Hurwood Mig. Co..............5... 108| Williams Stove Lining Co........ “ Drills. 
Miinois Roofing & Supply Co......112| Willson & Co., H. B............+.. 102 | North Bros. Mfg. Co.............. 108 
Independ: nt Register Co.......... 20 Wilmot Castle Co................5. 14 
Tron end Hardin’ Biudhottio Young Mfg, Oo., The .............. 108 Elevators. 
ABCC... 2.2... cs ceee voce +++... 106! Zucker & Levett & Loeb Co...... 98! Kimball Bros........-.-...seeee05 101 











Enamel Ware. 
Nat’l Enameling & Stamping Co. 101 


Extractors—Tea & Coffee 


Baffalo Mfg. Co., The............. 105 
Faucets. 
Clark Novelty Co. ............e00- 101 
Fenoing 
Denning Fence Works........... 100 
Files. 
Barnett, G. & H. Co....... 2000200 1 
Disston, Henry & Sons............ 108 
i oP Uib<éerstereeceesisseiccccs § 
Nicholson File Co................- 1 
Fire Arms. 
Bridgeport Gun & Implement Oo. 2 
Peters Cartridge Co ..............- 6 
Stevens, J. Arms & Tool Co...... 112 
Fixtures—Offioce. 
American Bolt & Screw Case Co. 103 
BememOtG Tees Gilec 060d ccegce co cccs 103 
Warren, J. D. Mfg. Co............ 105 


Fiour Sifters. 
Meyers, The Fred J.; Mfg. Go.... 100 


Fiue Stoppers. 


eer ere 99 
Foundry Supplies. 
Morris, John B. Foundry Co...... oF 
PN, Ie ID. ccc cuapederee coc cscs 95 


Fruit Press. 
Enterprise Mfg. Co. of Pa........ 111 


Furnace Cement. 


Oonnors, Wm. Paint Mfg. Co..... 1 
Furnace Supplies. 
Chicago Furnace Supply Co ..... 7 

Furnaces—Tinners. 
Clayton & Lambert Mfg. Oo....... 93 
Furnaces—Warm Alr. 
American Furnace Co...........+. 16 
Bergstrom Bros. & Co..........+++ 16 
Boynton Furnace Co........... coos 
Brand Stove Co.......... esee cosees 10 
Wie Mis OB Bituiciccccaieccéscces 16 
Front Rank Steel Furnace Co..... 20 
Henry & Scheible Co.............. 17 
Hess-Snyder Co., The............. 12 
a i apa ere 14 
Magee Furnace Co..... .....sesse0. 19 
March-Brownback Stove Co. ...... 2 
Meyer Bros. & Co., F’........see0.. 16 


Monroe Foundry & Furnace Co... 17 
Mueller, L. J. Furnace Co......... 15 
Pittsburgh Stove & Range Oo.... 11 
SENS CEI, Oe ino conc caccec ccccessés 15 
Tubular Heating & Ventilating Oo 14 


Galvanized Ware. 
BeGnSOS BIRD Ts canta ditaecscesers 100 


Gas Burner. 
Lawler Regulator Co.............- 91 


Gas and Gasoline Engines. 
— Gas and Gasoline —, 


Generator—Combustion. 
Aeolipyle Company ............... 18 


Cun Cleaners. 
Bridgeport Gun & Implement Co. 2 


Hardware Specialities. 
Acorn Brass Mfg. Co .............. 7 
Atkins, E. C. & Co..........05-0..-118 
BRT GO, cons 6000 00%) + 0eecks< 112 
Atlas Bolt & Screw Co............. 1 
Avery Stamping Co., The.........1@ 
Berger Bros. Co .. sinanennagt: ae 
Blacklock Foundry Co. esbe cees se 
Bridgeport Chain Co .. ...... 
Briscoe Mfg. Co.... 2... ++ese2e0--100 
Clark Novelty Co...... .. 
Cees Oa... «.paridase ch oéb-aedase 91 
Columbia Mfg. Oo. .... ...0s cesece 109 
Cooley & Randegger Mfg. Co...... 101 
Cronk & Cranier Mfg. Co., The ... 91 
Davison Mfg. Co....... 


+ wees cree 
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Disston, Henry & Son............. 108 Mall Boxes. 
Enterprise Mfg. Co. of Pa.........111| Janton Steel Roofing Uo .......... 93 
Farwell. Ozmun, Kirk & Co..,....105| Peck, C. H. Hdw. Co............... 


eo eee eee eee ewes 


Metal Penen 
Hoffman, Geo. W.. sida 


La'ance & Grosjean Mfg. Co..... Wy 
LeoGiese-Andsecsen Mw. Co....111) 2" *- 8--- 
Lisk Mfg. Co............+.. ecco cece Metals—Perforated. 
RDO, Cnn nce cesccnce cee 108} Aitchison, The Robert Perf’d Metai 
nc nncet bose coves coves BE Gc ce 5s URb en mates pid e0se -000 00 95 | 
McKinney Mfg. Co.......... o +++. 9 188 uM 

op Pails. 
Meyers, The Fred J., Mfg. Co..... 100) central Mtg. GO... ..--.egseeeee 104 


Nat. Enameling & Stamping Co.. 100 
Nickel Plating Outfits. 
Zucker & Levett & Loeb Co....... 


Hardware Specialities—Con 98 


Norris & Loring Hdw. Co......... 92 
North Bros. Mfg. Co.............. 105 H _ Ovens. 

MINI, TR. TE sicko ccs cangeséeee 13 
Pee, SB. Bes. GB cose cove cccces 108 oO Thermometer: S 
Peters Cartridge Co............... 6] uel bodiene Oe. rs. ia 
Piume & Atwood Mfg. Co......... 100 
Reiasmann, F....... -2.++seccseess 106 Paints. 
Rockford Can Co 2... 2... 2.0. eeees 109; Buckeye Paint & Varnish Co..... 108 
Rotary Steam Cooker Co.......... 96/ Jonnors, Wm. Paint Mfg. Co..... 1 
Smith & Hemenway Co....... 104} Dixon, Jos. Crucible Co.. » hn 
Sperry, D. B. OO. ..... ccccccccccese 2| Forest City Paint & Varnish Co... 
Stanley Rule & Level Co.......... 108 Patterns—Skylight. 
Stuber & Kuck........ +--+ ++++-++- , } | poh 93 
Supplee Hardware Oo............. & 
Taylor & Boggis Fdy. Co.......... 109 Patents. 
Tower Mig. Oo... ........cccces cece SE eels SEED UD. 2600 cums cocscscceae 91 
Union Brick Bond Co.............. 103} Willson & Co., H. B...............102 
Whive Mig. Oo...) Pattern Letters. 

Heaters—Gas. a ane 

Independent Register Co.......... 22) Penciis. 


Heaters—Hot Water and Dixon, Jos. Crucible Co........... 92 
Steam. _3 
American Radiator Co.... ........2-8 Punch—Hand. 
Boynton Furnace Co .............- 19| Weiss, H. & Co ............ eee eee 93 
Detroit Heating and Lighting Co.. 18; Radiators—Hot Water and 
Bart & Crouse O0......cccccccscecs 18 Steam. 
Kelsey Heating Co................ 18 Radi 
Kewanee Boiler Co............+.. 2 American WOT OO... 22 000+ eB 
Magee Furnace Co ............. -. ” Radilators—Stove Pipe. 
Monroe Foundry & Furnace Co... 17) aeolipyle Company .........--+-+. 18 
Quaker Mfg. iia ede cenuse bosses o Burton, The W. J. Co .......- 2 
Smith, Chas. O0.........++..0se0e. 15 Independent Register Co.......... 19 
Stanton Heater Co. .... 2.2.6: sess: 15 Rochesver Radiator Co............ 14 
BeOdr OM WD oon ccc ccc cc cccscces 14 Wilmot Castle Co ................. 14 
House Furnishing — Registers. 

BE. Donne ssr0rarerer roves 6 Auer Register Co.................. 21 
Enterprise Mfg. Co. of Pa........ 111 enteatenh Ge s1 
Lalance & Grosjean Mtg. Co ....- 991000 g Cooley o.,The.... ss. 
Sapyere, Tye J., Mig. Oe.....100) tenry & Sheible Co Uae 
Nat. Enameling & Stamping Co..100 Stementent Mestetes Co 20 
Sperry, D. R. & Co.......... 2200s: 2 “ei oe epesoryee 
St ber & K oa 90 Mueller, L. J. Furnace Co......... 20 

ee tepid ORE tab ieee Symonds Mfg. Co ........... 000055 20 
Household Specialties. | Tuttle & Bailey Mfg. Co........... 21 
GEES, Eo. TE GD cecccccveccvcccces 
Knives Roofing. 
niv . - 
meee ORs, Gis. ocak sn'stde'oce cocce 7 
SD © APEREP SD. «2000000 104) canton Steel Roofing Co........... 93 
Knives—Hay. Sark, Quien & Morse ............. 97 
BOR WVGS «600 00899090 6099 c000 ces 98} Jortright Metal Roofing Co.. Kobeese 2 
L Bilaw, J. TH. & OO. 00000 cecece ccccces 96 
anterns. Garry Iron & Steel Co....... ..... a 
Sams, CO. FH. BER GO. occ ccccccec ces 102 Camere ane. Roofing & Corru- ” 
gat . 
Lawn Sprinklers. Milwaukee Corrugating Co... . % 
Smith & Hemenway Co............104 Osborn, The J. M. & L. A. Co.. ate 93 
Lighting Devices. Perkins, J. L. & Co........ pus peece 1 
Acorn Brass Mfg. Co.............+- Sandpaper Handles. 
mpwerth Gas Light S Meating Co. 108 Reissmann, F.........4ee+ene++ eee 96 


Acetyiene Gas 


Niagara Falls 


Generator Co Sash Balance. 


Atkins, E. C. & Co 


Saw Sets. 


. 9% | Disston, Henry & Sons 
. 95| Smith & Hemenway Oo...... 


see ween eee 


Scales. 


| American Cutlery Co 


Osgood Scale Co.. 
Hurwood Mfg. Co 


Shov 


Weiss, H. & Co 
Sporting 


Stevens, J. Arms & 


Sayre Stamping Co.. 


Atlas Bolt & Screw 


Connors, Wm. Pain 


Morris, J. L., Stove 


Mersfelder Pattern 
Milwaukee Pattern 
Weller Pattern Co 


Brauer, A. G 


Stoves and 
Beckwith, Estate of 
Brand Stove Co 


Royal Stove & Rang 


Van, John Range Co 





Pullman Mfg. Co... .2.: 3Se0 





White Mfg. Co 


North Bros. Mfg. Co 


Avery Stamping Co., The 


Skviights. 
Galesburg Cornice Works 


Skylight Gearing. 


Bridgeport Crucible Co 
Repair Co.... 
Williams Stove Lining Co........ 


Morris, John B. Foundry Co 
Morris, J. L. Stove Repair Co .... 


Smith & Anthony Co 
Standard Lighting Co. Div 


Screw Drivers. 


eee eee Owe eee e eee 


Goods. 


Bridgeport Gun & Implement Co. 
03| Peters Cartridge Co 


Tool Co 


eoeee 


Soot enoet, 


S.ove Bolts. 


Co 


Columbus Bolt Works ............ 


Stove Lining. 


t Mfg. Co 


Stove Patterns. 

Cope, Geo. W. Pattern Works.... 
Gobeille Pattern Works 
Mansfield Stove Pattern Works .. 


Works 
Works 


Oe eee ee ee eee 


Stove Polish. 
Black Silk Stove Polish Works .. 
Dixon. Jos. Crucible Co 
Nickel Plate Stove Polish Co 


Stove Putty. 
Connors, Wm. Paint Mfg. Co. 


Stove Repairs. 


tener 


Ranger. 
P.D 


Champion Steel Range Co ........ 
Hess-Snyder Co., The ....... 
Home Pride Range Co 
Mareh-Brownback Stove Co. 
Pittsburgh Stove & Range Co 


Ss. an 


Stove Supplies. 
Chicago Furnace Supply Co 
Sayer Stamping Co 


Stove Trimmings. 


Atlas Bolt & Screw Co 
Columbus Bolt Wks 


seen eeeeee eens 


PEED CID. ocd db c0cce ceccccee 95 

Been, &. SE. Ob., FO. ..00sccccces 95 

Sayre Stamping (o................ Ot 

Taylor & Boggis Fdy. Co.... .109 
Tacks, 

I i ica ete 102 
Tape Measures. 
rer 108 
Tinners’ Tools and 
Supplies. 

Berger Bros. Co. . ‘ ascoe £0 
Clayton & Lambert Mtg. Co. a 93 
Mesne, Geo. ©. B OO. .... coco cee gs 
I ia a caine on 108 
PO le eS Be cceccoceccccocs 1 
Sayre Stamping Co...... 0... css0s- 94 
Smith & Hemenway Co ...........104 
Stanley Rule & Level Co.......... 108 
Sweine, Fred J. Od... cece ccccee 95 


Weiss H. & Co........ @oeedss coscce 93 
Young Mfg. Co., The .............. 93 
Tinpiate. 

American Tin Plate Oo............ Qs 
Garry Iron & Steel Co............. 7 
Uiligois Roofing & Supply Co..... 112 
SOON TIR, «000s Hess 604060 scos 112 
Osborn, The J. M & L. A. Co Saene 93 
Tinware. 

Cooney & Geiger.............. soos 112 
Lalance & Grosjean Mfg. Co...... 99 
I Ts nts ocnteuiitdens canes 10 


Nat. Enameling & Stamping Co.. 100 
Stuber & Kuck...... Sodseccece coe OD 
Toasters. 
ee 109 
Torohes. 

Clayton & Lambert Mig. Oo....... 93 
Tools. 

BGS BOGE Gino ce'ccic sbccccccevecs 1 
BP WOOR BERS, Geos cvcccocee sce 108 
Ventilators. 

Crown Ventilator Co.... ......... yo 
Globe Ventilavor UO.........seeeee 112 
Merehant india acve sees 99 


1 


Washers. 
Columbus Bolt Works ............ 


Wash Bollers. 


IR, FP cc ccnsosewnnmeses 90000000 100 
Washing Maohines. 
Benbow-Brammer Mfg. Co........ 107 
Boss Washing Machine Co........ 106 
Brammer, H. F. Mfg. Uo.......... 107 
Gagan, J. M., & CO .......ccceuee 101 


Nineteen Hundred Washer Oe... . 106 


Voss Bros. Mfg. Co..............- 107 
ED EEE 6 ones. goed doce secnne 105 
White Lily Washer Co............107 
Water Supplies. 
Horigan Supply Co.......... «+++. 102 


Weaner—Colt, Calf, Cow. 
Cooley, Rundegger Mfg. Co 


Wrenches. 
Hurwood Mfg. Co.... 


Wrenches— Miniature. 


. 108 


SOC Hee ee eee 





Davison Mfg. Co 





STEEL PRICES COMPARED WITH THOSE A 
YEAR AGO. 





The action of the steel pools*in session in New York 
this week makes possible several conaparisons of pres- 
ent prices at Pittsburgh with those of a year ago. 

Bessemer pig at $15.10 compares with $15.70 last 
week, $16.10 on October 14, and $21.50 November 12, 


1902. 
Gray forge at Pittsburgh is $13 per ton, compared 
with $13.50 last week, $14.25 on October 14, and 


$21.50 on November 12, 1902. 

The new price of $23 per ton for steel billets com- 
pares with $27 per ton a week ago and $28.50 per ton 
November 12, 1902. 


Wire rods at Pittsburgh are now $31 per ton, com- 
pared with $33.50 a week ago and $35.50 a year ago. 

Common iron bars at Pittsburgh are now $1.30 per 
100 pounds, compared with $1.40 last week, $1.50 on 
October 14, and $1.80 on November 12, 1902. 


Steel bars at Pittsburgh are now $1.33 per 


100 


pounds, comparing with $1.60 one week, one month 
and one year ago. 

Sheets No. 27, Pittsburgh, are $2.40 per 100 pounds, 
compared with $2.50 a week ago and $2.65 a year ago. 


Cut nails, 


f. o. b. Pittsburgh, are $1.90 per 100 


pounds, compared with $2.15 October 14, and $2. 05 a 


year ago. 


Tin plate, domestic Bessemer, is now $3.79 persReo 
pounds, compared with $3.99 a week ago and $3.79 


a year ago. 
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Trade Report. 


IRON AND STEEL SITUATION. 


The iron and steel situation appears to be a com- 
plete mystery at the present time, and there are’ very 
few in the trade that care to express an opifion beyond 
saying that the country is sound and that things ought 
to be better, to which there is a general assent. 

Nevertheless, there is a feeling of uncertainty which 
does to some extent indicate a want of confidence. The 
need of the moment is more business, but where is it 
to come from? Certainly there will be a considerable 
amount of it in the future as in the past, but the mis- 
fortune is that it is not evenly distributed, or as Mr. 
Carnegie says, “the steel trade is always a prince or a 
pauper.” 

The past three years were princely times; what are 
the next three years to be, or, more to the purpose, 
what will the first half of 1904 be? If it were pos- 
sible to pass from one to the other by easy stages it 
would not be an unmixed evil, but with billion dollar 
propositions distributed more or less throughout the 
entire country the question becomes intensely inter- 
esting. 

The consensus of opinion, supported by experience, 
is that the lean time is coming and a récognition of 
the fact will hurt none, and enable many to adjust 
themselves to the changed conditiofis.. This is being 
done by pig iron producers in the north and in the 
central west, in reducing their output, and by manu- 
facturers of the more advanced products reducing 
prices. This is all that ought to be expected; and all 
that it is possible to do. If the demand is unequal 
to the supply prices can only be maintained by further 
restrictions in the output, although even in that con- 
tingency if manufacturers are loyal to each other prices 
can be kept up. 





BILLETS. 

The market has been quiet, sales being limited te 
a few small lots of forging billets. We quote mill 
shipments, carload lots, Bessemer and openshearth 
billets, $24; small lots from store, 1.30c to 1.40c. 





BARS. 

No appreciable increase is noted in the volume of 
business since the announcement of the cut in the price 
of steel bars, and consumers are continuing the policy 
of sending in orders and specifications for lots of suf- 
ficient tonnage to cover their requirements for a few 
weeks. Buyers showed a marked disinclination to ac- 
cumulate stocks of any kind in their yards and are 
maintaining a very narrow margin between their con- 
sumption and material on hand. Some jobbers have 
purchased fair-sized lots, but in several cases have 
insisted on a guaranty against future declines. The 
market on both iron and steel lacks stability, though 
mills are. holding firm at the quotations given below. 
Buying’of iron bars has been light, pretty much the 
same conditions ruling here. that apply to steel. We 


quote mill shipments, carload lots, Chicago delivery: 
Irons, 1.40c to 1.45c; Bessemer steel, 1.46%4c; angles, 
less than 3x3, 1.56¥%4c base, half extras; hoops; 
t.91¥%c; (in lots of 250 tons and greater, 1.81%c). 
Jobbers’ quotations on carload lots and less: Iron, 
1.65c to 1.75c; steel, 1.60c to 1.70c; small angles, 
channels and tees, less than 3x3, 1.70c to 1.80c. 





PLATES. 

The leading local interest has started up its plate 
mills at South Chicago after a shutdown of three 
weeks, orders and specifications having been received 
‘or about 2,500 tons. Independent producers are shad- 
ing the official prices on such orders as they can ob- 
tain. Store trade in small lots is fairly brisk. We 
quote mill shipments, Chicago delivery: Tank steel, 
¥%-inch and heavier, 1.75c; flange steel, 1.85c. On 
lots from store, we quote: Tank steel, %4-inch and 
heavier, 1.90c to 2c; 3-16, 2c to 2.10c; No. 8, 2.10¢ 
to 2.20c; No. 10, 2.15c to 2.25c; flange steel, 2.25¢ 
to 2.35¢, all f. o. b. warehouse. 





STRUCTURAL STEEL. 

Transactions are light and specifications are hard 
to obtain. Local selling offices report that after this 
week structural steel will be sold at the Pittsburgh 
price, with the freight to point of delivery added, 
making an increase of 1% cents per 100 pounds in the 
Chicago price. We quote mill shipments, Chicago 
delivery, as follows: Beams and channels, 16 inches 
and under, 1.76%4c; 18 inches and over, 1.86%4c; uni- 
versal plates, 1.75c; angles, 3x3 and larger, 1.76%c; 
tees, 3x3 and larger, 1.81%4c; zees, 1.76%4c. On lots 
from store we quote, beams, channels and angles, 3x3 
and larger, I.goc rates; 18, 20 and 24 inch, 10 cents 
extra; tees, T.95c rates. 





MERCHANT STEEL. 

A few contracts from both the manufacturing-and 
jobbing: trade..have..been received during the week, 
while specifications continue of good volume. The 
discount on cold-rolled+shafting has been increased 5 
per cent. We quote mill prices, Chicago delivery:. 
Spring steel, 2c; sleigh shoe, flat sizes, 1.60c ; concave 
and convex, 1.75c; cutter shoe, 2.25c to 2.35c; ma- 
chinery steel, 2.15c to 2.25c base; plow steel, 2.50c 
and upward, according to quality; toe calk, 2.05c. 
Ordinary grades of crucible tool steel, 6c to 8c; spe- 
cials, 12c and upward. Cold-rolled shafting in carload 
lots, 52, and in less than carload lots, 47 per cent 
discount from list. 





CUT NAILS. 

The constantly declining prices of Scrap from 
which Mail Plate is ordinarily rolled is leading large 
buyers to refrain from buying more than their imme- 
diate necessities in cut nails. A fairly good volume 
of business is reported and prices remain unchanged 





from those of last week. Prices to jobbers here are 
$2.06% in carload lots and $2.11% in less than car- 
load lots, and retail from store at $2.25. 





WIRE NAILS. 
A fairly active demand prevailes in the wire nail 
market and prices continue firm. .We quote $2.15 to 
$2.20, Chicago, in carload hats. 





BARB WIRE. 

Practically no interest is shown in this commodity 
and there will be none aside from pickup buying to 
replenish stocks until the spring demand opens. Gal- 
vanized wire is selling on a basis of $2.75 to $2.80 
in carload lcts and Painted at $2.45 to $2.50. For 
small lots 5 to 10 cents extra is charged. Staples in 
carload lots sell as follows: Plain, $2.30 to $2.35 and 
galvanized $2.70 to $2.75. © 





SMOOTH FENCE WIRE, 

This is quite an active seller and some contracts of 
fair magnitude have been closed at current prices, but 
probably with a guarantee against decline. We quote 
as follows: Nos. 6 to 9, $2.05 to $2.10 in carloads on 
track, and $2.15 to $2.20 in less than carload lots from 
store; Galvanized, 30 cents extra for Nos. 6 to 14, 
and 60 cents extra for Nos. 15 and 16. 





HOOP IRON. 

Hoop iron is quoted per 100 pounds as follows: 
Y4x22, $2.95; 34x20, $2.85; 7x20, $2.75; 1x20, 
$2.65; 114x19, $2.60; 14x19, $2.50. 

SHEET ZINC BASE. 

Sheet zinc base per cwt. is quoted as follows: 600- 

lb. casks, $6.85; 300-lb. casks, $6.85; sheets, $6.19. 








SCREEN DOORS. 

Screen doors are quoted at the following price per 
dozen: %-in., four panel, painted, $6.85; 1'%-in., 
four panel, painted, $7.50; 1%-in., three panel, natural 
pine finish, $11.50. 





GRIDDLES. 
Soap stone griddles are quoted at a discount of 40 
and 10 per cent. 





SAD IRONS. 
Charcoal sad irons are quoted at $10.75 per dozen. 





KETTLES. 
Maslin kettles are quoted at a discount of 70 per 
cent. 





LADDERS. 
Ladders are quoted at the following prices per foot: 
Common,. long, 9 to 14 cents; extension, 12 cents; 
step iadders, common, 7 cents. 





OILS. 
Oils are quoted at the following price per gallon: 
Linseed, pure boiled, 36 cents; linseed, pure, raw, 35 
cents. 
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SCALES. 


Pelouze scales are quoted at a discount of 30 per 
cent. 





HEAVY HAMMERS. 
In view of the reduced cost of the raw material, 
the manufacturers of Heavy Hammers and Sledges 
are announcing lower prices on these goods. 





CORDAGE. 


The demand for Rope shows a shrinkage incident 
to the season, but still in fair volume. The market 
appears firm at the following quotations, on the basis 
of 7-16-inch diameter and larger: Pure Manila, 11% 
cents ; second-grade Manila, about % cent per pound 
lower; Pure Sisal, 9% cents; Mixed Sisal, 8% cents 
per pound. 





LINSEED OIL. 


The market has gained firmness in tone during the 
week, but’ without any marked change in quotations. 
Demand continues light and confined to small lots. 
Quotations are as follows: City Raw, in lots of § 
barrels or more, 37 cents; in lots of less than 5 barrels, 
38 cents per gallon. Out of town and Western Oil 
is quoted at 35 to 36 cents per gallon. 





SPIRITS TURPENTINE. 


The price which Turpentine has reached is unusu- 
ally high, and Varnish manufacturers are considering 
the advisability of advancing prices of their products 
on this account. Demand at this point is poor and 


irregular. Quotations, according to quantity, are as 
follows: Oil barrels, 59% to 60 cents; machine 


barrels, 60 to 60% cents per gallon. 


sripem ' 





TIN. 
Tin is steady at 25%4@25%%c for spot in New York, 
and 25@25™%c for futures. The jobbing price is 
steady at 27@27'c. 





TIN PLATES. 

Tin plates are steady and unchanged at jobbing 
prices: Melyn, $6.50@7; Alloway, $5.75@6.25; 
coke, $4.871%4@6.50; ternes, $5.25@8; additional X, 
$1.50@1.75 more. The Smelters’ Association made an 
unexpected cut of 30 points Monday, owing to a 
smaller demand. The new price is 4.17%c for 50-ton 
lots and 4.22%c for 25-ten lots. Spot lots in New 
York are quoted at 4%c. Here the jobbing quotation 
is firm at 474@5\%c, according to quantity. St. Louis 
is dull at 4.20@4.22%c. Manufactured pipe is steady 
at 6%c; sheet, 7%c; tin pipe, 50c; tin-lined pipe, 
12%c; old'lead, in exchange, 34%c; tea lead, 3c. 

SPELTER. 


Spelter is weak at: Round lots, New York, 5c 
for spot and 5%4c for futures; jobbing, 64@6%c; 
sheet zinc, cask lots, 74@8c; small lots, 84% @gc; 
St. Louis, weaker at 4.75@5c. 
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Nos. Os 108 ores. Enterpris rdoz. 60c | Williamson's Regular.........- 33% @ | Schroeder’s...-.. ------ per doz. 80 80 
Gal. 110 No. ¢ Meai— Williamson’ s F BP... 2 ev eees 50% Sensib OP Bow sees eeeees 50 
Per on. an t 10 No. oe 3 aaah: moe a % eeers Worm..... 50¢ INBIDIC. . «+--+ ee e+ eeees “ 1 10 
souen Pasteen. 1850 819.85 tiicacis aees 4 50|5-16 in. and small SPRING. FASTENERS, BLIND 
Nos. 508 po Standard Tool Co.'s LL. a %-in. and larger BPncccce cvcee conse pers. sank oheas et 
= = ony ap 7 DPT COUPLINGS..HOsE. UCETs. . 
Per doz. esis 20 a, Goode s Screw 4 7 renee 7 ~ . foe Pitig..-... .... per doz. 80 
wow Tete Pottern neat ic ~ —— Mend Sy —— hee Brass Piated..... |... per doz. 81.00 Brass-- Andrew's B veee eens coe l0g 
os. ; WUE. osc cn'nc “gage te cg = 85 leum ; "ar 
A, ey aennea tas, to04s snes 5.eo| COVERS, WAGON— Sun Tawte. Wo0d--O00Bs ...»++0. +++. oa 
Perdor "$25.15 $26.95 Anti-Bent Wood, Gal... 5 710 ssennen's Sena eigen + ean be vse ae 4 
res . per doz.#2 Tea atebscenne condi 
1 Gal. glass, Daisy. ...per do ee aoe $3.85 4.10 4.30 GEAYORS--Sen Omate. 2 25 | Measuring--Enterprise.. ou SSaee 
| ies a 82 35|Common Dash, Gal..... 4 70&5% | American P: a. See also Cocks. 
> "hea 1 2 — POT AOE. «++ -00- e+. en7s om am Montana atjern cooee per doz. 86 75) A FILES AND RASPS 
seers on Por dow "aeeeaiialaacenstoees | reageematit wee" "00 | Binge Diao 00.000.00°- Fam 
Champion Faucet, 5 gallon...¢ WEE 3 -cuéu caoenh hens a°°°9°""le lee or Gee TT ssstdssodauscsnsedh rer | 
Sterling Tilting....5 on...8 5 65 cx ses, PS 2 SO) 10 hor Wedge Point, per Great Western. .......... +00. res | 
High ©” Pump...6 8 25| Adjustable—Martin' HB sccvepesenanceac cece oe so eeTtOe MIL ooos sosees von Paves | 
Eureka Pum ses 9 25| Carpenters'— Bow ses sevens 40 CUTTERS ‘ earney & Foote ............. 20% 
p.....5 3’—Steel B % | Meat-- Seni. 94 euality............ TABS 
Wood Jacket Pm - 133 Mend Makers’ Qr......--. 80% ill, 2d quality cate see a8 
p CAPS-G  naeeeeed epee — & ©. Enterprise Nos. 5, 10, 12, 28, 32, New American ..........-.- walOnSS 
See unition. 4 Hose Oe ccvecseccccsess 40, 10&5% N AN Nicholson’s.......-..c..+«-. — 
RS Sherman's, brass, % 1 No. 100, si $18.00....... waki0g Royal Mil cvs. cececeseee 10% 
4 . dessa 15x cheenenneoemite | bean 
Cannes. =| postin bene " Nos. 2800 4....seseees ss. 868) | FILTERS. T0&10&5% 
yers’ Imperial. Doub! ... perdoz. 88c!| Tniversal Ceesereccoses FI 
“ Clover Tata each a ° 0 gules, brass, % in...perdoz. 650 } ay mag o. = os. 0.75 improved ms. My 82 50@13 50 
gin aioe RIDGES Dissten's lat, $80.00.......... Pipe-Stanwoods No. 10.75 $13.00 $18.00 ubject to large discounts. 
unition searn’s, No. 6 98.50, No. 1, po eres tots 350 oo [Barber's FORCEPS—PIG 
Ball Bearing Wentworth’s ee 7 doz. oe ane —* 4.00 Superior peossnts oors Se per doz. a7 % 
+ Drone Teeguanys atte oo pa og |Cast, 1p CEAWSTAGK. dis 40% f ~ Siew. Whisson’s Imp......... ‘= 
rass ee e...per di ° °° 
pees —— +. iain aa 60810 Forged steel, wood oe. GS 60c| Washer........ 50! ar FORKS 
Neer OQAIOG Leste ce nese MOE MO i Standard pe 
phlaaeiphle Pate... 80108 Seid Sei Ther dow. #10 Sac paMbiits STOVE Pip. Y Wood, i tins, 66.50 6 tines, 66.90 a 
Korda’ eee ce teeniliteed Wor 10as4 eecstece yaad per doz $1.60] American os ice Ep atctpecouenipteomsesin 
Bwccos Drain— CLEANERS DIES--STOCK e. teens 40&104 Coke .. eeeeee recs one AOS 
Tucker’ #—Wood and iron wheel.. Iwan's Adjustable ; Discount.... S AND Cottonseed .. 410% 
Rubber wheel... 66&10% | Por Wi Stationary........--..-. 504 porpeaaagal voce coves ye peindhlinamennmate 40% 
sinter CATCHES GRASS ° see ee seventy rdoz ry | Post Hole— . Diamond, 9 tine..........50, 1085 
Eurel ipsa eee oveee POT doz, 86 25| W ‘alk—Steel..... perdoz. 38.15 : aa Handle..per doz. 88.00 - 3 = ses Mer. yore 
deal No. 4.........+...- $ Peerless. .... ertection... per Gos, 6.60 Golden Baste 8 tine... 6% & 
* BBs none nnneen sopcee ve 50, 10&5% ERS. “ tine ...... oneee 
uifivinn obbece eee cdan sn, Sane 104 
seen ee wane wees aa ees 60£10% 
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FORKS--CoORTINUSD. 


Head 
Diamond, 7 eece eed ornanase 
“ : 2 ee 


ee 
Golden Eagle, 4tine......10&10&5¢ 
Manure— 


Dia mond. ......+ eeseeess 60, 15&2%4 
Golden Eagle .........--.++ meen 
easerosapes svotaasence ouenen- ORs 

Miamoed MAnts banseceeeooss 70&2% & 

Golden Eagle.. uses + VOR2D 
Hack ae FRAMES 

cccces cocscose per doz., 8 6 25 

Miller's Falls....... r: . = 


"PRERZERS Ice = 
_—s-~ 





.82 
White Macias ‘with Crank— 
De coseeses 1 2 3 4 6 
acb ....... valantes ws is ies 
ee 8 10 12 
ER wc cccces cece 83 60 4 60 5 90 7 00 
GATES. 


Perfection.......... cocese scene: 
Stebbin’s............+-++- M&10&5S 
GAUGES. 


Butt and Rabbet. 
Stanley R. & L. Co.'s ..W&10&2K4 
Oream Pail Fairmont, per doz..83 75 


Gorking. Mor tise, etc.. 
508106 @50& 1085 % 
Saw Atcin’s agle. 55c, dbl. 80c pr doz. 






ee eee 54 

P. S. & W. 00.'S......ccccceeeee 20% 
GIMLETS. 

Discount.......... .40@40&10% 


GLASS— WINDOW. 
age and meses eng, os to we 





. Prouty .... a 50 
Larger ‘sizes .. vee * 0n8% Rival... F aT a pre. 7" 90 
GLASSES—LEVEL. Super’ miegigic te : % 
ty x ee iad 
Stanley R. & L. Co. eee eee eeeeee 50&5¢4 Wacner Ss Adjustable ee 70@10% 
Bulk. GLUE. CET dock necks Caceesseoess 60% 
Be MRSS «oc ccc ccessecs perlb 9X%c| Conductor Pipe— 
SD ncncss coos coaed ner lb 12%c/| Iwan’s Perfection.............. 504 
4 & 7 eae per’b 17 c| Partor Door— 
DA ccnmradie dapens sank per set #3 75 
BD coves -40 @| Ives’ Improved ....... 7 2 50 
Le ‘s— Lane’s Standard,...... “« 360 
A TE cade eu base encs e606 37% _ New Model “ 2 80 
Fe OUELS Ep Sre * 3 00 
BA AU cocccnce cecsne seceee 3 ¢ ne ----. ppocsesvoben pened 50&10¢ 
‘ave Trough— 
— ST re per gr., 82 60 
Bright Wire........ - 80&15%| Imperial ........ saneneegtind ae 
GREASE, “AXLE. as hetesckedeeesyscecesuk onl t 
HASPS 
Hinge, Wrought................ 70&5% 
= With Staples—See Staples. 
HATCHETS. 
Frazer's, 15 Ib. 780, 251b. 81.80 each. a pa nabaseevec ane deen eonest 
Bad Lightning, 1 Ib. Go, 95 Ib. | Cast Ciaw.........per dos 6i ‘woot 7 
a Cast Shingling... “ — ....... 
IIb, Frazer's carriage, pr. doz. €1.90|BanZanuyane 7. POF GO ® 
HS b. “wagon 3 +e Hammond's Sie us oan ee 30&10&5 
5 lb. “ “ “ 3.50 Roger's Ideal...... esses. per doz 8 35 
: ae ee 410% 
GRIDDLES Be Mcconescabste eaeses deikial 30&10@ 
Soaps occ cocccccsvece oss  MIOG HAY RACK BRACKETS. 
GRINDSTONES Wenzlemann’ s No. 1, per doz. ..812 60 
Family—tin.......... 7 8 No. 2 * «ee 
i ciicukawe ca $8 25 950 11 00 HINGES. 
ve : 
/ Blind. 
 cnccdacuine dada $20 00@821 00 Clark's Gravity, per doz sets....80c 
Parker’s......... 1.85% 
ae wearing bastede . se ms aes Noiseless, ‘for 
_.... apres ; : ee doz. 81 05 
vtessaneneneseed 82 270 255] Clark’s, 1 3 8 
HAFTS—A s& Ltchs, dz.. 82 35 $2 60 83 60 
BReccccecs per doz., 80.18] Hinges Only. “.. 170 190 
— Latches Only,“*.. 070 0 75 
__ Te ” 21; Knuckle........... per doz prs 86 00 
Patent, ee _ “ 46 p ee ” ts 7 
eather top . ° 52 Superior . 00066 cose “ prs 9 25 
COMMON.... seve sseees Ki 21 American. TITTITELLLL LTT ETT TT 254 
Patent. .............+. ag 52; Bommer Bros, Ball B’g Floor 40-10% 
HALTERS Chicago. Bros. Spring ee 
Jute Rope..............perde $080] Glover Leaf... ..ccperer % 
Sisal Rope...... s : = Columbia Dbl Acting.. Pomdoe 085% 
Leatiier, rope tie... $38) deal Beisehiabie par gro bia do 
leather tie... 8 25 New Idea 9 60 
ERS—HANDLED pe a ae ERE 04 
Hand Wi At Iron. Tu 
Maydole’s...... 08104 Light Strap Hinges......... 808 104% 
ye Heavy Strap Hinges.......... 
le’s 80-10-10&54 
res ee 
Mack ~ ee d t 


I ccishs 5. onc 345% 


3 6 
“a1 10 1 80 1.60 1 76 2.90 
85 3 75 4 50 5 20 


ew 








COB. oes cc cecs cece cesses DOP GOR TBc 





Tack. 
All Iron . a z 80 35 
Pol’d Iron, Hickory h 0 52 
Mall. Iron, Inlaid....... 1 50 
Magnetic 1 3 
Per doz...... 70c soe 95c 
Magazine.............. per doz 84 75 | 
HAMMERS—HEAVY. 
Heavy Hammers and Sledges. 
SEY Ml ncnse osnb0be e404 venseg 
5 lbs. and OVEF .... 1... 2.0. seen DBS 
Masons’—Single & Double Face..754@ 
Auger. HANDLES. 
mmon Ass’d........ ogee doz 80 36 
Peck's as. “ee 
Roger's - 15 
Ives’ - perset 1 25 
Chisel. 


eee Tanged Firmer, Assorted, 


26c per doz. 


Hickory. —_g de Firmer, Assorted, 


—— 2ic per doz. 

eamea Tanged Firmer, As- 
sorted, 27c; large, 36c per doz. 

Applewood ‘Socket, Firmer, As- 


sorted . so psccccee ee Gn Bee 
Coal gS pdeded Gpease saneen-enes +++. 40% 
orang sone an bee +oi cena 40% 
File, ~ L..: 18c. large 16c per doz. 
‘ammer. 
BES TIO 0 0000 osccce cocs per doz 42c 
Blacksmiths’....... per doz 
Machinists’........ ie 
TE EEE ne doz 42c 
Hay and Manure Fork.. -.- wW&10% 
BR GE IED nicantse+ncces aged 


Saw, My whey Varnished 68¢ per dz. C. 
Ser , Assorted 42c, Large 


48c per / ot 
Shovel and Spade .. naosss's Cae 


Barn Door—HANGERS 
NO cacvtunhoonda per doz. prs., 5 00 
Moasssh . -60&104 
“Never Jump” Hinge...... paves Gr 
Peerless, Loose Axle.... .. 60& 104 
Perfection, Roller Bearing. .70&5¢ 
Phoenix, Roller Bearing... 70&5¢ 


Eye. 
Lin ......++++-- Or 100 Ibs. 96.50 
edeeecesceesess © sie 8.00 


_.... eons * 10.00 





POPP eee eee eeeeeeaeee® 


PTeTeerTEee retreat 
Tee Ree eee eee 


Tere eerie ete eters 


See Renee eee eee eeee 


peek-eis Stops, Bench. - 
Humason & Beckley’s... 
,_- Goods, Bright 
_ a Axe —— 
. pe 
Hamilton Pattern 
Chain—In. %&5-16 % -16 My 
Per > toag) of 50-7 75 89 bo 811 25 812 00 


per doz te ~ 


a per doz. $1 30 
ished. . 1 70 


Gate.—See Goods, Bright Wire. 


t's 

equin or Drapery. ..per gro ~ 
: iaeaawndin eeeess 50% @50810 
Potato | orang Manure.. 


THRO Oe eee ee ee eeee 


(See 7» Geeds, Bright Wire.) 
eeeee DOT lb 5% N 


ae. 
Black, prft. 7%c 8%c 9Xc 10%c 12%c 
y per ft 6% 


3000 4000 
Gr.88 10 86 75 Dz.8i 15 & 20 
i hof’s 


See Metals—First column. 





ih. 
Stanley R. & L. Co. (new list) 
Sad. 
Charcoal 
Common, Polished, per 100 Ib 
Chinese Polish] 
Laundry, No. 1, 


No. +44 “Bnterprise.. ony set oo 


Ter Peace eee erro eee 


a“ 


ooee eveces eee “per ib 2ig0 
in..... sees cece cocees 





Corn. 


Hay. 


35| ya 

Mincing. 

Common, a 
Doub 


Putty. 


ot, Revale oa, 


Per doz.. 106 


a 
Per di 


Por doz 30 
Masons’ “in 100-t¢ hanks.. 


In Bricks...... 
MA 


Handy. 
Little Giant 


Per doz..... 





Hickory Sheet 










Freie ys 


Beet 
Clyde, ~4 ‘Scimiter Bayt. - “ . } 
“4s-in. Straight 


CO&5% Coeper’s Hoop 
os cece cccces cccscees 


DAFUBADNS 0.0.02 0200. 000008 co0e cece 204 
Barton's Carpe: 
- Folding Handle.... 
American, Sickle Edge.. doz $10 25 
Canton, Sickle Edge g 
) = rapes ea 
Iwan’s Sickle Edge 
Lightn’g, Holt’s Genuine 
Lightning Pattern. ” 
Wadsworth's Sp’r Point. 


Ajax, Heavy, 8 75; Ex. Heavy, 
87 75 per doz. 


Streeter, 4 Blade, $1 30; 6 Blade, 
81 90 per doz. 


RO 5 conenin<nnentanen 
ad "With Shelf, add 10c. 
Miller's Household. per ft 130@15¢ 
LANTERNS. 
Bull's Hye Potties. 
3-in Flash — 


Tubular. Bercer 


LEATHERS—PUMP. 
LIFTERS. 


Ze 

Transom, Payson's. 
LINES. 

a. Twisted in 20-ft pate. 


Twisted in 50-ft Bak 


she 
Braided in 20-ft banks 





50-ft Braided Cotton.. 
LINING—STOVE. 


Ajax ...... 0m, doz w s 
ar. 





740° Pony, J, Pomeroy 
Wash 
340 Sens.” 1 2 5 
Per doz.. 857 00 863 00 860 00 
1 per 


 eeee eeeeee 


Round Hickory........ per doz 8 
“ Lignumvite.... 


. 
- 
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PNattonal wus is ausbdived 60.85% ora Pea a nadaki PLUMBS AND LEVELS. 
Queen Flexible < 2000020000... 508 | ap QUTFITS—COBBLING. Common..........000 e005 7% @I5&10% ronan 
Standrd Quality...... per gross $2 75 my COOK'S. «0000220000 eeeree cose seeees 40% ~*~ oe 
" raed Economical ... IED occccatmocnnet BUS —. 
Wire Covered Asbestos, Ex 75 | Family......+.....-.-... Davis’ Inclinometer..............20% | Buéton's--In. 4% 
SS ae per doz 1 00| Standard Wrouwhe <i 70& a yy e 00S 0S stton's Patt — = ‘ a " un 
MATTOCKS. Champion sesdindabanesneadt we | Per doz..84.50 $5.20 we to. 8aes ae 
le: igdeapscigh, cane shud 10@ | BUreke 2... eee cceee oe MOSION 30 
BEEIIB co c00e cose cece pssagreee ences 60&5 ae aaecseben nS ae eet Per ‘doz.813,00 817.50 ars 50 812.35 Cutt vem omens rato ms wa 
amie 8 . ; A POINTS. D Cronk’s Comb........ 
tron, Ibs. 10 13 16) 18 2h aoe Without Gs....per,doz 82 75| Drive Well Points......... onions ee ercnevenees en 
Wood face, ibs. 10 11 | 12 |. 2at. With Gauge.“ ¢ 20 POKERS--STOVE. _aectnete 08 1085% 
Fs.) = zsee 7% 00 8% 2 Sap. 1-qt.. Galvanized, 81 60; 12-qt. LA —— ~~ bent, per doz.80 se 4 Speen Se ae ee by 
a . ron, W “ re . 
Lake Supert & Oregon Pat.70&10% Stock, Gaivanize zed. per doz. Nickel pl'td, 20d hand's ~ = 5) Sao’. +n 
ASURES. + oats aot POKES--ANIMAL. a anaes 8 
eat % pk ipk % bu! paz 00 84.65 wm Ameri P 
van: ~-per dz 83°75 ‘ater, Galva, qts. 10 12 OBD 2.55 ees OB... cccees 82 60 UTTY. 
Galvanized.-per as nS is 82 00] preteen ae coos. . OSE "herlae oe 
Iron Bound. “ [3 fa Si Wood. | nod Keadinitile ss eo Je #4 25| Strictly pure...... per 100 Ibs. 63 36 
Babbitt. MET Cable, 2Hoop, $1 70; Hoop, 61 90 5 ae senyrngy * __sveeeces aa ere veces wil 
Ee ahigel tentogemenen [Pe en ni» | "Eee eeu... 
S600 cvce coe s Standard, 2Hoop, 81 55: 3-H Ft. 12 14 Wr 
nS a pamgnamant “ site $1 7% per doz. OOP; | Pr 100..82.75 83.40 81°75 e500 8775 Safety eet peg 
Magnolia Metai......... “ 190 | Dripping wane. POLISB ~ fe 
(pre 4 olen 50&10&5% | Metal. mith's Wro't Bracket—plain ixe 
a “Ee ry, ComMOD........00. 4... 60&10&5%| Pride ofthe Bar..... “ Smith's Special . Se 
tals— on umn. we 7 Prmmnoresceerenesooces 66%454| PutzCream 100) Smith's “Never Jump*..iie sop 
Pires Quality... 40, 1085 Brownie... Each 300@37 hy % | Smiths wile Steele. eccsn es 208 
oot Pa sega] Peon. iy ols hihi Se 
—COF FEE pr a PAP : 
mm Pera doz.88.60 Painted iron ....... 
x ptorprise.... ee Plat guns per 100 Ibs a1 15 White Silk, half te. wo 818.00 Bronzed wr't fron....... wk es site 
Se aaiogome | Berea ee ; White Silk, ¢ oz. cans, per doz. 1.00 RAKES. 
per Diamond A, Red Rosi Wondershine Coal or Road..... 
BI on cee cate doz $8 15| «Meader, Red Rosin — 0 co ne. 0 i) 6 eee 
2 geegeecseneneses per doz 83 15 , Red Rosin..... Per doz...80.68 $1.30 82. Steel, braced 
andi fs “se nn fh 4 ~~ reabemonetpaneenine 75& 15% 
Per doz.. 81 85 9820 9350 8&3 15 Hay Wood piron, heawy.. ie 
ot BS, he oe speccee per doz. $1 iog3 
4 > + * " Common ........++5 per doz. 83 50 
Baul- imp Oar -.- per doz. 
Each...... 8750 8850 89 50 $10 50 Black Eagle, 1 lb cans, prgr..815 00 New Lawn Qisei “ : 4 
In. 1 Black Silk— umbo, 36 teeth sees * ad 
- 4 oe Oe LM. a 700 RASPS—See Files, a 
Champion, High Chief. Paste, 50z. cans per doz.....81.00 REGISTERS 
Each a Goodsell’s Saratoga. ee ee ee BOF EnS... EVs List July 1. 1908 
eocvecece $50 85 00| White Mountain..... aes doz. * ss Liquid. % a diet: oa ee ont ee Japanned . = to75@ 
In ap PICKS Liquid. 6 oz. cans per doz 2 750 Electroplated, Bra pee 
Each...... s2'10 #2 10 82. 6 gptSy| Adze Eye Oren... none eoesee, 60&5%| ,, 9! Range Gloss per doz... 1.75| oF Copper an, Breas 
BEE uve <eccknsoneessenes 508 108-10 Drifting and Poli Picks.......60&10g | PBlsckene, } 1) cans... pr gr 38 00 RINGS — 
Gtrard, in 14 ilroad Black Jack, & lb cans. “ .. 9 00|4%¢ Ringers—Hog - 
Si oan inente baa e750 Surf ea = on. | 5 75| Blair's Rings veveseeeeesDOR GOR 600 
a “ 450 air’s Ringers ........ ‘ 
4s say Except A & E mnsnses POPPERS, CORN. es R iiind “ 4 
eee eee ee eee ee ~~ ; * “ 
Style E, High Wheel. .60,10, 10108 Pemnd ex Sqnese, 4 qs.yer Sen.. ee Champion Bings....... “ oes 
~- peacbertin TRE aRaR Square, 1% qt.........perdoz, $100} Cham > eed es 
MG. -<. caiteias, co Net Price 50% | Square, 2qt...........perdoz., 1% Hili's Rings... sss... uggs 
lores. ree aoe 1 qt. reversible ...... perdoz., 150} Hill's } at onda a 
Nos. 1 2 4 ‘ 5 POTS—FIRE. _ Mazor Rimgs ........... aS 
Doz.80 30 80 50 80 55 80.70 81 00) HOZtS---------00 +0005 ‘ 30| Bern Mazor Ringers ........ . me 
Horse Shoe. NAILS iticserss m Boo~ scare sese st gece once 83 85) Perfect Rings.......... whe 
oree Shoe. NAILS. — 70 Gerrans Lambert's,each. a 78 25| Perfeot Ringers........ - on 
Seoewell emuomesrae i i  seenmeennncene per, doz. .80 80| Gem Pei rnssessscsees ono Ame DY Senna Rings.......  “ “¢ 
Bawwaa 0000 ase) Spire oo ae POWDER. a 
0 GOL ETRE PIPE. : See Ammuniti Coppes s 
eater rarsengyree*aresy ovenonys 35 | Conductor. - ‘ “eo P. 
Petr vty | aMtent one. clested Not nested PRESSES—FRUIT AND JELLY.| Steel... per dou ws to 
ED Gecinssereccsvsessuen 40&10% | Central ...... T0&TH % Jon | eeagzectee Manaiastaring Go... 56 Steel, Nicivel PI'v'd, 24-4 1 $8 
 ccnsshsntinssis --.- -- B08 10810% Southwat's..GA74$ Gane} yo: per doz. & 10| ,Rea’s Self Pieroing pot 
Wire Natie—Smaaii Ag 10% | Mo. River....70&74% 04 PRUNERS. Fruit Jar—White ........-Per ies 00 
Gar toed Vota. see Meare Eis eutsd |Dlaston's Poe. ber 005 88 |St, round neo than 
NG—. . enry’s Im plit, round...... asen 
Galvanized Dutone Wee £0890] ll eoll....---+++00- per Ib..80 634 | Water's Improved. “ey 6. 10854 SPIE, SAUSED «2. SPOOF fag 
Betore Weoving conse aeolichaten wo PULLERS. Dall, SOERE...... ...00-- “ ite 
Out Pieces. .............. 5.00 6585 4% Aeme—tni a’ aSvEES. 
ee eee eee eeeeeees and B 
nd NIPPERS Sueee. n per st 10% 10% 10e 12%] guises and Easy........ 4 4 Copper Belt tee 50K 10856 
. i netesmeet teins P -- Ha peed Bree «..... 0... 
pa cee Re a a gl a ee 
. “ rp Tete wor: !). Prererrr err eerie 
RE Pe %| Made-u Planished 28¢ 3ic 40 o| 7ack--Giant . “ , 60 rw werd Olinch ....... per diaz” T00@ Te 
a ke Ti ood acakecec scale + “nal xe - - > PULLEYS. oe 1 and 3, assorted 
Se EARS: 40-54| 7to6 in. Smooth T Awning--Jap'd....... as¢|  . ROPE. Ss 
tose Moma. | in Smogth ti thapers, DE 38-140] Oiothes Liner scocoeene ns ADSIO > 
Genuine Boston....... oz y For er Ib. 
i oomiee antes 8 0 wroughtiven Gas Fee 450 Lron Wheel, Sin. per doz..81 $5 — 7-16 inon Giamseter end 
Se eeathe tnd “ 3 60 disco heel, 6 in . coos MEIGS 
: NUTS_HOT PRESSED. un Oe leet Bes steal “iin ‘Sn ager... di4e 
604 P Miicceses save “ 995) 3 and 5-164 
OX Hot House--Jap’ n. on reels...per lb. 130 
Lb. Tige Sige ie sho sit 4%o be al a anew ice 6 = ecto 308s — 6-16-In. in colle... mi 
eeeeee eee = ae 8. 
_ -_ See eget a6 Bash. . B0&5% | Boxwood...........+. eos cose coses 60% 
Lb. tt 9%0 Tae b%c 60 564 Chicago eh dae dkewsos per doz..80 29 ede enmememe se 
. “Bs Common Se : cag} en } Per ton, f.0.b. i... .anee 
ss] Ea ee “ = Back Saws 
eal “ , 
eee seve Disston’s......... 
Grand itspids, Wocit ot| Jaekson soc socc ooo prtiee 
“ 9; | Butchers’—Disston's ......... 
7 i _. Oircutar. TODS «2... 000s 352746 
Cai Spout. a lg ecccccese cecceee 504 
os. ea teehee a 
; abseh-- — ken . af = a Compass. oe cece cecces cece 5046 
eee eee ee eee eee eee - ve -- ei eer. 
Plated Steel. r Goz - 4 . - - Blizzard......... per do Disston's see cet as oe ah $ 
F 10 7B) ORBZEOEU...... -- ooeeee z..814 25 PDD nw cecccseccscvee cece 
le Iron.......-+-:. 40810856 IR Sone «oes we 8 90) Oars. 
, ete sabéen 90% e. copper..... “ 6 75 o> nc secces vecees ceses es es 
OPENE m8 7S|  DBIBY-.. 2... eeeee es “ sston's......... perks? a 
re ERS ve a pRussell's ‘s - £2) Little Giant........... each. HS Pocahontas Bit........ “ rte 
ine --perdoz 8385 8860 & 15| Bernard's... spon pene Dehorning. afin 0 sea 
By by © - ——aeehbereonennpebnanpebeas 44 Gpadecters', No. 22....perdoz..62 50} Atkins’... doz 
oun i BO | Machine. o.oo sssn perib.. 19 — vt -4 
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at Ter 
rling Hack Sa 
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Wood Sawyers’ = “ 


PoRge— 
Bebbet REZ 


se S83 





wre 
sas” 


Peete Ree ee Hee eee Eee 


s $5 


oO 
ag 


3 - 
Per dor m0 > es 7.7 
— 6.25 8.50 8.75 9.00 
Western Pattern. 


08. 
Per doz. 87.00 7.25 
Ajax. poe Pat 


ar oa = heavy, 


Boz. 
geeaier's Adjustable, per doz. $3 60 
Triangular 


Without a9 ea. %5. 


30% 
—— mapie. ‘per doz..83 oe 


SORE ED eee eee ee wees 





42 
33 
Bro 1% 
ass Point, knurled, pr doz. Toqove 
ama «cece cece BORO 











Disston’ s Monarch... “ «4, Of 
He CeBecccee =. . ack 
ees ee = . 1% 
Morrill's ola Sate... os ae 
” Pattern.. ee ee 
RF ra = .. 480 
ae whet, xo on | 
= xX Cu “« wt 
Stillman’ s Lever a “we ne 
Cut. 250 
SHARPENERS _-SKATE. 
Dhamma. ....0c0d cess per doz..81 60 
SHAVES--SPOKE. 
Pies: uence per doz..81 35@82 75 
eth: seed mit ae 4 75 
OO re 5054 
ST icnkeh capeseedss 400000 chad 15% 
Stanley’s Universal............ 30&5% 
Pruning. SH waren 
Buckeye, No. 1. .-pe 'oz..86 50 
No. 2.. . ” = ae 
California Pat., 8 in. “ 42 
om. ™ oan 
Draw Cut, No. : pedese “«  ,.15 50 
BOE Success ~ wae 
Henry's Pat. o” 01 14 012 
tig doz...81.90 82.50 83.15 83.50 


buavokpastes Séeeve per doz..84 75 
Sheep-.No. BBA. 
6in. 6% in. 7 in. 
Reg.Grip..811.00 811.35 $13.00 doz. 
Nar.Grip.. _ oA 11.00 12.15 
Tinners’--See S 
SHEAVES— SLIDING DOOR. 


In. 8 4 5 
Gommen. Per set. =e 80.48 80.70 


Hatfleid 1.00 1.60 
SHELLERS--GORN. 
BE nea thn. 9n60000006 per doz. .87 25 


SHOT--See Ammunition. 
SHOVELS AND SPADES. 
Drain 
Iwan’s Perfection.............. 50% 
Railroad, Htc. 
Gold Hibbard’s...... per doz.. 89 
C. H. Conovers’s.... “ .. 7 
DEiesccees “ ss : 
5 
5 


eeeeeeeee 


25 
75 
7% 
25 
% 
00 
Co ead new list ..... Discount 12%4% 
No. 2 Ajax.. r <p pe. wt 


No. 4 Golds.... 
Ames’ new list 


Ra 
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= Imitation. .... - 


Tin Rim, 16 mesh _— wire“ 1.35 
Wood“ 16 — _ wire" -80 
Cast Iron. 
Painted. . ++ 2+ SOR5S 
Enameled, White .. Tr 60-1085 4 H 
Wrought Steel. 
Painted, new list.......... 40-10&5% 
SL S--See Hammers. 
SNAPS—HARNESS. 
SIE 40cc00n4ceck densiedbe dae t 
German Pattern...............30&54@ 
Judd’s Pattern..........60&104@704@ 
SNATHS. 


Double Ring, Bush.. oo POF, om. .%6 75 
Patent Loop “ . 730 
“" Grass. . . 6 
SNIPS--TINNERS’. 
Hernisch’s . . .-. 0854 
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Black Diamond. No. 
Standard, A oe: doz. 635 6.25 7.25 
i. 5.60 6.60 7.50 10-00 


7.20 7.96 9.45 11.70 


AaSEt* 
S¥zRa 





SO eee meee reese wees wees 


Willoughby Lake 
Red End 


aKa 





8 Cann 
gs 


r doz. 
STOPPERS _¥ UE 


Gem, fiat, painted 
Gem, cor'd, ey 





= soleves 





WA 
Ous-Dte Hollow. 
Unground.........+- .++« 
Extra Finished....... 
Maslin Kettles......... 
led. 


Adamant,one coat,70&1 

The manufacturers 
ware into two classes, which tak 
different discounts, noted above. 


Skinner's “Seaaans Sense 


BR 


--per, doz. prs. 8) 80 
60@70c 
STRETCHERS. 





oO a8 


RRRSAA SSsss 


rC...850 40c 400 486 


SoanaR 


% &% 
Per lb.080 are 06440 O1c Ode O8Xe 


4 % to 
Perlb .09c 080 7%0 053¢0 05e 10%c 
WEDGES. 


SHOT eee e wees ones 
Cee eee eee ee wees 


6 25| American Wire.. 


Pat 
p. . 
90 Upholsters’ Cut Reg. Batters, oye. 


Upholsters’ + ade 
pees wenean . 


Hea 

Railroad, ball bearing 
Santiago Steel eae 
$ No. 04 Steel Dirt . 


Cpt 
eecces - -40&10 


Patent ath oo parart 
Liuflcin’s Steel 00. ...+ sees ese: 
TENTS AND PAULINS. 


10 
Wedge Tents .... * 6:90 82.20 $3.00 


Sere eRe eee eee eee ee Here 


‘THERMOMETERS. 


Pa 
..-pr 100 ro 


Nesional . westnk duisieht been c cede 


me ey Mh Rete « «++ 25R5S 
SOLDER. 
See Metals, Column 1 
SPRINGS--DOOR. 
a 4 Nos. 2 é. 4 
a $0 38¢ 480 
Reliance, ight, = Heavy tito doe 
el nekabetes wr... wai 35 
Warner’s— 0. 1 Nos 
SO a T2c 81 45 


--00% 
(aes for Bluing, #2. 50 per doz., net.) 
we--Stanley’s No. 12 .......... 0% 


tanley’ 8 No. 20, new list.. mans 
Nos. 12 and 14 b 00 duces 


Winterbottom’s ................ 


SQUEEZERS--LEMON. 
Common Wood......... per ~s. * 2 
Porcelain Lined, wood. 1 80 
Boss, tinned iron ...... “ 84 
oe nickel plated.. = : = 
Little Giant, tin’diron “ 4% 

MEME once 666000 cece neces 250 
SEED o.wchec cctenbicads ee 450 
nb-teed b. 944@10c 

mueanttan per Ib. 
| Re 8@8%c 
Fence, less than carioad. 

Polished .. os... eevee per 100 Ib. 82 40 

vanized ......... os 2 80 
Netting—Galvanized.....per keg 3 60 


Wroug 
Wrought Staples, Hasps and 
Staples, Hasps, Hooks and 
Staples, and Hooks - 


BORNE voce ccccrvtece ce 10&54% 
Extra a | ginad>sece-enes o COD 
STEELYARDS. 
Discount 254 
STONES. 


Hind Ib. 5% 
OBtAD ......+++++ POF, 
More Grit......-.... 








Cable” Same ae as Backed Ww 





Cow--See “Chains.” 
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n 8 8, new 

TO 4 
GuiterP. 8. & W. Co 
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pe. on 
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Bright. broken bdies...... ° 
Coppered, full bdles............. 
Coppered, broken bdles .... 
Tinned, full bdles 
Tinned, broken bdles..... 


Atkin's Exceisior 
Disston’s Universal shndich «tne dal 


CORR eee eee eee anes 


Plain—Smaill lots. 
Car lots 1.95 
Small aoaeks be per hundrea higher 
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Feovar eve. 
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Wants and Sales. 


For yearly subscribers to THE 
AMERICAN ARTISAN will be inserted 
under this head advertisements of six 
lines WITHOUT CHARGE for em- 
ployers wishing to secure employes, 
persons seeking situations, parties 
desiring to purchase a business, busi- 
nesses for sale, partners wanted, to 
exchange, etc. Those who respond to 
these announcements will please men- 
tion that they read the advertisement 
in THE AMERICAN ARTISAN. 


BUSINESS CHANCES. 
HUBERT E. PECK, ¢23 F 


PATENTS 52.0; wesniartn 
Consul pert 


in Patent Causes. U ms “a Foreign sete. 
Send for leafiet on “Rejected Patent Apeiice- 

Honest work but no “Something for 
Hotbingottess 




















For Exchange—Good western stock and 
grain farm in cern belt for stock of hard- 
ware. I want good location for business 
and farm goes in trade at a low price. 
Address ‘“‘Low Price,”’ care The American 
Artisan, 69 Dearborn St., Chicago, Ill. 21 


To Exchange for Hardware—Two good 
improved farms in Pipestone county, 





Minn., one 320 and one 160 acre; also 
some lands in the famous Red River 
valley to exchange at right prices. Am 


a hardware man and no extra price and 
no commission. Address L. B. , Pipe- 
stone, Minn. 20 


Wanted—To buy an established plumb- 
ing and steam heating business where 
hot air Pane and metal work could 
be added. 7S Boe em 00 ee 
Iowa, Wisconsin, Colorado or Pacific 

Coast states pref but would cone 
sider = Cash deal if satisfactory. 
Address R. F. - caager , care of The Amer- 
tenn rborn 8t., Calense, 








For Sale—$5,000.00 stock hardware and 
implements, located in one of the best 
towns in ern Iowa. Store in center 
of main business block. Size or hardware 
store 25x70. Size of implement room 36x 
60, with basement on level with ground. 
Rent reasonable. A good o PP “eatabished for 
partes looking for a well 


siness. Stock new and 
condition. Address G. J., } RS 
American A 69 Dearborn se Chit 
cago, Ill. 20 





Wanted—To buy hardware store and 
tin shop where medium capital is uir- 
ed, in eastern Indiana or western Ohio. 
Address Tin —— Care of The American 
Artisan, 69 Dearborn 8t., Chicago, Ill. 20 


For —~ ep gy 8 gin =ws om 





nice business at bales large 
county seat con xe actin 
Will give a. on ye or —™ take real 
estate for balance cash. 








willing tnner or a good + 
willing to ot a 

ness. State full Re eo in first let- 
ter. “Box 1136,” ‘aterloo 20 

For Sale—In Pueblo, Colorado; best 
town in the state; clean 
eral hardware; will invoice about 
Also good tin shop in separate Duthaine. 
reasonable rent. ost centrall itlding§ 
hardware store the city. ill sell 
both or either. Address Andrus- - 
son are Co., 26 W. Union 
Pueblo, Colo. 

For Sale—Stoves, large burri ma- 
chine with standard, mgosty new, $6.00, 
Square, condenser; candle 8 at 
your own price. Address Hardware, r 


rabee, Iowa. 


Wanted—To hear from some wholebale 
wan 





ish bond and 
required. Address “A,” 1065 West 
Lincoln 8t., Marshalitown, Iowa. 19 


For Sale—A goed clean stock of hard- 





ware with a ll paying tin and fur- 

nace busin in one of the best cities 

in western Ohio; and tools invoice 
600. Address Ww. 


LN. , Care of The 
Amerten Atenas, © Dearden Gt. CH 
eago, Bu 


Wanted—Stock of hardware in exchange 
wed arming ten land in Morton county or 

dad in Ward county, all in 
North “Den ota. For particulars address 
Box 315, Alden, Minn. 18 


For Sale—For cash in a lively country 
town of northern Iowa, a clear stock of 
hardware with well paying tin shop. 
Stock and tools about $3,000. Also store 
ow E and dwelling. Address “‘H. §.,’ 

The american Artisan, 69 Dear- 
born 8t., Chicago, III. 


TINNERS’ TOOLS. 


For Sale—One 30-inch folder, $7.00; one 
double fo crimper, $7.00; one large tur- 
ner, $6.00; brass mounted grooving ma- 
chine one old wiring machine 
(good), $3. 50 and a lot of other tools. Will 
sell separate, f. o. b. Marshalltown, Ia. 
W. L. Peckham, Marshalltown, Ia. 


For Sale—One 7 ft. Robinson cornice 
brake in first-class condition. Klondike 
Incubator Co., Des Moines, Ia. 18 


For Sale—Complete set of tinner’s tools; 
or will rent tools and shop. Good open- 
ing for tinner that understands plumb- 
ing and steam fitting. Address Lock Box 
22, Elkader, Iowa. 16 


Waates-4, good, second-hand cornice 
peghe. We . EB Campbell, Hartford City, 
nd. 


























HELP WANTED. 


Wanted—A good tinner and all around 
man fer hardware, furniture and imple- 
ment store. Must be & hustler. Pay pees 
wages and steady work. Southwic 
McElrath, Moville, Ia. 


Wanted—For Montana, a first-class tin- 
~ one sheet iron worker. Steady job 
ft af day of 9 hours. Single man 

= ddress ‘‘“Monta,”’ care of The 
American Artisan, 69 Dearborn St., Chi- 
cago, Ill. 21 


me - all round tinner and fur- 
man who understands stove repair- 
_ able to re on jobs, can do some 
plumbing and not afraid to do work of 
all kinds and can take full charge of 
shop. Good pay and steady position the 
year round to right man. German or 
Scandinavian preferred. Address Lock 
Box 624, Hillsboro, N. D. 21 


Wanted—Good plumber in Central Illi- 
nois, town of 8,000. Nine hours day year 
round. caterer DP ay. Address, stating 
wages, White Plumbing & Heating so 
Charlestown, 


Wanted—At once, good tinner who can 
do plumbing, hot water and hot air heat- 
ing. Steady work the year around, town 
of 3,500. George Gale, Vinton, Ia. 


Wanted—A good tinner and experienced 
helper. Give references), state a 
—— Address L. H. Care of The 























can Ar , Sime St., Chi- 
cago, Ill, 20 
Wanted—Traveling salesman for west- 


ern territory to sell new line of mallea- 
ble ranges. Address, ving reference 
and experience, Malleable, Care of The 
American Artisan, 69 Dearborn St., Chi- 
cago, Ill. 20 


Wanted—At once a good all around tin- 
ner and furnace man, one who has had 
some experience in plumbing. German 
preferred. A good 7 by the year for 
the right man. A Lock Box 
Clarksville, Iowa. 


Wanted—A od sober tinner, one who 
can do plum ng and hot water heating. 
woos & - 2 jo — a no gen man. 

reference and wages ex- 
ba Waste Hdw. Co., Portage, Wis. 











Wanted—At once, yous man to learn 

tinner’s trade; we also do plumbing, hot 

water and hot air heating. Will consid- 

plication from one who has 

the business a year. Address 

ah * Care of The American artes, 
rborn St., Chicago, Ill. 





Wanted—Three first-class stove mount- 
Foster Stove Co., Tronteg, 








Wanted—A first-class all round tinner 
and man who has some knowl- 
edge of plumbing; one able to make esti- 
mate and take charge of shop. Nine 
hours per day. State wages wanted. Ad- 
. toelsle & Compton, Carentan, 





tinners who under- 


goo furnice wo oo and general jobbi 
oes aicGulre Broa. Hock: 





SITUATIONS WANTED. 


Situation Wanted—Thorough hardware, 
stove and implement man wants situa- 
tion January ist on road or in store. Will 
be at liberty soon. Sam Lyner, 310 5th 

21 











Ave., Helena, Mont. 
Position Wanted—Salesman thoroughly 
experienced in retail stove department 


desires change. Have sold McClary, Sol- 
ar and Peninsular lines, experienced prin- 
cipally with the latter. Have made a 
study of advertising stoves and proven 
my ability to sell stoves by this method. 
Best of references. Address “H H,” care 
The American Artisan, 69 Dearborn a 
Chicago, Il. 


Wanted Situation—For the year 1904 —— 
salesman of large experience and exten- 
sive acquaintance in Illinois, Iowa, Mis- 
sourl and the West; also Kentucky and 
Tennessee, with a stove or range com- 
pany or tinplate, galvanized or stamped 
ware manufacturer for any of the above 
named territory. Address “X B,”’ care 
The American Artisan, 69 Dearborn ~ 
Chicago, Ill. 


Situation Wanted—A No. 1 stove sales- 
man wants position for 1904. Was ten 
years with last house. Understands oil, 
gas and asolene stoves thoroughly. Ad- 
dress “100 care The American Ar- 
tisan, 69 * St., Chicago, Ill. 21 


Wanted—A position with a first-class 
furnace and stove company as travelin ng 
salesman, by a young man who has 

ears’ experience in furnace work. Ad- 
esman,"’ Care of The Amer- 
69 Dearborn &St., Chicage, 











ress “Sal 
jena Artisan, 





Situation Wanted—By a first-class stove 
salesman, with established good trade in 
Pennsylvania and tributary territory in 
habit of ars to large trade; best ref- 
erences. Address “Box 37,’ Care of The 
American Artisan, 69 Dearborn St., Chi- 
cago, Iil. 20 


SPECIAL NOTICES. 
Specialty Salesmen 


to sell patent 5-gallon can for oil or 
gasoline, as a leader or asa side line; 
one salesman is making $10 to $i5a 
day; must sell retail trade and cover 
territory closely; write for particulars. 
J. A. HARPS MFG. COMPANY, Green- 
field, Ohio. 4-18 


| WOULD LiK to have a good 


sheet iron worker 
in each town in the U. S. manufacture for 
me a patent article to supply the trade in 
his town and neighborhood. Device made 
of Galvanized Iron; can be built in any good 
sized tin shop; good demand for it; good 
profit in making it; can be worked into a 
business. Address 


R. M., P. 0, Box 333, Milwaukee, Wis. 


FoR SAL. Ez. 

Stock Hardware, Paint, Oils and Stoves. $9,000 to 
$12,000, located midway between New York and Buf- 
falo. doing retail, jobb and mail! order business; aa 
unusual op rtun ty; owners desire to retire. Write 
for particulars. ddress, Builders’ Hardware, care 
American Artisan, 69 Dearborn 8t., Chicago, Lil. 


PLEASE READ THIS! 

For anything in the way of Sete eee 
ing ey fancy stationery, chromo- 
litho yo etc., etc., we are prepared to 
accept We could also supply coin 
mats, pimebaee, mica, precious stones and 
Ceylon tea. Samples. catalogues and terms 
Fully collate. given. Correspondence respect- 

80 
"- WICKRAMANAYAKA, Kalutara, Ceylon. 


HAVE YOU 


Secured Right to manufacture’ the 
CROWN VENTILATOR and CROWN 
CHIMNEY-JACK on Royalty to makers 
your territory? They are money ma 
for Sheet Iron Workers everywhere and 
a fine SIDE LINE for hardware nien, 
especially the latter. No shop is too 
large nor too small to make money on 
our proposition. You have shop, tools, 
material, labor, everything necessary on 
hand all ready, and might as well get full 
profit from t lese fix expenses. Make 
them earn more for you. No castings or 
parts have to be bought. We furnish pat- 
terns, instructions, electrotype for your 
letter and bill heads, advertising matter, 
etc., etc. We want distributing points in 
different parts of each state and can 
make it an object for you to supply the 
trade in your territory unless a branch 
is alread established in your town. 
Write before your neighbor ™ 

CROWN VENTI el 

a by ‘Wis. 
























































































































































92 THE AMERICAN ARTISAN AND HARDWARE RECORD. 





SPECIAL NOTICES. 


FOR SALE (itice"rurnact 
for use in stove pire Increases the power of fuel 


for ees Made for 50c; sells retail $3.00. 
4-20 J. STEVENS, Ruby, Mich. 














WANTED 


An experienced stove salesman to travel in 
Iowa. Must have an acquaintance in the 
territory and be able to command trade. 
References required. 20 


Culter & Proctor Stove Co., Peoria, Ill. 














G°G-G:G-G-G-G-G-G-G-G-G-G-G-G-G:G:G-G 


*@)- 


6 “GENEVA-CRUCIBLE” 


G THAT’S OVR BRAND OF STEEL GOODS— 
IT SHOVLD BE YOURS— 


Few makes equal and none surpass them in quality and finish 
Won't you let us tell you more about them in a letter? 


G 
G 
G 
G NORRIS & LORING HARDWARE CoO. 
G 
G: 


EXCLUSIVELY WHOLESALE 


CEDAR RAPIDS, IA. 


G-G-G-G-G-G-G-G-G-E-G-G-G-G-G-G-G- 


G 
G 


G 


G 
G 
G 
G 
G 
Gg 








Skates, 





SEASONABLE GOODS 
AND 
PROMPT SHIPMENTS 





Stove Pipe, 


Elbows, 


Coal Hods. 


CULTER’S EASY TOOLS AND CUTLERY 


Builders’ Hardware, Fine House and Bank Trimmings, Sleds, 
Snow Shovels, 


CULTER HARDWARE COMPANY, Waterloo, lowa. 

















CRONK’S FEN 


cING PLten NO, 20 


NINE yeeus IN ONE. 


This fencing plier is needed by all people 
that build or have occasion to remove or re- 
pair wire fence, They are the same weight as 
the No. 14% Maydole Hammer, are made of 
forged tool steel, and are warranted to cut 


No. 8 hard or No. 6 soft wire. 


They are fully warranted in all respects. 
To pull staples grapple the staple just under 


the wire. 11 inches long. 


THE CRONK & CARRIER MFG., C0. 


ELMIRA. 


NEW YORK, VU. S.A. 














WANTED 


SALESMAN 


to sell our Elastic 
Tub Hoops as a side 
line. 


QUICK REPAIR 


Tus Hoops, 
—¢— 


TRADE MARK, 


A. CLAUSING & CO. 
MILWAUKEE, Wis. 








NOTICE. 


We have exceptional facilities for 
handling American products: Hard- 
ware, Sanitary, Heating and Ventil- 
ating Goods. Branchesin England 
and continent. References furnished. 


ADDRESS 
EXHIBIT & TRADING CO. 


Main Office, 72 Heary St. 
LIVERPOOL ° nf ENGLAND. 





LAWLER’S VOLCANO 
Gas Burner No. 5. 








FOR HEATING ROOMS. 


This is the most powerful as well as the most perfect gas 
burner for heating rooms ever placed on thé market. . 

It works equally well with natural or illuminating gas. It is 
the only gas heating burner that wil] not light back. f ] 
gas heating burner that produces a perfect combustion, and is ab- 


solutely free from odor. 


When placed on a gas fixture it deflects the heat to the floor 
of the room, where it does the most good. It produces ynore heat 
from the same amount of gas consumed, than any other heating 


burner made. 


Get the agency for your town. It is « specialty et sells at 


sight. Sample sent postpaid for 75 cents. 






It is the only 


Patents 


and Others 
Pending. 


LAWLER REGULATOR CO., 20 W. Houston St., New York City. 








PLUMBING AND HEATING BUSI- 
NESS FOR SALE 

in County seat and College town of 

3,500. Good paying business and good 

location. Failure of health reason 

forselling. Write us, we can inter- 








est you. Address “Box R,” Indianola, lowa. 








WANTED! 


Stock of Hardware, 


Buggies and Implements 


For Good IMPROVED FARM. 


_ Address “IMPROVED FARM,” care 


THE AMERICAN ARTISAN, 69 Dearborn St. 


Chicago, IL 


4-19 

















WAN TED! 


SITUATION—By exerienced salesman, 
with large acquaintance throughout the 
Central West with the hardware trade. 
Best of reference. Address A. B. X., care 
THE AMERICAN ARTISAN, 69 Dearborn St., 
Chicago, Ill. 4-19 
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La Crosse Steel Roofing and Corrugating Co. 


LA CROSSE, WIS., Manufacturers of 


EA VES TROUGH, CONDUCTOR PIPE. 


Elbows, Mitres, Hangers, Cut Offs, Roofing and Siding Material 


Our make of goods the very best. Seud us your spring order. 


Prices the very lowest. 


Prompt shipments. 











\ 


in Metal Ceilings counts for something. 
Construction is everything. ‘‘Canton’’ 


metal ceilings-have both the art and 
construction and are the best ‘‘because the 
is right." 


construction 


“CANTOR” 


Made in . Classified 
designs. Out art metal catalog always 
on hand. Write for it. 
CANTON STEEL ROOFING CO. 


























He. WEISS & eae 


20 Cliff St., New York. Oe 





Second-hand goods bought. sold ines ee 











See CV IGtHT GEARING 
174 AND CHAIN LIFTS 
A SKYLIGHT 


Tinsmiths’ and Plumbers’ Tools 
That can be Shipped 


— ae noe s 
Pipe ee wading Machines 
KNOCKED DOWN... 
~ Saves freight, saves cost of crating. 








Saves troublesome repairs, 
and is guaranteed in every 
respect. 


Let us send you our sSky- 
light Booklet and quote 


prices. 
THE GALESBURG CORNICE WORKS, 


GALESBURG, ILLINOIS. 














GRAY’S PERFECT SKYLIGHT PATTERNS 


roR HiP SKYLIOMTS 
GABLE 
SINGLE PiTorH “ 


With 6 to 8 and 10 in. ventilator patterns and skylight chart giving the length 
to cut hip and rafter bars for any sized skylight up to 24 ft. wide, for § pitch 
skylights. 

Full set of Patterns and Chart, prepaid, $3.50. 








G. L. GRAY - - S53 W. 111 St. New York 








= 


4 — | 
Ben m we ems. 
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NO AMOUNT of pushing will make 

® permanent success of an inferior 
ROOFING PLATE. 

Nothing but the best can succeed. 

It is easy to PUSH 


OSBORN’S 
CUARANTEED 
OLD STYLE 


because no finer roofing plate is made 
orcan be made. None has been made 
longer in this country or given better 
satisfaction. We stand behind it with 
our full guarantee. 

There are no wasters sold under this 
brand. 


THE J. M & L.A. OSBORN CO, 


CLEVELAND, OHIO 





YOUNG’S COMBINATION 


STRAINER AND CUT-OFF 


Body in one 
jece; cannot 
reak in two. 
No levers 
or springs to 
break off. 

A strainer 
perfect in 
construction 
which ejects 
all refuse. 

All parts 
rivited and 
soldered. 

Is practically 
indestructible. 

Sold by all 
jobbers. 





OPEN 


CLOSED 
YOUNG MFG.CO., Bellevue, lowa 





* - 

What is the Relative 
of using 
Cost %.**,; 


and the “Just as good 
as No. 1” kind some 
dealers sell? 
bay The No. 1 Fire Pot 
‘a has many points of 
advantage which en- 
able the user to do 
more and better 
work, saving at least 
one hour each day 
during the life of the 
fire pot (900 working 
days) saving 900 
hours at 35¢ per hour 
— $31.50. ‘an you 
afford touse the" Just 
as good” kind even if 





86.00 Net. 
itis givenito you? Buy aNo. | Fire Pot. Your 
money back if it does not please. 


Clayton & Lambert Mfg, Co. 


DETROIT, MICH., U. S. A, 
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FoR ALL 


IDE STOVES anc 


REPAIR FURNACES 


Stove Rods, Paste, Stove Putty, Steve Knobs, Pipe Dampers, Mica, Etc. 
Wn. TT. Oust Co. . DETROIT. 
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Bhe GEO. W. COPE, 


Stove Pattern Works 


Corner Brush and Woodbridge Sts. 


DETROIT, MICH. 





s & 
€, < 


i 1 The Stove Repair’ Tip Is 


— BRAUER 


NORTH THIRD ST. 
ST.LOUIS MO 





THE GOBEILLE PATTERN CO. 





We design and 
make beauti- 
ful and 


workable 











ee ee 


Furnace 
Repairs. 


The unusual success of 
perfect puing. STOVE 
and RANGE REPAInS 
and WATER BACKS for 
the many different varie- 
ties and makes of stoves ; 
has led us, after months of pee ration, to announce that we have a most complete line of 
repairs to fit the leading FURNACES, and we shall continue to add new patterns. We 
guarantee you prompt shipment, 


THE JOHN B. MORRIS FOUNDRY CoO. 


1201-1239 COURT STREET CINCINNATI, OHIO 











UNCLE SAM DAMPER! Dimer er 


The — yl is enameled wood, will not bam none 

clamped and cannot come of. The 

affected by heat. The stem is a steel rod, ait = 

meee and nothing to fall apart; inted and easily 
riven through the pi a a per em is 

made of cold rolled pickled steel, cor 

stiffen itand to prevent warping. "We cal special 

attention to lightness and strength of these 

ers and their desirability for TT URNACE pipes, 


“The Difference in Weight Pays the Freight.” 
Ask Your Jobber for the “UNCLE SAM.” 
SAYRE, PA 





FURNACE PIPE DAMPER. 


SAYRE STAMPING CO. 


Sole Manufacturers 








PATTERNS 


FOR 
STOVES—RANGES—-FURNACES 


SEND FOR CUTS. 


Mersfelder Pattern Works 


Pearl and Ludiow Sts., Cincinnati, 0, 





vAUTERN 


MHLW 


Ha 


ATTERN Wis 








WELLER PATTERN (0 


DESIGNSand ESTIMATES FURNISHED 
FOR ALL KINDS OF STOVE PATTERNS 


QUINCY, ILL. 














Everything STOVE, RANGE AND FURNACE REPAIRS 


BURDETT, SMITH & CO. 
Western Agents} BU RU BION STOVE CLAY 


LARGE STOCK ON HAND 


J. L. MORRIS STOVE REPAIR CO. 


Washington and Desplaines Ste, CHICAGO 








NEW BLOOD 





NEW IDEAS. 


Ghe MANSFIELD STOVE 


PATTERN WORKS 


MANSFIELD, OHIO. 











F. W. REYNOLDS, Proprietor. 





















and Ranges. 


satisfactory. 





SALE BY 


4 EAGLE STOVE CLAY 


A plastic, durable fire proof mixture for making 
and repairing Linings in Coal Stoves, Furnaces 


The quality is guaranteed—may be returned if not 


Put up in attractive paste board boxes in three con- 
venient sizes with full directions on each. 


MANUFACTURED AND FOR 


==) WILLIAMS STOVE LINING CO, Taunton, Mass. 
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BLAGK SILK STOVE POLISH 


IS BLACK. 
IS COOD. 


Not sold to department stores or mail order houses, but are sold to 
stores, manufacturers, wholesale hardware dealers, wholesale grocers 
and jobbers and stove repairers. 


MANUFACTURED BY 


THE BLACK SILK STOVE POLISH WORKS 


LEWIS D. WYNN, Propr:etor. 


STERLING, ILL. 














There Are Leaders in Every Industry 


Our No. 460 is the Leader of the Oven Thermometer 
Trade and it caters to the needs of the people. 
for circulars and sample—we want to talk business. 


HELIOS-UPTON CO.., Peabody, Mass. 


HENRY GLEASON, Agent, 258 Broadway, New York, N. Y. 


Send 














become as careless as 
the people are who drive 


Automobiles. Exercise 
care in the purchase of 


Polishers. and Platers 
Supplies 


Which means get my 
catalogue and prices 
before buying. 


F. B. STEVENS 


200-210 Larned St., West 
DETROIT, MICH 

















PERFORATED METAL 


THE ROBT-AITCHISON PERFORATED METAL CO 


303-305 DEARBORN STREET. CHICA 





vile 13 


1143 


6 
1S DEGMETS. 


\ 


‘ 


) 
‘Syo0( 


= 
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YANKEE ALL STEEL DAMPER 


The Best and Easiest Damper to get in or out. Cheapest Damper made. Made also in Oval Shape. 







HOT AIR DAMPER. , 
You Can't Afford to Make Dampers When You Can Buy the Yankee. 


@moke PipeSizes, 3 4 4% 5 5% 
’ PER DOZ., 


85 .85 .85 1.00 1.101.20 1.50 2.15 
SAMPLES SENT WITHOUT CHARGE 


teel Rod flattened and turned over handle. 
Enameled Wood Handle, can’t get out. 

pring and Washer. 
This pin keeps washer and spring on the rod. 


¥ inch cold-rolled steel rod. Can easily be driven through ‘ 
pipe, making small and same size holes ou both sides. 


Pin at this point with the one further up on the rod, hold 
the plate firmly, because they are made with large, 
elongated head. Steel damper plate 


7 8 Hot Air Sizes, 6 7 8 8% 









10 10% l, 13 12% 14 15 


PER DOZ. 1.20 1.50 2.15 2.35 2.55 2.80 3.05 3.30 3.50 3.75 5.00 6.00 


THE S. M. HOWES COMPANY 


40-42-44-46 UNION STREET, BOSTON 


Pe om i fo 


Factory at CHARLESTOWN 
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MILWAUKEE, WIS. U.S.A. HANGERS. 


»&4BOW Ss, STEEL & WIRE 


EAVES TROUGH, CONDUCTOR-PIPE-ROOFING, SIDING etc 


















ar om ‘Td THOSE WAD HAVE 
Db FAVORED US WITA TAEIR 
PATRONAGE IN TAE PAST 


\ CONTINUAN 

: al Win ULLY SOLICITA Te ey 
F | BE BETTER PREPARED NEXT SEASON 
ys THAR EVER BEFORE FOR TAKING CARE oF 
S& ME WAntS.°F OUR cusToMER? 


<4 % PROMPTLY AND HOPE FOR AN OPPORTUNITY 


MFRS OF ER VING YOY 


METAL CEILINGS. TIN PLATE 
CORNICE, SKYLIGATS, VENTILATORS ETC: 















Prats 
“ANTON z 


Sect || ART METAL 














































Architec- |} CEILINGS 

tural Roofing, Corrugated Iron, 

Orna- Galvanized Iron, Corruga- 

ments, ted Conductor Pipe, Fini- | 
Statuary, als, Weather Vanes, Crest- Galvanized Steel Tanks for 
Etc. ing, Etc., Sheet Copper. all Purposes. | 














| FRIEDLEY @ VOSHARDT fist wax occa | 














You 


Secured 


Our 


Prices? 
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We are Prepared to Make Prompt 


Shipments of the following: 


Tin Plate 
Galvanized Sheets 





NEW YORK, 210 E. 23rd St. 
BOSTON, 176 Federal St. 


They 


Will 


One Pass Cold Rolled Black Sheets 
| Eave Trough and Conductor Pipe. 


Surely 


Interest 


If you are interested in any of the above, 


communicate with us at once. 


Ghe BERGER MEG. CO. 


CANTON, OHIO. 


PHILADELPHIA, 1218 Filbert St. 
ST. LOUVIS,19 & 21S. Main St. 





You 











CLARK, 


PLECKER’S CORRUCATED EXPANDING CONDUCTORS. 


Made ef Galvanized Iron in Ten-Foot Lengths without a Cross Seam. Will not burst when full of ice. 


QUIEN & MORSE, 


Peoria, Ill. 








Corrugated 
lron and Steel, 


Eaves Trough 


Conductor 
Pipe and Gutters, 


Structural 
lron Work, 


Roof Paints. 


GARRY 
IRON & STEEL 
COMPANY 


CLEVELAND, OHIO 








NEW TRAIN SERVICE 


TO 


FRENCH LICK 


AND 


WEST BADEN SPRINGS 








CITI 














A parlor and dining car now 
leaves Chicago at 12:00 o’clock 
noon, arrives at the Springs 
at 8:45 P.M. Leaves Springs 
9:00 A. M., arrives at Chicago 
5:55 P. M. Reservations at 
Monon Route City Ticket 
Office, 232 Clark Street. 
Telephone Harrison 1245. 
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Combination Machine 


For Shearing, Punching, Bending, and Forming. 


This MACHINE is a very sub- 
stantial tool, especially adapted for 
shearing, punching, bending, and 
forming stays and braces for cor- 
nice or other work where it is de- 
sire to use band iron. 

It is very powerful and is fitted 
with compound levers—made of cast 
steel. Will cut, punch, form, 
round and bend any shape Yx2- 
inch band or bar iron. 


Geo. C. Keene @ Co. 


CINCINNATI, O. 











lwan’s Perfection Conductor Pipe Hanger 


BEST HANGER EVER INVENTED. 
Why It Is The Best. 


ist. It holds pipe one inch from building to permit 
painting. 

2nd. It looks ornamental. 

3rd. It can be used for frame or brick building. 

4th. It can bé used for round or corrugated pipe. 










5th. It completely encircles the pipe, holding it 
firmly on all sides. 

6th. Itis strong and durable. 

7th. Itis cheaper than any other hanger. 

8th. Atinnercan put up more pipe in less time 
than any other hanger. 

The hanger can be tightened as desired, by giving 
the eye atwist. For 2-inch corrugated pipe 2% inch 
hanger is required. Other pipes run uniform. 


Sizes (inches).... 2 244 8 4 5 6 
Price per 100..... $2.00 $2.25 $2.50 $3.00 $3.50 $4.00 
Gauge of wire used 12 12 ll luv 9 8 


Made of Galvanized Wire. i d F 
Any other sizes made to order on short notice, Patent App e or 


wuss WAN BROS., Streator, Ill. 














BERG ER’ ~ GUTTER HANGERS 
PIPE FASTENERS 

No.12198 The Leading Hangers and Fasteners Everywhere. 

Immense Stock and Variety. Ask 


for Sample and Catalog of our 
inners’ and Roofers’ Supplies. 


BERGER BROS. CO. 


OFFICE AND STORE: 237 Arch Street 
WAREROOMS: 1000-02-04 Bread Street 
FACTORY: 3114-16 18-20 N. 17th St. 



















N. TRADE MAAK, M. 


ROOFING TIN 


MADE 
oy tan F PROCESS. 


The MF PROCESS of manufactur- 
ing roofing tin originated in South 
Wales two generations ago; from 
that time to the present the product 
of the MF PROCESS has been the 
most reliable and hence the MOST 
FAVORED. 

Recently the NEW METHOD by 
which terne plates are finished in a 
manner that gives further protection 
against corrosion has been combined 
with the MF PROCESS. The result 
of this combination is the U. S. 


EAGLE N. M. 


AMERICAN TIN PLATE CO. 


BATTERY PARK BUILDING, 
NEW YORK, N. Y. 


MARQUETT= CUILDING, 
CHICAGO, ILLS. 








UOTE ITS. 


1k CATALOGUE OF 


NICKEL & ELECTRO PLATING 
SUPPLIES % POLISHING MATERIALS 


CKER & LEVETT &LOEB CO. 
».526,528,2530 W.25™"ST 
NEW YORK 
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IN KITCHEN UTENSILS 


is hereby guaranteed 


=—S 





| WE 








FREEDOM From POISON 


ABSOLUTE PURITY 














Tam 





The Blue Label on ewery piece proves our 


statement. 





When you buy Kitchen-Ware, buy 


AGATE NICKEL-STEEL. 
LALANCE © GROSJEAN MFG.CO. 


Chicago 


Boston 








New York 





,. —— 








Roof Ventilators 


made in improved designs and so constructed 
The largest concerns in the 
U. S., England, Russia, China, Japan, Austra- 
lia, andthe entire world usethe New Improved 


they never leak. 


*‘*PAN-COAST "’ Ventilator. 


If your dealer does not handle them, 
we are at your service. 


write us; 
Manufactured by the 


Pan-Coast Ventilator and Mfg. Co. Inc. 
233 S. Fifth St. Philadelphia 


OFFICE and 
FACTORY..., 


























Storm-Proof. 


Effective. 
buildings both public and private. 


MERCHANT’S METAL “SPANISH” TILES 
AND “GOTHIC” SHINGLES 


For ventilation of all kinds of 


Are the most Ornamental Roofing made in metal. We 
are makers of High Grade Roofing Tin. 
Illustrated Booklets of TILES and VENTILATORS 
wilt be mailed free upon application. 
Philadelphia MERGH ANT & C0 in c Chicago 
New York Lb | s Brooklyn 





Sole Manufacturers 














Differ from all others 
and better. Also 


Especially attractive to Tinners and Hardwaremen 
generally. 


Write for particulars, and ask-for address of party 
nearest you selling these caps, to 


CROWN CHIMNEY JACKS. 


The cheapest, effective smoke chimney cure made. 


CROWN VENTILATOR CO., Milwaukee, Wis. 





CROWN VENTILATORS, 


| 














Sizes 11x20% and 12x223¢, 


The Boilers that bring you trade and 
help you keep it. Made with flat bot- 
tom. Guaranteed full weight, 16.0z. Copper 
Bottom. Royal handles and pieced cover. 
Catalogue and Prices on application. 
— We have no traveling representatives— 
Buy direct and the result is that you 
receive the best of good goods at 
lowest prices. 


STUBER & KUCK | 
met bo i ace and 


PEORIA, “ILL. 





—— 


| 











ULLERY & JONES, Gibson City, 


lil, writes 
**We have sold the tinners tools we had 
advertised 1n your valuable paper. From 
the ,ncuiries we had we know that your 
paper reaches the craft far and near.” 




































100 
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Enameled Steelware and Tinware is ‘not 
all alike. If it was you could choose it in 
the dark, and come out on the sunny side 
every me. But a dealer must.be careful— 
the pitfall of poor quality is always open and 
you may fall into it if you don’t choose the 
make that “toes the mark.” 








Write to our nearest office for prices and catalogues. And if 
you order, you won't need to say “rush.” We are always prompt. 








PIIG AEST QWIAGNTN NATIONAL ENAMELING & STAMPING CO. 


NEW YORK BALTIMORE CHICAGO 



















EE Sg eS OES Hy IE 











ST. LOUIS NEW ORLEANS MILWAUKEE 











O-RIB-O 


WARE 
BRISCOE MFG.Co. 


DETROIT. 


“garrusrsty ves WASH BOILERS 


Direct from the manufacturer? manufacture all kinds and 
sizes, all with pieced covers. 

Nos. 7,8,9, IC, tin bottoms; Nos, 7,8, 9, IC, with galv. bot- 
toms; Nos. 7,8, 9, IC, with cop. bottoms; Nos, 7,8, 9, 1X cop. 
bottoms; Nos. 8,9, IXX, made of one piece; the body, Nos. 
8,9, IX XX. with 16-0z. bottom; Nos. 7.8,9,1C, cop. rim; Nos. 
7,8,9,1X,cop.rim; Nvs. 8,9, ages rim; Nos. 7,8, 9, 
1kxX,'cop. rim; Nos. 7,8, 9%, all gaiv. wash boilers; Nos. 8,9, 
IXX,top; Nos. 8, 9. IXX, top cop. rim; Nos. 7, 8,9, 12-oz. 
cop.; Nos. 7, 8, 9, 14-0z. cop.; Nos. 7,8, 9, 16-0z. cop, 

Packed 14 doz. and 4 doz. crates. I take and ship orders 
from 4% doz. to 100 doz. on short notice, 

Try @ sample order and convince yourself. I haveno te 
and other expensive office he!p s0 to increase the cost, there- 
fore I can undersel! all others in this line. Write for prices, 


P. MOSHIEK 
421 $0. HALSTED ST. CHICAGO, ILL. 

















“Eagle” Brand Copper Rivets and Burrs 


STANDARD FOR QUALITY. (Lake Superior Copper) 
MANUFACTURED BY 


THE PLUME & ATWOOD MEG. CO. 


29 Murray St.. NEW YORK 1% Lake St., CHICAGO, ILL. 














CORN CRIB 
Holds 400 Bughele 


Cheep, handy an@d 
mical. All d Bag 
them. Writefo 

1 We manufac 
less Wire Fenee, Lewn 


Fence Gates, etc, 


The Denning Fence Works 
Cedar Rapide, t4. 








GENUINE 
Hunter’s Sifters 


We are the sole manufacturers and 
there is no other Sifter made that has 
the reputation or is any comparison to 
the Genuine Hunter’s. 





















































The only Sifter with a loose cap on the 
handle, so as to clean out the flour that 
accumulates in it while the Sifter is 
in use. 

THE BEST IN THE WORLD 
Combined Mixer, Scoop, Measure, 
Dredger, Rice Washer, Pumpkin, To- 
mato, Wine, Starch and Fruit Strainer. 


The Fred J. Meyers Mfg, Co., 


HAMILTON, OHIO. 




















J.M.GAGAN & CO. Manufacturers 


“Paragon” defined, means a 
model of excellence. That is 
why we call our washer 
“PARAGON”. One commend- 
able feature of the PARAGON 
is a revolving cylinder inside 
the outertub. Being made al- 
mosv wholly of galvanized steel 
the Paragon is not affected by 
climatic conditions. 


GUARANTEED 


not to injure the finest fabric— 
will wash the heaviest blankets 
—will wash 8 sheets or their 
equivalent in one operation— 
will do twice the volume of work 
with less labor than any family 
washing machine now sold. 
We solicit the patronage of the 
hardware trade. 

















CHICAGO, YU. Ss. A. 














The “OMEGA,” 2-3 Size. 


BEER, 
MILK CAN, 
OIL CAN, 


CREAM SEPARATOR 


FAUCETS. 


Various Sizes and Styles. 


MANUFACTURED BY 


CLARK NOVELTY CO., 


ROCHESTER, N. Y. 


Also Mfrs. of The CLARK Kerosene OilSystem 


To attach to bottom of can. oe ee ee ee 














#200 








PER DOZ. 











Ebony, Ivory, Coral or Amber Handle, 
$2.00 per dozen. 


Pear! or Stone Handle, $3.00 per dozen. 


We will send two dozen prepaid in 
a handsome plush lined cherry tray 
to any dealer, on consignment, to be 
returned at our expense if found un- 
saleable. We could mot do this if 
they were not the’best selling novelty 
in the hardware trade. It costs you 
nothing but a 2c slamp to try them. 
Drop us a line and we do the rest. 


DAVISON MEG.CO. 


112 Front St. Brooklyn, N. Y. 
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= PARAGON CYLINDER WASHER) 


Why the Rapid Steam 
Cooker is the Best. 











T is convenient and 

durable. Needs no 

} whistle, as the boiler 
| contains sufficient wa- 
terfor one course of 
cooking. Neither does 
| itbo | dry, as steam 
condenses and returns 
tothe boiler. Has no 

| joints or doors to leak 
steam. Saves fuel, as 
from three to six sep- 

arate articles can be 

cooked on one burner. 

Liftcap by knob and 

all your food is in 


sight. (‘Wh sues fur- 
nished as per cut if 
desired.) We also 
make cookers of alum- 
inum and copperwhich 
we guarantee will not 

, rust. Pec ane’ Write for terms. 

No. 1-4 gal., tin cap, tin bofler, copper bottom ...¢2.00 
Same with tin cap seamless copper bolle r.. 3.00 
Same with nickel-plated copper bottom, 
aluminum cap and shelves.. . 

No, 245 gal. best charc oal tin cap, tin boiler, ‘cop- oul 





| CTOM.. cee .ces  — s Heeesrarteseseses Oe 
ase with seamless copper boiler... . 4.00 
Same with nickel-plated copper botler and 
aluminum capandshelves.... 57 
No, 3-7 gal.,best charcoal tin boiler,copper bottom 5 0 
Same with best charcoal tin cap and seam- 
BOGRDEecas b ecbbe -  ¢ 000 2+ c0cccces 5.50 
Same with ickel- -plated copper botier 4 and 
aluminum cap and shelves. . 7% 
Special sizes to order. Address 


Rotary Steam Cooker Co. 
102 Main Street 
BATTLE CREEK, MICHIGAN 


Improved Quick and Easy . 
Rising Steam, Electrie 
and Hand Power 


LEVATORS 


anaes Ones oon 


1031 Ninth 'st ot iutie, le, 
KIMBALL ELEVATOR CO., 139 Vinceat St., Cleveland, O 

















MAIL TER C a. 


L LTIES. 
STING SPECIALTIES 





7 DEARBORN ST. 
680. HARRISON. WAGO. USA: 


SEND FOR CATALOGUE B. 


HOMESEEKERS EXCURSIONS 


rineytwereess WIRGINIA 
Via NORFOLK & WESTERN RAILWAY 


For all information as to Rates and Tickets and fer 
LAND PAMPHLETS and descriptive matter, address 


ALLEN HULL, D. P. Agt., Columbus, Ohio 























eid Cooley Colt, Calf aa Cow Weaner 


“4 THE ONLY SUCCESSFUL 
rotaen wate fill WEANER IN THE WORLD 


If your 


jobber does not handle them, 
write us. 





General 


order. 





444 ae 
*08. (48> 
‘Za sa25,, 
Seam 1gett), 
Ye 


dow Guards and Wire Signs made to 
Inventions and patented arti- 
cles in wire made to order or on royalty. 
We straighten and cut wire accurately 
from one inch up. 





COOLEY & RANDEGGER 


103 South Canal St. 


Wire and Iron Workers, Win- 





MFG. CO. 


CHICAGO, ILL. 
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“-PIUMPH”? CHAIN HAS we 


SEND FOR FREE SAMPLES, TABLE OF TESTS AND ASK QUESTIONS. 





AY ey: 


THE BRIDGEPORT CHAIN CO., Bridgeport, Conn. 


OVER TEN MILES OF CHAIN PER DAY. WE LEAD. 


see mwarvoucerwiarvousnoss —  SBEGIALTIES FOR WINTER TRADE 


“TROPIC” Furnace Shovels. 
“ALASKA” Snow Shovels. 
“KLONDIKE” Sidewalk Scrapers. 

















We make a complete line of Hollow Back Shovels, Scoops, Spades} 
‘‘Never-Break"’ Spiders, Griddles, Kettles, etc. 


Our NEW PLAIN BACK SHOVELS are taking everywhere. Do you know why? 


THE AVERY STAMPING CO. CLEVELAND, OHIO. 


MAKERS OF “NEVER-BREAK” GOODS. 








TACKS 


a 


TOWER MFG.CO. 





MANUFACTURERS 





ptly obtained OR NO FEE. Trade-Marks, 
Seeman Copyrights and Labels 
YEARS’ PRACTI 


Seat Sher ne 





Will Pay, How to Get a Partner, explains 
honteal’ ae yr , 
subjects of importance to inventors. 


Address, 
H, B. WILLSON & CO. ‘stsieye 


869 F Street, N.W. WASHINGTON, D. 6. 





"LIAM MANUFACTURING COMPANY 


ROCHESTER, N.Y 














Aare You Interested in a 


Compressed Air System of Water Supply ? 


OURS WILL INTEREST YOU. 


Below we give you a sample of one of a great many letters we receive DAILY. 











Office of W. H. Horrum, Contractor and Builder and Manufacturer of Brick. 
AUBURN, NEBRAsKA, March 20th, 1897. 
Messrs Horigan Supply Co., St. Joseph, Mo. 
Gentlemen:—Your letter of inquiry asking if you may use my name for reference re 
garding your Water Works, would say that 1 can cheerfully endorse it. Myself and wife- 
think it is one of the best house appliances of the present day. We have plenty of water 


for bath tub, basin and water closet, in fact for any use that may be wanted. We are- 
exceedingly well pleased with its operation. We are, as you are probably aware, using a 
hand pump which requires about 15 minutes’ pumping, say twice a week. e would dislike 





very much to return to the old method of carrying water, to say nothing of the fact 
that we would have to discontinue the use of our plumbing fixtures. I endorse it without 


reserve. Respectfully yours, 
W. H. HORRUM. 


SEND FOR CIRCULAR AND PRICES. 


HORIGAN SUPPLY CO. : : ST. JOSEPH, MO.. 





























“Vankee” 


Screw Drivers 


HAVE NO 
EQUALS. 9 


THEY ARE 
SOLD BY 
LEADING 
JOBBERS. 





NO. 12—RATCHET, With Stub Blade. 








No. 11—RATCHET, Right and Left Hand and Rigid. 








No. 15—RATCHET, With Finger Turn on Blade. 


Send for 
“Yankee” 
Tool Book. ee EE 
No. 30—SPIRAL RATCHET, Right and Left Hand and Rigid. 


North Bros. Mfg. Co., Philadelphia, Pa. 


RIGHT 


In quality and price 
are the Forest City 
Paints. It has paid 
other dealers~to 
handle them, why not 
you? Let wus. quote 
you? 


THE FOREST CITY PAINT, 
a VARNISH co. 


"CLEVELAND, 0. 
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THE LEONARD 
Sectional ELECTROTYPE Cabinet 


Offers the best 
system for the 
care of Electro 


types. Made of 
Oak in sections 
each 36 in. wide 
x 24 in. deep x 10 
in. high. Each 


section contains 
ten extra strong 
drawers, size 15x 
22% xi deep. 
Each rection will 
hold 700 electros 
2x2. Buy one sec- 
tion or as many 
as you need, add 
to itat any time 
Not sold through 
the trade; order 
direct of the 
factory. 
Price 85 yet mney | only 25¢ a ww pane 25e for 
frame; base $1.00, top 
Send for glseul circular and fait “desoriptio n of 
cabinet. 
LEONARD MANUFACTURING CoO. 

34 Market Street ~ Grand Rapids, Mich. 











BOLT and nd SCREW (ASES 


Revolving” 


are in use and giv- 
ing perfect satis 
faction in all first- 
ciass hardware 
stores, machine 
shops, pattern 
shops; in fact, any 
store or shop 
where bolts and 
screws are sold or 
kept in stock. For 

ale by the lead- 
ing hardware job- 
ers. 

For special de- 

riptive catalog 
and low prices ad- 
dress the manu- 
facturers. 


American Bolt & Screw Case Co. 











DAYTON, OHIO, U. S.A. 





Cee 4 


UNION BRICK HANDLER 
ie A Money Seaver. 


Full size sample. 














Delivered - Express 
$3.50 


Union Brick Bond Co., PITTSBURG, PA. 


LIGHT <**3583ACETYLENESA3I 


Tale GAS GENERATOR ‘COMPANY, NIAGARA FALLS.NY | 

















a — Te ie 


NIAGARA FALLS ACET 











Buckeye Brand 











a et 
Se 3 ees 
— tastes ey 





Should be in every high class 
dealars stock. 


Buckeye Paint & Varnish Co. 
TOLEDO, OHIO. 











sea tiow Does This Strike You? | 
Mi TRY BEFORE YOU BUY 



















Tofurther de monstrate to you that our 
Lighting System is a “money saver’, and 
the most practical and safest on the market, 
we will allow free trial for 10 days and guar 
antes it against imperfection for two years. 

myou afford to be in darkness any longer, 
“this opportunity before you? Send 

r diagram for estimate. We. are 
facturers, not’ assemblers. Avoid) 
imitators who demand money in 




















- + 
te Manufacturing Co. | 
200 Michigan &t. Chicago, Il. 








Ideal Epworth 
| Acetylene 
Generators 


Are the best, 
simplest and 
easiest cared 
atl 6 a's 6 


FOOL PROOF. 
Every one’ war 
ranted. Everybody. 
pleased. 
Agents wanted. 
Address 


EPWORTH GAS LIGHT & HEATING Co. 


_ Waterloo, Iowa, U. 8. A. 
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==” ELEVEN USEFUL TOOLS IN ONE 


c 00 Can be used as flat nose and burner plyer, wire cutter, screw 
driver, reamer, wire holder, pipe grip, wire splicer, etc. 
one WER rs : , 
Its absolute utility makes it an admitted necessity. Is forged 
rom finest Brescian steel, and warranted free from defects 









WIRE CUTTER 
ARE HOLDERS . 
— BF Oe 

















BURNER GRIP ; 
OR WIRE SPLICER 





WIRE GUTTER 






Send for the Green Book of Hardware Specialties for full description. 


UTICA DROP FORGE & TOOL CO., Mirs. of Nippers and Plyers. SMITH & HEMENWAY CO., Mfrs. of Cutlery and Hardware Specialties. 
296 Broadway, New York, New York. 








Ne 


) The Richards Mfg. Co. 


AURORA - ILLINOIS 


facturers of 


DOOR HANGERS 


For Doors of any de- 

scription, size or 

weight. Over head 

carrying systems. 

Sliding store ladders. 
Write for New Catalogue. 











RICHARDS TROLLEY OVERHEAD CARRIER. 





























This space reserved for the 


Central 
ered 


Manufacty : ring 


= _ ; ies sae cS 
E carry a full stock from 4-pound to 10-pound inclusive, and our Irons cannet be sur- 0. 
a in st tyle of finish or Shape. We pack in barrels, cases, or half cases, solid or — 
rted. Barrels contain about 1,100 pounds, full cases about 200 pounds and half- ; 
cases 100 p. pounds. Our Sad Irons are coated with black japan or finished plain, as desired. 


Sleeve or Flouncing Sad Iron. OMAHA, NEBRASKA 


TO FILL A LONG-FELT WANT. 4 
The BLUNT NOSE being so MANUFACTURERS OF THE 

shaped as to insure perfection : 

= ny and eapey freee o 

rom destruction of garmen 

from sass ec asso ove @ || Omaha Mop Pail 

is the case with sharp-pointed ; : 

iron. These irons should be 

P. in every household. They 

.] are an absolute necessity. 




















-¥ Trons are made in two sizes, 3 
and 4-lbs. each, the bodies be- 


ing coated with Heat-Proof Aluminum 3 Enamel. Sadi sides and heel highly "polished. Compartment Sleepers 


BLACKLOCK FOUNDRY Standard Open Sleepers 
SOUTH PITTSBURG, TENN. Palace Parlor Cars 
Table d’hote Diners 


Luxurious Day Coaches 


No. A_ Grain Leather. . ..$2.50 Are some of the many features 
FITS ANY HAND No. AA Buck Leather... .$2.25 of a teip-ovse the 
With 234 Extra Wrist $4.00 and 3.50 « 
ri; gto ste $s | BigFourRoute 


2+ Band....... sanese 60 and 75 


i 
















3i Band....... 1.00 1.25 CHICAGO 
co INDIANAPOLIS one 
FREE CINCINNATI 


One Hook with each dozen 
Hooks, accompanied by this 
ad and cash with order. 


R. F. CLARK 


185 Jackson Bi: Thompson Bros., Muscatine, Ia. 


3 Write: “PI ad. for Tinner. 
CHICAGO T Che dinbidies teoeghevesuten” 


Ask for Tickets via the “Big Four.” 


J. Cc. TUCKER, Ga. N. few \ 
238 Clark St., Chicago 
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In HA 





The Reliance Washer 


has twice the action on the 





clothes of any other washer man- groping 


ufactured; will wash a tub of 
ayo) : business 
clothes in 5 minutes; cannot get 
out of order; has full open top; 
handles turn down at the side, 
Front 


will hold more clothes than any 


other washer and will wash them 





? : tured by 
with less exertion to the operator. : 


WORLD’S BEST—Has smooth top; can be 
left on or off when washing as desired. 








stock on 
all times. 


FAWKES MANUFACTURING CO. 


INCORPORATED 
MINNEAPOLIS, MINN 













f 
i 








though he cannot 
can point to what 





The American Tea and} 


Coffee Extractor 


Patented by Dr. J. G. Van Marter. 












and let us supply 
with a color plate 


Considered by experts the most 
perfect Coffee and Tea Extrac- 
tor on the market. 

MANUFACTURED BY 


he Buffalo 
Mfg. Co. 


444 Niagara Street, 
BUFFALO, N. Y. 


purpose. 


wish a complete outfit 









A Long (K Night 


@, For years the retail 
hardware men have been 


looking for some efficient 
~ way to increase their 


have found it! 


Warren’s Patent 
Sectional Glass 


is designed and manufac- 


Man for Hardware Men. 
@, You can keep a line 
of samples of your entire 


@, It preserves each arti- 
cle in the same attractive 
newness that it comes 
from the apie + prevents 
dust, rust, finger-marks 

@, It enables you to sell goods to 
a German, a Scandinavian or 
any other foreigner who, even 


@, It improves the appearance of 
your store soo per cent; enables 
your salesmen to spend their 
time selling goods instead of 
hunting for them, and will pay 
Sor itself in one year. 

@, Send dimensions of your store 


showing how your store will look 
when equipped with The Best 
Shelving in the World, for your 


unit plan—if you want to experiment—don’t 


one—two—three stacks or sections—the rest 
will follow as your satisfaction increases. 


J.D. WARREN MANUFACTURING 
COMPANY 


RD W ARE 


in the dark, 


some of them 







Shelving 


a Hardware 








exhibition at 


and dirt. 






speak English, 
he wants. 












you—FREE— 
made to scale, 















now—you can buy 





L 


¥ 800 Masonic Temple, Chicago eT 
A> 
S55 6G 6 OO 





BRANCH OFFICES: 





18 Warren St., New York. MAIL ORDER DEPARTMENT 





238 Arch St.; Philadelphia. 

40 Dearborn St., Chicago. 

312 Kittri Bidg., Denver, Colo. 
34 Stewart St., San Francisco. 


i 
Made in three sizes cis 


2, 4 and 6 PINT. 


SHAFER reas TES 


DEARBORN ST. 
and Circulars Matled 680. HARRISON. *“OC/I/CA60. USA. 








Upon Application. 


SEND FOR CATALOGUE B. 


























FARWELL, OZMUN, KIRK @ CO, 


Wholesale Distributers. ST. PAUL, MINN. 





it 
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The “HOME” Ball-Bearing Washer 











‘‘Domestic.’’ 


‘‘Domestic’’ washer. 























| “1900” | | “DOMESTIC” 


EACH A 











We advertise liberally in'magazines and refer all inquiries to nearest dealer. Send for Catalogue. 


HIS. cut shows our ‘‘Home’’ BallBearing Washer as it 
stands ready for the washing. ‘This washer has but 
one automatic spring. The wringer, when used to 

wring out the clothes, is fastened to the tub, and when the 
washer is operated the wringer must be removed from the tub. 
The tub is not removable as in the ‘‘1900 Junior’’ and on the 


The tub is made of pine and bound with flat steel hoops. 
The ball-bearings of this machine are the same as in the 


The ‘‘Home’’ is offered at a price that defies competition. 
















“(900 JR.” “HOME” 


WINNER. 


























THE 1900 WASHER CO. 


BINGHAMTON, WN. Y. ™ i 





w, 

















plete line. Address 





IBOSS Washing Machines 


, + 11 DIFFERENT STYLES. 31 SIZES. 


Illustration represents our ‘‘Champion _ aWest Point, N.Y. 
Rotary Washer.” For full description _ “- a 


write for catalogue showing our com- 


Boss Washing Machine Co. 


Station H, Cincinnati, Ohio. 


REISSMANN’S PERFECTION SANDPAPER HOLDER 
Size 3x43¢ In. Patente® 28. 1903. 


Price 150 
ALL DEALERS 
y» SELL THEM 
F. REISSMANN, 





































T) L E $9 We have 
for this special branch of trade that has ever been published, containing about 


400, 000“rated 


You buy credit information. Isn’t it the part-of a good buyer to post him- 

self thoroughly on-the merits of a book of ratings, gotten up especially for his 

OF THE trade by men with ample capital and who are thoroughly trained in this class 
of work and who make a specialty of it. 


trade thoroughly. The ratings are conservative and very reliable. The pay- 
, ing record 


Hardware, Terms of subscription can be had-by addressing 
Stoves, Tinware, Iron and Hardware Mercantile 
Plumbing, Etc., iy Agency 
BOSTON, 157 Federal St. CINCINNATI, 106 East 3d St. 







Trades. NEW, VOR 





just issued the Most complete and reliable book of credit’ratings } 
names of wholesalers, retailers and manufacturers, . covering the 


is based upon ledger experience of credit men everywhere. 





Broadway CLEVELAND, 844 Society of Savings Bidg. 
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ee ENPORT, — 


| By Test the Best! 


OVER ONE HUNDRED THOUSAND IN USE 


We sell to only one dealer in each town. Write us. 


Once Sold They NEVER Come Back 


|Distributing Points 


Philadetphia, Pa Albany, N. Y. Elmira, N. Y 
Columbus Ohio Milwaukee, Wis. St. Louis, Mo. 
Sioux City, lowa Council Bluffs,,lowa St. Paul, Minn. 
Indianapolis Ind Kansas City, Mo, 














Do You Know 
That the (), Ks WASHING MACHINE 


is the best made, the lightest rumning and the 

most attractive washer on the market? Are you 

selling it? If not, why? Every first-class dealer 

should sell’ it, because it is made of the best 

materials, by the best mechanics that can be 

obtained, and every one sold will sell another. 
Write us for Cireulars and Prices, 




















Any dealer can be master of the trade if he 
handles our 


IMPROVED SCHROEDER ROTARY 
ROLLER GEARING WASHER. 


Has no clutches, springs or trigger to get 
out of order. Nothing. to break, always in 
gear, runs backward or forward. Made of 


the best material. 
WORKS SO EASILY A CHILD CAN OPERATE IT, 
Can’t tell you half here, better write for fullinformation. We 
make one-half dozen styles, all money makers. Ask us. 


THE BENBOW-BRAMMER MFG. CO,, 














ST. LOovUIS, MO. 





Are You Witu Us? Ir Not, Wuy Not? 


3,000 


LivE HarDWARE DEALERS 
_ARE WITH US AND SAY THE 


White Lily Washing Machine 


is the best seller on the market. 


Hicu Speep, Licut Runninc, 
HANDSOME FINISH AND GUARANTEED. 
Only one dealer in each town can get them. We 
will do some advertising for you. 
Write for particulars. 


WHITE LILY WASHER CoO. 
TOLEDO, OHIO DAVENPORT, IOWA 


WHITE LILY WASHERS WASH LILY WHITE. 





| 








| 
| 


H. F. BRAMMER MFG. 0. pavenport: towa 











lilt 
HOUSE: 
~}| WARMING 
MANUAL 


Is beyond all doubt the best 
book published on practical 
house heating. 

It contains the plans and 
essays on heating a house 
submitted in THe AMERICAN 
ARTISAN ~ Housé Warming 
Com petition for $300.00 
prizes, and is in fact 


An Encyclopedia of the Most 


Modern and Improved Practi- 
cal Methods of Heating a House 
by Steam, Hot Water and 
Warm Air. 


A Leading Western Newspaper 
Says 

“The volume is a well-bound 
and artistically printed and il- 
lustrated volume of nearly 300 
pages, and contains some master- 
ly essays on steam heating, hot 
water heating and warm air 
heating. Nearly every - promi- 
nent authority in this field is 
quoted, and an application of 
principles and improvements 
suggested covers all technical 
details in a simplified and prac- 
tical way. House plans and 
diagrams accompany the subject 
matter, which deals specifically 
with radiation, combustion, 
ventilation, prices, éstimates, 
and the best and latest methods 
for placing, connecting and util- 
izing the apparatus adopted.” 





Price, Only $3.50 Per Copy. 





For sale by all booksellers or 
the Publisher 
Daniel Stern, 
69 Dearborn Street, 
CHICAGO. 
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FROM NOW ON 











Rural Mail Boxes will be staple with 
the hardware dealer. Thousands are be- 
ing put up. There'll be thousands to 
replace. The DOLLAR EOX will al- 
ways be the popular box. All leading 
jobbers handle 


The “GEM” 


ORDER. THROUGH Us OR YOUR JOBBER. 








Cc. A. PECK HARDWARE Co. 


BERLIN, WISCONSIN. 








,’ > \fad XC , 
MERICAS UR 





American Family Scale 


BEST IN THE WORLD. 





itismade of STEEL, TIN 
or BRASS Scoop Top. 


A most beautiful and attractive scale for all 
purposes. ae elehe a, ornamented 
and striped, 20 pounds by ounces. 
Occupies but Meee ‘ee light end easily 
moved, It can be lated by turning a 
brass screw on top. tis always ready and 
easily understood. It is a convenient scale to 
use, and has no wéights that may be lost. You 
can look this one in the face to prove its accu- 
racy without looking for —_—. Every scale 
examined before leaving the factory and war 
ranted correct. 


MANUFACTURED BY 


AMERICAN CUTLERY CO. 
CHICAGO, ILLINOIS, 











PATTERN LETTERS 


ND PAC & GOTHIC, 
R-LINE 


A GOTH MED | sor 


Sauer Pat ee aniontenS 
OF FOR BRANDING IRONS. 


> ST.LOUIS ELECTROTYPE FOUNDRY/ 


2. N. THIRD ST. | STLOUIS mo.* 














MAIL FER DEPARTMENT 


eT IAFTNG SPECIALTIES 


<TD 2 OD 
DEARBORN ST. 
RTio 


ADY YE one 2 HIAGO. OSA. 
SEND FOR CATALOGUE B. 

















Mieasuring Tapes 


Steel, Metallic, Linen, etc. Our Goods are Recognized as 
the Best, Tinners’ Rules, Magic Pattern Rules, etc. Send 
for Catalogue and Mention The American Artisan, 


‘Lufkin Rule Co. 


SACINAW, MICH. 








BABY HURWOOD 


Extra quality Crucible Steel of 7-32 in. diameter. 
A handy little tool for the vest pocket, which 


will work a good sized screw. won 
(Cut Exact Size.) Made only in one size. $3.5 } Doz 


THE HURWOOD MFG. CO. (INC.), Plantsville. Conn., U. S. A- 








Stanley Rule --« Level Co. 


IMPROVED CARPENTERS’ TOOLS Sold by All Hardware Dealers 


NEw BRITAIN, CONN. 
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HIGHEST 
QUALITY AND 
FINISH. 


J) MS KINNEY 


Strap T and Butt Hinges. 


Wrought Steel Specialties. 





WROUGHT STEEL HINGES and BUTTS. 


TRADE MARK 
‘nN NE 
BETTER.” 


BARN DOOR HANGERS, TRACK AND STAY ROLLERS. 


MicKINNEY MANFG. CO., Allegheny, Pa. 














CLEVELAND, OHIO. 
MANUFACTURERS OF 


Builders’ Hardware, Dampers and Da 
Oil and ep lisees, Pernnes tames. i 











THE TAYLOR & BOGGIS FOUNDRY CO. 
LIGHT GRAY IRON GASTINGS 


olasses 
_ Gates, Letter Boxes, Har ware Specialties. 




















We are NOW the manufacturers and jobbers of the 


Made of cast iron and fits any chimney. 
place by cement. Collar at top of cap for round pipe when necessary to 
extend thechimney. No chimney is complete without it. 

We can now make prompt shipments and solicit orders from the job- 
bing and retail hardware trade. 


Design Pat. Fed. 1, v2. LWOnNS SPECIALTY CO., Lyons,iowa 


YOUR SCREEN BUSINESS 


WAS IT SATISFACTORY 
LAST SEASON? . 














Or did you have to wait patiently until the season was almost over 
with for the stock that was to have been delivered 
at the opening of the 


OUR SCREEN BUSINESS WAS VERY SATISFACTORY, 


BECAUSE 


Our customers were all very well pleased. 

For Columbia goods are always delivered on time. 
Columbia Doors are all strictly high grade. 

Antigo Extension Window Screens are warranted to please. 
Our goods are sold direct from factory to the dealer. 


season? 


Let ws send you catalogue and Lists 


COLUMBIA MANUFACTURING CO. 


ANTICO, WISCONSIN. 





| 
| 
| 
| 
| 
| 
| 
| 





| 








| 


LYONS SPECIALTY COMPANY, Lyons, Iowa’ 


EVERLASTING CHIMNEY CAP | 


Sets on top and is held in | 





ROSELAND 





Patented Oct. 2), 1903 


The aim of the inventor was to produce a bread 
toaster that would properly toast the bread without 
drying and burning it and at the same time do it in 
the quickest possible time. This has been accom- 
plished in the Roseland Toaster. The bars upon 
which the bread rests are hollow, allowing of an air 
space between the base plete and the article being 
toasted. This is a most desirable factor in prepar- 
ing the toast, as the original purity and flavor can 
be retained. It can be used on any fire. It is quick, 
sanitary and chear. It is the most satisfactory 
toaster made and will meet with the approval of the 
most fastidious epicure. It ie made of otied sheet 
steel throughout. Size 8i¢x84¢ inches, put up one 
dozen in pasteboard box. Ask your jobber for them 
Manufactured by the ROCKFORD CAN CO., Roekford, Ill, 





TOASTER 














Household Specialties. 


Dealers write for illus- 
trated catalogue showing new goods and quick 
sellers. L. Cline Mfg. Co. 1239 Wabash Avenue, 
Chicago 
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THE GREATER 


HOME PRIDE 


Great in construction. Heavy malleable. 





Greater in material. Heavier copper. 


Greatest in appearance. Heaviest steel. 















































Made in 18, 20 and 23 inch ovens. Right and left hand 


} aby ei 
~ ei 


flush reservoirs. 


Ped 








BUILT BY THE 


Home Pride Range Co. 


MARION, INDIANA. 
i 
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MAHA 


is the geographical distributing point of the great 





Trans-Mississippi country. We can offer 
the Western Hardware Dealer 
prompt shipping facilities 

that are absolutely 

beyond the 

reach of 

our com- 


petitors. 


Our prices 
are right. 


Our goods 
are made 
to meet 
Western 





require- 


ments. 








S 


00000000000000000000 


“rire WF CNIERPRISE"@@ Nite 


with Patented 


“me | Food Choppers (~"" 


OS TINNED Be 


40 Sizes & Styles for Hand, 


No. 3 $5.50 
8 Sizes and Styles POTIR 2 


Meat Juice Extractor 


No. 100 chops ¢ lbs. of Meat per minute $1.50 
No. 300 chops $ lbs. of Meat per minute $2.25 


- Fane Knives with spect Machine No. 36 $1.00 


® 
@® 
® 
@ 
@® 
® 
2. ® 
® 
® 
® 
@® 
® 





i 
E 
3 
= 


A Cold Handle Polish Polishing 
. IRONS 


Order from your Jobber Illustrated Catalogue Free 











i 





No. 750 $8. 50 The Enterprise Mfg. Co, of Pa. No. 82 $7.50 doz. 


N. Y. Rranch, 10 Warren Street Philadelphia, Pa., U. S. A. San Francisco Branch, 105 Front Street 


99GOO00600005060000000 


_Eiveseosercososs 
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VUnNn Tin. vow KN O Ww 


the Manufacturers’ price, you can't figure out how much you could 
save un your 


ROOFING TIN PURCHASES 


Write us—the Manufacturers—for prices and Sample Set“ A.” 
THE McocCLURE COMPANY 


PITTSBURG 


MILLS: Washington, Pa. 





PHILADELPHIA 





THE “CENTENNIAL ” 
Rain-Water Cut-Off 





“PULLMAN” 
i Sash 








Balances 


Are you selling them? | 


Folder No. 2 sent free- 


PULLMAN MFG. CO. 


Rochester, N. Y., U.S.A. 





BRADLEY 
- SHELF BRACKETS 


STRONG, LIGHT 
AND ALL RIGHT 


ATLAS MFG. CO, NEW HAVEN. 7 


The man who doesn’t adver- 
tise because somebody said it did 
not pay, ought not to believe 


that the world is round because 
the ancients said it was fiat, 














We Have 


HEATER PIPE TIN 


OF SIZES BELOW: 
fle 20x23 20x26 20x29% 20x32% 20x59 
ix 20x23 20x26 20x29% 20x32 


Should you require any let us hear from you. 


ILLINOIS ROOFING @ SUPPLY CO. *23,e%05* 











materials. 





Champion Stove Clay 


The only Stove Lining made of crucible 


Packed in 234 lb., 6 lb. and*10 Ib. paste- 
board boxes. 

Order it from your jobber. 

The best and most refractory lining made. 


BRIDGEPORT CRUCIBLE CO. 
BRIDGEPORT, CONN. 


ISTEVENS 


Target Pistols 








Are a terror to the Bulls-eye! More records 
have been broken by the “STEVENS’’ than 
all other makes combined. 


STEVENS branded on the barrel of any 
Rifle, Pistol or Shotgun is an assurance of ex- 
cellence and means that accuracy, safety and 
reliability are therein embodied to the highest 
degree attainable. 


You need have no hesitancy in pushing the 
the sale of the goods that have been guaran= 
teed for quality for upwards of half a century. 


Ask your jobber for the “STEVENS.” Send for 
Mlustrated Catalog. 


J. STEVENS ARMS & TOOL CO. 


298 Main Street, 
CHICOPEE FALLS, MASS. 

















Tne “Globe” Ventas 


In Brass, Copper, Galvanized 
Iron, and with Glass Tops for 


Skylight purposes. 
For Perfectly Ventilating 


Schools, Churches, Halls, 
Mills, Factories and Audience 
Rooms of Every Character. 


Smoky Chimneys Gared. 


“Globe” Ventilated 
Send for Pamphlet. 


Maoufactared by 


Globe Ventilator Co., Troy,N.Y. 
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IT’S EASY TO SELL ATKINS SAWS 


You need no extra trade inducements to sell ATKINS HIGH GRADE 
SILVER STEEL-HAND SAWS. Their merit sells them— 
and they stay sold. They are perfect in material, 
temper and workmanship. - They're true 
clear through. 


ATKINS No 53 


with PERFECTION 
handie is the most perfectly balanced hand saw made. 
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It's a perfect beauty. 
+ “The Saw That Sells liself.” We make Cross-Cut, Hand, Wood, Butcher and small saws—all kinds. 
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